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SANMINA CORPORATION

CONDENSED CONSOLIDATED BALANCE SHEETS

As of
December 28, September 28,
2013 2013
(Unaudited)
(In thousands)
ASSETS
Current assets:
Cash and cash equivalents $ 407,05 % 402,87"
Accounts receivable, net of allowances of $11,18¥ $11,735, respectively 917,21: 944,81t
Inventories 791,97¢ 781,56(
Prepaid expenses and other current assets 87,70: 75,33"
Total current assets 2,203,94. 2,204,58
Property, plant and equipment, net 562,45( 540,15:
Other 263,80 251,10¢
Total assets $ 3,030,200 % 2,995,84
LIABILITIES AND STOCKHOLDERS' EQUITY
Current liabilities:
Accounts payable $ 925,43t  $ 956,48
Accrued liabilities 113,81! 109,36:
Accrued payroll and related benefits 117,13¢ 118,57.
Short-term debt 83,82 22,30:
Total current liabilities 1,240,21. 1,206,72.
Long-term liabilities:
Long-term debt 560,61t 562,51.
Other 136,13° 135,04¢
Total long-term liabilities 696, 75! 697,56(
Commitments and contingencies (Note 6)
Stockholders' equity 1,093,23! 1,091,56.
Total liabilities and stockholders' equity $ 3,030,200 % 2,995,84

See accompanying notes to condensed consolidai@ucial statements.




SANMINA CORPORATION

CONDENSED CONSOLIDATED STATEMENTS OF INCOME

Three Months Ended

December 28, December 29,
2013 2012
(Unaudited)
(In thousands, except per share data)

Net sales $  1,447,49 $ 1,494,944
Cost of sales 1,336,71. 1,398,01

Gross profit 110,78t 96,92¢
Operating expenses:

Selling, general and administrative 59,18: 59,86¢

Research and development 7,90¢ 5,39¢

Restructuring and integration costs 3,704 3,941

Amortization of intangible assets 474 474

Gain on sales of long-lived assets — (4,21%)

Total operating expenses 71,26¢ 65,46¢

Operating income 39,52( 31,46:

Interest income 80¢€ 19¢

Interest expense (7,479 (13,089

Other income (expense), net 87¢ (14,92

Interest and other, net (5,789 (27,809

Income before income taxes 33,73 3,65¢4
Provision for income taxes 10,63( 3,03t
Net income $ 23,10: $ 621
Net income per share:

Basic $ 0.2¢ $ 0.01

Diluted $ 0.2¢€ $ 0.01
Weighted average shares used in computing per sihawants:

Basic 83,76¢ 81,92(

Diluted 87,25¢ 84,01:

See accompanying notes to condensed consolidai@ucial statements.




SANMINA CORPORATION

CONDENSED CONSOLIDATED STATEMENTS OF COMPREHENSIVE INCOME

Three Months Ended

December 28, December 29,
2013 2012
(Unaudited)
(In thousands)
Net income $ 23,101 % 621
Other comprehensive income (loss), net of tax:
Foreign currency translation adjustments (1,829 (137)
Derivative financial instruments:
Changes in unrealized losses 38¢€ 25k
Amount reclassified into net income (37 17,92t
Pension benefit plans:
Changes in unrecognized net actuarial loss andcagrézed transition cost (154) (20%)
Amortization of actuarial loss and transition cost 41¢ 18
Total other comprehensive income (loss) (1,210 17,85¢
Comprehensive income $ 21,891 % 18,471

See accompanying notes to condensed consolidai@ucial statements.
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SANMINA CORPORATION

CONDENSED CONSOLIDATED STATEMENTS OF CASH FLOWS

CASH FLOWS PROVIDED BY (USED IN) OPERATING ACTIVITI ES:
Net income
Adjustments to reconcile net income to cash pravigye (used in) operating activities:
Depreciation and amortization
Stock-based compensation expense
Provision for (benefit from) doubtful accounts, guat returns and other sales adjustments
Deferred income taxes
Gain on sales of assets, net
Loss from dedesignation of interest rate swap
Other, net
Changes in operating assets and liabilities:
Accounts receivable
Inventories
Prepaid expenses and other assets
Accounts payable
Accrued liabilities and other long-term liabilities
Cash provided by operating activities

CASH FLOWS PROVIDED BY (USED IN) INVESTING ACTIVITI ES:
Purchases of property, plant and equipment
Proceeds from sales of property, plant and equipmen
Cash paid for business combination
Cash used in investing activities

CASH FLOWS PROVIDED BY (USED IN) FINANCING ACTIVITI ES:
Change in restricted cash
Proceeds from short-term borrowings
Repayments of short-term borrowings
Proceeds from revolving credit facility borrowings
Repayments of revolving credit facility borrowings
Net proceeds from stock issuances
Repurchase of common stock
Cash provided by financing activities

Effect of exchange rate changes

Increase in cash and cash equivalents

Cash and cash equivalents at beginning of period
Cash and cash equivalents at end of period

Cash paid during the period for:
Interest, net of capitalized interest
Income taxes, net of refunds

Three Months Ended

December 28,

December 29,

2013 2012
(Unaudited)
(In thousands)
$ 23,10: $ 621
23,36( 24,83(
4,27¢ 4,66¢
(539 28¢€
872 (360)
(169 (4,107
— 14,90:
(©)] 2¢
28,77: 104,02!
(4,156 46,73¢
(5,57¢) 11,01¢
(37,13H (98,749
5,43¢ (6,817
38,24: 97,08¢
(13,60 (27,39)
164 8,54¢
(57,66() —
(71,109 (18,84
— 1,30(C
21,44; 62,64(
(29,92¢) (59,99
185,00( —
(125,001) —
1,12¢ 83<
(25,629 (1,410
37,02¢ 3,36¢
1C (535
4,17¢ 81,07t
402,87* 409,61
$ 407,05: $ 490,69:
$ 9,25¢ $ 11,40:
$ 3,07¢ $ 4,93t

See accompanying notes to condensed consolidateucfal statements.






SANMINA CORPORATION

NOTES TO CONDENSED CONSOLIDATED FINANCIAL STATEMENT S
(Unaudited)

Note 1. Basis of Presentation

The accompanying unaudited condensed consolidataddial statements of Sanmina Corporation (thenfiGany”) have been prepared
pursuant to the rules and regulations of the Seéesirand Exchange Commission (“SEC”). Certain imfation and note disclosures normally
included in annual financial statements prepareatoordance with generally accepted accountingiples (“GAAP”) have been omitted
pursuant to those rules or regulations. The intemmudited condensed consolidated financial statesrare unaudited, but reflect all normal
recurring and non-recurring adjustments that aréhe opinion of management, necessary for a faggntation. These unaudited condensed
consolidated financial statements should be reagmjunction with the consolidated financial stageits and notes thereto for the year ended
September 28, 2013 , included in the Company's 20tial Report on Form 10-K.

The preparation of financial statements requiresagament to make estimates and assumptions tleat #ie amounts reported in the
unaudited condensed consolidated financial statesvagrd accompanying notes. Actual results coulgdihaterially from those estimates.

Results of operations for the first quarter of 2@id not necessarily indicative of the results thay be expected for the full fiscal year.

The Company operates on a 52 or 53 week year ewnditige Saturday nearest September 30. Fiscal 2042013 are each 52-week
years. All references to years relate to fiscatyemless otherwise note

Note 2. Inventories

Components of inventories were as follows:

As of
December 28, September 28,
2013 2013
(In thousands)
Raw materials $ 541,90t $ 526,14¢
Work-in-process 87,90¢ 96,48:
Finished goods 162,16 158,93(
Total $ 791,97¢ $ 781,56(

Note 3. Fair Value
Fair Value Option for Long-term Debt

The Company has elected not to record its long-tdbt instruments at fair value, but has measurexh tat fair value for disclosure
purposes. As of December 28, 2013 , the carryinguartnand estimated fair value of the Company's-ngn debt instruments were $540.0
million and $571.9 million , respectively. Fair valwas estimated based on quoted prices (Levgllsh
Assets/Liabilities Measured at Fair Value on a Recdng Basis

The Company's primary financial assets and finaalailities are as follows:

e Money market fund

e Time deposit

« Foreign currency forward contra
e Interest rate swa




Accounting Standards Codification (ASC) Topic 8E@jr Value Measurements and Disclosurekefines fair value as the price that
would be received from selling an asset or paitiansfer a liability in an orderly transaction beem market participants at the measurement
date. When determining fair value measurementageets and liabilities required to be recordediatvlue, the Company considers the
principal or most advantageous market in whichduld transact and also considers assumptions thetainparticipants would use when
pricing an asset or liability.

Inputs to valuation techniques used to measurevédire are prioritized into three broad levelsr(failue hierarchy), as follows:
Level 1: Observable inputs that reflect quotedgwifunadjusted) in active markets for identicagtsser liabilities.
Level 2: Inputs that reflect quoted prices, otlramt quoted prices included in Level 1, that areepleble for the assets or liabilities, such as
guoted prices for similar assets or liabilitiesattive markets; quoted prices for identical assetmbilities in less active markets; or

inputs that are derived principally from or corroéted by observable market data by correlation.

Level 3: Unobservable inputs that are supportelitthy or no market activity and that are signifitdo the measurement of the fair value of
assets or liabilities.

There were no transfers between levels in thevidire hierarchy during any period presented hefiéie. following table presents
information as of December 28, 2013 with respeetstgets and liabilities measured at fair value mectarring basis:

Derivatives
designated as
hedging Derivatives not
instruments designated as
under ASC 815: hedging
Foreign Currency  instruments under
Forward ASC 815: Foreign
Contracts and Currency Forward
Money market Interest Rate Contracts and
funds Time deposits Swaps Interest Rate Swaps Total
Level 1 Level 1 Level 2 Level 2

(In thousands)

Balance Sheet Classification:

Cash and cash equivalents $ 43¢ $ 6,791 $ — 3 — 3 7,227
Prepaid expenses and other current assets $ — S — S 17 % 671 $ 68¢
Other assets $ —  $ —  $ 20,61¢ $ — 3 20,61¢
Accrued liabilities (1) $ — 3 — 3 20 $ (843) $ (8,45))

(1) Liabilities, or credit balances, are presergethegative amounts.




The following table presents information as of Semter 28, 2013 with respect to assets and liaslitieasured at fair value on a
recurring basis:

Derivatives
designated as
hedging Derivatives not
instruments designated as
under ASC 815: hedging
Foreign Currency  instruments under
Forward ASC 815: Foreign
Contracts and Currency Forward
Money market Interest Rate Contracts and
funds Time deposits Swaps Interest Rate Swaps Total
Level 1 Level 1 Level 2 Level 2

(In thousands)

Balance Sheet Classification:

Cash and cash equivalents $ 43¢ $ 34,56¢ $ — 3 — 3 35,00:
Prepaid expenses and other current assets $ — S — S 28 % 1,108 $ 1,13¢
Other assets $ —  $ —  $ 2251. $ — 3 22,51:
Accrued liabilities (1) $ —  $ —  $ 32 $ (11,37) $ (11,407

(1) Liabilities, or credit balances, are presergsdegative amounts.

The Company sponsors deferred compensation plamdigible employees and non-employee membersd@dard of Directors that
allow participants to defer payment of part oradiltheir compensation. The Company's results ofatfmns are not significantly affected by
these plans since changes in the fair value of$isets substantially offset changes in the fairevaf the liabilities. As such, assets and
liabilities associated with these plans have nenbacluded in the above tables. As of DecembeP@83 and September 28, 2013 , assets an
liabilities associated with these plans were apipnately $11.5 million and $11.0 million , respeetiy, and are recorded as other non-current
assets and other long-term liabilities on the uitaddcondensed consolidated balance sheets.

The Company values derivatives using observablell2wmarket inputs at the measurement date andatéwaluation techniques to
convert future amounts to a single present valueustnassuming that participants are motivatednbticompelled, to transact. The Company
seeks high quality counterparties for all financamgangements. For interest rate swaps, Level &snpclude short-term LIBOR rates, futures
contracts on LIBOR between two and four years, éorigrm swap rates at commonly quoted intervald caedit default swap rates for the
Company and relevant counterparties. For currenajracts, Level 2 inputs include foreign currenpgtsand forward rates and interest rates ¢
commonly quoted intervals. Mid-market pricing i®dsas a practical expedient for fair value measargsn ASC Topic 820 requires the fair
value measurement of an asset or liability to otflee nonperformance risk of the entity and thenterparty. Therefore, the counterparty's
creditworthiness when in an asset position andCibrapany's creditworthiness when in a liability piosi have been considered in the fair ve
measurement of derivative instruments. The effeabaperformance risk on the fair value of derivatinstruments was not material as of
December 28, 2013 or September 28, 2013 .

Offsetting Derivative Assets and Liabilities

The Company adopted Financial Accounting StandBodsd (FASB) Accounting Standards Update ("ASU") B011-11, "Disclosures
about Offsetting Assets and Liabilities " and AS0.)2013-01, "Clarifying the Scope of Disclosures@lOffsetting Assets and Liabilities",
which require an entity to disclose information aboffsetting and related arrangements to enabbmfiial statement users to evaluate the
effect or potential effect of netting arrangemeirtsluding rights of setoff associated with theitgrg recognized financial assets and liabilities,
on the entity's financial position. The adoptiortteése ASUs did not impact the Company's unaudibedensed consolidated financial
statements.

The Company has entered into master netting arnaeges with each of its derivative counterpartied gilows net settlement of
derivatives assets and liabilities under certaimd@ons, such as multiple transactions with thmeaurrency maturing on the same date. The
Company presents its derivative assets and daré/hibilities on a gross basis in the unauditeddemsed consolidated balance sheets. The
amount that the Company had the right to offseeutidese netting arrangements was not materidl &eoember 28, 2013 and September 28
2013.




Non-Financial Assets Measured at Fair Value on a Normérring Basis

Assets held-for-sale, consisting of land and boddi are measured at fair value on a nonrecurassIsince these assets are subject to
fair value adjustments only when the carrying ant@firsuch assets exceeds the fair value of suaisass such assets have been previously
impaired and the fair value exceeds the carryinguarnby less than the amount of the impairmenthlatbeen previously recognized. Level 2
inputs consist of independent third party valuatibased on market comparables. The carrying vdltreedCompany's assets held-for-sale wa:s
$12.6 million and $4.4 million as of December 2812 and September 28, 2013 , respectively, amtiaded in prepaid expenses and other
current assets on the unaudited condensed cornedlidalance sheets.

Note 4. Derivative Financial Instruments

The Company is exposed to certain risks relatét$ ongoing business operations. The primary nsksaged by using derivative
instruments are interest rate risk and foreign arge rate risk.

Interest Rate Risl
Interest rate swaps are used to manage interestisktassociated with borrowings under the Comisdong-term debt arrangements.
Interest Rate Swaps Not Designated As Hedgingumstnts

The Company has interest rate swaps with an aggregéional amount of $257 million that were endkireo in 2007 to hedge LIBOR-
based variable rate interest payments expectecciar through June 15, 201€uring the first quarter of 2013, the Companyed®ined, base
on its intention of redeeming $257.4 million of ssnior floating rates notes due in 2014 ("2014eN9t that it was no longer probable that
LIBOR-based, variable rate interest payments woaltlir on $257 million of debt through June 15, 208ecordingly, the Company
dedesignated its interest rate swaps in theiretgtin the first quarter of 2013 and recorded aghaf $14.9 million to other income (expense)
net, representing the portion of the value of thierest rate swaps previously recorded in accuediather comprehensive income (AOCI) for
which it was no longer probable that LIBOR-basedalde rate interest payments would occur. Durligygecond quarter of 2013, the
Company redeemed its 2014 Notes in full using alipnation of cash on hand and borrowings under th@gany's revolving credit facility
(LIBOR-based, variable rate facility). ThereforéBODR-based variable rate payments are only expeaotedcur on forecasted borrowings
under the Company's revolving credit facility anmdyoduring the period of time these borrowings expected to be outstanding. The remai
AOCI balance for the swaps as of December 28, 2@i3related entirely to an income tax effect o8$8illion . This balance will be released
from AOCI upon termination or maturity of the swaps

Under the terms of the swap agreements, the Conmpays/the independent swap counterparties a fixdaf approximately 5.6%
and the swap counterparties pay the Company aregtteate equal to three-month LIBOR . As of Decenit8, 2013 , the fair value of the
interest rate swaps was $6.4 million and is incllitleaccrued liabilities on the unaudited conderamtsolidated balance sheet. The Company
does not intend to liquidate the swap agreemerntswéhtherefore continue to make and receive payimender the swaps through June 15,
2014. Beginning on the date the interest rate swegpe dedesignated, changes in the fair valueeointierest rate swaps have been recorded t
other income (expense), net, in the unaudited awsatbconsolidated statements of income. Such asmewere not material for the first quarter
of 2014 or 2013.

Fair Value Hedge

The Company has $500 million of fixed-rate seniotes (the "2019 Notes") outstanding as of Decer@iBeR013and has an interest r:
swap with a single counterparty to hedge its exposachanges in the fair value of the notes reguftom fluctuations in interest rates. The
swap agreement, with a notional amount of $500@niland an expiration date of May 15, 2019 , effety converts these notes from fixed-
rate debt to variable-rate debt. Pursuant to ttezest rate swap, the Company pays the swap cpantgrl variable rate equal to the three-
month LIBOR plus a spread and receives a fixedoh#®0%from the swap counterparty. Consistent with the Gany's ability to call the 20:
Notes beginning in May 2014, the swap counterpaatythe unilateral right to terminate the swap fr@gg in May 2014 and pay the Compe
a market termination fee. In accordance with AS@id 815, the interest rate swap is accounted fer fagr value hedge and is exempt from
periodic assessment of hedge effectiveness. Therafe change in the fair value of the 2019 Nog¢sslting from changes in interest rates is
assumed to be equal and opposite to the chanbe fait value of the interest rate swap. As of Delger 28, 2013 , the fair value of the interes
rate swap was $20.6 million and is included in othen-current assets and long-term debt on theditgicondensed consolidated balance
sheet.
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Foreign Exchange Rate Risk

Forward contracts on various foreign currenciesuaesl to manage foreign currency risk associatétfaiecasted foreign currency
transactions and certain monetary assets anditiebidlenominated in non-functional currencies. Trenpany's primary foreign currency cash
flows are in certain Asian and European counttgsel, Brazil and Mexico.

The Company had the following outstanding foreigrrency forward contracts that were entered intbetdge foreign currency
exposures:

As of
September 28,
December 28, 2013 2013
Derivatives Designated as Accounting Hedges:
Notional amount (in thousands) $ 96,92¢ $ 100,67
Number of contracts 38 41
Derivatives Not Designated as Accounting Hedges:
Notional amount (in thousands) $ 212,24,  $ 190,22t
Number of contracts 37 42

The Company enters into short-term foreign curréooyard contracts to hedge currency exposurescaged with certain monetary
assets and liabilities denominated in non-functicoarencies. These contracts have maturities dbup/o months and are not designated as
accounting hedges under ASC Topic 815. Accordintpgse contracts are marked-to-market at the erddaf period with unrealized gains anc
losses recorded in other income (expense), néteinnaudited condensed consolidated statemeirtsahe. For the first quarter of 2014 and
2013, the Company recorded losses of $1.4 milioth $2.7 million , respectively, associated witlsth forward contracts. From an economic
perspective, the objective of the Company's hedgingram is for gains and losses on forward cotgrcsubstantially offset gains and losses
on the underlying hedged items.

The Company also utilizes foreign currency forweodtracts to hedge certain operational (“cash floexXposures resulting from
changes in foreign currency exchange rates. Supbsexes generally result from 1) forecasted saesmhinated in currencies other than thost
used to pay for materials and labor, 2) forecastedfunctional currency labor and overhead exper®dsrecasted non-functional currency
operating expenses, and 4) anticipated capitalrelipges denominated in a currency other thandhetfonal currency of the entity making -
expenditures. These contracts may be up to twebsgtins in duration and are accounted for as cashhledges under ASC Topic 815.

For derivative instruments that are designatedopradify as cash flow hedges, the effective porbbthe gain or loss on the derivative is
reported as a component of AOCI, an equity accamt,reclassified into earnings in the same peasiqueriods during which the hedged
transaction affects earnings. Gains and losseowative instruments representing hedge ineffectdss are recognized in current earnings.
Other than ineffectiveness of $14.9 million recagi in the first quarter of 2013 in connection vatdedesignation of interest rate swaps, the
amount of ineffectiveness on a quarterly basisbiess immaterial . As of December 28, 2013 , AOGitesl to foreign currency forward
contracts was not material .
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The following table presents the effect of caswfliedging relationships on the Company's unauditediensed consolidated financial
statements:

Amount of Gain (Loss) Recognized in OCI o
Derivative
(Effective Portion)

Amount of Gain (Loss) Reclassified from
Accumulated OCI into Income
(Effective Portion)

Amount of Gain (Loss) Reclassified from
Accumulated OCI into Income
(Ineffective Portion)

Derivative Type and Income Statement
Location

Three Months Ended Three Months Ended Three Months Ended

December 28, 2013 December 29, 2012 December 28, 2013 December 29, 2012 December 28, 2013 December 29, 2012

(In thousands)

Interest rate swaps $ = $ 9€ — $ — $ = $ =
Other income (expense), net — — — — — (14,909
Interest expense — — (31¢) (3,02¢) — —

Foreign currency forward contracts 38¢ 15¢ — — — —
Net sales — — (73) (21€) — —
Cost of sales — — 40z 224 — —
Selling, general and administrativ: — — 2€ 4) — —

Total $ 38¢€ $ 25¢ $ 37 $ (3,029 % — $ (14,909

Note 5. Debt

Long-term debt consisted of the following:
As of
December 28, September 28,
2013 2013
(In thousands)
Secured debt due 2015 $ 40,00 $ 40,00(
Senior notes due 2019 500,00( 500,00(
Fair value adjustment (1) 20,61¢ 22,51:
Total $ 560,61¢ $ 562,51.

(1) Represents fair value hedge accounting baleslated to interest rate swaps. See Note 4 foudgon.

Other than the Company's secured debt due in 20&%;ompany's debt agreements do not contain fialatmvenants currently
applicable to the Company, but do include a nunalbeestrictive covenants, including restrictionsinourring additional debt, making
investments and other restricted payments, sedligsgts, paying dividends and redeeming or repurghaapital stock and debt, subject to
certain exceptions. The Company's secured debind2@l15 requires the Company to maintain a mininficied charge coverage ratio during
term. The Company was in compliance with these rants as of December 28, 2013 .

Short-term debt

The Company has a $300 million secured assetdoaak/olving credit facility. Borrowings under thaility bear interest, at the
Company's option, at a rate equal to LIBOR orsebate equal to Bank of America, N.A.'s annourpréde rate, in each case plus a spread .
The facility expires on March 16, 2017 . As of Dexdxer 28, 2013 , $60.0 million of borrowings and $23illion of letters of credit were
outstanding.

As of December 28, 2013 , certain foreign subsigisanf the Company had a total of $184 million ledig-term borrowing facilities,

under which no borrowings were outstanding. Thasdifies expire at various dates through the sdaprarter of 2015 .
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Note 6. Commitments and Contingencies

Litigation and other contingencieBrom time to time, the Company is a party to litiga, claims and other contingencies, including
environmental and employee matters and examinatindsnvestigations by governmental agencies, waiide in the ordinary course of
business. The Company records a contingent lighiliten it is probable that a loss has been incuaretthe amount of loss is reasonably
estimable in accordance with ASC Topic 48@ntingenciesor other applicable accounting standards. As ofebdxer 28, 2013 and
September 28, 2013 , the Company had reserve<2dt $#llion and $22.2 million , respectively, foertain environmental matters, litigation
and other contingencies, excluding reserves foedain tax positions, which the Company believesdisquate. Such reserves are included in
accrued liabilities and other long-term liabilities the unaudited condensed consolidated balamessh

The Company is subject to various federal, statsglland foreign laws and regulations concerningrenmental protection, including
those addressing the discharge of pollutants freaatr and water, the management and disposalkzaitiaus substances and wastes, the cle
of contaminated sites, the materials used in prisdand the recycling, treatment and disposal déres. As of December 28, 2013 , the
Company has been named in a lawsuit alleging ceofaits current and former sites contributed tougrdwater contamination. Although it is
reasonably possible that the Company may incussiloconnection with this matter, the amount eglor range of loss cannot be reasonably
estimated.

Warranty ReserveThe following table presents information withpest to warranty reserves, which are included arwed liabilities
on the unaudited condensed consolidated balanegsshe

As of
December 28, December 29,
2013 2012
(In thousands)
Beginning balance — end of prior year $ 1513¢ % 14,64¢
Additions to accrual 1,51¢ 1,73¢
Utilization of accrual (1,769 (2,31¢€)
Ending balance — current quarter $ 14,88t  $ 14,06¢

Note 7. Restructuring
Restructuring Plan— 2012

In 2012, the Company initiated restructuring pleglated to plant closures and business reorgaaimtiCosts associated with these
plans are expected to be $31.8 million and to melemployee severance, costs related to facildsset impairment charges and other exit
costs. In connection with actions taken to datesutigese plans, the Company recorded employeertatiom benefits of $14.1 million for
2,150 employees, $11.0 million of costs relatethdilities, and $4.5 million of asset impairmentohes. These plans are expected to be
completed in 2014.

Restructuring Plan— Prior to 2012

Due to completion of all actions under restructgnaans initiated prior to 2012 and immaterialifytiee remaining accrual balance
related to such plans, these plans have been cethfin disclosure purposes. The Company expegtaytdhe majority of accrued restructui
costs by the end of 2015. In connection with thaas, the Company expects to incur restructurogjscin future periods associated primarily
with former sites for which the Company is or mayrbsponsible for environmental remediation ancératacilities. Costs incurred with
respect to vacant facilities consist primarily ¢ftbsts to maintain vacant facilities that are osvaatil such facilities can be sold and 2) the
portion of the Company's lease payments and opgratists that have not been recovered due to genab of sublease income for vacant
leased properties.
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Below is a summary of restructuring costs assogiafieh facility closures and other consolidatiofoets:

2012 Restructuring Prior to 2012
Plan Restructuring Plans Total
(In thousands)

Accrual balance at September 28, 2013 $ 68z % 559% $ 6,27¢
Employee severance and benefits (15) — 15
Leases and facilities shutdown costs 903 2,20 3,107
Non-cash charges 234 37¢ 612
Cash paid for employee terminations (239 — (139
Cash paid for leases and facilities shutdown costs (903) (2,260 (3,169
Non-cash charges (239 (378 (612)

Accrual balance at December 28, 2013 $ 526§ 554C % 6,06¢

The Company's IMS segment incurred restructurirggsconder all restructuring plans of $1.6 millierda1.2 million for thdirst quarte
of 2014 and 2013, respectively.

Note 8. Income Taxes

The Company estimates its annual effective incaradte at the end of each quarterly period. Thimate takes into account the
geographic mix of expected pre-tax income (losg)eeted total annual pre-tax income (loss), enatieaiges in tax laws, implementation of
tax planning strategies and possible outcomesdifsaand other uncertain tax positions. To the migere are fluctuations in any of these
variables during a period, the provision for incot@ees may vary.

The provision for income taxes for the first quard&2014 and 2013 was $10.6 million and $3.0 wnilli respectively. The increase in
the first quarter of 2014 was primarily due to gn#ficant increase in pre-tax income, changes énjtinisdictional mix of where income was
earned and changes in tax law in certain foreigsdictions. As a result of tax law and tax ratampes in certain foreign jurisdictions, the
Company recorded a benefit of $3.1 million relatedevaluation of certain deferred tax assets .

Note 9. Stockholder's Equity

Accumulated other comprehensive incc

Accumulated other comprehensive income, net oataapplicable, consisted of the following:

As of
December 28, September 28,
2013 2013
(In thousands)
Foreign currency translation adjustments $ 102,82: % 104,64¢
Unrealized holding losses on derivative finanamstiuments (1) (3,976 (4,325
Unrecognized net actuarial loss and transition cost (15,757 (16,027)
Total $ 83,09: % 84,30:

(1) The net unrealized loss on derivative finanitiatruments is primarily related to interest rateap agreements associated with certai
debt. See Note 4 for further discussion. Such arscare net of an income tax effect of $3.3 millinrtboth periods.

Stock repurchase program

In 2013, the Company's Board of Directors autharitee Company to repurchase up to $100 milliorhef€ompany's common stock in
the open market or in negotiated transactionshaffharket. The common stock repurchase programdasgpiration date. During the first
quarter of 2014, the Company repurchased 1.7 milares of its common stock in the open
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market for $25.2 million . Additionally, the Comparepurchased 28,000 shares of its common stock(@r million in settlement of employee
tax withholding obligations due upon the vestingestricted stock units.

Note 10. Business Segment, Geographic and Custonteformation

ASC Topic 280Segment Reportingestablishes standards for reporting informatiooua operating segments, products and services,
geographic areas of operations and major custo®pexrating segments are defined as componentsaitarprise for which separate finan
information is available and evaluated regularlytty chief operating decision maker or decisionimggroup in deciding how to allocate
resources and in assessing performance.

The Company's operations are managed as two beeBidategrated Manufacturing Solutions (IMS) amdnponents, Products and
Services (CPS). The Company's CPS business coasisigltiple operating segments which do not mbhetquantitative threshold for being
presented as reportable segments. Therefore, falanformation for these operating segments is@néed in a single category entitled "CPS"
and the Company has only one reportable segmé#s- |

Effective in the fourth quarter of 2013, the ComyarOptical and RF modules group was moved from tMEPS. Accordingly, the
prior period results presented below reflect thiarge in segment reporting to conform to the ctiperiod segment reporting structure.

The following table presents information for thédwing periods:

Three Months Ended

December 28, December 29,
2013 2012
(In thousands)
Gross sales:
IMS $ 1,149,711 $ 1,202,06!
CPS 349,22: 330,11:
Intersegment revenue (51,43 (37,23)
Net sales $ 1,447,490 $ 1,494,94!

Gross profit:

IMS $ 81,02: % 69,88¢
CPS 31,631 31,39¢
Total 112,66( 101,28t
Unallocated items (1) (1,875 (4,360
Total $ 110,78 % 96,92¢

(1) Represents amounts associated with items taabgement excludes from its measure of gross pidfgse items include stotdase:
compensation expense, amortization of intangibdetas charges or credits resulting from distressistbmers and similar items that
either occur infrequently or are of a non-operatlarature.
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Net sales by geographic segment, determined basttea@ountry in which a product is manufacturedswas follows:

Three Months Ended

December 28, December 29,
2013 2012
(In thousands)
Net sales
United States $ 269,92: $ 259,65:
Mexico 333,27! 343,02:
China 371,05« 414,97
Other international 473,24¢ 477,29:
Total $ 1,447,49 $ 1,494,94!
Percentage of net sales represented by ten langstsimers 49.2% 49.(%
Number of customers representing 10% or more ofales 1 —

Note 11. Earnings Per Share

Basic and diluted per share amounts are calculatetividing net income by the weighted average neindf shares of common stock
outstanding during the period, as follows:

Three Months Ended

December 28, December 29,
2013 2012
(In thousands, except per share data)
Numerator:
Net income $ 23,10 % 621

Denominator:

Weighted average common shares outstanding 83,76¢ 81,92(
Effect of dilutive stock options and restrictedcitanits 3,49¢ 2,091
Denominator for diluted earnings per share 87,25¢ 84,01:

Net income per share:
—Basic $ 028 $ 0.01
—Diluted $ 0.2¢ $ 0.01

The following table presents weighted-average wiusecurities that were excluded from the aboveutaion because their inclusion
would have had an anti-dilutive effect under AS@IE®R60,Earnings per Sharedue to application of the treasury stock method:

Three Months Ended

December 28, December 29,
2013 2012

(In thousands)
Potentially Dilutive Securities:

Employee stock options 3,22( 7,45¢
Restricted stock units 48 112
Total 3,26¢ 7,56¢€
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Note 12. Stock-Based Compensation

Stock-based compensation expense was attributable t

Three Months Ended
December 28, 2013 December 29, 2012

(In thousands)

Stock options $ 2,472 2,617
Restricted stock units 1,80¢ 2,04¢
$ 4.27¢ 4,66¢

Total

Stock-based compensation expense was recognifetioass:

Three Months Ended

December 28, December 29,
2013 2012
(In thousands)
Cost of sales $ 1,201 1,34(
Selling, general and administrative 3,07 3,29t
Research and development 2 31
$ 4,27¢ 4,66¢€

Total

As of December 28, 2013 , an aggregate of 14.2amilhares were authorized for future issuance uthgeCompany's stock plans, of
which 12.1 million of such shares were issuablenugcercise of outstanding options and deliveryhafres upon vesting of restricted stock

units and 2.1 million shares of common stock wenalable for future grant.
Stock Options

Stock option activity was as follows:

Weighted- Aggregate
Average Intrinsic
Weighted- Remaining Value of
Average Contractual In-The-Money
Number of Exercise Price Term Options
Shares ($) (Years) %)
(In thousands) (In thousands)
Outstanding, September 28, 2013 9,56: 12.6¢ 5.99 62,82¢
Granted 55E 15.6:
Exercised/Cancelled/Forfeited/Expired (28¢) 17.3:2
Outstanding, December 28, 2013 9,83] 12.6¢ 5.96 44,98¢
Vested and expected to vest, December 28, 2013 9,54: 12.7: 5.88 43,78¢
Exercisable, December 28, 2013 7,39¢ 13.0¢ 5.10 35,35(

The weighted-average grant date fair value of stgtlons granted during the first quarter of 20hd 2013 was $9.19 per share and
$5.72 per share, respectively. The aggregate @itriralue in the preceding table represents tla poe-tax intrinsic value of in-the-money

options that would have been received by the ogtmders had all option holders exercised theiromstat the Company's closing stock price

on the date indicated.

As of December 28, 2013, unrecognized compensatipense of $16.7 million is expected to be recaphbver a weighted average

period of 2.3 years.
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Restricted Stock Uni

Activity with respect to the Company's restrictéac& units was as follows:

Weighted-
Average
Weighted- Remaining Aggregate
Average Grant Date Contractual Intrinsic
Number of Fair Value Term Value
Shares ($) (Years) %)
(In thousands) (In thousands)
Outstanding, September 28, 2013 1,76¢ 10.9C 2.02 31,05:
Granted 722 15.61
Vested/Forfeited/Cancelled (19¢) 11.37
Outstanding, December 28, 2013 2,292 12.3¢ 2.29 34,95¢
Expected to vest, December 28, 2013 1,27¢ 12.2¢ 1.79 19,447

As of December 28, 2013, unrecognized compensatipense of $12.1 million is expected to be reaemhover a weighted average
period of 1.8 years. Additionally, as of Decemb@y 2013 , unrecognized compensation expense rdlajgeiformance-based restricted stock
units was $9.3 million . No expense has been rexbfdr these performance-based restricted stodk tmdate as achievement of performance
criteria is not considered probable.

Note 13. Acquisition

On December 18, 2013, the Company completed dgsisition of a certain manufacturing operationhe bil and gas market. The
Company also entered into a master supply agreeimennnection with this acquisition. The acquaitincreases the Company's precision
machining, assembly, integration and test capadslfor the oil and gas industry.

The acquisition did not significantly affect the@pany’s results of operations for the first quaae2014.

Cash consideration for this acquisition was $57ililan . The allocation of the purchase price te tangible and identifiable intangible
assets acquired and liabilities assumed was bas#ted estimated fair values as of the date oligitipn. Management is in the process of
finalizing fair value amounts for certain assetguaed, including the value of identifiable intahlg assets and goodwill. The following
represents the Company's preliminary allocatiothefpurchase price to the acquired assets andtledbassumed:

(In thousands)

Current assets $ 10,94:
Noncurrent assets (including tangible assets of &84llion) 48,58¢
Current liabilities (1,870
Total $ 57,66(

Goodwill and identifiable intangible assets areorded in other non-current assets on the unauddgesdolidated balance sheet.
Identifiable intangible assets will primarily be artized over periods ranging from five to nine year
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Item 2. Management's Discussion and Analysis of Famcial Condition and Results of Operations

This quarterly report on Form 10-Q contains forwdabking statements within the meaning of Sectibh @f the Securities Act of 1933
and Section 21E of the Securities Exchange Ac®®4 {the “Exchange Act”). These statements relateur expectations for future events and
time periods. All statements other than statemefisstorical fact are statements that could berded to be forward-looking statements,
including any statements regarding trends in futtereenues or results of operations, gross margioparating margin, expenses, earnings or
losses from operations, synergies or other findritémns; any statements of the plans, strategiesabjectives of management for future
operations and the anticipated benefits of sucimglatrategies and objectives; any statements enimgedevelopments, performance or
industry ranking; any statements regarding futucereomic conditions or performance; any statemeaggrding pending investigations, clai
or disputes; any statements regarding the finanicigdact of customer bankruptcies; any statemergarging the timing of future payments for
restructuring costs; any statements regarding oyreetations for future interest expense; any statemregarding timing of closing of future
cash outlays for and benefits of acquisitions; atatements about future redemptions or repurchagdebt and stock; any statements
concerning the adequacy of our current liquiditydghe availability of additional sources of liquigi any statements of expectation or belief;
and any statements of assumptions underlying atlyedbregoing. Generally, the words “anticipatélelieve,” “plan,” “expect,” “future,”
“intend,” “may,” “will,” “should,” “estimate,” “pre  dict,” “potential,” “continue” and similar expressons identify forward-looking
statements. Our forward-looking statements are asecurrent expectations, forecasts and assump@mal are subject to the risks and
uncertainties contained in or incorporated from PHy Item 1A of this report. As a result, actuakults could vary materially from those
suggested by the forward-looking statements. Wertaice no obligation to publicly disclose any réwis to these forward-looking statements
to reflect events or circumstances occurring subeegto filing this report with the Securities alBdchange Commission.

” o, ” w (T

Overview

We are a leading independent global provider afgrated manufacturing solutions, components, ptsdutd repair, logistics and after-
market services. Our revenue is generated frons sdileur services primarily to original equipmeramfacturers (OEMs) in the following
industries: communications networks; computing stedage; multimedia; industrial and semiconducystams; defense and aerospace;
medical; clean technology and automotive.

Our operations are managed as two businesses:

1) Integrated Manufacturing Solutions (IMS). IMSaiseportable segment consisting of printed ciroaiérd assembly and test, final
system assembly and test, and direct-order-fuléifitn

2) Components, Products and Services (CPS). Compoimelude interconnect systems (printed circadrd fabrication, backplane
and cable assemblies) and mechanical systems ¢einef) precision machining and plastic injectiodimg); Products include
memory and solid state drive products from Vikirecfinology, defense and aerospace products fronT &inology, storage
products from Newisys and optical and RF (RadiaEemcy) modules; and Services include design, eeging, logistics and
repair services.

All references to years, in this section, refeoto fiscal years ending on the last Saturday ofig@ar closest to September 30th. Fiscal
2014 and 2013 are each 52 weeks.

Our strategy is to leverage our comprehensive cewfiferings, advanced technologies, and globallgitipes to further penetrate
diverse end markets that we believe offer signifigrowth opportunities and that have complex potgithat require higher value-added
services. We believe this strategy differentiatefrom our competitors and will help drive moretairsable revenue growth and provide
opportunities for us to ultimately achieve opergtmargins that exceed industry standards.

There are many challenges to successfully execotingtrategy. For example, we compete with a nurabeompanies in each of our
key end markets. These include companies that aoh targer than we are and smaller companies dleatsfon a particular niche. Although
believe we are well-positioned in each of our kag earkets and seek to differentiate ourselves fsanmcompetitors, competition remains
intense and profitably growing our revenues has lmballenging as evidenced by declining revenueseh of the last two years. Additiona
further growing and leveraging our CPS businessfyove our operating margins continues to be ggimal part of our strategy.
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Since the end of 2012, we have reduced our netalgigiations by $234 million, which has resultedsignificant interest expense
savings. For example, interest expense for thedirarter of 2014 was $7.5 million , compared t8.%1Imillion for the same period in 2013.
Despite the significant cash outlay required tauoedour debt, our total sources of liquidity havereased $88 million over this same 15-montl
period to $798 million, primarily attributable tash generated from operations of $356 million aedeased capacity from short-term
borrowing facilities of $91 million. In addition tour current sources of liquidity, we believe weéaufficient access to additional sources of
capital should the need arise.

A relatively small number of customers have his@ally generated a significant portion of our ndésaSales to our ten largest custor
typically represent approximately 50% of our ndésaOne customer represented 10% or more of dwgahes for the three months ended
December 28, 2013.

We typically generate approximately 80% of our sades from products manufactured in internatiooeddions. The concentration of
foreign operations has resulted primarily from aieeon the part of many of our customers to regpioduction in lower cost locations suct
Asia, Latin America and Eastern Europe. We exgd@sttb continue.

Historically, we have had substantial recurringesdb existing customers. We typically enter inipgy agreements with our major
OEM customers. These agreements generally have tamging from three to five years and cover thaufecture of a range of products.
Under these agreements, a customer typically agogasrchase its requirements for specific prodircisarticular geographic areas from us.
However, these agreements generally do not obligateustomer to purchase minimum quantities oflpcts and in some circumstances
provide for cost reductions objectives during et of the agreement, which can have the effemtaiicing revenue and profitability from
such engagements.

Critical Accounting Policies and Estimates

Management's discussion and analysis of our fimheoindition and results of operations are baseah @pr unaudited condensed
consolidated financial statements, which have Ipeepared in accordance with accounting principkrsegally accepted in the United States o
America. We review the accounting policies usetkporting our financial results on a regular babiee preparation of these financial
statements requires us to make estimates and judgriat affect the reported amounts of assetslitias, net sales and expenses and relatec
disclosure of contingent liabilities. On an ongobasis, we evaluate the process used to develiopagss for certain reserves and contingent
liabilities, including those related to productuets, accounts receivable, inventories, investmémingible assets, income taxes, warranty
obligations, environmental matters, restructurisantingencies and litigation. We base our estimatekistorical experience and on various
other assumptions that we believe are reasonabladking judgments about the carrying value of said liabilities that are not readily
apparent from other sources. Our actual resultsdifégr materially from these estimates.

For a complete description of our critical accongtpolicies and estimates, refer to our 2013 AnRegdort on Form 10-K filed with the
Securities and Exchange Commission on Novembe2 @173.

Results of Operations
Key operating result

Three Months Ended

December 28, December 29,
2013 2012
(In thousands)
Net sales $ 1,447,490 $ 1,494,94!
Gross profit $ 110,78  $ 96,92¢
Operating income $ 39,52( $ 31,46:
Net income $ 23,10: $ 621
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Net Sales

Sales by end market were as follows (dollars iugamds):

Three Months Ended

December 28, December 29,
2013 2012 Increase/(Decrease)
Communications $ 658,56( $ 673,43 $ (14,87:) 2.29%
Industrial, defense and medical 455,15; 384,84« 70,30¢ 18.2%
Computing and storage 186,00: 230,74 (44,747 (19.9%
Multimedia 147,77 205,92 (58,149 (28.9%
Total $ 1,447,49 $ 1,494,94! $ (47,44°) (B.2%

Net sales decreased from $1.49 billion in the fitstrter of 2013 to $1.45 billion in the first gtearof 2014 , a decrease of 3.2% . The
decrease was due to reduced sales to customaus inuitimedia and computing and storage end markststing primarily from reduced
demand from existing customers and the wind-dowtedfin customer programs, partially offset bygtoin our industrial, defense, and
medical market primarily as a result of increasedhdnd from existing customers, both for establigfredgrams and new program wins.

Gross Margin

Gross margin increased to 7.7% for the first quart®014 , from 6.5% for the first quarter of 201Bhe increase was primarily
attributable to improvement in our IMS segment hasg primarily from addressing inefficiencies aswded with new program ramp-ups in the
first quarter of 2013. Additionally, gross margmthe first quarter of 2013 was negatively impadigadharges associated with a distressed
customer.

We expect gross margins to continue to fluctuatetan overall production and shipment volumesdaahges in the mix of products
demanded by our major customel$uctuations in our gross margins may also be ahbgea number of other factorsome of which are
outside of our contralincluding (a) greater competition in the EMS indystnd pricing pressures from OEMSs due to greateus on cost
reduction; (b) provisions for excess and obsoleterntory that we are not able to charge back tastomer or sales of inventories previously
written down; (c) changes in operational efficiassi(d) pricing pressure on electronic componesgslting from economic conditions in the
electronics industry; and (e) our ability to traimsi manufacturing and assembly operations to lasest regions in an efficient manner.

Operating Expenses
Selling, general and administrative

Selling, general and administrative expenses dsete®0.7 million , from $59.9 million , or 4.0% mét sales, in the first quarter of 2013
to $59.2 million , or 4.1% of net sales, in theffiqguarter of 2014 . The decrease was primarilytddewer bad debt expense, partially offset by
increased incentive compensation.
Research and Developme

Research and development expenses increased $ll8 rfrom $5.4 million , or 0.4% of net saleag,the first quarter of 2013 to $7.9
million , or 0.5% of net sales, in the first quardé 2014 . The increase was primarily attributablexpenditures on new projects for the
computing and storage end market.
Restructuring

Restructuring Plans — 2012

In 2012, we initiated restructuring plans relateghfant closures and business reorganizations s@ssbciated with these plans are
expected to be $31.8 million and to include empdogeverance, costs related to facilities, assetimment charges and other exit costs. In

connection with actions taken to date under thémespwe recorded employee termination benefitsldf1 million for 2,150 employees, $11.0
million of costs related to facilities, and $4.5lh of asset impairment charges. These plang®gpected to be completed in 2014.
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Restructuring Plan— Prior to 2012

Due to completion of all actions under restructgnans initiated prior to 2012 and immaterialifytiee remaining accrual balance
related to such plans, these plans have been cethfin disclosure purposes. We expect to pay therityaof accrued restructuring costs by
the end of 2015. In connection with these plansemgect to incur restructuring costs in future pesiassociated primarily with former sites
which we are or may be responsible for environmeartaediation and vacant facilities. Costs incunnéth respect to vacant facilities consist
primarily of 1) costs to maintain vacant facilitigmt are owned until such facilities can be sald 2) the portion of our lease payments and
operating costs that have not been recovered die @bsence of sublease income for vacant leaspéties.

Below is a summary of restructuring costs assodiafieh facility closures and other consolidatiofoets:

2012 Restructuring Prior to 2012
Plans Restructuring Plans Total
(In thousands)

Accrual balance at September 29, 2012 $ 68z % 55% $ 6,27¢
Employee severance and benefits (15 — (15)
Leases and facilities shutdown costs 90z 2,204 3,107
Non-cash charges 234 37¢ 612
Cash paid for employee terminations (139) — (13¢9)
Cash paid for leases and facilities shutdown costs (903) (2,260 (3,169
Non-cash charges (239) (37¢) (612)

Accrual balance at December 28, 2013 $ 526§ 554C § 6,06¢

Our IMS segment incurred restructuring costs umdleestructuring plans of $1.6 million and $1.2lon for the first quarter of 2014
and 2013, respectively.

Gain on Sales of Long-lived Assets
We recognized a gain of $4.2 million from the safl@ building during the first quarter of 2013 amshe during the first quarter of 2014.
Interest Expens

Interest expense decreased $5.6 million for tte djuarter of 2014 compared to the first quarte2a#f3. The decrease was primarily due
to interest savings resulting from the redemptibi2b7.4 million of our debt in the second quad£f013.

Other Expense, net

The following table presents the major componehtsier income (expense), net:

Three Months Ended

December 28, December 29,
2013 2012
(In thousands)
Foreign exchange losses $ 47 3 (579
Loss on interest rate swap dedesignation — (14,909
Other, net 831 55k
Total $ 87¢ % (14,929

We have interest rate swaps with an aggregateratamount of $257 million that were entered im@007 to hedge LIBOR-based
variable rate interest payments expected to otrough June 15, 2014 . During the first quarte2@f3, we determined, based on our intentiol
of redeeming $257.4 million of our debt due in 2¢12D14 Notes"), that it was no longer probabld tH8OR-based, variable rate interest
payments would occur on $257 million of debt througne 15, 2014. Accordingly, we dedesignatederést rate swaps in their entirety in
the first quarter of 2013 and recorded a chargkldf9
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million to other expense, net, representing thdigoof the value of the interest rate swaps praslprecorded in accumulated other
comprehensive income (AOCI) for which it was nogenprobable that LIBOR-based variable rate intggagments would occur. During the
second quarter of 2013, we redeemed our 2014 Nwofef using a combination of cash on hand anddeings under our revolving credit
facility (LIBOR-based, variable rate facility). Tiefore, LIBOR-based variable rate payments are erpected to occur on forecasted
borrowings under our revolving credit facility aadly during the period of time these borrowings expected to be outstanding.

We reduce our exposure to currency fluctuationsugh the use of foreign currency hedging instrusidmdwever, our hedges are
established based on estimated foreign curren@nbes. To the extent actual amounts differ frormeded amounts, we will have exposure to
currency fluctuations that results in foreign exaip@gains or losses.

Provision for Income Taxe

We estimate our annual effective income tax rateeaend of each quarterly period. Our estimategakto account the geographic mix
of our expected pre-tax income (loss), expecteal totnual pre-tax income (loss), enacted changesilaws, implementation of tax planning
strategies and possible outcomes of audits and otfeertain tax positions. To the extent thereflaiuations in any of these variables durir
period, our provision for income taxes may vary.

Our provision for income taxes for the first quaxé2014 and 2013 was $10.6 milliand $3.0 million, respectively. The increase in
first quarter of 2014 was primarily due to a sigraht increase in pre-tax income, changes in thedictional mix of where our income was
earned and changes in tax law in certain foreigsdictions. As a result of tax law and tax ratampes in certain foreign jurisdictions, we
recorded a benefit of $3.1 million related to rexaion of certain deferred tax assets.
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Liquidity and Capital Resources

Three Months Ended

December 28, December 29,
2013 2012
(In thousands)

Net cash provided by (used in):

Operating activities $ 38,241 % 97,08«
Investing activities (71,109 (18,847
Financing activities 37,02¢ 3,36¢
Effect of exchange rate changes on cash and casiaémnts 10 (535)
Increase (decrease) in cash and cash equivalents $ 417¢  $ 81,07t

Key liquidity performance measur

Three Months Ended

December 28, September 28,
2013 2013
Days sales outstanding (1) 58 55
Inventory turns (2) 6.8 7.0
Days inventory on hand (3) 54 52
Accounts payable days (4) 64 61
Cash cycle days (5) 47 46

(1) Days sales outstanding (a measure of how fyuvek collect our accounts receivable), or "DS@"¢alculated as the ratio of average
accounts receivable, net, to average daily nes $atehe quarter.

(2) Inventory turns (annualized) are calculated agdkie of four times our cost of sales for the gemtod average inventol
(3) Days inventory on hand is calculated as the rdtamverage inventory for the quarter to averageydzobkt of sales for the quari

(4) Accounts payable days (a measure of how guiald pay our suppliers), or "DPQ", is calculatedhasratio of 365 days divided by
accounts payable turns, in which accounts payalbtes tis calculated as the ratio of four times mst of sales for the quarter to average
accounts payable.

(5) Cash cycle days is calculated as days inventotyamad plus days sales outstanding minus accoungbjsagay:

Cash and cash equivalents were $407.1 million aebBer 28, 2013 and $402.9 million at SeptembeR@83 . Our cash levels vary
during any given quarter depending on the timingalfections from customers and payments to supgplEorrowings under credit facilities,
redemptions and repurchases of debt and capitt,stod other factors. Our working capital was agpnately $1.0 billion as dbecember 2¢
2013 and September 28, 2013 .

Net cash provided by operating activities was $38ilRon and $97.1 million for the first quarter 2014 and 2013 , respectively. Cash
flows from operating activities consist of: 1) metome adjusted to exclude non-cash items sucle@®diation and amortization, stock-based
compensation expense and losses from swap dedgsignand 2) changes in net operating assets hvelni comprised of accounts receivable
inventories, prepaid expenses and other asseyriscpayable, accrued liabilities and other loggatliabilities.

During the first quarter of 2014 , we generated.$5fillion of cash from net income, excluding nash items, and also used $12.7
million of cash due to a reduction of net operatisgets, resulting primarily from a decrease imacts payable of $37.1 million , partially
offset by a decrease in accounts receivable oB§2dlion . These decreases were due primarilyettréiased business volume during the
period. Our DSO (a measure of how quickly we colea accounts receivable) increased from 55 daysf &eptember 28, 2013 to 58 days as
of December 28, 2013 due primarily to an unfavaraiblange in the composition of accounts receiviabie customers with shorter payment
terms to customers with longer payment terms. GR®Oa measure of how quickly we pay our suppliemseased from 61 days as of
September 28,
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2013 to 64 days as of December 28, 2013 due teasdhle change in the composition of suppliers witlich we have shorter payment terms
to suppliers with longer payment terms. Our workiagital metrics tend to fluctuate from quartegterter based on factors such as the
linearity of our shipments and purchases, cust@ndrsupplier mix, and the negotiation of paymemhgewith customers and suppliers. These
fluctuations can significantly affect our cash flofvom operating activities.

Net cash used in investing activities was $71.lioniland $18.8 million for the first quarter of 204nd 2013 , respectively. During the
first quarter of 2014 , we used $13.6 million oskdor capital expenditures and paid $57.7 mililmgonnection with a business acquisition.
During the first quarter of 2013 , we used $27.Hion of cash for capital expenditures and receipeateeds of $8.5 millioprimarily from the
sales of a building.

Net cash provided by financing activities was $3%ilion and $3.4 million for the first quarter 8014 and 2013, respectively. During
the first quarter of 2014 , we received $61.5 miillof net proceeds from short-term borrowings, ikek$1.1 million of proceeds from
issuances of common stock pursuant to stock optiencise and paid $25.6 million for repurchasesomimon stock, including $0.4 million of
cash used for common stock repurchases to fundogepltax withholding obligations. During the fitgtarter of 2013 , we reduced our
restricted cash by $1.3 million , received $2.7liomil of net proceeds from short-term borrowingstiplly offset by $1.4 million of cash used
for common stock repurchases to fund employee fthhalding obligations.

Other Liquidity Matters

Since the end of 2012, we have reduced our netalgigiations by $234 million, which has resultedsignificant interest expense
savings. For example, interest expense for thedirarter of 2014 was $7.5 million , compared t8.%1Imillion for the same period in 2013.
Despite the significant cash outlay required tauoedour debt, our total sources of liquidity havereased $88 million over this same 15-montl
period to $798 million, primarily attributable tash generated from operations of $356 million adeased capacity from short-term
borrowing facilities of $91 million. After givingféect to these redemptions, our next long-term dedturity in the amount of $40 million is in
July 2015, after which $500 million in notes wik ldue in May 2019. We may consider early redemptafrour debt in future periods, using
either our existing cash or proceeds from additideat or equity financings.

In March 2013, our Board approved a $100 milliazcktrepurchase program with no expiration date. fithng of repurchases made
under the program will depend upon capital needsipport the growth of our business, market comlitiand other factors. Although the st
repurchase program is designed to increase statdthedlue, purchases of shares made under thisgmnogill reduce our liquidity. To date,
we have repurchased 1.7 million shares of our comstack in the open market for $25.2 million unttés program. See Part Il, Item 2,
“Unregistered Sales of Equity Securities and UsBroteeds,” below.

Beginning in May 2014, the interest rate swap on201i9 Notes can be terminated at the option obttep counterparty upon payment
to us of a market termination fee. In such a caseywould no longer pay a variable rate of intemgssuch notes but would instead begin to pa
a fixed rate of 7%, which rate could be higher thi@nvariable rate at the time of termination.

Other than our $40 million loan secured by our ooape headquarters (the “Secured Debt due 20&6F)debt agreements do not con
financial covenants currently applicable to us,dwinclude a number of restrictive covenants,ldtlg restrictions on incurring additional
debt, making investments and other restricted paysnselling assets, paying dividends and redeemtimgpurchasing capital stock and debt,
subject to certain exceptions. Our $40 million leaquires us to maintain a minimum fixed chargeetage ratio during its term. These
covenants could constrain our ability to grow ousibess through acquisition or engage in othes#etions which the covenants would
otherwise restrict, including refinancing our exigtdebt. In addition, such agreements include gaxts requiring, among other things, that
file quarterly and annual financial statements wlith SEC, comply with all laws, pay all taxes araintain casualty insurance. If we are not
able to comply with all of these covenants, for asgson, some or all of our outstanding debt abagedll amounts payable under our interest
rate swaps on such debt, if any, could become inatelg due and payable and the incurrence of amditidebt under our asset-backed
revolving credit facility would not be allowed, anfwhich could have a material adverse effect mnliguidity and ability to conduct our
business. As of December 28, 2013 , we were in Gamge with these covenants.

In the ordinary course of business, we are or nemypime party to legal proceedings, claims and atbetingencies, including
environmental and employee matters and examinakbiprgovernment agencies. As of December 28, 20d8had accrued liabilities of $22.1
million related to such matters. We cannot acclygteedict the outcome of these matters or the
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amount or timing of cash flows that may be requiedefend ourselves or to settle such mattersairthese accruals will be sufficient to fully
satisfy our contingent liabilities.

As of December 28, 2013 , we had a liability of $rillion for uncertain tax positions. Our estimaf liabilities for uncertain tax
positions is based on a number of subjective assess, including the likelihood of a tax obligatibeing assessed, the amount of taxes
(including interest and penalties) that would ulitely be payable, and our ability to settle anyhsnfaligations on favorable terms. Therefore,
the amount of future cash flows associated withettain tax positions may be significantly highetawer than our recorded liability and we
are unable to reliably estimate when cash settlémey occur.

We have entered into, and continue to enter iradpus transactions that periodically require delial. These obligations have
historically arisen from customs, import/export, VAutility services, debt financing, foreign exclgarcontracts and interest rate swaps. We
have collateralized, and may from time to timeataltalize, such obligations as a result of coumtypgequirements or for economic reasons.
As of December 28, 2013, we had posted collat#r$6.3 million in the form of cash against certafrour collateralized obligations. Cash
used for collateral is not available for other msegs.

Our liquidity needs are largely dependent on chamgeur working capital, including the extensidrirade credit by our suppliers,
investments in manufacturing inventory, faciliteesd equipment, repayments of obligations undertandéng indebtedness, redemptions of
outstanding debt and repurchases of common stagkp@mary sources of liquidity as of December 2813 included (1) cash of $407.1
million ; (2) our $300 million asset-backed revaigicredit facility, of which $206.5 millionnet of outstanding letters of credit and borraysi,
was available as of December 28, 2013 ; (3) forstgprt-term borrowing facilities of $184 milliorall of which was available as of
December 28, 2013 ; and (4) cash generated fromatipes. In addition, we are actively marketingoatfolio of surplus real estate with an
aggregate list price of approximately $86 milli®ioceeds from the sales of properties in this plotivill provide additional liquidity.
However, there can be no assurance as to the asihiatmay actually be raised or the exact timihngny such receipts.

We believe our existing cash resources and othaces of liquidity, together with cash generatexrfroperations, will be sufficient to
meet our working capital requirements for the rigxmonths. Should demand for our services chamngpéfisiantly over the next 12 months or
should we experience increases in delinquent oolleatible accounts receivable, our cash providgderations would be adversely
impacted.

As of December 28, 2013, 46% of our cash balaraveld by our foreign subsidiaries. Should we shaw need to remit cash to the
United States, we may incur tax obligations whiahuld reduce the amount of cash ultimately availabline United States. We believe that
cash held in the United States, together with easlilable under our United States credit facilityl @ash from foreign subsidiaries that could
be remitted to the United States without tax coneeges, will be sufficient to meet our United Stdiguidity needs for at least the next 12
months.

Off-Balance Sheet Arrangements and Contractualdgatibns
As of December 28, 2013, we did not have any afébce sheet arrangements, as defined in Iltem §0J{B of Regulation S-K
promulgated by the SEC, that have or are reasotiéibly to have a current or future effect on omahcial condition, changes in our financial

condition, revenues, or expenses, results of dpastliquidity, capital expenditures, or capitesources that is material to investors. In
addition, there have been no material changesrteantractual obligations or commitments duringtfiquarter of 2014 .
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Item 3. Quantitative and Qualitative Disclosures About MagkRisk
Interest Rate Risk

Our primary exposure to market risk for changeisterest rates relates to certain of our outstajmdebt obligations. Currently, we do
not use derivative financial instruments in ourdstment portfolio. As of December 28, 2013 , we hadhort-term investments.

As of December 28, 2013, we had $540 million efglderm debt, of which $40 million bears interdsa dloating rate and $500 million
of fixed rate debt has been converted to variadtie debt through the use of an interest rate sivaqordingly, our exposure to interest rate risk
results from variable rate long-term debt of $54D0ion and $60 million of variable-rate short-tefmorrowing outstanding as of December 28,
2013 . An immediate 10 percent change in intei@stsrwould not have a significant impact on ouultef operations.

Foreign Currency Exchange Risk

We transact business in foreign currencies. Owidorexchange policy requires that we take cedggps to limit our foreign exchange
exposures in certain assets and liabilities anectsted cash flows. However, such policy doeseawpiire us to hedge all foreign exchange
exposures. Furthermore, foreign currency hedgebased on forecasted transactions and estimataddasl, the amount of which may differ
from that actually incurred. As a result, we capegience foreign exchange rate gains and lossasriresults of operations.

Our primary foreign currency cash flows are in aertAsian and European countries, Israel, Brazl siexico. We enter into short-term
foreign currency forward contracts to hedge curyangosures associated with certain monetary aaadttiabilities denominated in non-
functional currencies. These contracts typicallyehmaturities of up to two months and are not destigd as part of a hedging relationship in
accordance with ASC Topic 815. All outstanding fgnecurrency forward contracts are marked-to-maakéhe end of the period with
unrealized gains and losses included in other irce@rpense), net, in the unaudited condensed ddasad statements of income. As of
December 28, 2013 , we had outstanding foreigreaesr forward contracts to exchange various foreigmencies for U.S. dollars in the
aggregate notional amount of $212.2 million .

We also utilize foreign currency forward contraittdedge certain operational (“cash flow”) exposursulting from changes in foreign
currency exchange rates. Such exposures result(fipforecasted sales denominated in currenciex dfian those used to pay for materials
and labor, (2) forecasted non-functional curre@bol and overhead expenses, 3) forecasted noridoakturrency operating expenses, and 4
anticipated capital expenditures denominated inareeacy other than the functional currency of thétg making the expenditures. The
effective portion of changes in the fair valueloé tontracts is recorded in stockholders' equity sesparate component of accumulated other
comprehensive income and recognized in earnings Wieehedged item affects earnings. We had forwantracts related to cash flow hedges
in various foreign currencies in the aggregateamati amount of $96.9 million as of December 28,201

The net impact of an immediate 10 percent chang&dhange rates would not be material to our utteddiondensed consolidated

financial statements, provided we accurately foseaad estimate our foreign currency exposuraidhgorecasts are materially inaccurate, we
could incur significant gains or losses.
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Item 4. Controls and Procedures
Changes in Internal Control Over Financial Reportm

There were no changes in our internal control dimancial reporting (as defined in Rules 13a-15¢iy 15d-15(f) under the Exchange
Act) that occurred during the quarter ended Decer@3Be2013 that have materially affected, or aesomably likely to materially affect, our
internal control over financial reporting.

Evaluation of Disclosure Controls and Procedur

Our management is responsible for establishingnaaidtaining our disclosure controls and procedasedefined in Rules 13a-15(e) and
15d-15(e) under the Exchange Act. Our managemeaeitiding our Chief Executive Officer and Chief Fiicéal Officer, does not expect that
our disclosure controls and procedures will prexadinérror and all fraud. Disclosure controls amdgedures, no matter how well conceived
operated, can provide only reasonable, not absassrirance that their objectives are met. Furtherdesign of disclosure controls and
procedures must reflect the fact that there amuree constraints, and the benefits of disclosargrols and procedures must be considered
relative to their costs. Because of the inherenitétions in all control systems, no evaluatiordisiclosure controls and procedures can provids
absolute assurance that all disclosure controkssand instances of fraud, if any, have been d=steblonetheless, our Chief Executive Officer
and Chief Financial Officer have concluded thatpiaBecember 28, 2013 , (1) our disclosure contaold procedures were designed to provid
reasonable assurance of achieving their objectare$(2) our disclosure controls and procedureg wéective to provide reasonable assur:
that information required to be disclosed in theorés we file and submit under the Exchange Acté®rded, processed, summarized and
reported as and when required, and that such irfdomis accumulated and communicated to our maneagg including the Chief Executive
Officer and Chief Financial Officer, to allow tinyetlecisions regarding its required disclosure.
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PART Il. OTHER INFORMATION
Item 1. Legal Proceedings

Reference is made to the legal proceedings diatlosBart I, ltem 3 of Sanmina’s Annual Report amrz 10-K for the year ended
September 28, 2013. In addition, from time to timve,may become involved in routine legal proceeslirg well as demands, claims and
threatened litigation, that arise in the normalrsewf our business. The ultimate outcome of digalion is uncertain and unfavorable
outcomes could have a negative impact on our geetibperations and financial condition. Regardtfssutcome, litigation can have an
adverse impact on us as a result of incurrencef@inde costs, diversion of management resourcesthadfactors. We record liabilities for
legal proceedings when a loss becomes probabléharemount of loss can be reasonably estimated.

See also Note 6 of Notes to Condensed Consolidateshcial Statements.
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Item 1A. Risk Factors
Adverse market conditions in the electronics indystould reduce our future sales and earnings péiase.

We cannot accurately predict future levels of dednimr our customers' electronics products. Consetlyyy our past operating results,
earnings and cash flows may not be indicative offotwre operating results, earnings and cash fléwdserse worldwide economic conditions,
particularly in Europe, have in the recent pastitedhallenging conditions in the electronics irtdypsA number of factors, including price
instability, the availability and cost of crediigh global unemployment and concerns about thelgyadind solvency of financial institutions,
financial markets, businesses, and sovereign reatiame slowed global economic growth in many caesitiThese conditions have resulted in
some of our customers delaying purchases or plguinchase orders for lower volumes of products flr@wiously experienced or anticipated.
If such conditions persist or return, they coukbatause a reduction in orders from our customepstential customers due to a reduced
availability of credit and the insolvency of onemore customers or suppliers. Any of these faatotdd reduce our revenues, increase our
costs and decrease our liquidity.

We are subject to intense competition in the EMSlurstry which could cause us to lose sales and tfenes hurt our financial performance.

The electronics manufacturing services (EMS) inguisthighly competitive and the industry has exgeeced a surplus of
manufacturing capacity. Our competitors includeangjobal EMS providers such as Benchmark Electyrinc., Celestica, Inc., Flextronics
International Ltd., Jabil Circuit, Inc., Plexus @oand Hon Hai Precision Industry Co., Ltd. (alsown as Foxconn Technology Group), as
well as other EMS companies that have a regiomaflyzt, service or industry specific focus. We dime competition from current and
potential OEM customers who may elect to manufactiieir own products internally rather than outsog to EMS providers.

We may not be able to offer prices as low as sohoeiocompetitors for any number of reasons, inicigdhe willingness of
competitors to provide EMS services at prices veeuarable or unwilling to offer. There can be nauaasce that we will not lose new or
existing business in the future in response to sochpetitive pricing or other inducements which rbayoffered by our competitors, which
would decrease our sales and net income.

Our customers are also in highly competitive indastand if they lose market share, our revenue deajine and we may be
adversely affected.

We rely on a relatively small number of customeos & substantial portion of our sales, and declinissales to these customers would
reduce our net sales and net income.

Sales to our ten largest customers representedxdpyately half of our net sales during 2013. Weestgo continue to depend upon a
relatively small number of customers for a sigmifit percentage of our sales, particularly in themainications end market. A significant
reduction in sales to any of our large customersgnificant pricing and margin pressures exertgdir large customers could reduce our
revenue and net income if we are not able to repdach business with new business. In the pasg sbwur large customers have significa
reduced or delayed the volume of manufacturingiseswordered from us as a result of changes in dérfwa their product, consolidations or
divestitures or for other reasons. In particulartain of our customers have from time to time exténto manufacturing divestiture
transactions with other EMS companies, and sucis#éieétions could reduce our revenues with thesemgss. We cannot assure you that
present or future large customers will not termertaeir manufacturing arrangements with us or ficantly change, reduce or delay the
amount of manufacturing services ordered from og,ad which would reduce our net sales and netrimeo

Our customers could experience credit problems, ethivould reduce our future revenues and net income.

Many of the industries for which we provide produbaive previously experienced significant finandifficulty, with some of the
participants filing for bankruptcy. Such financdifficulty, if experienced by one or more of ourstomers, may negatively affect our business
due to the decreased demand from these financiallsessed customers, the lengthening of customgngnt terms, the potential inability of
these companies to make full payment on amountsl ¢evas or to purchase inventory we acquired tgettggheir businesses. For example,
during 2013, we recorded charges of $6.6 millidatieg to a distressed customer. Customer bankiegpdso entail the risk of potential
recovery by the bankruptcy estate of amounts pueslyopaid to us that are deemed a preference uathdruptcy laws. We do not carry
insurance against the risk of customer defaultheir payment obligations to us.
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We seek to mitigate the impact of collection protdewith our customers on our financial results bgleating their creditworthiness
on an ongoing basis and by maintaining an allowdmicdoubtful accounts that is assessed for adgogaarterly. However, should customer
defaults increase substantially or exceed the lefveur allowance, our revenue, net income and pasition would be reduced, perhaps
significantly.

Our cash generated from operations can be variabéjch can adversely affect our ability to plan amavest in the business

Our ability to make capital expenditures, engagstiategic transactions, redeem debt and repurdtesk and the extent to which we
need to utilize our borrowing facilities dependdarge part on our ability to generate cash floenfroperations. Cash flow from operations car
be highly variable. Our cash generated by or usexperations is impacted by a number of variabfeduding our growth and profitability,
customer and supplier payment terms, timelinegsisfomer payments to us and the extent to whicheee to increase inventories in respc
to customer forecasts. To the extent our cash ftom operations fluctuates significantly in theure, our ability to make investments in our
business, redeem debt and repurchase stock coaldvieesely impacted.

Our strategy to pursue higher margin business degsiin part on the success of our Components, Pradwsnd Services (CPS) business,
which, if not successful, could cause our futureags margins and operating results to be lower.

A key part of our strategy is to grow our CPS bas# which includes printed circuit boards, baakpland cable assembilies,
mechanical systems, memory, defense and aerospd@mputing products and design, engineeringstmgi and repair services. A decrease
in orders for these components, products and sian have a disproportionately adverse impaouomprofitability since these components,
products and services generally carry higher tivanage contribution margins. In addition, in ortiegrow this portion of our business
profitably, we must continue to make substantigéstments in the development of our product devetoyg capabilities, research and
development activities, test and tooling equipngard skilled personnel, all of which reduce our afiag results in the short term. The succes:
of our CPS business also depends on our abilityct@ase sales of our proprietary products, comvowr customers to agree to purchase our
components for use in the manufacture of their pctxland expand the number of our customers whivaszirfor our design, engineering,
logistics and repair services. We may face cha#lerig achieving commercially viable yields andidiffties in manufacturing components in
the quantities and to the specifications and quatéindards demanded by our customers, as wellgalifying our components for use in our
customers' designs. Our proprietary products asijdeengineering, logistics and repair servicestrmampete with products and services
offered by established vendors which focus solelylevelopment of similar technologies or the priaviof similar services. Any of these
factors could cause our CPS revenue and margins kess than expected, which would have an ovadakrse and potentially disproportion
effect on our revenues and profitability.

We may experience component shortages or priceeases, which could cause us to delay shipmentsitdaners and reduce our sales and
net income.

We are dependent on certain suppliers, includimidid and sole source suppliers, to provide keypmments we incorporate into our
products. We have experienced, and may experientte ifuture, delays in delivery and shortagesoofijgonents, which in turn could cause
delays in product shipments to customers, resuktdinced revenue from and have an adverse effemtiorelationship with affected custome
and our reputation generally as a reliable sempiogider. Component shortages can result in inexeasmponent prices which could decrease
our gross profit. Component delays and shortagesls® result from natural disasters occurrindhgregions in which our suppliers operate,
such as the March 2011 earthquake and tsunampanJand the widespread flooding in Thailand dukatg 2011. We may purchase
components in advance of our requirements for soalponents as a result of a threatened or antidpsttortage. In this event, we may incur
additional inventory carrying or obsolescence gogtich we may not be able to recover from our @ngrs. Such costs would reduce our
margins and net income.

Our future gross margins and operating results mag adversely impacted by reduced demand for, ocetien problems with, our
integrated manufacturing solutions business.

The substantial majority of our revenues are derfvem our integrated manufacturing solutions (IM@&¥iness. We experience
continued pressure from OEMs to reduce pricestfese solutions and competition is intense. Thegerf&can result in reduced IMS revenue,
which would reduce our gross margins. Gross maiigisir IMS business can also be negatively imghbteour product mix, with lower
margins resulting from the provision of less comydervices, and by execution issues and operatineticiencies at our plants. If we
experience reduced demand or revenues from our IMS
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business for any reason, or experience executimslgms or operational inefficiencies, our grossgimer and operating results in future peri
may be lower than expected.

Adverse changes in the key end markets we targatccharm our business by reducing our sale

We provide products and services to companiesséitae the communications networks, computing amihge, multimedia, industri
and semiconductor capital equipment, defense amdp&ce, medical, clean technology and automatigdestries. Adverse changes in any of
these markets could reduce demand for our custopreducts or make these customers more sensititreetcost of our products and services
either of which could reduce our sales, gross marghd net income. A number of factors could aféegst of these industries in general, or our
customers in particular, and lead to reductionseinsales, thus harming our business.

These factors include:

* intense competition among our customers and deenpetitors, leading to reductions in pricestfair products and pricing
pressures on us;

« short product life cycles of our customers' uatd leading to continuing new requirements andifipations and product
obsolescence, either of which could cause us mbasiness;

« failure of our customers' products to gain wiatesd commercial acceptance which could decreaseolime of orders customers
place with us; and

* recessionary periods in our customers' marketshwdtécrease orders from affected custor

We realize a substantial portion of our revenuesiftommunications equipment customers. This maskaghly competitive,
particularly in the area of price. Should any of mrger customers in this market fail to effectiveompete with their competitors, they could
reduce their orders to us or experience liquiditijalties, either of which would have the effeaftreducing our revenue and net income,
perhaps substantially. Revenue from our multimédisiness, which is driven primarily by sales oftegt boxes, could decline as more conten
is delivered over the internet or through alteneatnethods and not through set-top boxes, partigutathe U.S. or Europe. In addition, in the
case of our defense business, United States badtjehs could cause a reduction or delay in orgixsed by the government or defense
contractors for products manufactured by SCI, @iexse and aerospace division. Since such prodagtg higher margins than many of our
other products and services, such a decrease wmgdportionately reduce our gross margin anditadaifity. There can be no assurance that
we will not experience declines in demand in th@sether areas in the future.

Our operating results are subject to significant certainties, which make predictability of our futersales and net income difficult.
Our operating results are subject to significartantrainties, including:

« conditions in the economy as a whole and in thetelrics industry

« fluctuations in components prices and componentages caused by high demand, natural disasteheneaise

« timing of new product development by our custesnwhich creates demand for our services, buthvban also require us to incur
start-up costs relating to new tooling and procgsse

* levels of demand in the end markets served by wstomers

* our ability to replace declining sales from esfdife programs with new business wi

« timing of orders from customers and the accuradpeif forecast:

* inventory levels of customers, which if high relatito their normal sales volume, could cause theeraduce their orders to |

« timing of expenditures in anticipation of incsed sales, customer product delivery requiremerdshortages of components or
labor;

* increased labor costs in the regions in which weraig

» mix of products ordered by and shipped to majmtomers, as high volume and low complexity martufing services typically
have lower gross margins than more complex andrleal@me services;

 degree to which we are able to utilize our avadabbhnufacturing capaci

« our ability to maintain desired plant operating@éncies, including achieving acceptable yieldfeaively planning production ar
managing our inventory and fixed assets to avajth lsarrying costs and excess working capital;

 customer insolvencies resulting in bad debt oree exposures that are in excess of our rese

« our ability to efficiently move manufacturing adties to lower cost regions without adversely afifeg customer relationships wh
controlling costs related to the closure of fagitand employee severance;

32




* pricing and other competitive pressu

« fluctuations in the values of our assets, includieg) property and assets held for sale, whichccoegult in charges to incon

« volatility of foreign currency exchange ratedii@h could increase our expenses and reduce oenues if our exposures are not
adequately hedged;

» changes in our tax provision due to changesiirestimates of pre-tax income in the jurisdictiomsvhich we operate, including our
ability to utilize our deferred tax assets; and

* political and economic developments in countimewhich we have operations which could restriat operations or increase our
costs.

Our financial results could be adversely impactgaiy of these, or other, uncertainties affectinglwsiness.

In addition, our operating model may make it diffi¢to reduce costs rapidly in response to a réduadh revenue since a portion of
our operating expenses is relatively fixed in natamnd planned expenditures are based in part aripatéd orders, which are difficult to
predict. If we do not receive anticipated ordersxgsected, our profitability will decline. Moreoveaur ability to reduce our costs as a result of
current or future restructuring efforts may be texi because consolidation of operations can batly@nd lengthy process to complete.

Consolidation in the electronics industry may adsely affect our business by increasing customer ingypower and increasing prices we
pay for components

Consolidation in the electronics industry among @istomers, our suppliers and/or our competitong imerease as companies
combine to achieve further economies of scale dinersynergies. Consolidation in the electronicksiry could result in an increasing nun
of very large electronics companies offering praduie multiple sectors of the electronics indusfrige significant purchasing and market
power of these large companies could decreaseritespaid to us by these customers. In additforme of our customers is acquired by
another company that does not rely on us to proZM& services either because it has its own proatuéacilities or relies on another provic
of similar services, we may lose that customer&rass. Similarly, consolidation among our supplEsuld result in a sole or limited source
for certain components used in our customers' mtsdény such consolidation could cause us to baired to pay increased prices for such
components, which would reduce our gross marginpaafitability.

Unanticipated changes in our tax rates or exposuoeadditional income tax liabilities could increasaur taxes and decrease our net incor

We are subject to income, sales, value-added, wlitiig and other taxes in the United States anabwarforeign jurisdictions.
Significant judgment is required in determining ewoarldwide provision for taxes and, in the ordinapurse of business, there are many
transactions and calculations for which the ultenatx determination is uncertain. Our effectiver@es and liability for other taxes could
increase as a result of changes in the mix of mgsnin countries with differing statutory tax ratekanges in the valuation of deferred tax a:
and liabilities, changes in tax laws, our cash rgangent strategies and other factors. For instarcently enacted Mexican legislation could
significantly increase our taxes payable in Mesxitthe future. In addition, our tax determinati@ms regularly subject to audit by tax
authorities. For example, we are currently undergeaiudits of our tax returns for certain recentyi@ars in a number of jurisdictions, including
the United States, Thailand, Hungary, Japan andddeRevelopments in these or future audits codlbkasely affect our tax provisions,
including through the disallowance or reductiordeferred tax assets or the assessment of back taterest and penalties. Although we
believe that our tax estimates are reasonable anexisting tax reserves are adequate, the firteroénation of tax audits or tax disputes may
be different from what is reflected in our histaditax provisions, which could lead to an increiaseur taxes payable and a decrease in our ne
income.

Our business may experience seasonality, which daeisult in material changes in our operating ressiffrom quarter to quarter.
Seasonality in our business has historically beard by customer and product mix, particularly &émel markets which our custom:
serve. We have observed that our revenue leveks tyaically been higher in the second half of asicdl year and lower during the first half.

However, there can be no assurance that this wihdontinue and the extent to which our businessains depends upon our future custome
base and the end markets that they serve, whicirevanable to predict.
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We may be unable to generate sufficient liquidityreduce our debt levels or maintain or expand aperations, which may reduce the
business our customers and vendors are able to db us; we could experience losses if one or marehcial institutions holding our fund:
were to fail.

Our liquidity is dependent on profitability and nsss volume which affects working capital, inchuglinventory requirements, the
extension of trade credit by our suppliers, therde@f alignment of payment terms from our supgpligith payment terms granted to our
customers, investments in facilities and equipmaeguisitions, repayments and redemptions of otstanding indebtedness and repurchases
of our common stock. In order to improve our ligtyidduring the second quarter of 2012, we renearmd increased our asdweked revolvin
credit facility increasing the facility to $300 iiidn, under which we could borrow $206.5 millionet of letters of credit and outstanding
borrowings, as of December 28, 2013 and in thetfioguarter of 2012, we borrowed $40 million secusgaur corporate headquarters. We
also have $184 million in short-term financing fiies all of which remained available to be boremhas of December 28, 2013. Our asset-
backed revolving credit facility expires in MarcB1Z and our foreign short-term facilities expirevatious dates through the second quarter o
2015.

In the event we need additional capital, whethemwforking capital, debt repayment, stock repurchaaequisitions or otherwise, the
can be no assurance that such additional debtuityezppital will be available on acceptable termnst all. In addition to our existing covenant
requirements, future debt financing may requiréousomply with financial ratios and covenants. Ni@vancing could require us to issue
additional equity securities, which could causetibh to existing stockholders. If additional ontimued financing, including the continued
extension of trade credit by our suppliers, isa@ilable when required, our liquidity would be wedd. The risks of reduced liquidity include
an inability to maintain or increase our rates mfduction, to make necessary capital expendituresder to maintain and expand our
manufacturing capacity as needed, and to repaycesdr refinance our debt. Any of these issuesdcoalise our stock price to fall and reduce
our customers' and vendors' willingness to do lassiwith us.

A principal source of our liquidity is our cash arash equivalents, which are held with variousrfaial institutions. Although we
distribute such funds among a number of financigtiiutions that we believe to be of high qualihere can be no assurance that one or me
such institutions will not become insolvent in faéure, in which case all or a portion of our unired funds on deposit with such institutions
could be lost.

Our credit arrangements contain covenants which magversely impact our business and the failure timgply with such covenants could
cause our outstanding debt to become immediatelygide.

Other than our Secured Debt due 2015, our debeawgets do not contain financial covenants curreagiylicable to us, but do
include a number of restrictive covenants, inclgdiestrictions on incurring additional debt, makingestments and other restricted payments
selling assets, paying dividends and redeemingpurchasing capital stock and debt, subject taireeixceptions. Our Secured Debt due 201!
requires us to maintain a minimum fixed charge cage ratio during its term. Collectively, these eoants could constrain our ability to grow
our business through acquisition or engage in dth@sactions, including refinancing our existirept In addition, such agreements include
covenants requiring, among other things, that Veegfuarterly and annual financial statements with$EC, comply with all laws, pay all taxes
and maintain casualty insurance. If we are not ethtmmply with all of these covenants, for anysieg some or all of our outstanding debt as
well as all amounts payable under our interestsateps on such debt, if any, could become immdglidtee and payable and the incurrence o
additional debt under our asset-backed creditifpailould not be allowed, any of which would havenaterial adverse effect on our liquidity
and ability to conduct our business.

Redemptions of debt and repurchases of common steckice our working capital and liquidity; debt riefancing can entail higher interes
expense, which would lower our net income; inter@styments on variable rate debt can increase, whiabuld lower our net income.

During 2012 and 2013, we redeemed net $360 mifliwsh net $257.4 million of our long-term debt, regpely, and announced a
$100 million stock repurchase program, of whichragpnately $25.2 million was spent during the figsiarter of 2014. Although redemptions
of debt and repurchases of stock improve our firdmesults, these actions also reduce our liguiditwe should redeem or repurchase
additional debt or stock, our working capital aiwghidity would be further reduced. In addition, skdbwe undertake to refinance any of our
outstanding long-term debt, there can be no assertduat the terms of such refinancing, particul#hrly interest rate, would be favorable to us.
Should we be forced to replace lower interestdatat with higher interest rate debt, our interegiemse would increase and our net income
would be reduced. An aggregate of $540 million wflong-term debt and all of our short-term bornogs bear interest at a variable rate base
upon LIBOR, either under the terms of such delzta result of interest rate swaps. Interest ratelsiding LIBOR, can change due to a
variety of factors, including governmental debtdksy ratings downgrade of U.S. or
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other sovereign debt, the pace of economic growthcantral bank actions. Should LIBOR increase tsubisilly in the future for any reason,
interest payments on our variable interest rate¢ welld also increase. Consistent with our abiiitycall the 2019 Notes beginning in May
2014, the counterparty for the interest rate swapuwr Senior Notes due 2019 has the unilaterat,riggginning in May 2014, to terminate such
swap and pay us a market termination fee, in wbade we would begin to pay a 7% interest rate oh sates, which rate could be higher t
the variable interest rate we currently pay throtighswap. Any increase in the interest rates ppgids on our debt would increase our interest
expense and lower our net income.

We generally do not obtain long-term commitmentsrin our customers; cancellations, reductions in pradion quantities, delays in
production by our customers and changes in customeguirements could reduce our sales and net incol

We generally do not obtain firm, long-term purchasenmitments from our customers and our bookingg gemerally be canceled
prior to the scheduled shipment date. Customersaaagel their orders, reduce production quantdiedelay production for a number of
reasons, including significant decreases in denfianttheir products and services and decisions gage with other EMS providers. Although
the customer is generally liable for finished goadd work-in-process at the time of cancellatioa,may be unable or, for other business
reasons, choose not to enforce our contractuatstigfancellations, reductions or delays of ordgrsustomers would:

* reduce our sales and net income by decreasingothenes of products that we manufacture for ourarasts
« delay or eliminate recovery of our expendituresifientory purchased in preparation for customders; an
* lower our asset utilization, which would resuliémver gross margins and lower net inca

Some of our contracts provide for cost reductiojectives during their term, which can have the effd# reducing the revenue and
gross profit we receive under such contracts unlesare able to increase the amount of businesoweéth such customers. In addition,
customers sometimes require that we transfer thifaeturing of their products from one facilitydoother to achieve cost reductions and
other objectives. These transfers have result@ttieased costs to us due to facility downtimes tban optimal utilization of our
manufacturing capacity and delays and complicatieteged to the transition of manufacturing progsdmnew locations. These transfers also
have required us to close or reduce operationsrédin facilities, particularly those in high cdstations such as the United States, Canada ar
Western Europe and, as a result, we have incuaratimay incur in the future, significant coststfoe closure of facilities, employee severance
and related matters. We may be required to relamddéional manufacturing operations in the futanel, accordingly, we may incur additional
costs that decrease our net income. Any of thederfacould reduce our revenues, increase our eggeand reduce our net income.

As a result of our components ordering policies aodstomer-requested ship dates, we may incur, antle able to fully recover from our
customers, the purchase price or carrying costsofmponents, work-in-process and finished goods, atthivould decrease our margins and
net income.

In order to satisfy customer orders, we are fretjyeaquired to order components and other partdirance of customer payment,
particularly for long lead-time items. Furthermongs may be required to keep additional componeviisk-in-process and finished goods in
inventory in order to meet customer delivery dat¥hile our supply agreements with our customersegaly allocate most of the liability for
payment for such items to the customers, we magthetess incur additional carrying costs or namately be compensated for these items
should the customer default upon its obligatiorstie extent we incur any such costs, our grosgimaand net income would be reduced.

If we manufacture or design defective products,ibour manufacturing processes do not comply witpg@licable statutory and regulator
requirements, we could be subject to claims, dantaged fines and lose customers.

We manufacture products to our customers' spetidits, and in some cases our manufacturing prosessefacilities need to comg
with various statutory and regulatory requiremehts. example, many of the medical products thamaaufacture, as well as the facilities and
manufacturing processes that we use to produce ingsh comply with standards established by theddn8tates Food and Drug
Administration. In addition, our customers' produahd the manufacturing processes that we usetiupe them often are highly complex. As
a result, products that we design or manufacturng ahémes contain design or manufacturing defests, our manufacturing processes may b
subject to errors or may not be in compliance ajtblicable statutory and regulatory requirementfebts in the products we design or
manufacture may result in product recalls, warratayms by customers, including liability for repabsts, delayed shipments to customers or
reduced or canceled customer orders. For examplestamer has asserted that we are liable forinertests relating to the loss of use of
products manufactured by us. Although we beliew@dlaim is unsubstantiated, the
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total costs sought by the customer could be siprifi. These types of defects or deficiencies coaddce our revenues, increase our costs an(
harm our business reputation. The failure of tlaelpcts that we design or manufacture or of our rfeanturing processes and facilities to
comply with applicable statutory and regulatoryuiegments may subject us to legal fines or persadtied, in some cases, require us to shut
down or incur considerable expense to correct aufaaturing program or facility. In addition, thedefects may result in product liability
claims against us. The magnitude of such claims imagase as we expand our medical, automotiveaarmspace and defense manufacturin
services because defects in these types of prodasteesult in death or significant injury to ersers of these products. Even if our customers
are contractually responsible for defects in theigieof a product, we could nonetheless be namadiduct liability suit over such defects
and could be required to expend significant resesito defend ourselves.

We design products on a contract basis or jointth wur customers. The design services that weigeozan expose us to different or
greater potential liabilities than those we faceewbroviding our regular manufacturing services. &@mple, we have increased exposure to
potential product liability claims resulting fromjuries caused by defects in products we desigwedisas potential claims that products we
design infringe third-party intellectual propertghts. Such claims could subject us to signifidettility for damages and, regardless of their
merits, could be time-consuming and expensivegolve. Any such costs and damages could be signifiand would reduce our net income.

Failure to comply with domestic or international geioyment and related laws could result in the paymhef significant damages, which
would reduce our net income.

We are subject to a variety of domestic and foreigiployment laws, including those related to safefges and overtime,
discrimination, whistldslowing, classification of employees and severgramenments. Enforcement activity relating to theseslaan increase
a result of increased governmental scrutiny, mattention due to violations by other companiesngea in law, political and other factors.
There can be no assurance that we won't be fouhave violated such laws in the future, due to aenaggressive enforcement posture by
governmental authorities or for any other reasamy guch violations could lead to the assessmefimes against us by federal, state or foreigr
regulatory authorities or damages payable to enggleywhich fines could be substantial and whichldvoeduce our net income.

Energy price increases may negatively impact ousuks of operations; regulatory actions could affethe price of energy, which coul
increase our costs and reduce our profitability; tumal resource shortages could impact our produgtio

We, along with our suppliers and customers, relyanous energy sources in our manufacturing aausportation activities. There
has been significant volatility in the prices okegy during the recent past and such volatilitjkisly to continue in the future. A sustained
increase in energy prices could cause an increasertraw material, components and transportatistsc We may not be able to increase our
product prices enough to offset these increased,doswvhich case our profitability would be reddce

Concern over climate change has led to state, dédad international legislative and regulatoryiaives aimed at reducing carbon
dioxide and other greenhouse gas emissions. Wildam't expect existing or currently proposedatiiies to directly impact our business
operations in the near future, these measures oagldthe long term lead to an increase in the abshergy used in the manufacture of our
products as a result of restrictions placed upamgp@enerators and distributors. We can't currezgtjmate the impact of any such indirect
costs. However, should our operating costs inrigetas a result of any current, proposed or fujueenhouse gas initiatives, and we are not
able to pass such costs to our customers, our topgrasults would be adversely affected

Certain natural resources, including water useslimproduction processes, may become constraigeticygarly in China, where
economic output may outstrip natural resourceshShortages could raise our costs or otherwise étrguar production.

We are subject to risks arising from our internatial operations.
We conduct our international operations primanilyAisia, Latin America, Canada and Europe, and wirmge to consider additional
opportunities to make foreign acquisitions andldith new foreign facilities. The substantial méjoof our net sales are generated througt

non-U.S. operations and a significant portion af manufacturing material is provided by internasibsuppliers. As a result of our
international operations, we are affected by ecaoppolitical and other conditions in foreign cories, including:

« the imposition of government contrc
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» compliance with United States and foreign laws eoning trade and employment practi
« difficulties in obtaining or complying with expditense requirements;

* trade restriction:

 changes in tariff:

* labor unrest, including strikes, and difficultiesstaffing

* security concern

* regional military tension or hostilitie

« inflexible employee contracts in the event of bassidownturn

+ coordinating communications among and managingriatenal operation
« fluctuations in currency exchange ra

* currency control:

» changes in tax and trade laws that increase oal twsts

» exposure to heightened corruption ri:

« adverse rulings in regards to tax au

» excess costs associated with reducing employmestiudgting down facilitie:
* misappropriation of intellectual property;

* constraints on our ability to maintain or increpsiees.

Our operations in certain foreign locations recéaxorable income tax treatment in the form of k@kidays or other incentives. In the
event that such tax holidays or other incentivesnat extended, are repealed, or we no longerfgdati such programs, our taxes may
increase, which would reduce our net income.

Additionally, a significant portion of our worldwédcash reserves are generated by, and therefarénhé&breign jurisdictions. Some
jurisdictions restrict the amount of cash that bartransferred to the United States or impose tardgpenalties on such transfers of cast
the extent we have excess cash in foreign locattmatscould be used in, or is needed by, our Urfiiedes operations, we may incur significan
taxes to repatriate these funds.

We operate in countries that have experienced labist, political instability and strife, includjBrazil, China, India, Israel,
Malaysia and Thailand and we have experienced stmppages and similar disruptions in certain fargigisdictions. To the extent such
developments prevent us from adequately staffimgotants and manufacturing and shipping producthdse jurisdictions, our margins and
income could be reduced and our reputation adabtelsupplier could be negatively impacted.

We have incurred substantial restructuring chargasthe past and we may need to take material restaning charges in the future.

We have incurred significant expenses relatedstsueturing of our operations in the past and nmaytioue to do so in the future. For
example, we have moved, and may continue to mawegerations from higher-cost to lower-cost lomasi to meet customer requirements.
We have incurred in the past, and may incur irfaihere, costs related to workforce reductions,lfgotlosures and subsequent environmental
remediation, work stoppages and labor unrest iaguitom the closure of facilities. In addition, wave incurred unanticipated costs related tc
the transfer of operations to lower-cost locationsluding costs related to integrating new faigifit managing operations in dispersed locatior
and realigning our business processes. We alsoiheweed costs to restructure operations that lhaes acquired in order to integrate them
into our company. We expect to be required to meaiditional charges related to restructuring &@ivin the future, but cannot predict the
timing or amount of such charges. Any such chavgmdd reduce our net income.

Our results may be adversely affected by risingdabosts.

There is substantial uncertainty about future latwsts, in particular within the lower cost regigmsvhich we operate. Demographic
changes and economic development in these regidngpmvard pressure on wages in these regions. Hreveéequired to make any substantial
increase in wages in these regions, our profitghiibuld be reduced.

Commodity price fluctuations may negatively impawir results of operations.

Our components are manufactured using a numberofodities, including petroleum, gold, copper atifttometals that are subject
to frequent and unpredictable changes in pricetdweorldwide demand, investor interest and econaroiitions. We do not hedge against
risk of these fluctuations, but rather attemptdjust our product pricing to reflect such chan@sould significant increases in commodities
prices occur and should we not be able to increase
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product prices enough to offset these increasets,cmsr gross margins and profitability would des®, perhaps significantly.

Our business could be adversely affected by anpylel or increased costs, resulting from the usecofnmon carriers to transport our
materials and products.

We rely on a variety of common carriers to transpar raw materials and components from our supptie us, and to transport our
products to our customers. The use of common carigesubject to a number of risks, including imsed costs due to rising energy prices anc
labor, vehicle and insurance costs, criminal agtivuch as hijackings, resulting in losses of stapts, delivery delays resulting from labor
disturbances and strikes and other factors beyandantrol. While we attempt to mitigate our liatyilfor any losses resulting from these risks
through contracts with our customers, suppliersiasdrance carriers, any costs or losses that ¢drenmitigated could reduce our profitabil
require us to manufacture replacement product oradg our relationships with our customers.

Our key personnel are critical to the continued gvth of our business and we cannot assure you thnayt will remain with us.

Our success depends upon the continued serviagr &eg personnel, particularly our highly skilledevations managers and engini
involved in the manufacture of existing productd development of new products and processes. Suplogees may be heavily recruited by
other companies, including our competitors. Gehgriese employees are not bound by employmeieagents and we rely on competitive
pay packages in order to help attract and retaih personnel. Should our key employees choosertartate their employment with us in ort
to accept higher pay packages or otherwise, ouatipas and growth prospects could be negativepaicted.

If we are unable to maintain our technological antanufacturing process expertise, our business cobntladversely affecte

Improvements to and refinements of our manufacgupirocesses are necessary to manufacture nexiagiengsroducts for our
customers in a cost-efficient manner. As a restdtare continually evaluating the cost-effectivenasd feasibility of new manufacturing
processes. In some cases, we will be required ke mapital expenditures and incur engineering es@ém order to qualify and validate any
such new process. Such expenses would reduce pimcoene. In addition, any delay in the deploymeiduch new process, or problems
commencing volume production using a new procesilaso reduce our competitiveness, decrease atgins and net income and harm our
reputation with our customers.

Our international sales are subject to laws relagitio trade, export controls and corruption practgehe violation of which could adversely
affect our operations.

We are required to comply with all applicable dotiweand foreign export control laws, including timeernational Traffic in Arms
Regulations and the Export Administration Regulai¢'EAR”). Some items manufactured by us are adle for export by the United States
Department of Commerce's Bureau of Industry andi$tgainder the EAR. In addition, we are subjectite Foreign Corrupt Practices Act and
international counterparts relating to bribery @feign governments and officials, such as the Bibery Act. Violation of any of these laws
or regulations could result in significant sancsipimcluding large monetary penalties and suspar@ialebarment from participation in future
business opportunities, which could reduce ourtutavenue and net income and damage our reputaiarreputable supplier. In addition,
defense of any such claim, even if unfounded, wdikédy be time consuming and expensive to resalve would divert management's time
and attention.

We are subject to a number of U.S. governmentalqn@ment rules and regulations, the failure to cotgpvith which could result in
damages or reduction of future revenue.

We are subject to a number of laws and regulatielaging to the award, administration and perforogaof U.S. government contracts
and subcontracts. Such laws and regulations gogerong other things, price negotiations, cost atting standards and other aspects of
performance under government contracts. These andesomplex and our performance under them iestitg audit by the Defense Contract
Audit Agency and other government regulators. Iaadit or investigation reveals a failure to comypith regulations or other improper
activities, we may be subject to civil or criminanalties and administrative sanctions by eithemgibvernment or the prime customer,
including termination of the contract, paymentiogs and suspension or debarment from doing fulihsiness with the U.S. government. Any
of these actions would increase our expenses, esalucrevenue and damage our reputation as aleeiabernment supplier.
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We can experience losses due to foreign exchange flactuations, which would reduce our net income.

Because we manufacture and sell a substantiabpaofiour products abroad, our operating costs,jmsdme cases, our revenue, can
be negatively impacted due to fluctuations in fgneturrency exchange rates. For example, if the dbfar weakens against the foreign
currencies in which we denominate certain of cadéraccounts payable, fixed purchase obligatiodo#rer expenses, the U.S. dollar
equivalent of such expenses would increase. Silyilegrtain of our sales are denominated in cuig=nether than the U.S. dollar. We use
financial instruments, primarily showrm foreign currency forward contracts, to hedgeain forecasted foreign currency commitmentsray|
from accounts receivable, trade accounts payaldiaed purchase obligations. However, the sucoéssir foreign currency hedging activit
depends largely upon the accuracy of our foreaddtgure sales, expenses, capital expendituresrarbtary assets and liabilities. As such,
our foreign currency hedging program may not falbyer our exposure to exchange rate fluctuatioomesof our foreign currency exposure
relates to extremely volatile currencies, including Euro, Mexican peso, Japanese yen and Brard@nAs such, any failure to adequately
hedge our exposure to these currencies can hagpragortionate impact to our costs. If our hedgaegvities are not successful, we may
experience significant unexpected expenses frootutiions in exchange rates, which could be sigguifi and which would decrease our net
income.

Any failure to comply with applicable environmentiws could adversely affect our business by cagsirs to pay significant amounts fc
cleanup of hazardous materials or for damages ords.

We are subject to various federal, state, localfarelgn environmental laws and regulations, inglgdhose governing the use,
storage, discharge and disposal of hazardous sestand wastes in the ordinary course of our naatwing operations. If we violate
environmental laws or if we occupy or occupiedhia past a site at which a predecessor companyaaosgamination, we may be held liable
for damages and the costs of remedial actions. &laat assure you that we will not violate environtaklaws and regulations in the future as
a result of human error, equipment failure or ottearses. Although we estimate and regularly reassaspotential liability with respect to
violations or alleged violations and accrue fortsliability, we cannot assure you that our accruélsbe sufficient. Any increase in existing
reserves or establishment of new reserves for @mviental liability would reduce our net income. @ailure or inability to comply with
applicable environmental laws and regulations caigd limit our ability to expand facilities or dduequire us to acquire costly equipment or
to incur other significant expenses to comply wiitese laws and regulations.

Asbestos containing materials, or ACM, are preaéseveral of our manufacturing facilities. Althdutihe ACM is being managed a
controls have been put in place pursuant to ACMatpms and maintenance plans, the presence of AGM give rise to remediation
obligations and other liabilities.

Our plants generally operate under environmentahijte issued by governmental authorities. For tlostpart, these permits must be
renewed periodically and are subject to revocatidhe event of violations of environmental lawsiyAsuch revocation could require us to
cease or limit production at one or more of ouilitées, thereby having an adverse impact on osuits of operations.

Primarily as a result of certain of our acquisiipwe have incurred liabilities associated withismmmental contamination. These
liabilities include ongoing investigation and reraibn activities at a number of current and formsiées. The time required to perform
environmental remediations can be lengthy and tbaneébe no assurance that the scope, and theoefsireof these activities will not increase
as a result of the discovery of new contaminatiooamtamination on adjoining landowner's propertiethe adoption of more stringent
regulatory standards covering sites at which wecareently performing remediation activities.

Although liabilities for treatment and disposaligities have not materially affected our finanaahdition to date, we cannot assure
you that past disposal activities will not resalfiability that will materially affect us in theufure, nor can we provide assurance that we d
have environmental exposures of which we are ureaad which could adversely affect our future ofegaresults.

Over the years, environmental laws have becomeiratind future may continue to become, more stribhgenposing greater
compliance costs and increasing risks and penaltissciated with violations. We operate in sevenaironmentally sensitive locations and are
subject to potentially conflicting and changinguksgory agendas of political, business and enviemia groups. Changes in or restrictions on
discharge limits, emissions levels, permitting iegments and material storage or handling couldireca higher than anticipated level of
remediation activities, operating expenses andalipvestment or, depending on the severity ofitingact of the foregoing factors, costly
plant relocation.
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In addition, the electronics industry became sukjethe European Union's RoHS (Restriction of Hdaas Substances) and WEEE
(Waste from Electrical and Electronic Equipmentgdiives which took effect beginning in 2005. Platahitiatives have been adopted in other
jurisdictions, including several states in the @diStates and the People's Republic of China. Rwbligbits the use of lead, mercury &
certain other specified substances in electroniodyrts and WEEE requires OEMs to assume resptitysfbr the collection, recycling and
management of waste electronic products and conmgenglthough we believe we have implemented prooesito make our manufacturing
process ROHS compliant, a successful assertiongmyw@rnmental entity of non-compliance could resulignificant costs and/or penalties. In
the case of WEEE, the compliance responsibilitysrpamarily with OEMs rather than with EMS compasi However, OEMs may turn to
EMS companies for assistance in meeting their WBHgations, which could increase our costs.

Cybersecurity breaches and other disruptions of dlirnetwork and systems could interrupt our operatis.

We rely on information technology networks and syst, some of which are owned and operated by plairles, to process, transmit
and store electronic information. In particular, depend on our information technology infrastruetior a variety of functions, including
worldwide financial reporting, inventory managemembcurement, invoicing and email communicaticgkisy of these systems may be
susceptible to outages due to fire, floods, powss,|telecommunications failures, terrorist attaaoks similar events. Despite the
implementation of network security measures, ostesys and those of third parties on which we redy miso be vulnerable to computer
viruses, break-ins, malware and similar disruptidalware, if surreptitiously installed on our ssts and not timely detected and removed,
could collect and disclose sensitive informatiolatieg to our customers, employees or others, érgass to legal liability and causing us to
suffer reputational damage. If we or our vendoestarable to prevent such outages and breachespetations could be disrupted.

Employee theft or fraud could result in los

Certain of our employees have access to, or sigmnaluthority with respect to, bank accounts, otloenpany assets or our materials
ordering and accounting systems, which exposes tetrisk of theft, fraud and financial misstatense In addition, certain employees have
access to key IT infrastructure and to customerathdr information that is commercially valuabl&o8ld any such employee, for any reason,
compromise our IT systems, or misappropriate custanother information, we could incur losses|uding losses relating to claims by our
customers against us, the willingness of custottetd® business with us may be damaged and, inase af our defense business, we could b
debarred from future participation in governmertgoams.

We may not be successful in implementing and initing strategic transactions or in divesting assetsbusinesses, which could harm our
operating results.

From time to time, we may undertake strategic &atisns that give us the opportunity to access ciestomers and new emadistome!
markets, to obtain new manufacturing and servipalgéities and technologies, to enter new geog@aptanufacturing locations, to lower our
manufacturing costs and improve our profits, anflitther develop existing customer relationshigsatggic transactions involve a number of
risks, uncertainties and costs, including the feifay:

* integrating acquired operations and businessesdimg in regions or countries in which we have pr@viously operate

* incurring severance and other restructuring cegtg;h would reduce our net incor

+ obtaining regulatory approvals or other conditi®o closing, which could delay the closing arttéase the costs of strategic
transactions;

« diverting management attention from daydo duties in order to implement and integratetetyia transaction

« scaling up production and coordinating managemgaperations at new site

* incurring transaction expenses, which could beiégmt;

 separating operations or support infrastructuresftities diveste:

* managing and integrating operations in geograplgicépersed location

* maintaining customer, supplier or other favoeatlisiness relationships of acquired operationgemainating unfavorable
relationships, which could be costly;

* integrating the acquired company's systems intoxmamagement information syste

« satisfying unforeseen liabilities of acquiredsimesses, including liability for past violationfslaw and environmental liabilities,
which could be material and which could subjectausngoing regulatory scrutiny or requirements;

 operating in geographic markets or industry sedtorghich we may have little or no experier

» complying with laws of new jurisdictions in whichevhave not previously operat
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 improving and expanding our management informagigstems to accommodate expanded operation
* losing key employees of acquired operati

Asset or business divestitures, even when pario$trategic plan, could reduce our revenue anihaetme.

Any of these factors could prevent us from rea{jizine anticipated benefits of a strategic traneactnd our failure to realize these
benefits could reduce our sales below and increaseosts above our forecasts and could cause-doitas of the value of the business
acquired which would decrease our net income. Agitijoins may also be dilutive to our earnings pershparticularly if our projections and
assumptions about the acquired business' futunatipg results prove to be inaccurate. As a realthpugh the goal of our acquisition and
divestiture strategy is to improve our operatinguits and increase stockholder value, there carolassurance that any transactions that we
complete will actually do so.

If we are unable to protect our intellectual propgror infringe, or are alleged to infringe, upon tellectual property of others, we could |
required to pay significant amounts in costs or dages.

We rely on a combination of copyright, patent, énacrk and trade secret laws and restrictions aragdigre to protect our intellectual
property rights. We cannot be certain that thessteg have taken will prevent unauthorized use ofitellectual property. For example, we
rely in part upon patents to protect our intellatforoperty position. However, a number of our peteovering certain aspects of our
manufacturing processes or products have expiredlioexpire in the near future. Such expiratiorsgluice our ability to assert claims against
competitors or others who use or sell similar tetbgy. Any failure to protect our intellectual pempy rights would diminish or eliminate the
competitive advantages that we derive from our petgry technology.

We are also subject to the risk that current omfaremployees violate the terms of their proprielaformation agreements with us.
Should a key current or former employee use odalgcany of our or our customers' proprietary imfation, we could become subject to legal
action by our customers or others, our key tectgie®could become compromised and our ability tomete could be adversely impacted.

Finally, we may occasionally become involved in &ustrative proceedings, lawsuits or other procegsliif others allege that we
infringe on their intellectual property rights. Sermf these claims could subject us to significaiiility for damages and invalidate our
property rights. If successful, such claims cougair our ability to collect royalties or licenset or could force us or our customers to:

* stop producing products that use the challengedl@atual property

 obtain from the owner of the infringed intelleat property, at our expense, a license to seltaéteyant technology at an additional
cost, which license may not be available on redslertarms, or at all; or

« redesign those products or services so as noetthesinfringed technoloc

We sometimes design products on a contract bagiénbly with our customers. In these situationg may indemnify our customer
against liability caused by claims that the desigringes the intellectual property rights of arthparty. Such indemnification claims could
require us to assume the defense of such a cla@écdast of which could be significant.

Any of these results could reduce our revenuegems® our costs and reduce our net income and daaidge our reputation with our
customers. In addition, any type of intellectualgerty lawsuit, whether initiated by us or a thpatty, would likely be time consuming and
expensive to resolve and would divert managemgmtsand attention.

We may not have sufficient insurance coverage fatgntial claims and losses, which could leave uspensible for certain costs and
damages.

We carry various forms of business and liabilitgirance in types and amounts we believe are rellsoaad customary for similarly
situated companies in our industry. However, wadphave insurance coverage for all of the riska la@bilities we assume in connection with
our business and the products and services wedgdwiour customers, including failure to complyhatypical customer warranties for
workmanship, product liability, intellectual propgeinfringement and product recall claims and emwinental contamination. In addition, our
policies generally have deductibles that would pedilne amount of our potential recoveries fromiiasae. As a result, not all of our potential
business losses are covered under our insuranioéegoShould we sustain a significant uncovered,lour net income would be reduced.
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Provisions of the Dod-Frank Act relating to “Conflict Minerals” may increase our costs and lead to reputational challenges.

The Dodd-Frank Wall Street Reform and Consumerdetimn Act contains provisions to improve transpayeand accountability
concerning the supply of certain minerals origingtirom the Democratic Republic of Congo (DRC) adgbining countries that are believel
be benefiting armed groups. As a result, the SECaldapted due diligence, disclosure and reporéngirements for companies which
manufacture products that include components aantasuch minerals, regardless of whether the ralaere actually mined in the DRC or
adjoining countries. Our first report under thegles will be due by May 31, 2014.

Such regulations could decrease the availabilityinorease the prices of components used in otommess' products, particularly if
we choose (or are required by our customers) teceauch components from different suppliers tharuse now. In addition, as our supply
chain is complex and the method of complying witbse SEC rules is unclear, we expect that the ¢anga process will be both time-
consuming and costly. We may face reputationallehgés with our customers and other stakeholdeve iire unable to timely verify the
origins of minerals contained in the componentsuithed in our customers' products, or if our du@dilce process reveals that materials we
source originate in the DRC or adjoining countaesl benefit armed groups.

Changes in financial accounting standards or poles have affected, and in the future may affect, aported financial condition or results
of operations; additionally, changes in securitiésvys and regulations have increased, and are likeycontinue to increase, our operating
costs.

We prepare our consolidated financial statementsiriormity with accounting principles generallycapted in the United States, or
U.S. GAAP. Our preparation of financial statementaccordance with U.S. GAAP requires that we madtémates and assumptions that affec
the recorded amounts of assets and liabilities]alisire of those assets and liabilities as of #ie df the financial statements and the recordec
amounts of expenses during the reporting perioch#@nge in the facts and circumstances surrountivggtestimates could result in a chang
our estimates and could impact our future operatsglts.

In addition, these principles are subject to intetgtion by the Financial Accounting Standards Bq&ASB), the SEC and various
bodies formed to interpret and create accountidigipe. A change in those policies can have a figit effect on our reported results and
may affect our reporting of transactions which @mpleted before a change is announced. Accouptifigies affecting many other aspects of
our business, including rules relating to reveragognition, off-balance sheet transactions, stadel compensation, restructuring, acquisitio
accounting, asset disposals and asset retirembégatins, leases, intangible assets, derivativkaher financial instruments and in-process
research and development charges, have recentiyrbeised or are under review. Changes to thoss i challenges to our interpretation or
application of those rules by regulators may haweaterial adverse effect on our reported finan@allts or on the way we conduct business.
In addition, the anticipated convergence of U.SAPRAand international financial reporting standassates uncertainty as to the financial
accounting policies and practices we will needdo in the future.

Finally, corporate governance, public disclosureé eampliance practices continue to evolve basea epatinuing legislative action,
SEC rulemaking and stockholder advisory group jpesicAs a result, the number of rules and regulatapplicable to us may increase, which
would also increase our legal and financial conmgiéacosts and the amount of time management mustad® compliance activities.
Increasing regulatory burdens could also make itendifficult for us to attract and retain qualifietembers of our board of directors,
particularly to serve on our audit committee, andlified executive officers in light of an incredseactual or perceived workload and liability
for serving in such positions.

The market price of our common stock is volatile.

The stock market in recent years has experiengmifisant price and volume fluctuations that haffe@ed the market prices of
companies, including companies in the EMS businBssse fluctuations have often been unrelatedemperating performance of these
companies. The market for our common stock has Bedmmay in the future be subject to similar vditgtiFactors such as fluctuations in our
operating results, announcements by our competitoosher events affecting companies in the eleatsoindustry, currency fluctuations,
general market fluctuations and macro economic itiond may cause the market price of our commooksto decline.
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We are subject to risks associated with naturaladiters and global events.

We conduct a significant portion of our activitiesluding manufacturing, administration and infotioa technology management in
areas that have experienced natural disastersasuctajor earthquakes, hurricanes, floods and tsisn&or example, in March 2011, Japan
experienced a major earthquake and tsunami araddr?D11, widespread flooding occurred in Thail&dr insurance coverage with respect t
damages to our facilities or our customers' pragluatised by natural disasters is limited and ifestitb deductibles and coverage limits and,
as a result, may not be sufficient to cover albof losses. For example, our policies do not cdeenage due to earthquake. In addition, such
coverage may not continue to be available at corialbr reasonable rates and terms. In the eveatrofjor earthquake or other disaster
affecting one or more of our facilities, our operas and management information systems, whichrabotir worldwide procurement,
inventory management, shipping and billing act@sticould be significantly disrupted. Such eventdadelay or prevent product
manufacturing and shipment for the time requirettaasfer production or repair, rebuild or repl#toe affected manufacturing facilities. While
we have disaster recovery plans in place, therdvearo assurance that such plans will be suffidieatiow our operations to continue in the
event of every natural or man-made disaster, paitdenother extraordinary event. Any extended itighio continue our operations at
unaffected facilities following such an event wouddluce our revenue and potentially damage outtaéipo as a reliable supplier.
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Item 2. Unregistered Sales of Equity Securities and UsdPobceeds

During the second quarter of 2013, our Board o&Etiors authorized us to repurchase up to $100amibf our common stock in the
open market or in negotiated transactions off theket. The common stock repurchase program hagpimton date. The table below sets
forth information regarding our repurchases of cammon stock during the first quarter of 2013.

TOTAL NUMBER OF

MAXIMUM
DOLLAR VALUE

SHARES OF SHARES THAT
TOTAL PURCHASED AS MAY YET BE
NUMBER OF PART OF PUBLICLY PURCHASED
] SHARES AVERAGE PRICE ANNOUNCED UNDER THE
Period (1) PURCHASED  PAID PER SHARE PROGRAMS PROGRAMS
Month #1
September 29, 2013 through October 26, 2013 — % — — $ 100,000,00
Month #2
October 26, 2013 through November 23, 2013 1,146,500 $ 14.9¢ 1,146,500 $ 82,866,67
Month #3
November 24 2013 through December 28, 2013 524,50( $ 15.27 524,50( $ 74,859,02
Total 1,671,000 $ 15.0¢ 1,671,000 $ 74,859,02

(1) All months shown are our fiscal months.

Our debt agreements contain a number of restrictivenants, including restrictions on incurring iiddal debt, making investments
and other restricted payments, selling assetsppalividends and redeeming or repurchasing cagtitek and debt, subject to certain

exceptions. We were in compliance with these conenas of December 28, 2013.

44




Item 6. Exhibits

Exhibit Number Description
10.48(1) Amendment to employment offer lettetween Sanmina Corporation and Alan Reid dated Mag; 2010.
31.1 Certification of the Principal Executive Officerguant to Securities Exchange Act Rules 13a-14(d)1&d44(a), as

adopted pursuant to Section 302 of the Sarbanesy@dt of 2002 (filed herewith).

31.2 Certification of the Principal Financial Officer puant to Securities Exchange Act Rules 13a-14{d)1&d-14(a), as
adopted pursuant to Section 302 of the Sarbanesy@dt of 2002 (filed herewith).

32.1(2) Certification of the Principal Executive Officerqguant to 18 U.S.C. Section 1350, as adopted potrsoa
Section 906 of the Sarbanes-Oxley Act of 2002 (&lmed herewith).

32.2(2) Certification of the Principal Financial Officer fauant to 18 U.S.C. Section 1350, as adopted poirsoi&ection 906
of the Sarbanes-Oxley Act of 2002 (furnished hetigwi

101.INS XBRL Instance Document

101.SCH XBRL Taxonomy Extension Schema Document

101.CAL XBRL Taxonomy Extension Calculation kblase Document
101.DEF XBRL Taxonomy Extension Definition Likse Document
101.LAB XBRL Taxonomy Extension Label Linkba3ecument
101.PRE XBRL Taxonomy Extension Presentatiorkbase Document

(1) Compensatory plan in which an executive officedioector participate
(2)  This exhibit shall not be deemed “filed” faunposes of Section 18 of the Securities Exchangeoft934 or otherwise subject to the

liabilities of that Section, nor shall it be deeniedorporated by reference in any filings under$eeurities Act of 1933 or the Securities
Exchange Act of 1934, whether made before or #fieidate hereof and irrespective of any generalrparation language in any filings.
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SIGNATURES

Pursuant to the Requirements of the Securities & Act of 1934, the registrant has duly causisddport to be signed on its behalf
by the undersigned thereunto duly authorized.

SANMINA GIPORATION

(Registrant)
By: /s JURE SOLA
Jure Sola
Chief Executive Officer (Principal Executive Office
Date: January 31, 2014
By: /sl ROBERT K. EULAU

Robert K. Eulau
Executive Vice President and
Chief Financial Officer (Principal Financial Officg

Date: January 31, 2014
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EXHIBIT INDEX

Exhibit Number Description
10.48(1) Amendment to employment offer lettetween Sanmina Corporation and Alan Reid dated Mag; 2010.
31.1 Certification of the Principal Executive Officerguant to Securities Exchange Act Rules 13a-14(@)1&d-14(a), as

adopted pursuant to Section 302 of the Sarbanesy@ydt of 2002 (filed herewith).

31.2 Certification of the Principal Financial Officer puant to Securities Exchange Act Rules 13a-14{d)1&d-14(a), as
adopted pursuant to Section 302 of the Sarbanesy@dt of 2002 (filed herewith).

32.1(2) Certification of the Principal Executive Officerqguant to 18 U.S.C. Section 1350, as adopted puotrsa&ection 90
of the Sarbanes-Oxley Act of 2002 (furnished hette\vi

32.2(2) Certification of the Principal Financial Officer fauant to 18 U.S.C. Section 1350, as adopted poirsoi&ection 906
of the Sarbanes-Oxley Act of 2002 (furnished hette\vi

101.INS XBRL Instance Document

101.SCH XBRL Taxonomy Extension Schema Document

101.CAL XBRL Taxonomy Extension Calculation kbblase Document
101.DEF XBRL Taxonomy Extension Definition Likse Document
101.LAB XBRL Taxonomy Extension Label Linkba3ecument
101.PRE XBRL Taxonomy Extension Presentatiorkbase Document

(1) Compensatory plan in which an executive officedioector participate
(2)  This exhibit shall not be deemed “filed” faunposes of Section 18 of the Securities Exchangeoft934 or otherwise subject to the

liabilities of that Section, nor shall it be deeniedorporated by reference in any filings underSeeurities Act of 1933 or the Securities
Exchange Act of 1934, whether made before or #fieidate hereof and irrespective of any generalrparation language in any filings.
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March 12, 2010

Alan Reid

Re: Amendment to Offer Letter

Dear Alan,

This letter serves to amend the terms of the ennpémyt offer letter between you and Sanmina-SCI Qatmn dated March 28, 2008. In

consideration of good and sufficient consideratimy and Sanmina-SCl agree to amend the firsplragraph of the second page of the offer
letter in order to read in its entirety as follousew text shown underlingd

“In addition to the foregoing, if your employmestterminated by Sanmina-SCI without “cause,” groifl leave the Company for “good
reason,” you will receive (i) a lump sum paymentigglent to 12 months of your then-current basargaknd (i) certain relocation benefits
(hereinafter, “Return Assistance”), upon executigryou, of an Agreement and General Release waBidays of the date of termination of
employment. Sanmin8ClI shall pay such lump sum payment promptly follaypexecution of the release described above ronbievent later
than March 15 of the year following terminationyofur employment For the purposes of this agreement, the terms&ashall mean (i) your
willful and continued failure to substantially penin your duties with the Company (other than arghdailure resulting from your incapacity
due to physical or mental illness); (ii) your willfengagement in conduct which is demonstrablyraaterially injurious to the Company or its
subsidiaries, monetarily or otherwise; (iii) yownemission of any act of fraud, embezzlement oratiglsty; or (iv) any unauthorized use or
disclosure by you of confidential information cade secrets of the Company or any subsidiary. ditme tgood reason” shall have the
definition set forth in the “safe harbor” provis®m Treas. Reg. Section 1.409A-1(n) (2), as am@rtReturn Assistance” shall consist of (i)
transportation costs to return you, your family godr personal goods to an address in the Unitedddm; and (ii) the costs incurred by you,
if any, in connection with the termination of atmen-existing lease on real property located inShe Jose, California region, where such
property has been used by you and your family @arsonal residence in connection with your emplayna¢ the Company. You will utilize tl
services of vendors chosen by the Company in cdiomewith any such relocation.”

Except as specified above, no other term of therddtter is amended or changed and all such rengaiarms shall continue in full force and
effect.

Very truly yours,
/s/ David L. Pulatie

David L. Pulatie
Executive Vice President, Global Human Resources

AGREED AND ACKNOWLEDGED:

/s/ Alan Reid
Alan Reid



EXHIBIT 31.1

CERTIFICATION OF PRINCIPAL EXECUTIVE OFFICER PURSW TO SECTION 302(A) OF
THE SARBANES - OXLEY ACT OF 2002

I, Jure Sola, certify that:

1.

2.

I have reviewed this Quarterly Report on FoBvlof Sanmina Corporatic

Based on my knowledge, this report does notatomny untrue statement of a material fact ortamstate a material fact necessary to
make the statements made, in light of the circuntsts under which such statements were made, niatauisg with respect to the
period covered by this report;

Based on my knowledge, the financial statemeamd other financial information included in théport, fairly present in all material
respects the financial condition, results of operstand cash flows of the Registrant as of, andi@ periods presented in this report;

The Registrant's other certifying officer araté responsible for establishing and maintainisgldsure controls and procedures (as
defined in Exchange Act Rules 13a-15(e) and 15&))%nd internal control over financial reportirag @defined in Exchange Act
Rules 13a-15(f) and 15d-15(f)) for the Registrard have:

(@) Designed such disclosure controls and proesjur caused such disclosure controls and proesdaorie designed under our
supervision, to ensure that material informatidatieg to the Registrant, including its consolidhgribsidiaries, is made known to
us by others within those entities, particularlyidg the period in which this report is being pneszh

(b)  Designed such internal control over finanogdorting, or caused such internal control ovearfitial reporting to be designed under
our supervision, to provide reasonable assuramgading the reliability of financial reporting atite preparation of financial
statements for external purposes in accordancegeitierally accepted accounting principles;

(c) Evaluated the effectiveness of the Regissatisclosure controls and procedures and preséntbs report our conclusions about
the effectiveness of the disclosure controls adguiures, as of the end of the period coveredibyaport based on such
evaluation; and

(d) Disclosed in this report any change in theiReant's internal control over financial reportithgit occurred during the Registrant's
most recent fiscal quarter (the Registrant's fofistal quarter in the case of an annual repog) tfas materially affected, or is
reasonably likely to materially affect, the Regasit's internal control over financial reportingdan

The Registrant's other certifying officer arfthve disclosed, based on our most recent evatuatimternal control over financial
reporting, to the Registrant's auditors and thetaatnmittee of the Registrant's Board of Direct@spersons performing the equival
functions):

(&)  All significant deficiencies and material weakses in the design or operation of internal obotrer financial reporting which are
reasonably likely to adversely affect the Regigtsaability to record, process, summarize and riefimaincial information; and

(b)  Any fraud, whether or not material, that inved management or other employees who have aismntifole in the Registrant's
internal control over financial reporting.

Date: January 31, 2014
/sl JURE SOLA

Jure Sola
Chief Executive Officer (Principal Executive Offige



EXHIBIT 31.2

CERTIFICATION OF PRINCIPAL FINANCIAL OFFICER PURSUNT TO SECTION 302(A) OF
THE SARBANES - OXLEY ACT OF 2002

I, Robert K. Eulau, certify that:

1.

2.

I have reviewed this Quarterly Report on FoBrlof Sanmina Corporatic

Based on my knowledge, this report does notatomny untrue statement of a material fact ortamstate a material fact necessary to
make the statements made, in light of the circuntsts under which such statements were made, niatauisg with respect to the
period covered by this report;

Based on my knowledge, the financial statemeamd other financial information included in théport, fairly present in all material
respects the financial condition, results of operstand cash flows of the Registrant as of, andi@ periods presented in this report;

The Registrant's other certifying officer araté responsible for establishing and maintainisgldsure controls and procedures (as
defined in Exchange Act Rules 13a-15(e) and 15&))%nd internal control over financial reportirag @defined in Exchange Act
Rules 13a-15(f) and 15d-15(f)) for the Registrard have:

(@) Designed such disclosure controls and proesjur caused such disclosure controls and proesdaorie designed under our
supervision, to ensure that material informatidatieg to the Registrant, including its consolidhgribsidiaries, is made known to
us by others within those entities, particularlyidg the period in which this report is being pneszh

(b)  Designed such internal control over finanogdorting, or caused such internal control ovearfitial reporting to be designed under
our supervision, to provide reasonable assuramgading the reliability of financial reporting atite preparation of financial
statements for external purposes in accordancegeitierally accepted accounting principles;

(c) Evaluated the effectiveness of the Regissatisclosure controls and procedures and preséntbs report our conclusions about
the effectiveness of the disclosure controls adguiures, as of the end of the period coveredibyaport based on such
evaluation; and

(d) Disclosed in this report any change in theiReant's internal control over financial reportithgit occurred during the Registrant's
most recent fiscal quarter (the Registrant's fofistal quarter in the case of an annual repog) tfas materially affected, or is
reasonably likely to materially affect, the Regasit's internal control over financial reportingdan

The Registrant's other certifying officer arfthve disclosed, based on our most recent evatuatimternal control over financial
reporting, to the Registrant's auditors and thetaatnmittee of the Registrant's Board of Direct@spersons performing the equival
functions):

(&)  All significant deficiencies and material weakses in the design or operation of internal obotrer financial reporting which are
reasonably likely to adversely affect the Regigtsaability to record, process, summarize and riefimaincial information; and

(b)  Any fraud, whether or not material, that inved management or other employees who have aismntifole in the Registrant's
internal control over financial reporting.

Date: January 31, 2014
/sl ROBERT K. EULAU

Robert K. Eulau
Chief Financial Officer (Principal Financial Offige



EXHIBIT 32.1

CERTIFICATION OF PRINCIPAL EXECUTIVE OFFICER
PURSUANT TO
18 U.S.C. SECTION 1350,
AS ADOPTED PURSUANT TO
SECTION 906 OF THE SARBANES-OXLEY ACT OF 2002

Pursuant to the requirement set forth in Rule 18@lof the Securities Exchange Act of 1934, asrated, (the “Exchange Act”) and
Section 1350 of Chapter 63 of Title 18 of the Udiftates of America Code (18 U.S.C. §1350), Juta, &hief Executive Officer of Sanmina
Corporation (the “Company”), hereby certifies thatthe best of his knowledge:

1. The Company's Quarterly Report on Form 10-Qterperiod ended December 28, 2013 , to whichQhitgification is
attached as Exhibit 32.1 (the “Periodic Reportijlyf complies with the requirements of Section 33(aSection 15(d) of the
Exchange Act; and

2. The information contained in the Periodic Refairly presents, in all material respects, thmaficial condition and results of
operations of the Company.

IN WITNESS WHEREOF , the undersigned has set his hand hereto as oada8l, 2014 .
/sl JURE SOLA

Jure Sola
Chief Exége Officer (Principal Executive Officer)

This certification accompanies the Form QGe which it relates, is not deemed filed with Securities and Exchange Commission
is not to be incorporated by reference into angdilof Sanmina Corporation under the SecuritiesdAd933, as amended, or the Securities
Exchange Act of 1934, as amended (whether madeebefafter the date of the Form @Q); irrespective of any general incorporation |aamgg
contained in such filing).



EXHIBIT 32.2

CERTIFICATION OF PRINCIPAL FINANCIAL OFFICER
PURSUANT TO
18 U.S.C. SECTION 1350,
AS ADOPTED PURSUANT TO
SECTION 906 OF THE SARBANES-OXLEY ACT OF 2002

Pursuant to the requirement set forth in Rule 18@lof the Securities Exchange Act of 1934, asrated, (the “Exchange Act”) and
Section 1350 of Chapter 63 of Title 18 of the Udiftates of America Code (18 U.S.C. §1350), RdbeBEulau, Chief Financial Officer of
Sanmina Corporation (the “Company”), hereby cextifihat, to the best of his knowledge:

1. The Company's Quarterly Report on Form 10-Qterperiod ended December 28, 2013 , to whichQhitgification is
attached as Exhibit 32.2 (the “Periodic Reportijlyf complies with the requirements of Section 33(aSection 15(d) of the
Exchange Act; and

2. The information contained in the Periodic Refairly presents, in all material respects, thmaficial condition and results of
operations of the Company.

IN WITNESS WHEREOF , the undersigned has set his hand hereto as oada8l, 2014 .

/s/ ROBERT K. EULAU

Robert K. Eulau
Chief FinaalcDfficer (Principal Financial Officer)

This certification accompanies the Form QGe which it relates, is not deemed filed with Securities and Exchange Commission
is not to be incorporated by reference into angdilof Sanmina Corporation under the SecuritiesdAd933, as amended, or the Securities
Exchange Act of 1934, as amended (whether madeebefafter the date of the Form @Q); irrespective of any general incorporation |aamgg
contained in such filing).



