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SANMINA CORPORATION

CONDENSED CONSOLIDATED BALANCE SHEETS

As of
March 28, September 27,
2015 2014
(Unaudited)
(In thousands)
ASSETS
Current assets:
Cash and cash equivalents $ 407,71 % 466,60
Accounts receivable, net of allowances of $10,1%8%$10,278 as of March 28, 2015 and
September 27, 2014, respectively 921,74( 979,47!
Inventories 858,10: 893,17¢
Prepaid expenses and other current assets 102,98 111,71
Total current assets 2,290,54. 2,450,97.
Property, plant and equipment, net 552,60: 563,01¢
Other 273,30¢ 299,09¢
Total assets $ 3,116,45. % 3,313,08!

LIABILITIES AND STOCKHOLDERS' EQUITY
Current liabilities:

Accounts payable $ 1,014,931 $ 1,139,84!
Accrued liabilities 112,69¢ 110,35
Accrued payroll and related benefits 100,55: 126,54:
Short-term debt, including current portion of lotegm debt 43,41¢ 157,39«
Total current liabilities 1,271,59 1,534,13
Long-term liabilities:
Long-term debt 427,05: 386,68:
Other 140,95¢ 145,51t
Total long-term liabilities 568,00° 532,19
Commitments and contingencies (Note 6)
Stockholders' equity 1,276,85! 1,246,75!
Total liabilities and stockholders' equity $ 311645  § 3,313,08

See accompanying notes to condensed consolidaiaacfal statements.




SANMINA CORPORATION

CONDENSED CONSOLIDATED STATEMENTS OF INCOME

Three Months Ended

Six Months Ended

March 28, March 29, March 28, March 29,
2015 2014 2015 2014
(Unaudited)
(In thousands, except per share data)

Net sales $ 1,527,531 $ 1,476,712, $ 3,198,69; $ 2,924,211
Cost of sales 1,412,26 1,357,74! 2,957,08: 2,694,45;

Gross profit 115,26: 118,96° 241,60¢ 229,75:.
Operating expenses:

Selling, general and administrative 57,02: 62,33: 116,44: 121,51«

Research and development 7,55¢ 8,82¢ 15,62¢ 16,73¢

Restructuring costs 1,74( 2,56¢ 4,74C 6,26¢

Amortization of intangible assets 42¢ 474 85( 94¢

Asset impairments — — 1,95¢ —

Gain on sales of long-lived assets (1,136 (530 (1,13¢€) (530

Total operating expenses 65,61: 73,67( 138,47 144,93!

Operating income 49,65: 45,29° 103,13. 84,81"

Interest income 26¢ 174 554 98C

Interest expense (6,197) (7,482 (12,639 (14,959

Other income (expense), net (365) 62€ (1,897 1,50¢

Interest and other, net (6,297) (6,682) (23,979 (12,47))

Income before income taxes 43,35¢ 38,61¢ 89,15¢ 72,34¢
Provision for income taxes 28,607 17,77¢ 51,75¢ 28,40t
Net income $ 14,74¢  $ 20,84( $ 37,40 $ 43,94:
Net income per share:

Basic $ 0.1¢ $ 0.2t % 04t % 0.5¢

Diluted $ 017 $ 024 $ 04: $ 0.51
Weighted average shares used in computing per shaoants:

Basic 82,97° 82,72¢ 82,76: 83,24’

Diluted 86,89’ 86,14 86,791 86,72!

See accompanying notes to condensed consolidaimuacfal statements.




SANMINA CORPORATION

CONDENSED CONSOLIDATED STATEMENTS OF COMPREHENSIVE INCOME

Three Months Ended Six Months Ended
March 28, March 29, March 28, March 29,
2015 2014 2015 2014
(Unaudited)
(In thousands)
Net income $ 14,748  $ 20,84( % 37,40¢ % 43,94
Other comprehensive income (loss), net of tax:
Change in foreign currency translation adjustments (4,939 94t (9,799 (879)
Derivative financial instruments:
Change in net unrealized amount (1,329 (1,199 (2,726 (811)
Amount reclassified into net income 1,22 1,22 2,66: 1,18¢
Defined benefit plans:
Changes in unrecognized net actuarial loss ancdcagrézed
transition cost 87C (31) 1,14¢ (18%)
Amortization of actuarial losses and transitiontsos 30C 391 63€ 81C
Total other comprehensive income (loss) (3,870 1,33( (8,07¢) 12C
Comprehensive income $ 10,87¢ $ 22,17C $ 29,32¢ $ 44,06

See accompanying notes to condensed consolidai@ucial statements.
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SANMINA CORPORATION

CONDENSED CONSOLIDATED STATEMENTS OF CASH FLOWS

Six Months Ended

March 28, March 29,
2015 2014

(Unaudited)
(In thousands)
CASH FLOWS PROVIDED BY (USED IN) OPERATING ACTIVITI ES:

Net income $ 37,40« $ 43,94
Adjustments to reconcile net income to cash pravigye (used in) operating activities:
Depreciation and amortization 49,53: 48,51¢
Stock-based compensation expense 11,20¢ 9,032
Benefit from doubtful accounts, product returns atlter sales adjustments (120 (1,130
Deferred income taxes 19,53¢ 10,33:
Loss on extinguishment of debt 2,91: —
Gain on sales of assets, net (1,295 (962)
Asset impairments 1,95¢ —
Other, net 281 20z
Changes in operating assets and liabilities:
Accounts receivable 52,58( (8,539
Inventories 28,24¢ (11,409
Prepaid expenses and other assets 7,64z (2,056
Accounts payable (114,28 (34,679
Accrued liabilities and other long-term liabilities (32,039 (6,510
Cash provided by operating activities 63,55¢ 46,75:
CASH FLOWS PROVIDED BY (USED IN) INVESTING ACTIVITI ES:
Purchases of property, plant and equipment (51,31) (35,129
Proceeds from sales of property, plant and equipmen 6,82¢ 5,33
Cash paid for business combinations — (54,06
Cash used in investing activities (44,49) (83,85)
CASH FLOWS PROVIDED BY (USED IN) FINANCING ACTIVITI ES:
Change in restricted cash — 2,90(
Repayments of long-term debt (105,25() —
Proceeds from short-term borrowings — 55,13:
Repayments of short-term borrowings (10,22) (41,750
Proceeds from revolving credit facility borrowings 1,085,50i! 393,00(
Repayments of revolving credit facility borrowings (1,045,50i) (343,000
Proceeds from termination of interest rate swap 3,25¢ —
Net proceeds from stock issuances 16,35¢ 3,97(
Repurchases of common stock (22,98)) (45,11()
Cash provided by (used in) financing activities (78,837 25,14
Effect of exchange rate changes 884 (295)
Decrease in cash and cash equivalents (58,890 (12,259
Cash and cash equivalents at beginning of period 466,60 402,87"
Cash and cash equivalents at end of period $ 407,71 $ 390,62:
Cash paid during the period for:
Interect net nf canitalized intere % Qq ARF <X 1R 792°



Income taxes, net of refunds $ 31,20° $ 12,29(
See accompanying notes to condensed consolidataucfal statements.
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SANMINA CORPORATION

NOTES TO CONDENSED CONSOLIDATED FINANCIAL STATEMENT S
(Unaudited)

Note 1. Basis of Presentation

The accompanying unaudited condensed consolidetaddial statements of Sanmina Corporation (theniany”) have been
prepared pursuant to the rules and regulationseoSecurities and Exchange Commission (“SEC”).&erihformation and note disclosures
normally included in annual financial statemenesparred in accordance with U.S. generally accepteduating principles (“GAAP”) have
been omitted pursuant to those rules or regulatibhs interim condensed consolidated financiakstants are unaudited, but reflect all nor
recurring and non-recurring adjustments that aréheé opinion of management, necessary for a faggntation. These unaudited condensed
consolidated financial statements should be reagmjunction with the consolidated financial stageits and notes thereto for the year ended
September 27, 2014 , included in the Company's 20iial Report on Form 10-K.

The preparation of financial statements requiresagament to make estimates and assumptions tleat &fe amounts reported in the
unaudited condensed consolidated financial statesvagrd accompanying notes. Actual results coul@dihaterially from those estimates.

Results of operations for the six months ended WM&8&; 2015 are not necessarily indicative of tisaiits that may be expected for the
full fiscal year.

The Company operates on a 52 or 53 week year enditige Saturday nearest September 30. Fiscal\®@s4 52-week year and
fiscal 2015 will be a 53-week year, with the extraek in the fourth fiscal quarter. All references/ears relate to fiscal years unless otherwise
noted.

Recent accounting pronouncements

In May 2014, the Financial Accounting StandardsrBq&FASB") issued Accounting Standards Update (A3014-09, "Revenue
from Contracts with Customers (Topic 606)," whicipsrsedes the revenue recognition requiremeniRénénue Recognition (Topic 605).”
This ASU requires an entity to recognize revenuemjoods are transferred or services are provimeddtomers in an amount that reflects
consideration to which the entity expects to bétledtin exchange for those goods or services. NS also requires disclosures enabling
users of financial statements to understand ther@atmount, timing, and uncertainty of revenue @agh flows arising from contracts with
customers. The new guidance is expected to betiolefor the Company in fiscal 2019 at the earligstluding interim periods within that
reporting period, using one of two prescribed igiextive methods. The Company is currently in loegss of evaluating the impact of
adoption of ASU 2014-09 on its consolidated finahstatements and related disclosures. The Compasinot yet selected a transition
method, nor has it determined the effect of thaddad on its ongoing financial reporting.

Note 2. Inventories

Components of inventories were as follows:

As of
March 28, September 27,
2015 2014
(In thousands)
Raw materials $ 595,96¢ $ 628,86(
Work-in-process 96,36¢ 102,61¢
Finished goods 165,76 161,70(
Total $ 858,10 $ 893,17¢




Note 3. Fair Value
Fair Value Option for Long-term Debt

The Company has elected not to record its long-tigbt instruments at fair value, but has measurewh tat fair value for disclosure
purposes. As of March 28, 2015 , the aggregatgiogramount of the Company's long-term debt ins&nte approximated fair value as
estimated based on quoted prices.

AssetgLiabilities Measured at Fair Value on a Recurring Basis
The Company's primary financial assets and finduieidilities consist of:

*  Money market fund
e Time deposit
» Foreign currency forward contra

Assets and liabilities measured at fair value oacairring basis were not material as of March 28,%2or September 27, 2014 .
Offsetting Derivative Assets and Liabilities

The Company has entered into master netting arnaeges with each of its derivative counterparties tilows net settlement of
derivative assets and liabilities under certainditions, such as multiple transactions with the sa&orrency maturing on the same date. The
Company presents its derivative assets and derévhéibilities on a gross basis in the unauditeddemsed consolidated balance sheets. The
amount that the Company had the right to offsetutidese netting arrangements was not materidl &saoch 28, 2015 or September 27,
2014 .

Non-Financial Assets Measured at Fair Value on a Nonrecurring Basis

Assets held-fosale, consisting of land and buildings, are meakatéair value on a nonrecurring basis since tlassets are subject
fair value adjustments only when the carrying ant@fisuch assets exceeds the fair value of suaisass such assets have been previously
impaired and the fair value exceeds the carryinguarhby less than the amount of the impairmenthhatbeen previously recognized. Fair
value is generally estimated using independend hérty valuations based on market comparablescatrging value of the Company's assets
held-for-sale was $8.4 million and $11.6 millionasViarch 28, 2015 and September 27, 2014 , reisdgtand is included in prepaid
expenses and other current assets on the unacditeénsed consolidated balance sheets. The Comgemyled an impairment charge of
$2.0 million related to assets held-for-sale dytime six months ended March 28, 2015 .

Note 4. Derivative Financial Instruments

The Company is exposed to certain risks relatet$ tongoing business operations. The primary rigkaged by using derivative
instruments is foreign exchange rate risk.

Forward contracts on various foreign currenciesuaesl to manage foreign currency risk associatédfaiecasted foreign currency
transactions and certain monetary assets anditiebidlenominated in non-functional currencies. Trenpany's primary foreign currency cash
flows are in certain Asian and European counttgsel, Brazil and Mexico.




The Company had the following outstanding foreigrrency forward contracts that were entered intoedge foreign currency
exposures:

As of
September 27,
March 28, 2015 2014
Derivatives Designated as Accounting Hedges:
Notional amount (in thousands) $ 85,64 % 114,15
Number of contracts 48 42
Derivatives Not Designated as Accounting Hedges:
Notional amount (in thousands) $ 209,36 $ 255,82¢
Number of contracts 45 41

The Company enters into short-term foreign curréocyard contracts to hedge currency exposurescaded with certain monetary
assets and liabilities denominated in non-functicoarencies. These contracts have maturities dbup/o months and are not designated as
accounting hedges. Accordingly, these contractsrended-to-market at the end of each period wittealived gains and losses recorded in
other income (expense), net, in the unaudited awsetbconsolidated statements of income. The anuw#ins (losses) associated with these
forward contracts were not material for any pepoelsented herein. From an economic perspectivabjeetive of the Company's hedging
program is for gains and losses on forward corgracsubstantially offset gains and losses on tiieedying hedged items.

The Company also utilizes foreign currency forweodtracts to hedge certain operational (“cash floexposures resulting from
changes in foreign currency exchange rates. Suysbsexes generally result from (1) forecasted s#ég@®minated in currencies other than t
used to pay for materials and labor, (2) forecastadfunctional currency labor and overhead expen$ forecasted non-functional currency
operating expenses, and (4) anticipated capitardifures denominated in a currency other thaffiuthetional currency of the entity making
the expenditures. These contracts are accounteashslow hedges and are generally one to two nsdntduration but, by policy, may be up
to twelve months in duration.

For derivative instruments that are designatedcpadify as cash flow hedges, the effective portbthe gain or loss on the derivative
is recorded in Accumulated Other Comprehensiverime¢'AOCI"), a component of equity, and reclassifieto earnings in the same period or
periods during which the hedged transaction affeataings. The amount of gain (loss) recognizedtirer Comprehensive Income ("OCI") on
derivative instruments (effective portion), the amts of gain (loss) reclassified from AOCI into amee (effective portion) and the amount of
ineffectiveness on a quarterly basis were immadtariall periods presented herein. As of March2®15 , AOCI related to foreign currency
forward contracts was not material .

As of September 27, 2014, the Company had an odlistginterest rate swap with a notional amour&X@d0 million that was not
designated as a hedging instrument for accountimggses. The swap was terminated in the first guaft2015 upon extinguishment of the
underlying debt. The Company received a cash payofe$8.3 million upon termination of the swap. ésMarch 28, 2015 , the Company
does not have any interest rate swaps.




Note 5. Debt

Long-term debt consisted of the following:

As of
March 28, September 27,
2015 2014
(In thousands)

Secured debt $ 40,00 $ 40,00(

Senior notes due 2019 ("2019 Notes") — 100,00(

Senior secured notes due 2019 ("Secured Notes") 375,00( 375,00(

Non-interest bearing notes payable 15,467 15,091

Fair value adjustment (1) — 3,751

Total long-term debt $ 430,46° % 533,85:
Less: Current Portion

2019 Notes called for redemption in fourth quaae?2014 — 100,00(

Fair value adjustment related to remaining 201%hlot — 3,751

Secured debt (refinanced in the first quasfe2015) — 40,00(

Current portion of non-interest bearing nqiagable 3,41¢ 3,41¢

Long-term debt $ 427,05 % 386,68:

(1) Represents fair value hedge accounting balerlated to interest rate swaps.

During the first quarter of 2015, the Company redee the remaining $100 million of its 2019 Notepait plus a redemption
premium and accrued interest. In connection wiih thdemption, the Company recorded a net losxtingeiishment of debt of $2.9 million ,
consisting of redemption premiums of $5.3 milliorda write-off of unamortized debt issuance cos®&lo4 million , partially offset by a $3.8
million credit for the fair value hedge adjustmegifited to the extinguished 2019 Notes.

In addition, the Company entered into an amendiftbat‘Amendment”) of the Loan Agreement betweenGoenpany and MUFG
Union Bank, N.A. (the “Bank”) dated July 19, 201B¢ “Loan Agreement”). The Amendment extends theunity date of the Company’s
secured debt from July 19, 2015 to December 197 2@dhich, upon approval of the Bank, may be exéehap to two times for a period of one
year for each extension. Principal, together wittraed and unpaid interest, is due on the matdédtg. The Company has the right to pre
loans under the Loan Agreement in whole or in paeny time without penalty. As amended, the Logre&ment requires the Company to
comply with a consolidated fixed charge coveragie 1@ at least 1.25 to 1.00 in the event of a itretings agency downgrade of the Comp
or certain trigger periods relating to liquidityder the Company’s existing revolving credit fagiliNone of these conditions existed at
March 28, 2015 .

Short-term debt

The Company has a $300 million secured asseteda@kvolving credit facility. Borrowings under tHacility bear interest, at the
Company's option, at a rate equal to LIBOR orsebate equal to Bank of America, N.A.'s annourpréde rate, in each case plus a spread .
The facility expires on March 16, 2017 . As of Ma28, 2015 , $40.0 million of borrowings and $2&lion of letters of credit were
outstanding under this facility.

As of March 28, 2015 , certain foreign subsidianéthe Company had a total of $74.0 million of giterm borrowing facilities,
under which no borrowings were outstanding. An aggte of $35.0 million of such facilities expirerithg the fourth quarter of 2015 and the
remainder of such facilities expire during the setquarter of 2017 .

Debt covenant
The Company's debt agreements do not contain fiaacmvenants currently applicable to the Compdmy,do include a number of
restrictive covenants, including restrictions oourring additional debt, making investments andkptiestricted payments, selling assets, p¢

dividends and redeeming or repurchasing capitaksand debt, subject to certain exceptions. The fizomm was in compliance with these
covenants as of March 28, 2015 .
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Note 6. Commitments and Contingencies

Commitmentsn early 2015, the Company exercised an optiorutehmse a facility for $20.3 million , which wiltour in the third
quarter of 2015. As of March 28, 2015, the Complaay a total commitment of $28.6 million relatedhis facility, including costs associated
with customization and fit-up of the facility.

Litigation and other contingencieBrom time to time, the Company is a party to litiga, claims and other contingencies, including
environmental and employee matters and examinatindsnvestigations by governmental agencies, waiide in the ordinary course of
business. The Company records a contingent lighiliten it is probable that a loss has been incuaretthe amount of loss is reasonably
estimable in accordance with ASC Topic 46@ntingenciesor other applicable accounting standards. As ofdd&8, 2015 and
September 27, 2014 , the Company had reservesldd $#llion and $24.8 million respectively, for environmental matters, litigatiand othe
contingencies, excluding reserves for uncertairptsitions, which the Company believes is adequtitdeever, there can be no assurance tha
the Company's reserves will be sufficient to sdtitse contingencies. Such reserves are includacciued liabilities and other long-term
liabilities on the unaudited condensed consolidagddnce sheets.

One of the Company's most significant credit riskihe ultimate realization of accounts receivaiid customer inventory liabilities.
This risk is partially mitigated by ongoing creditaluations of, and frequent contact with, the Canys customers, especially its most
significant customers, thus enabling it to moni@banges in business operations and respond acgty:d®n October 6, 2014, one of the
Company’s customers, GT Advanced Technologieg] filgetition for reorganization under bankruptay.ldhe Company performed an
analysis as of September 27, 2014 to quantifydtemial exposure and administrative and reclamatiaim priority. As a result of the
analysis, the Company determined that certain adsaeceivable may not be collectible and thereflaferred recognition of revenue in the
amount of $1.9 millionn the fourth quarter of 2014. Based on new infdifamathat became available and events that occisubdequent to tt
Company's filing of its 2014 financial statemeniie Company determined that certain inventory lm@amay not be recoverable and provide
a reserve for such inventories in the amount o $3illion in the first quarter of 2015. The Compaipdated its analysis and determined no
additional reserves were necessary as of MarcBQH.

The Company is subject to various federal, statsglland foreign laws, regulations and administeatirders concerning
environmental protection, including those addrag#ire discharge of pollutants into the air and watee management and disposal of
hazardous substances and wastes, the cleanuptafiinated sites, the materials used in productsttarecycling, treatment and disposal of
materials. As of March 28, 2015 , the Company leenimamed in a lawsuit and several administratisiers alleging certain of its current and
former sites contributed to groundwater contamarati

Warranty ReserveThe following table presents information withpest to warranty reserves, which are included arwed liabilities
on the unaudited condensed consolidated balanegsshe

As of
March 28, March 29,
2015 2014
(In thousands)
Beginning balance — end of prior year $ 13,72¢ % 15,13¢
Charges for the period, net of recoveries 1,13¢ 3,70:
Utilization of accrual (3,24)) (4,08¢)
Ending balance — current quarter $ 11,62 $ 14,75:

Note 7. Income Tax

The Company estimates its annual effective incaredte at the end of each quarterly period. Themate takes into account the
geographic mix of expected pre-tax income (losg)eeted total annual pre-tax income (loss), enatieaiges in tax laws, implementation of
tax planning strategies and possible outcomesdifsaand other uncertain tax positions. To the xigere are fluctuations in any of these
variables during a period, the provision for incoti@ees may vary.

The provision for income taxes for the second quant 2015 and 2014 was $28.6 million and $17.8ionil, respectively, and $51.8
million and $28.4 million for the six months enddarch 28, 2015 and March 29, 2014 , respectiveliye iNcrease in both periods was
primarily due to resolution of a foreign tax aualitd certain adjustments to unrecognized tax benefit
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The Company conducts business globally and, asudtréles income tax returns in the United Stdegteral jurisdiction and various
state and foreign jurisdictions. In the normal geuof business, the Company is subject to exarnméaly taxing authorities throughout the
world.

In 2014, a foreign tax authority completed its awndithe Company’s 2006 tax return and issued aasssnent challenging certain of
the Company'’s tax positions. Although the Compaisggreed with the assessment and vigorously ceuatésthrough the appropriate
administrative procedures, the Company made a patyto¢he foreign tax authority during the quagaded March 28, 2015 to resolve all
issues related to this audit. This payment incré@assome tax expense by a net amount of $15.5anijlivhich represents the amount by wt
the amount paid exceeded the Company's resertki$auncertain tax position.

The Company is currently being audited by the hseRevenue Service for fiscal years 2008 throu@tD2To the extent the final tax
liabilities are different from the amounts accrutiils would result in a decrease in unrecognizeadperating losses and would not have an
impact on the Company's results of operations.

Additionally, the Company is being audited by vasastate tax agencies and certain foreign counffieshe extent the final tax
liabilities are different from the amounts accruie increases or decreases would be recorded@méntax expense or benefit in the
consolidated statements of income. Although the g believes that resolution of these audits watl have a material adverse impact on th
Company’s results of operations, the outcome igestito uncertainty.

In each of the past three years, the Company teesexl a portion of its valuation allowance attidlle to certain deferred tax assets
in the U.S. and foreign jurisdictions. These redsasave ranged from $21.5 million to $158.7 millids of September 27, 2014 , the Company
had a valuation allowance of $663.2 millioho the extent the Company continues to consigteatn, as well as reliably project, income in
appropriate jurisdictions, it is possible that Waduation allowance will be further reduced at stioie when such positive evidence can be
substantiated. Additional strong and predictablaiegs may be sufficient to warrant an additioredéase of the valuation allowance in 2015,
although such positive evidence would need to higlveel against any negative evidence existing attitme.

Note 8. Stockholder's Equity
Accumulated other comprehensive incc

Accumulated other comprehensive income, net oataapplicable, consisted of the following:

As of
March 28, September 27,
2015 2014
(In thousands)
Foreign currency translation adjustments $ 90,29¢ % 100,09(
Unrealized holding losses on derivative finanamstiuments (63¢) (57%)
Unrecognized net actuarial loss and transition fardbenefit plans (14,819 (16,599
Total $ 74,84 % 82,91¢

Stock repurchase program

In 2013, the Company's Board of Directors autharitee Company to repurchase up to $100 milliorhef€ompany's common stock
in the open market or in negotiated transactioh¢hef market. The Board of Directors subsequerijyraved a second $100 million stock
repurchase plan in September 2014. These authorizdtave no expiration date. During the six momthded March 28, 2015 and March 29,
2014, the Company repurchased 1.0 million and dli®mshares of its common stock for $21.6 milliand $44.0 million , respectively. As of
March 28, 2015 , $103 million remains available emtthis program.

In addition to the authorizations discussed abtheCompany repurchased 53,530 and 64,000 shaitsscoimmon stock during the

six months ended March 28, 2015 and March 29, 2@kpectively, in settlement of employee tax witdirgy obligations due upon the vesting
of restricted stock units. The Company paid $1.Hioniand $1.1 million , respectively, in conjurati with these repurchases.
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Note 9. Business Segment, Geographic and Customefdrmation

ASC Topic 280Segment Reportingestablishes standards for reporting informatiooua operating segments, products and services
geographic areas of operations and major custo®pexating segments are defined as componentsaitarprise for which separate finan
information is available and evaluated regularlytty chief operating decision maker or decisionimggroup in deciding how to allocate
resources and in assessing performance.

The Company's operations are managed as two bessidategrated Manufacturing Solutions (IMS) amdn@onents, Products and
Services (CPS). The Company's CPS business coasisigltiple operating segments which do not mhetquantitative threshold for being
presented as reportable segments. Therefore, falanformation for these operating segments is@néed in a single category entitled "CPS"
and the Company has only one reportable segmé#s- |

The following table presents revenue and a 88AP measure of segment gross profit used by manegeto allocate resources i
assess performance of operating segments:

Three Months Ended Six Months Ended
March 28, March 29, March 28, March 29,
2015 2014 2015 2014
(In thousands)
Gross sales:
IMS $ 1,228,68. $ 1,146,60' $ 2,60551 $ 2,296,31
CPS 340,94¢ 386,25: 693,28! 735,47-
Intersegment revenue (42,100 (56,14%) (100,109 (107,58)
Net sales $ 1,527,53 $ 1,476,71. $ 3,198,69. $ 2,924,21

Gross profit:

IMS $ 81,83t $ 79,59¢ % 182,74 % 160,62:
CPS 35,37¢ 41,34 66,94¢ 72,98:
Total 117,21 120,94: 249,68! 233,60:
Unallocated items (1) (1,95)) (1,975 (8,079 (3,850
Total $ 11526: $ 11896° $ 241,60¢ $ 229,75

(1) For purposes of evaluating segment performame@agement excludes certain items from its measirgross profit. These items
include stock-based compensation expense, amastizat intangible assets, charges or credits regspftom distressed customers
and similar items that either occur infrequenthace of a non-operational nature.

Net sales by geographic segment, determined bas#tea@ountry in which a product is manufacturedsas follows:

Three Months Ended Six Months Ended
March 28, March 29, March 28, March 29,
2015 2014 2015 2014
(In thousands)

Net sales

United States $ 240,26:  $ 278,67t $ 480,55. $ 548,59

Mexico 482,47 364,35: 1,013,93: 697,62¢

China 362,79« 368,49t 775,60: 739,55(

Other international 441 ,99! 465,18 928,60¢ 938,43!

Total $ 1527531 $ 1,476,71. $ 3,198,69. $ 2,924,221
Percentage of net sales represented by ten langgtsimers 49.6% 49.1% 49.7% 49.1%
Number of customers representing 10% or more ofales — 1 — 1
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Note 10. Earnings Per Share

Basic and diluted per share amounts are calculatetividing net income by the weighted average neindé shares of common stock
outstanding during the period, as follows:

Three Months Ended Six Months Ended
March 28, March 29, March 28, March 29,
2015 2014 2015 2014
(In thousands, except per share data)
Numerator:
Net income $ 14,74¢  $ 20,84( $ 37,40 % 43,94:

Denominator:

Weighted average common shares outstanding 82,97% 82,72¢ 82,76 83,24
Effect of dilutive stock options and restrictedcitanits 3,92( 3,41¢ 4,03t 3,47¢
Denominator for diluted earnings per share 86,89: 86,14« 86,79' 86,72:

Net income per share:
Basic $ 0.1¢ % 0.2t % 0.4t % 0.5¢
Diluted $ 017 $ 024 $ 04: $ 0.51

The following table presents weighted-average i#usecurities that were excluded from the aboveutation because their inclusion
would have had an anti-dilutive effect under ASQIE®R60,Earnings per Sharedue to application of the treasury stock method:

Three Months Ended Six Months Ended
March 28, March 29, March 28, March 29,
2015 2014 2015 2014

(In thousands)
Potentially dilutive securities:

Employee stock options 602 3,28¢ 474 3,241
Restricted stock units 24t 3 15¢ 1
Total 847 3,28¢ 63: 3,24¢

Note 11. Stock-Based Compensation

Stock-based compensation expense was attributable t

Three Months Ended Six Months Ended
March 28, March 29, March 28, March 29,
2015 2014 2015 2014
(In thousands)
Stock options $ 3,03t $ 2,88t % 6,23¢ % 5,35¢
Restricted stock units 2,45¢ 1,871 4,967 3,67¢
Total $ 548t $ 4751 $ 11,20 $ 9,03:
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Stock-based compensation expense was recogniZetioass:

Cost of sales
Selling, general and administrative
Research and development

Total

Three Months Ended

Six Months Ended

March 28, March 29, March 28, March 29,
2015 2014 2015 2014
(In thousands)
1,491 $ 1,36¢ $ 3,06 2,56¢
3,95¢ 3,38 8,06% 6,45¢
38 11 76 13
5,48¢ $ 4,757 $ 11,20¢ 9,03

During the second quarter of 2015 , the Compangtkholders approved the reservation of an additidtiv million shares of
common stock for future issuance under the Compa®09 Incentive Plan. As of March 28, 2015 , agregate of 13.6 million shares were
authorized for future issuance under the Compatgtk plans, of which 10.0 million of such sharesavissuable upon exercise of outstandin
options and delivery of shares upon vesting ofiast stock units and 3.6 million shares of commtotk were available for future grant.

Stock Options

Stock option activity was as follows:

Outstanding as of September 27, 2014

Granted

Exercised/Cancelled/Forfeited/Expired
Outstanding as of March 28, 2015

Vested and expected to vest as of March 28, 2015
Exercisable as of March 28, 2015

Weighted- Aggregate
Average Intrinsic
Weighted- Remaining Value of
Average Contractual In-The-Money
Number of Exercise Price Term Options
Shares $) (Years) %)
(In thousands) (In thousands)
8,181 12.9C 5.30 93,76
48¢ 24.6¢
(1,405 17.0¢
7,26 12.8¢ 5.37 80,69¢
7,12¢ 12.81 5.31 79,65¢
5,79: 12.3( 4.63 67,54

The weighted-average grant date fair value of stgtions granted during the six months ended Mag;i2015 was $12.75 per share.
The aggregate intrinsic value in the precedingetabpresents the total pre-tax intrinsic valuenethie-money options that would have been
received by the option holders had all option haddexercised their options at the Company's closiogk price on the date indicated.

As of March 28, 2015 , unrecognized compensatigerse of $9.5 million is expected to be recognirezt a weighted average

period of 2.0 years.

Restricted Stock Uni

Activity with respect to the Company's restrictéoc& units was as follows:

Outstanding as of September 27, 2014
Granted

Vested/Forfeited/Cancelled
Outstanding as of March 28, 2015
Expected to vest as of March 28, 2015

Weighted-
Average
Weighted- Remaining Aggregate
Average Grant Date Contractual Intrinsic
Number of Fair Value Term Value
Shares $) (Years) %)
(In thousands) (In thousands)
2,341 13.2¢ 2.01 56,06¢
551 24.5%
(225) 13.37
2,661 15.6( 1.89 63,82:
1,672 15.0¢ 1.73 40,01¢
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As of March 28, 2015 , unrecognized compensatigeese of $17.8 million is expected to be recogninext a weighted average
period of 1.8 years. Additionally, as of March 2815 , unrecognized compensation expense relaeerformance-based restricted stock unit
for which achievement of the performance critesiadt considered probable was $13.1 million .

Note 12. Acquisition

On December 18, 2013, the Company acquired a raetuwing operation in the oil and gas industry thateased the Company's
precision machining, assembly, integration anddaptbilities. The Company also entered into aenastpply agreement with the acquiree in
connection with this acquisition. Cash considerapaid by the Company for this acquisition was $54illion .
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Item 2. Management's Discussion and Analysis of Famcial Condition and Results of Operations

This quarterly report on Form 10-Q contains forwdabking statements within the meaning of Sectibh &f the Securities Act of
1933 and Section 21E of the Securities Exchangef&d34 (the “Exchange Act”). These statementateeto our expectations for future
events and time periods. All statements other gtatements of historical fact are statements toaldbe deemed to be forward-looking
statements, including any statements regardingdsen future revenues or results of operationssgnmargin or operating margin, expenses,
earnings or losses from operations, synergies beofinancial items; any statements of the platratasgies and objectives of management for
future operations and the anticipated benefitsughsplans, strategies and objectives; any statesnegarding future economic conditions
performance; any statements regarding pending inyatsons, claims or disputes; any statements rdgay the expected restructuring cos
any statements regarding our expectations for itnterest expense; any statements about futurercbpses of stock; any statements about
the expected proceeds from real property sales;stéatgments concerning the adequacy of our cutiguidity and the availability of
additional sources of liquidity; any statementegpectation or belief; and any statements of assiompunderlying any of the foregoing.
Generally, the words “anticipate,” “believe,” “plat’ “expect,” “future,” “intend,” “may,” “will,” “sh  ould,” “estimate,” “predict,”
“potential,” “continue” and similar expressions iddify forward-looking statements. Our forward-loogistatements are based on current
expectations, forecasts and assumptions and alfjedub the risks and uncertainties contained inrmorporated from Part I, Item 1A of this
report. As a result, actual results could vary metiéy from those suggested by the forward-lookstatements. We undertake no obligation to
publicly disclose any revisions to these forwlooking statements to reflect events or circumstsroccurring subsequent to filing this report
with the Securities and Exchange Commission.

” o G ” o ” w

Overview

We are a leading independent global provider &fgrdated manufacturing solutions, components, prtsduad repair, logistics and
after-market services. Our revenue is generated fales of our services primarily to original equegnt manufacturers (OEMS) in the
communications networks, computing and storagetimetlia, industrial and semiconductor systems,riefeand aerospace, medical, energy
and clean technology and automotive industries.

Our operations are managed as two businesses:

1. Integrated Manufacturing Solutions (IMS). IMSai reportable segment consisting of printed difoodrd assembly and test, final
system assembly and test, and direct-order-fuléitim

2. Components, Products and Services (CPS). Coemp®include interconnect systems (printed cifooérd fabrication, backplane and
cable assemblies) and mechanical systems (enciyguezision machining and plastic injection madgirProducts include memory
and solid state drive products from our Viking Teglogy division, defense and aerospace products 8€1 Technology, storage
products from our Newisys division and optical &t (Radio Frequency) modules; and Services inaligdign, engineering, logisti
and repair services.

All references to years, in this section, refeoto fiscal years ending on the last Saturday ofig@ar closest to September 30. Fiscal
2014 was a 52-week year and fiscal 2015 will b8-avbek year, with the extra week in the fourthdisguarter.

Our strategy is to leverage our comprehensive senfiferings, advanced technologies, and globadlgitifes to further penetrate
diverse end markets that we believe offer signifiggrowth opportunities and that have complex potelthat require higher value-added
services. We believe this strategy differentiate$éram our competitors and will help drive moretairsable revenue growth and provide
opportunities for us to ultimately achieve opergtmargins that exceed industry standards.

There are many challenges to successfully execotingtrategy. For example, we compete with a nurabeompanies in each of our
key end markets. These include companies that aoh targer than we are and smaller companies tleatsfon a particular niche. Although
believe we are well-positioned in each of our kegt enarkets and seek to differentiate ourselves fsanmcompetitors, competition remains
intense and profitably growing our revenues has loballenging. Additionally, further growing and/éraging our CPS business to improve
our operating margins continues to be an integuell @f our strategy.

A relatively small number of customers have his@liy generated a significant portion of our ndeésaSales to our ten largest
customers typically represent approximately 50%wfnet sales. A single customer represented 108tooe of our
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net sales for the three and six months ended M28cRB014 . No single customer represented 10% oe wioour net sales for the three or six
months ended March 28, 2015 .

We typically generate approximately 80% of our sades from products manufactured in our foreigrraens. The
concentration of foreign operations has resultétgmily from a desire on the part of many of oustoumers to require
production in lower cost locations such as AsigjrLAmerica and Eastern Europe. We expect thiotdinue.

Historically, we have had substantial recurringesdb existing customers. We typically enter intppdy agreements with our major
OEM customers. These agreements generally have ramging from three to five years and cover thaufecture of a range of products.
Under these agreements, a customer typically agogasrchase its requirements for specific prodircisarticular geographic areas from us.
However, these agreements generally do not oblipateustomer to purchase minimum quantities oflpcts and, in some cases, provide for
cost reductions objectives during the term of tipeeament, which can have the effect of reducingreuenue and profitability.

Critical Accounting Policies and Estimates

Management's discussion and analysis of our fimdueoindition and results of operations are basesh wpir unaudited condensed
consolidated financial statements, which have Ipeepared in accordance with accounting principkrsegally accepted in the United States o
America. We review the accounting policies usetkporting our financial results on a regular babiee preparation of these financial
statements requires us to make estimates and judgriat affect the reported amounts of assetslitias, net sales and expenses and relatec
disclosure of contingent liabilities. On an ongobasis, we evaluate the process used to develiopagss for certain reserves and contingent
liabilities, including those related to productuets, accounts receivable, inventories, investmémEngible assets, income taxes, warranty
obligations, environmental matters, litigation aer contingencies. We base our estimates onritiak@xperience and on various other
assumptions that we believe are reasonable forrgaltlgments about the carrying value of assetdiabiiities that are not readily apparent
from other sources. Our actual results may diffatarially from these estimates.

For a complete description of our critical accongtpolicies and estimates, refer to our 2014 AnRegdort on Form 10-K filed with
the Securities and Exchange Commission on Novette?014.

Results of Operations

Key Operating Resul

Three Months Ended Six Months Ended
March 28, March 29, March 28, March 29,
2015 2014 2015 2014
(In thousands)
Net sales $ 1,527,531 $ 1,476,71. $ 3,198,69. $ 2,924,211
Gross profit $ 115,26: $ 118,96° $ 241,60¢ $ 229,75:
Operating income $ 49,65: $ 45297 $ 103,13 $ 84,81"
Net income $ 14,74¢  $ 20,84( $ 37,40 $ 43,94:
Net Sales
Sales by end market were as follows (dollars ingamds):
Three Months Ended Six Months Ended
March 28, March 29,

March 28, 2015 March 29, 2014 Increase/(Decrease) 2015 2014 Increase/(Decrease)
Communications $ 594,19¢ $ 641,51¢ $ (47,320 (749% $ 1,279,10 $ 1,300,08 $ (20,97 (1.6%
Industrial, defense and medical 604,08: 503,26¢ 100,81¢ 20.C% 1,245,91 958,42 287,49t 30.C%
Embedded computing and storage 329,24 331,92! (2,67¢) (0.8% 673,66! 665,70! 7,96¢ 1.2%
Total $ 152753 $ 147671 $ 50,81¢ 349% $ 319869 $ 292421 $ 27448 9.4%

Net sales increased from $1.48 billion in the selogmarter of 2014 , to $1.53 billion in the secou@rter of 2015 , an increase of
3.4% . Net sales increased from $2.92 billion far $ix months ended March 29, 2014 to $3.20 billmrthe six months ended March 28,
2015, an increase of 9.4% . The increase in betiogs was primarily due to growth in our indudtria
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defense and medical market as a result of custprogram acquisitions. Sales to customers in oumeonications end market decreased in
both periods primarily as a result of certain costo program transfers out of wireless communicatimmoducts. Our largest end market for the
most recently completed quarter was the industiisfiense and medical end market.

Gross Margin

Gross margin decreased to 7.5% for the secondequafr2015 , from 8.1% for the second quarter &f20The decrease was primat
a result of an unfavorable business mix in our I8¢8§ment. IMS gross margin decreased to 6.7% fosghend quarter of 2015 from 6.9% for
the second quarter of 2014 , primarily a resuliravorable business mix. CPS gross margin dealgasE).4% for the second quarter of
2015, from 10.7% for the second quarter of 20ddmarily as a result of decreased sales.

Gross margin decreased to 7.6% for the six monttle@&March 28, 2015 , from 7.9% for the six morghded March 29, 2014 . The
decrease was primarily attributable to a $3.9 miillinventory reserve charge associated with GT Aded Technologies' bankruptcy filing in
the first quarter of 2015. IMS gross margin wa$4’ for both the six months ended March 28, 2015Macth 29, 2014. CPS gross margin
decreased slightly to 9.7% for the for the six rharended March 28, 2015 from 9.9% for the six meeiided March 29, 2014, primarily as a
result of decreased sales.

We expect gross margins to fluctuate based on tyecaluction and shipment volumes and changekemitix of products demanded
by our major customerg-luctuations in our gross margins may also be @hbgea number of other factorsome of which are outside of our
control, including:

» Changes in customer demand and sales volumes fmedically integrated system components
subassemblies;

» Changes in the overall volume of our business, Wwhifect the level of capacity utilizatic

e Changes in the mix of high and low margin prodagtsianded by our custome

» Parts shortages and operational disruption caugedtorral disaster

» Greater competition in the EMS industry and prigmgssures from OEMs due to greater focus on edsiction

» Provisions for excess and obsolete inventory, hioly provisions associated with distressed custs;

» Level of operational efficienc

* Wage inflation and rising materials costs;

»  Our ability to transition manufacturing and assemdgerations to lower cost regions in an efficieranner

Operating Expenses

Operating expenses decreased $8.1 million , froga@million , or 5.0% of net sales, in the secondrter of 2014 to $65.6 million , or
4.3% of net sales, in the second quarter of 2@yBerating expenses decreased $6.5 million , frofd $lmillion , or 5.0% of net sales, for the
six months ended March 29, 2014 to $138.5 million4.3% of net sales, for the six months endedcha8, 2015 . The decrease for both
periods was primarily due to lower incentive congaion and professional fees.

I nterest Expense
Interest expense decreased $1.3 million in therskqaarter of 2015 , compared to the second quait2014 . Interest expense
decreased $2.3 million for the six months endeddda&8, 2015 , compared to the six months ended M29¢2014 . The decrease in both

periods was primarily a result of a $172.5 milliwet reduction in debt from the end of the secorattgun of 2014 to the end of the second
quarter of 2015.
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Other Income (Expense), net

The following table presents the significant comgruts of other income (expense), net:

Three Months Ended Six Months Ended
March 28, March 29, March 28, March 29,
2015 2014 2015 2014
(In thousands)
Foreign exchange losses $ (388) % (850) $ (189 $ (803%)
Loss on extinguishment of debt — — (2,919 —
Other, net 23 1,47¢ 1,20¢ 2,307
Total $ (365) $ 62 $ (1,899 ¢ 1,50¢

On October 8, 2014, we redeemed the remaining 81iidn outstanding of our senior notes due 20129 Notes") at par plus a
redemption premium and accrued interest and redadeet loss on extinguishment of debt of $2.9iami|lconsisting of redemption premiums
of $5.3 million and a writeff of unamortized debt issuance costs of $1.4iomjIpartially offset by a $3.8 million credit ftine fair value hed¢
adjustment associated with the extinguished 201t@d\o

We reduce our exposure to currency fluctuationsubh the use of foreign currency hedging instrusigmbwever, our hedges are
established based on estimated foreign curren@nbas. To the extent actual amounts differ frormaded amounts, we will have exposure tc
currency fluctuations that results in foreign exup@gains or losses.

Provision for | ncome Taxes

We estimate our annual effective income tax ratb@end of each quarterly period. The estimatesé@hto account the geographic
mix of expected pre-tax income (loss), expecteal tmnual pre-tax income (loss), enacted changesilaws, implementation of tax planning
strategies and possible outcomes of audits and otfeertain tax positions. To the extent thereflaiuations in any of these variables durir
period, the provision for income taxes may vary.

The provision for income taxes for the second quant 2015 and 2014 was $28.6 million and $17.8ionil, respectively, and $51.8
million and $28.4 million for the six months enddarch 28, 2015 and March 29, 2014 , respectivelye iNcrease in both periods was
primarily due to resolution of a foreign tax aualitd certain adjustments to unrecognized tax benefit

We conduct business globally and, as a resultifdeme tax returns in the United States federddqiction and various state and
foreign jurisdictions. In the normal course of Imesis, we are subject to examination by taxing aititb® throughout the world.

In 2014, a foreign tax authority completed its aodiour 2006 tax return and issued an assessrhatienging certain of our tax
positions. Although we disagreed with the assessamahvigorously contested it through the apprapréaministrative procedures, we made &
payment to the foreign tax authority during thertgraended March 28, 2015 to resolve all issuestedlto this audit. This payment increased
income tax expense by a net amount of $15.5 milliwhich represents the amount by which the ampaitt exceeded our reserve for this
uncertain tax position.

We are currently being audited by the Internal RexeeService for fiscal years 2008 through 2010thEoextent the final tax liabilities
are different from the amounts accrued, this woeglilt in a decrease in unrecognized net oper&isggs and would not have an impact or
results of operations.

Additionally, we are being audited by various stateagencies and certain foreign countries. Taettent the final tax liabilities are
different from the amounts accrued, the increasekeoreases would be recorded as income tax expetmsmefit in the consolidated
statements of income. Although we believe thatltgmm of these audits will not have a material @de impact on our results of operations,
the outcome is subject to uncertainty.

In each of the past three years, we have releapedian of our valuation allowance attributablecirtain deferred tax assets in the
U.S. and foreign jurisdictions. These releases hanged from $21.5 million to $158.7 million. As 8éptember 27, 2014, we had a valuation
allowance of $663.2 million. To the extent we coag to consistently earn, as well as reliably mipjemcome in the appropriate jurisdictions, it
is possible that the valuation allowance will betier reduced at such time when such positive egeean be substantiated. Additional strong
and predictable earnings may be sufficient to
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warrant an additional release of the valuationvediioce in 2015, although such positive evidence @aekd to be weighed against any neg;
evidence existing at that time.
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Liquidity and Capital Resources

Six Months Ended

March 28, March 29,
2015 2014

(In thousands)

Net cash provided by (used in):

Operating activities $ 63,55¢ $ 46,75.
Investing activities (44,497 (83,85)
Financing activities (78,837 25,14:
Effect of exchange rate changes on cash and casiaémnts 884 (295)
Decrease in cash and cash equivalents $ (58,890 $ (12,25)

Key Liquidity Performance Measur

Three Months Ended

March 28, September 27,

2015 2014
Days sales outstanding (1) 56 52
Inventory turns (2) 6.4 7.0
Days inventory on hand (3) 57 52
Accounts payable days (4) 68 65
Cash cycle days (5) 45 39
Q) Days sales outstanding (a measure of how fjuvek collect our accounts receivable), or "DS@"¢alculated as the ratio of average

accounts receivable, net, to average daily nes $atehe quarter.

(2) Inventory turns (annualized) are calculated agdkie of four times our cost of sales for the geatb average inventol
3 Days inventory on hand is calculated as the rdtaverage inventory for the quarter to averageydaokt of sales for the quar

(4) Accounts payable days (a measure of how quiskl pay our suppliers), or "DPO", is calculatedtesratio of 365 days divided by
accounts payable turns, in which accounts payabietis calculated as the ratio of four times mst ©f sales for the quarter to
average accounts payable.

(5) Cash cycle days is calculated as days inventofyamd plus days sales outstanding minus accoungbfegay:

Cash and cash equivalents were $407.7 million atM2a8, 2015 and $466.6 million at September 2142@ur cash levels vary
during any given quarter depending on the timingalfections from customers and payments to supgplEorrowings under credit facilities
and repurchases of debt and capital stock, and fatbrs. Our working capital was approximatelyGshillion as of March 28, 2015 and $0.9
billion as of September 27, 2014 .

Net cash provided by operating activities was $68il6on and $46.8 million for the six months endédrch 28, 2015 and March 29,
2014 , respectively. Cash flows from operatingwitigis consist of: (1) net income adjusted to edelmon-cash items such as depreciation anc
amortization, stock-based compensation expenséaséds from debt extinguishment; and (2) changegtmperating assets, which are
comprised of accounts receivable, inventories, gicepxpenses and other assets, accounts payatieeddiabilities and other long-term
liabilities.

During the six months ended March 28, 2015 , weegeted $121.4 million of cash from net income, edilg non-cash items, and
used $57.9 million of cash because of an increaset operating assets. Net operating assets sedess a result of a decrease in accounts
payable of $114.3 million and a decrease in otherwed liabilities of $32.0 million , partially &fét by decreases in inventory and accounts
receivable of $28.2 million and $52.6 million , pestively. DPO increased from 65 days as of Septerab, 2014 to 68 days as of March 28,
2015 due primarily to a favorable change in the position of suppliers with which we have shorteympant terms to suppliers with longer
payment terms, partially offset by an unfavoralbiit $n linearity of material receipts. Despite timerease in DPO, accounts payable decrease
significantly primarily as a
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result of lower material receipts on lower businesisime in the second quarter of 2015 comparetdddurth quarter of 2014. Our DSO
increased from 52 days as of September 27, 2038 ttays as of March 28, 2015, due primarily to Iossdes and an unfavorable shift in
linearity of shipments. Inventory turns decreasedif7.0 as of September 27, 2014 to 6.4 as of M28¢l2015, due primarily to lower than
expected sales in the second quarter of 2015. ©tkimg capital metrics tend to fluctuate from geatto-quarter based on factors such as the
linearity of our shipments and purchases, cust@ndrsupplier mix, and the negotiation of paymemhgewith customers and suppliers. These
fluctuations can significantly affect our cash flofvom operating activities.

Net cash used in investing activities was $44.%5ioniland $83.9 million for the six months ended MaR8, 2015 and March 29,
2014 , respectively. During the six months endeddid@8, 2015 , we used $51.3 million of cash fguitzd expenditures and received proceed
of $6.8 million primarily from the sale of a cemgiroperty. During the six months ended March 24,4, we used $35.1 million of cash for
capital expenditures and paid $54.1 million in cection with a customer program acquisition.

Net cash (used in) provided by financing activitiess $(78.8) million and $25.1 million for the shonths ended March 28, 2015 and
March 29, 2014 , respectively. During the six mangnded March 28, 2015 , we redeemed $100 millidong-term debt for $105.3 million ,
paid $23.0 million for repurchases of common stoekeived $29.8 million of net proceeds from sherta borrowings, received $16.4 million
of proceeds from issuances of common stock purdoastock option exercises and received $3.3 milfrom termination of an interest rate
swap. During the six months ended March 29, 2044 received $63.4 million of net proceeds from shemm borrowings, received $4.0
million of proceeds from issuances of common sfmaisuant to stock option exercises, reduced réstricash by $2.9 million and paid $45.1
million for repurchases of common stock, includ$igl million of cash used for common stock repuselsao fund employee tax withholding
obligations.

Other Liquidity Matters

Our Board of Directors has authorized us to repasetup to $200 million of our common stock. Thergmof repurchases made will
depend upon capital needs to support the growtluobusiness, market conditions and other facfdtough stock repurchases are intended
to increase stockholder value, purchases of smaagle under this program will reduce our liquiditye repurchased $21.6 million of our
common stock in the open market during the firstnsonths of 2015. As of March 28, 2015 , we have3tillion remaining available under
this program.

The Loan Agreement covering our $40 million delsised by our corporate campus contains a finacognant that is only
applicable to us in the event of a credit ratingsrecy downgrade or if certain trigger periods raato liquidity under our existing revolving
credit facility occur. None of these conditionss&d as of March 28, 2015 . Therefore, our del#eagents do not contain financial covenants
currently applicable to us, but do include a numidfeestrictive covenants, including restrictiomsiocurring additional debt, making
investments and other restricted payments, sedlgsgts, paying dividends and redeeming or repurahaapital stock and debt, subject to
certain exceptions. These covenants could constraiability to grow our business through acquisitor engage in other transactions which
the covenants could otherwise restrict, includigfgnancing our existing debt. In addition, suchesgnents include covenants requiring, amon
other things, that we file quarterly and annuadfiaial statements with the SEC, comply with alldapay all taxes and maintain casualty
insurance. If we are not able to comply with altleése covenants, for any reason, some or allodaistanding debt could become
immediately due and payable and the incurrencelditianal debt under our asset-backed revolvinglicfacility would not be allowed, any of
which could have a material adverse effect on iguidity and ability to conduct our business. Adwdirch 28, 2015 , we were in compliance
with these covenants.

In the ordinary course of business, we are or nemypime party to legal proceedings, claims and athetingencies, including
environmental and employee matters and examinabipmg@vernment agencies. As of March 28, 2015 hadkaccrued liabilities of $21.0
million related to such matters. We cannot acclygteedict the outcome of these matters or the athoutiming of cash flows that may be
required to defend ourselves or to settle suchersatir that these accruals will be sufficient tdyfaatisfy our contingent liabilities.

In 2014, a foreign tax authority completed its andiour 2006 tax return and issued an assessrhatienging certain of our tax
positions. Although we disagreed with the assessamahvigorously contested it through the apprapréaministrative procedures, we made &
payment to the foreign tax authority during thertgraended March 28, 2015 to resolve all issuestedlto this audit.

As of March 28, 2015 , we had a liability of $7@mlion for uncertain tax positions. Our estimafdiabilities for uncertain tax
positions is based on a number of subjective assats, including the likelihood of a tax obligatibeing
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assessed, the amount of taxes (including intenespanalties) that would ultimately be payable, andability to settle any such obligations on
favorable terms. Therefore, the amount of futughddows associated with uncertain tax positiony tmasignificantly higher or lower than c
recorded liability and we are unable to reliabljiraate when cash settlement may occur.

Our liquidity needs are largely dependent on chamgeur working capital, including the extensidrrade credit by our suppliers,
investments in manufacturing inventory, faciliteesd equipment, repayments of obligations undertandéng indebtedness and repurchases o
common stock. Our primary sources of liquidity &d84arch 28, 2015 included (1) cash of $407.7 millig2) our $300 million asset-backed
revolving credit facility, under which $207.8 mdh , net of outstanding letters of credit, was ladé¢ as of March 28, 2015 ; (3) foreign short:
term borrowing facilities of $74 million , all offmich was available as of March 28, 2015 (an agdeegi$35.0 million of such facilities expire
during the fourth quarter of 2015 and the remairdesuch facilities expire during the second quanfe2017 ); and (4) cash generated from
operations.

In addition, we are actively marketing a portfabbsurplus real estate with an aggregate list prfcapproximately $55 million.
Proceeds from the sales of properties in this pliotfvill provide additional liquidity. However, #re can be no assurance as to the amoun
may actually be raised or the exact timing of amghsreceipts.

We believe our existing cash resources and othacss of liquidity, together with cash generatexnrfroperations, will be sufficient
meet our working capital requirements for the riexmonths. Should demand for our services chamnpéfisantly over the next 12 months or
should we experience increases in delinquent oollgatible accounts receivable, our cash providgdferations could be adversely impactec

As of March 28, 2015 , 52% of our cash balance lnedd in the United States. Should we choose or teeeeimit cash to the United
States from our foreign locations, we may incurdblgations which would reduce the amount of calsimately available to the United Stat
We believe that cash held in the United Statesttegy with cash available under our United Stateditfacility and cash from foreign
subsidiaries that could be remitted to the Unitede8 without tax consequences, will be sufficterheet our United States liquidity needs for
at least the next twelve months.

Off-Balance Sheet Arrangements and Contractualdgatibns

As of March 28, 2015 , we did not have any off-baksheet arrangements, as defined in Item 303(@)¢f Regulation S-K
promulgated by the SEC, that have or are reasotiéibly to have a current or future effect on omahcial condition, changes in our financial
condition, revenues, or expenses, results of dpastliquidity, capital expenditures, or capitasources that is material to investors. In early
2015, we exercised an option to purchase a fa¢ditys20.3 million , which will occur in the thirquarter of 2015. As of March 28, 2015, we
had a total commitment of $28.6 million relatedhis facility, including costs associated with @mtzation and fit-up of the facility.

In addition, in December 2014, we amended the LAgneement covering our $40 million loan securedhy corporate campus
headquarters in order to extend its maturity datenfJuly 2015 to December 2017, to reduce thedstaate payable thereunder and to provide
for a financial covenant that is triggered if certibquidity conditions occur. There were no maaéthanges to our contractual obligations or
commitments during the second quarter of 2015.
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Item 3. Quantitative and Qualitative Disclosures About Market Risk
Interest Rate Risk

Our primary exposure to market risk for changeisterest rates relates to certain of our outstapdebt obligations. Currently, we do
not use derivative financial instruments in ourastment portfolio. As of March 28, 2015 , we hadshort-term investments and only $40
million of long-term debt that bears interest &ibating rate. As such, an immediate 10 percenhghan interest rates would not have a
significant impact on our results of operations.

Foreign Currency Exchange Risk

We transact business in foreign currencies. Owidorexchange policy requires that we take cedtgps to limit our foreign exchar
exposures in certain assets and liabilities anectsted cash flows. However, such policy doeseaupiire us to hedge all foreign exchange
exposures. Furthermore, foreign currency hedgebased on forecasted transactions and estimataddesl, the amount of which may differ
from that actually incurred. As a result, we capegience foreign exchange rate gains and lossasriresults of operations.

Our primary foreign currency cash flows are in artAsian and European countries, Israel, Brazl lsiexico. We enter into short-
term foreign currency forward contracts to hedgeemcy exposures associated with certain monetagta and liabilities denominated in non-
functional currencies. These contracts typicallyehmaturities of up to two months and are not destigd as part of a hedging relationship for
accounting purposes. All outstanding foreign curyeiorward contracts are marked+twarket at the end of the period with unrealizechgainc
losses included in other income (expense), nehdrunaudited condensed consolidated statemeirtsarfie. As of March 28, 2015 , we had
outstanding foreign currency forward contractsxohange various foreign currencies for U.S. doliarhe aggregate notional amount of
$209.4 million .

We also utilize foreign currency forward contraitdedge certain operational (“cash flow”) exposuesulting from changes in
foreign currency exchange rates. Such exposuratt fesm (1) forecasted sales denominated in cwigsnother than those used to pay for
materials and labor, (2) forecasted non-functi@uatency labor and overhead expenses, (3) foretaste-functional currency operating
expenses, and (4) anticipated capital expendilzasminated in a currency other than the functiooalency of the entity making the
expenditures. The effective portion of changesifair value of the contracts is recorded in shoddters’ equity as a separate component of
accumulated other comprehensive income and recedjitizearnings when the hedged item affects easniwg had forward contracts related
to cash flow hedges in various foreign currenaiethe aggregate notional amount of $85.6 millioofslarch 28, 2015 .

The net impact of an immediate 10 percent chang&dhange rates would not be material to our uteddiondensed consolidated

financial statements, provided we accurately foseaad estimate our foreign currency exposuraidhgorecasts are materially inaccurate, we
could incur significant gains or losses.
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Item 4. Controls and Procedures
Changesin Internal Control over Financial Reporting

There were no changes in our internal control dvwancial reporting (as defined in Rules 13a-15¢f{ 15d-15(f) under the Exchange
Act) that occurred during the quarter ended Ma@h2D15 that have materially affected, or are reably likely to materially affect, our
internal control over financial reporting.

Evaluation of Disclosure Controls and Procedures

Our management is responsible for establishingnaaidtaining our disclosure controls and procedarsedefined in Rules 13a-15(e)
and 15d-15(e) under the Exchange Act. Our managegineiuding our Chief Executive Officer and Chighancial Officer, does not expect
that our disclosure controls and procedures wélpnt all error and all fraud. Disclosure contiatel procedures, no matter how well conce
and operated, can provide only reasonable, notlaties@ssurance that their objectives are methEurthe design of disclosure controls and
procedures must reflect the fact that there amuree constraints, and the benefits of disclosargrols and procedures must be considered
relative to their costs. Because of the inherenitétions in all control systems, no evaluatiordisiclosure controls and procedures can provids
absolute assurance that all disclosure controkssand instances of fraud, if any, have been d=steblonetheless, our Chief Executive Officer
and Chief Financial Officer have concluded thatfaslarch 28, 2015, (1) our disclosure controld procedures were designed to provide
reasonable assurance of achieving their objectare$(2) our disclosure controls and procedureg wéective to provide reasonable assur:
that information required to be disclosed in theorés we file and submit under the Exchange Acté®rded, processed, summarized and
reported as and when required, and that such irfdomis accumulated and communicated to our maneagg including the Chief Executive
Officer and Chief Financial Officer, to allow tinyetlecisions regarding its required disclosure.
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PART Il. OTHER INFORMATION
Item 1. Legal Proceedings

Except as set forth below, there have been no @satagthe legal proceedings disclosed in Pargim I8 of Sanmina’s
Annual Report on Form 10-K for the year ended Saptr 27, 2014.

On June 23, 2008, the Orange County Water Didiléct suit against Sanmina Corporation and 17 otledendants in California
Superior Court for Orange County alleging thatdieéndants' actions had polluted groundwater mahbagéhe plaintiff. The complaint soug
recovery of compensatory and other damages, asaweleclaratory relief, for the payment of cosisessary to investigate, monitor, remedi
abate and contain contamination of groundwateriwitne plaintiff's control. We have disputed thaiptiff's claims and asserted various
defenses. In April 2013, the Superior Court rukedaivor of our motions for summary adjudicationndissing all claims against us in the sui
July 2013, the Superior Court entered judgmenuinfavor and in August 2013 the plaintiff appeatleid judgment. We anticipate that the
Court of Appeal will hear the appeal in calendat &0

On September 7, 2011, one of our Canadian subigisibecame party to an order from the Ontario Niipisf Environment (now, the
Ontario Ministry of the Environment and Climate @ga, the “MOE”) requiring such subsidiary to rensdicertain environmental
contamination at a site owned and operated byuhsidiary between 1999 and 2006. Remediation dietivhad been performed at such site
from 1990 to 2011 by the site's former owner whadbng with the site’s current owner, are alsoiparto and bound by the order. On or aboult
July 31, 2013, our subsidiary submitted a concéparaedial action plan to the MOE with respecthe site outlining proposed investigation
and remediation activities. In September 2013MIE responded, indicating that it concurred witl donceptual remedial action plan, but
requesting some additional information. Our sulasidhas provided the MOE such additional, and otihésrmation and has agreed to certain
changes to the remedial action plan. Our subsidlievyides regular updates to the MOE regardingptigress of the conceptual remedial
action plan. Although we believe the conceptualedial action plan is reasonable, there can be surasce that the plan will not be required
to be modified in the future, which could incredise costs of remediation, perhaps significantly.

In addition, from time to time, we may become irneal in routine legal proceedings, as well as dematridims and threatened
litigation, that arise in the normal course of business. The ultimate outcome of any litigatioorisertain and unfavorable outcomes could
have a negative impact on our results of operatimkfinancial condition. Regardless of outcontagdtion can have an adverse impact on us
as a result of incurrence of defense costs, dimersf management resources and other factors. Wdedrdabilities for legal proceedings when
a loss becomes probable and the amount of losbeaasonably estimated.

See also Note 6 of Notes to Condensed Consolidateahcial Statements.
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Item 1A. Risk Factors

Adverse changesin the key end markets we target could harm our business by reducing our sales.

We provide products and services to companiesséitae the communications networks, computing aoihge, multimedia, industri
and semiconductor capital equipment, defense amdpace, medical, energy and clean technology arwhetive industries. Adverse changes
in any of these markets could reduce demand focestomers' products or make these customers raensiige to the cost of our products and
services, either of which could reduce our salassgimargins and net income. A number of factomdcaffect any of these industries in
general, or our customers in particular, and leagductions in net sales, thus harming our busiriEsese factors include:

* Intense competition among our customers and toenpetitors, leading to reductions in pricestfeir products and pricing
pressures on us;

» Short product life cycles of our customers' ptd leading to continuing new requirements andifipations and product
obsolescence, either of which could cause us ®basiness;

« Failure of our customers' products to gain widead commercial acceptance which could decreaseolhme of orders customers
place with us; and

» Recessionary periods in our customers' marketshadécrease orders from affected custor

We realize a substantial portion of our revenuesiftommunications equipment customers. This maskaghly competitive,
particularly in the area of price. Should any of mrger customers in this market fail to effectiveompete with their competitors, they could
reduce their orders to us or experience liquiditjadilties, either of which could have the effaxftreducing our revenue and net income,
perhaps substantially. Revenue from our multimédisiness, which is driven primarily by sales oftegt boxes, could decline as more conten
is delivered over the internet or through alteneatnethods and not through set-top boxes, partigutathe U.S. or Europe. In addition, in the
case of our defense business, United States badtjehs could cause a reduction or delay in orgixsed by the government or defense
contractors for products manufactured by SCI, @iexse and aerospace division. Since such prodaatg higher margins than many of our
other products and services, such a decrease disglicbportionately reduce our gross margin andifadaifity. There can be no assurance that
we will not experience declines in demand in thesether areas in the future.

Our customers could experience credit problems, which could reduce our future revenues and net income.

Some companies in the industries for which we mteyiroducts have previously experienced signififiaancial difficulty, with a fev
of the participants filing for bankruptcy. Suchdircial difficulty, if experienced by one or moremfr customers, may negatively affect our
business due to the decreased demand from theseitly distressed customers, the lengtheningisfoener payment terms, the potential
inability of these companies to make full paymem@mounts owed to us or to purchase inventory wgeised to support their businesses. For
example, on October 6, 2014, one of the Compaaystomers, GT Advanced Technologies, filed aipetfor reorganization under bankrup
law. The Company determined that certain invenb@iances may not be recoverable and provided aveefa such inventories in the amount
of $3.9 million in the first quarter of 2015. Custer bankruptcies also entail the risk of poterreabvery by the bankruptcy estate of amounts
previously paid to us that are deemed a preferander bankruptcy laws.

We are subject to risks arising from our international operations.

The substantial majority of our net sales are gerdrthrough our non-U.S. operations. As a reaudtare affected by economic,
political and other conditions in the foreign caigd in which we do business, including:

» The imposition of government contrc

» Compliance with United States and foreign lawsaerning trade (including the International Traiffi Arms Regulations (“ITAR),
the Export Administration Regulations (“EAR”) arfietForeign Corrupt Practices Act (“FCPA”);

« Difficulties in obtaining or complying with expolitense requirements;

» Changes in tariff:

* Rising labor cost

» Compliance with foreign labor laws, which generadipvide for increased notice, severance and ctatsn requirements compal
to U.S. laws;

 Labor unrest, including strikes, and difficultiesstaffing

» Security concern
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« Political instability and/or regional military teios or hostilities

« Inflexible employee contracts or labor laws in &vent of business downtur
» Coordinating communications among and managingriatenal operation
 Fluctuations in currency exchange re

» Currency control

» Changes in tax and trade laws that increase oat tmsts

» Exposure to heightened corruption rit

» Aggressive or lax enforcement of local laws by gawgental authoritie

» Adverse rulings in regards to tax audits;

» Misappropriation of intellectual proper

Our operations in certain foreign locations recéaxorable income tax treatment in the form of k@kidays or other incentives. In the
event that such tax holidays or other incentivesnat extended, are repealed, or we no longerfgdati such programs, our taxes may
increase, which could reduce our net income.

Additionally, a portion of our worldwide cash reges are generated by, and therefore held in, forjeigsdictions. Some jurisdictions
restrict the amount of cash that can be transféoélde United States or impose taxes and penaltiesich transfers of cash. To the extent we
have excess cash in foreign locations that couldslee in, or is needed by, our United States ojpasatwe may incur significant taxes to
repatriate these funds.

We operate in countries that have experienced labist, political instability and strife, includjmBrazil, China, India, Indonesia,
Israel, Malaysia and Thailand and we have expeei@nerk stoppages and similar disruptions in cerfiaieign jurisdictions. To the extent
such developments prevent us from adequately isgadfur plants and manufacturing and shipping prtsdincthose jurisdictions, our margins
and net income could be reduced and our reputasanreliable supplier could be negatively impacted

We are subject to intense competition in the EM S industry which could cause usto lose sales and therefore hurt our financial performance.

The electronics manufacturing services (EMS) inguisthighly competitive and the industry has exgeeced a surplus of
manufacturing capacity. Our competitors includeangjobal EMS providers such as Benchmark Electyrinc., Celestica, Inc., Flextronics
International Ltd., Jabil Circuit, Inc., and Plex@erp., as well as other companies that have amagproduct, service or industry-specific
focus. We also face competition from current anekptial OEM customers who may elect to manufactiuie#r own products internally rather
than outsourcing to EMS providers.

Competition is based on a number of factors, irialgigrice and quality. We may not be able to offéces as low as some of our
competitors for any number of reasons, includiregwhilingness of competitors to provide EMS sersgieg prices we are unable or unwilling to
offer. There can be no assurance that we will vew business or not lose existing business duertgpettive factors, which could decrease
sales and net income.

Consolidation in the electronics industry may adversely affect our business by increasing customer buying power and increasing prices we
pay for components.

Consolidation in the electronics industry among @ustomers, our suppliers and/or our competitong imerease, which could result
a small number of very large electronics compaoféeying products in multiple sectors of the eleaics industry. For example, two major
customers in our communications end market haventgcannounced an agreement to combine. The gigntfpurchasing and market power
of these large companies could decrease the paidgo us by these customers. In addition, if oheur customers is acquired by another
company that does not rely on us to provide EM8ises, we may lose that customer's business. Sigitzonsolidation among our suppliers
could result in a sole or limited source for cert@dmponents used in our customers' products. Acly sonsolidation could cause us to be
required to pay increased prices for such companeritich could reduce our gross margin and prdfitgb

Werely on arelatively small number of customersfor a substantial portion of our sales, and declinesin salesto these customers could
reduce our net sales and net income.

Sales to our ten largest customers representedxdpyately half of our net sales during 2014. Weestgo continue to depend upon a
relatively small number of customers for a sigrifit percentage of our sales, particularly in themaoinications end market. The loss of, or a
significant reduction in sales or pricing to ourglest customers could substantially reduce ourmeee@nd margins.
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Recruiting and retaining our key personnel is critical to the continued growth of our business.

Our success depends upon the continued serviagr &g personnel, particularly our highly skillealess and operations executives,
managers and engineers with many years of experianglectronics and contracts manufacturing. Wiiderely on competitive pay packages
in order to help attract and retain such persorsugh individuals can be difficult to identify, red and retain and are heavily recruited by our
competitors. Should any of our key employees chémsetire or terminate their employment with usgd ahould we be unable to recruit new
employees with the required experience, our opsratand growth prospects could be negatively ingahct

Our strategy to pursue higher margin business dependsin part on the success of our Components, Products and Services (CPS) business,
which, if not successful, could cause our future gross margins and operating results to be lower.

A key part of our strategy is to grow our CPS bas# which includes printed circuit boards, baakpland cable assembilies,
mechanical systems, memory, defense and aerospd@amputing products and design, engineeringstmgi and repair services. A decrease
in orders for these components, products and svian have a disproportionately adverse impaouomprofitability since these components,
products and services generally carry higher tlvanage contribution margins. In addition, in ortiegrow this portion of our business
profitably, we must continue to make substantigéstments in the development of our product devetg capabilities, research and
development activities, test and tooling equipngard skilled personnel, all of which reduce our afiag results in the short term. The succes:
of our CPS business also depends on our abilityct@ase sales of our proprietary products, comvowr customers to agree to purchase our
components for use in the manufacture of their petg] rather than directing us to buy them fromdtipiarties, and expand the number of our
customers who contract for our design, engineefowistics and repair services. We may face chgberin achieving commercially viable
yields and difficulties in manufacturing componeintshe quantities and to the specifications analigustandards required by our custom
as well as in qualifying our components for useun customers' designs. Our proprietary produatisd@sign, engineering, logistics and repair
services must compete with products and servidesaaf by established vendors which focus soleldewvelopment of similar technologies or
the provision of similar services. Any of thesetéms could cause our CPS revenue and margins lesbe¢han expected, which could have an
overall adverse and potentially disproportionateatfon our revenues and profitability.

If we are unable to maintain our technological and manufacturing process expertise, our business could be adversely affected.

Regular improvements to and refinements of our rfaturing processes are necessary to remain caimpéti the marketplace. As a
result, we are continually evaluating the costaffeness and feasibility of new manufacturing psses. In some cases, we must make capit
expenditures and incur engineering expense in aodgualify and validate any such new process iraade of booking new business that cc
utilize such processes. Such investments utilisd ead reduce our margins and net income. Anyr&atln adequately invest in manufacturing
technology could reduce our competitiveness angnpially, our future revenue and net income.

Our operating results and cash generated from operations are subject to significant uncertainties, which can cause our future sales and net
incometo be variable.

Our operating results can vary due to a numbeigoificant uncertainties, including:

» Conditions in the economy as a whole and in thesiries we serv

* Fluctuations in components prices and componentadws caused by high demand, natural disastehervaise

» Timing of new product development by our custesnehich creates demand for our services, buthvbén also require us to incur
start-up costs relating to new tooling and procgsse

* Levels of demand in the end markets served by astomers

 Our ability to replace declining sales from esfeife programs with new business wi

» Timing of orders from customers and the accuraapeif forecast:

* Inventory levels of customers, which if high relatito their normal sales volume, could cause thenaduce their orders to |

» Timing of expenditures in anticipation of incsea sales, customer product delivery requirementshortages of components or
labor;

* Increased labor costs in the regions in which weraie
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» Mix of products ordered by and shipped to majsstomers, as high volume and low complexity martufing services typically
have lower gross margins than more complex andrleal@me services;

» Degree to which we are able to utilize our avadailanufacturing capaci

» Customer insolvencies resulting in bad debt orinwey exposures that are in excess of our rese

 Our ability to efficiently move manufacturing adties to lower cost regior

» The effects of seasonality in our busin

» Changes in our tax provision due to changeaiirestimates of pre-tax income in the jurisdictiong/hich we operate, uncertain tax
positions, including our ability to utilize our defed tax assets; and

+ Political and economic developments in countiewhich we have operations which could restriat operations or increase our
costs.

Variability in our operating results may also lgadvariability in cash generated by operations,aoltdgan adversely affect our ability
make capital expenditures, engage in strategicactions, redeem debt and repurchase stock aim wilr borrowing facilities.

Unanticipated changesin our tax rates or exposure to additional income tax liabilities could increase our taxes and decrease our net income.

We are subject to income, sales, value-added, wlitittg and other taxes in the United States anwwaiforeign jurisdictions.
Significant judgment is required in determining ewarldwide provision for taxes and, in the ordinapurse of business, there are many
transactions and calculations for which the ultenatx determination is uncertain. Our effectiver@bes and liability for other taxes could
increase as a result of changes in the mix of pgsnin countries with differing statutory tax ratelsanges in the valuation of deferred tax a:
and liabilities, changes in tax laws, our cash rganzent strategies and other factors. In additianfax determinations are regularly subject tc
audit by tax authorities. For example, we are eutyaundergoing audits of our tax returns for cert@cent tax years in a number of
jurisdictions, including the United States, Mexad Malaysia. Developments in these or future awditild adversely affect our t
provisions, including through the disallowance eduction of deferred tax assets or the assessrhbatk taxes, interest and penalties.
Although we believe that our tax estimates areaealsle and our existing tax reserves are adediatéinal determination of tax audits or tax
disputes may be different from what is reflectedum historical tax provisions, which could leacatoincrease in our taxes payable and a
decrease in our net income.

We may not have sufficient insurance coverage for potential claims and losses, which could leave us responsible for certain costs and
damages.

We carry various forms of business and liabilitgirance in types and amounts we believe are rellsoaad customary for similarly
situated companies in our industry. However, wadhave insurance coverage for all of the riska la@bilities we assume in connection with
our business, including failure to comply with tygi customer warranties for workmanship, produiility, intellectual property infringemer
product recall claims and environmental contamaratin addition, our policies generally have dethles that could reduce the amount of our
potential recoveries from insurance. As a result,all of our potential business losses are covargtér our insurance policies. Should we
sustain a significant uncovered loss, our net irecould be reduced.

Cybersecurity breaches and other disruptions of our 1T network and systems could interrupt our operations.

We rely on internal and third party informationteclogy networks and systems for worldwide finah@gorting, inventory
management, procurement, invoicing and email conications, among other functions. Despite our bissr@ntinuity planning, including
"redundant" data sites and network availability; ®ystems may be susceptible to outages due tdléamls, power loss, telecommunications
failures, terrorist attacks and similar eventsadidition, despite the implementation of networkusig measures, our systems and those of thit
parties on which we rely may also be vulnerableaoking, computer viruses, the installation of nalsvand similar disruptions either by third
parties or employees with access to key IT infredtre. Hacking and malware, if not prevented, ddedd to the collection and disclosure of
sensitive information relating to our customersptayees or others, exposing us to legal liabilitd @ausing us to suffer reputational damage.
If we or our vendors are unable to prevent suchgrg and breaches, our operations could be disiupgecould incur losses, including losses
relating to claims by our customers against ugingd@o loss of their information, the willingnesgcustomers to do business with us may be
damaged and, in the case of our defense businessywid be debarred from future participation ingyoment programs.
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We are subject to risks associated with natural disasters and global events.

We conduct a significant portion of our activitigs;luding manufacturing, administration and infation technology management in
areas that have experienced natural disastersasuctajor earthquakes, hurricanes, floods and msign&or example, in 2011, Japan
experienced a major earthquake and tsunami andspriead flooding occurred in Thailand. Our insuracmeerage with respect to damages to
our facilities or our customers' products causeddtyral disasters is limited and is subject toudéblles and coverage limits and, as a result,
may not be sufficient to cover all of our lossesr Example, our policies have very limited coverBiyedamages due to earthquake. In addii
such coverage may not continue to be availableranuercially reasonable rates and terms. In thetedfeammayjor earthquake or other disaster
affecting one or more of our facilities, our operas and management information systems, whichrabotir worldwide procurement,
inventory management, shipping and billing act@sticould be significantly disrupted. Such eventdadelay or prevent product
manufacturing for an extended period of time. Arieaded inability to continue our operations aeetéd facilities following such an event
could reduce our revenue.

Our supply chain is subject to risks that could increase our costs or cause usto delay shipments to customers, reducing our revenue and
margins.

Our supply chain is subject to a number of risks amcertainties. For example, we are dependenédaic suppliers, including
limited and sole source suppliers, to provide keyponents we incorporate into our products. We lexperienced, and may experience in th
future, delays in delivery and shortages of comp&avhich in turn could result in increased conmgrdrprices and delays in product
shipments to customers, both of which could deereas revenue and margins

Our components are manufactured using a numbefodities, including petroleum, gold, copper attteometals that are subject
to frequent and unpredictable changes in pricetolweorldwide demand, investor interest and econaraitditions. We do not hedge against
risk of these fluctuations, but rather attemptdjust our product pricing to reflect such chan@®ould significant increases in commodities
prices occur and should we not be able to increas@roduct prices enough to offset these increassts, our gross margins and profitability
could decrease, perhaps significantly. In additia, along with our suppliers and customers, relyarious energy sources in our
manufacturing and transportation activities. THeae been significant volatility in the prices okegy during the recent past and such volatility
is likely to continue in the future. Concern ovémate change has led to state, federal and intiemad legislative and regulatory initiatives
aimed at reducing carbon dioxide and other greesdigas emissions. Such initiatives could lead tmemease in the price of energy. A
sustained increase in energy prices for any reesold increase our raw material, components amdprartation costs. We may not be able to
increase our product prices enough to offset tieseased costs, in which case our profitabilityldde reduced.

We rely on a variety of common carriers to transpor raw materials and components from our supptie us, and to transport our
products to our customers. The use of common carigesubject to a number of risks, including imsed costs due to rising energy prices anc
labor, vehicle and insurance costs, and crimin@iic resulting in losses of shipments, deliveslalys resulting from labor disturbances and
strikes and other factors beyond our control. Eangple, the recent West Coast port stoppage résinltgelays in receiving certain compont
needed for our products, in turn delaying shipmégtas. While we attempt to mitigate our liabilityr any losses resulting from these risks
through contracts with our customers, suppliersiasdrance carriers, any costs or losses that ¢drenmitigated could reduce our profitabil
require us to manufacture replacement product oradig our relationships with our customers.

Government regulations, concerning responsiblecsogy such as the Dodd-Frank Act requirementsirglab conflict minerals, are
increasing. Such regulations could decrease thigahbilsly and increase the prices of componentgliseour customers' products, particularl
we choose (or are required by our customers) toceauch components from different suppliers tharuse now.

Cancdllations, reductionsin production quantities, delaysin production by our customers and changesin customer requirements could
reduce our sales and net income.

We generally do not obtain firm, long-term purchasmmitments from our customers and our bookingg gemerally be canceled
prior to the scheduled shipment date. Althoughctitomer is generally liable for raw materials wegpre on their behalf, finished goods and
work-in-process at the time of cancellation, we rhayunable or, for other business reasons, chamge enforce our contractual rights. As a
result, cancellations, reductions or delays of mdy customers could reduce our sales and netnacdelay or eliminate recovery of our
expenditures for inventory purchased in
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preparation for customer orders and lower our agfietation, which could result in lower gross rgers and lower net income.

We may be unable to generate sufficient liquidity to expand our operations, which may reduce the business our customersand vendors are
able to do with us; we could experience lossesif one or more financial institutions holding our funds or other financial counterparties were
to fail.

Our liquidity is dependent on a number of factarsluding profitability, business volume, inventagquirements, the extension of
trade credit by our suppliers, the degree of alignhof payment terms from our suppliers with paytierms granted to our customers,
investments in facilities and equipment, acquisgiorepayments of our outstanding indebtednessveaithbility under our asset-backed line of
credit. In the event we need additional or dedilditeonal capital to expand our business, make iaigpns, repay additional debt or repurchase
stock, there can be no assurance that such additiapital will be available on acceptable termsatoall. A failure to maintain adequate
liquidity could cause our stock price to fall ardiuce our customers' and vendors' willingness tiousness with us.

A principal source of our liquidity is our cash arash equivalents, which are held with variousrfaial institutions. Although we
distribute such funds among a number of financigtiiutions that we believe to be of high qualihere can be no assurance that one or me
such institutions will not become insolvent in faéure, in which case all or a portion of our unired funds on deposit with such institutions
could be lost. Similarly, if one or more countetjEs to our foreign currency hedging, insurancetber financial instruments were to fail, we
could suffer losses and our hedging of risk cowddme less effective.

Our credit arrangements contain covenants which may adversely impact our business and the failure to comply with such covenants could
cause our outstanding debt to become immediately payable.

Our debt agreements do not contain financial covesneurrently applicable to us, but do include mbar of restrictive covenants,
including restrictions on incurring additional defmaking investments and other restricted paymeeting assets, paying dividends and
redeeming or repurchasing capital stock and dabjest to certain exceptions. Collectively, theseanants could constrain our ability to grow
our business through acquisition or engage in dth@sactions, including refinancing our existirept In addition, such agreements include
covenants requiring, among other things, that Veegfuarterly and annual financial statements with$EC, comply with all laws, pay all taxes
and maintain casualty insurance. If we are not tthtmmply with all of these covenants, for anysigag some or all of our outstanding debt
could become immediately due and payable and therience of additional debt under our asset-backedit facility would not be allowed,
any of which could have a material adverse effecvar liquidity and ability to conduct our business

Customer requirementsto transfer business may increase our costs.

Our customers sometimes require that we transéemiinufacturing of their products from one facitilyanother to achieve cost
reductions and other objectives. These transfars fesulted in increased costs to us due to fadbivntime, less than optimal utilization of
our manufacturing capacity and delays and comjiinatrelated to the transition of manufacturinggeeans to new locations. These transfers
could require us to close or reduce operationgidin facilities and, as a result, we may incuthia future significant costs for the closure of
facilities, employee severance and related matgesmay be required to relocate additional manufang operations in the future and,
accordingly, we may incur additional costs thatrdase our net income. Any of these factors couddce our revenues, increase our expense
and reduce our net income.

If we manufacture or design defective products, or if our manufacturing processes do not comply with applicable statutory and regulatory
requirements, we could be subject to claims, damages and fines and lose customers.

We manufacture products to our customers' spetidits, and in some cases our manufacturing prosesskfacilities need to comy
with various statutory and regulatory requiremeRts. example, many of the medical products thamaeufacture, as well as the facilities and
manufacturing processes that we use to produce iingsh comply with standards established by theddn8tates Food and Drug
Administration. In addition, our customers' produahd the manufacturing processes that we use@tmpe them often are highly complex. As
a result, products that we design or manufactung ahéimes contain design or manufacturing defesotsl, our manufacturing processes may b
subject to errors or may not be in compliance ajtblicable statutory and regulatory requirementfebts in the products we design or
manufacture may result in product recalls, warradyms by customers, including liability for repabsts, delayed shipments to customers or
reduced or canceled customer orders. The failutbeoproducts that we design or manufacture ouofwanufacturing processes and facilities
to comply with applicable statutory and regulat@guirements may subject us
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to legal fines or penalties and, in some casesimegs to shut down or incur considerable expéms®rrect a manufacturing program or
facility. In addition, these defects may resulpneduct liability claims against us. The magnitedeuch claims may increase as we expand ol
medical, automotive, defense and aerospace, aathdijas manufacturing services because defettiese types of products can result in
death or significant injury to end users of thesmpcts or environmental harm. Even if our custavage contractually responsible for defects
in the design of a product, we could nonethelessameed in a product liability suit over such dedemmd could be required to expend
significant resources to defend ourselves.

The design services that we provide can expose diferent or greater potential liabilities thdrose we face when providing our
regular manufacturing services. For example, weshiaereased exposure to potential product liabdiyms resulting from injuries caused by
defects in products we design, as well as potedigéins that products we design infringe third-pamtellectual property rights. Such claims
could subject us to significant liability for damesgand, regardless of their merits, could be tioressaming and expensive to resolve. Any suct
costs and damages could be significant and codlgceeour net income.

We are subject to a number of U.S. governmental procurement rules and regulations, the failure to comply with which could result in
damages or reduction of future revenue.

We are subject to a number of laws and regulatielating to the award, administration and perforogaof U.S. government contracts
and subcontracts. Such laws and regulations gogerong other things, price negotiations, cost acting standards and other aspects of
performance under government contracts. These anéesomplex and our performance under them issuly audit by the Defense Contract
Audit Agency and other government regulators. Ibadit or investigation reveals a failure to comyith regulations or other improper
activities, we may be subject to civil or criminanalties and administrative sanctions by eithemibvernment or the prime customer,
including termination of the contract, paymentiokt and suspension or debarment from doing fulibisiness with the U.S. government. Any
of these actions could increase our expenses, eaalucrevenue and damage our reputation as aleefjabernment supplier.

We can experience losses due to foreign exchange rate fluctuations, which could reduce our net income.

Because we manufacture and sell a substantiabpaofiour products abroad, our operating costs,jmsdme cases, our revenue, can
be negatively impacted due to fluctuations in fgneturrency exchange rates, particularly in vaatilirrencies to which we are exposed, such
as the Euro, Mexican peso, Japanese yen, Chinesriftd and Brazilian real. We use financial instants, primarily short-term foreign
currency forward contracts, to hedge certain fasehforeign currency commitments arising from acts receivable, trade accounts payable
and fixed purchase obligations. However, the sicoésur foreign currency hedging activities depseladgely upon the accuracy of our
forecasts of future sales, expenses, capital exjpeasl and monetary assets and liabilities. As saghforeign currency hedging program may
not fully cover our exposure to exchange rate flations. If our hedging activities are not sucaglssie may experience significant unexpet
expenses from fluctuations in exchange rates, wenehd be significant and which could decreaseratiincome.

Any failure to comply with applicable environmental laws could adversely affect our business by causing usto pay significant amounts for
cleanup of hazardous materials or for damages or fines.

We are subject to various federal, state, localfarelgn environmental laws and regulations, ingigdhose governing the use,
storage, discharge and disposal of hazardous sestand wastes in the ordinary course of our naatwfing operations. If we violate
environmental laws or if we occupy or occupiedhia past a site at which a predecessor companyaaosgamination, we may be held liable
for damages and the costs of remedial actionsoffth we estimate and regularly reassess our patdiatility with respect to violations or
alleged violations and accrue for such liabilityg ®annot assure you that our accruals will be gafft. Any increase in existing reserves or
establishment of new reserves for environmenthllitg could reduce our net income. Our failureimability to comply with applicable
environmental laws and regulations could also lmwit ability to expand facilities or could requirs to acquire costly equipment or to incur
other significant expenses to comply with theseslawd regulations.

Primarily as a result of certain of our acquisiipwe have incurred liabilities associated withimmmental contamination. These
liabilities include ongoing investigation and reregibn activities at a number of current and formsiées. The time required to perform
environmental remediation can be lengthy and tharebe no assurance that the scope, and therefst;eo€ these activities will not increase as
a result of the discovery of new contaminationamtamination on adjoining landowner's propertietheradoption of more stringent regulat
standards covering sites at which we are currg@fjorming remediation activities.
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Although liabilities for treatment and disposaliaities have not materially affected our finanaiahdition to date, we cannot assure
you that past disposal activities will not resalfiability that will materially affect us in theufure, nor can we provide assurance that we d
have environmental exposures of which we are ureaad which could adversely affect our future ofpegaresults.

Over the years, environmental laws have becomeiratine future may continue to become, more stribhgenposing greater
compliance costs and increasing risks and penalissciated with violations. We operate in sevengironmentally sensitive locations and are
subject to potentially conflicting and changingukedgory agendas of government authorities, busiagdsenvironmental groups. Changes in ot
restrictions on discharge limits, emissions leveé&mitting requirements and material storage adhag could require a higher than
anticipated level of remediation activities, opergtexpenses and capital investment or, dependirtheseverity of the impact of the forego
factors, costly plant relocation.

We may not be successful in implementing and integrating strategic transactions or in divesting assets or businesses, which could harm our
operating results; goodwill and other assets, if impaired, could lead to a non-cash chargeto earnings.

From time to time, we may undertake strategic &atisns that give us the opportunity to access ciestomers and new end markets,
to obtain new manufacturing and service capalslisied technologies, to enter new geographic matwfag locations, to lower our
manufacturing costs and improve our profits, anfiitther develop existing customer relationshigsatggic transactions involve a number of
risks, uncertainties and costs, including, intégoaacquired operations and businesses, incuramagrance and other restructuring costs,
diverting management attention, maintaining custosgpplier or other favorable business relatiopsiaf acquired operations and terminating
unfavorable relationships, losing key employeeggrating the systems of acquired operations intonmanagement information systems and
satisfying the liabilities of acquired businessesluding liability for past violations of law andaterial environmental liabilities. Any of these
risks could cause our strategic transactions nbetaoltimately profitable.

In addition, we may be required to record goodimilkonnection with future acquisitions. We evalyate a regular basis, whether
events or circumstances have occurred that indathter a portion, of the carrying amount of owmogwill may no longer be recoverable.
Should we determine in the future that our goodhals become impaired, an impairment charge torggnivould become necessary, which
could be significant.

If we are unable to protect our intellectual property or infringe, or are alleged to infringe, upon intellectual property of others, we could be
required to pay significant amountsin costs or damages.

We rely on a combination of copyright, patent, &aérk and trade secret laws and restrictions aradisre to protect our intellectual
property rights. However, a number of our patentgdng certain aspects of our manufacturing preeesr products have expired or will
expire in the near future. Such expirations redugeability to assert claims against competitorstbers who use or sell similar technology.
Any failure to protect our intellectual propertghis could diminish or eliminate the competitiveragtages that we derive from our proprietary
technology.

We are also subject to the risk that current omfaremployees violate the terms of their proprielaformation agreements with us.
Should a key current or former employee use odalgcany of our or our customers' proprietary imfation, we could become subject to legal
action by our customers or others, our key tectgie®could become compromised and our ability tomete could be adversely impacted.

In addition, we may become involved in administratproceedings, lawsuits or other proceedingshiéiat allege that we infringe on
their intellectual property rights. If successfich claims could impair our ability to collect edtyes or license fees or could force us or our
customers to stop producing products that usetlthlemged intellectual property, obtain a licersthe relevant technology or redesign those
products or services so as not to use the infringelthology, which could be quite costly.

We sometimes design products on a contract bagiénbly with our customers. In these situationg may indemnify our customer

against liability caused by claims that the desigringes the intellectual property rights of arthparty. Such indemnification claims could
require us to assume the defense of such a cla@écdast of which could be significant.
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Any of these results could reduce our revenuegems® our costs and reduce our net income and daaidge our reputation with our
customers. In addition, any type of intellectuaperty lawsuit, whether initiated by us or a thpafty, could likely be time consuming and
expensive to resolve and could divert managememiésand attention.

Changesin financial accounting standards or policies have affected, and in the future may affect, our reported financial condition or results
of operations; there are inherent limitations to our system of internal controls; changesin securities laws and regulations have increased,
and are likely to continue to increase, our operating costs .

We prepare our consolidated financial statementsiriormity with accounting principles generallycapted in the United States, or
U.S. GAAP. Our preparation of financial statementaccordance with U.S. GAAP requires that we medtémates and assumptions that affec
the recorded amounts of assets and liabilities]alisire of those assets and liabilities as of #ie df the financial statements and the recordec
amounts of expenses during the reporting perioch#@nge in the facts and circumstances surrountivggtestimates could result in a chang
our estimates and could impact our future operatsglts.

These principles are subject to interpretationhgyRinancial Accounting Standards Board (FASB),SE€ and various bodies form
to interpret and create accounting policies. A ¢gain those policies can have a significant eféecour reported results and may affect our
reporting of transactions which are completed heochange is announced. For example, signifidaariges to revenue recognition rules have
been enacted and will be effective for us in fi2@19 at the earliest. We could incur significamdts to implement these new rules, including
costs to modify our IT systems. In addition, acdmmpolicies affecting many other aspects of ausibess, particularly rules relating to lease
accounting, are under review or being revised. @baario accounting rules or challenges to our inéagion or application of the rules by
regulators may have a material adverse effect omgported financial results or on the way we candhwsiness. In addition, the anticipated
convergence of U.S. GAAP and international finahaporting standards creates uncertainty as téithacial accounting policies and
practices we will need to adopt in the future.

Our system of internal and disclosure controls designed to provide reasonable assurance of angiéwveir objectives. However, no
evaluation of controls can provide absolute assigrdimat all control issues and instances of frédwat)y, within the company have been or will
be detected. As a result, there can be no assutiaaiceur system of disclosure and internal costamid procedures will be successful in
preventing all errors, theft and fraud, or in imfding management of all material information inragly manner. Further, the Committee of
Sponsoring Organizations (COSO) has introducedgdmto the manner in which our system of interoatml over financial reporting must
be administered, which may increase the costs amhgement attention that must be devoted to dodimgemaintaining and auditing our
internal controls.

Finally, corporate governance, public disclosure emmpliance practices continue to evolve baseah epatinuing legislative action,
SEC rulemaking and stockholder advisory group jpesicAs a result, the number of rules and regulatapplicable to us may increase, which
could also increase our legal and financial conmgkacosts and the amount of time management musted® compliance activities.
Increasing regulatory burdens could also make itendifficult for us to attract and retain qualifietembers of our board of directors,
particularly to serve on our audit committee, andlified executive officers in light of an incredseactual or perceived workload and liability
for serving in such positions.

The market price of our common stock is volatile and isimpacted by factors other than our financial performance.
The stock market in recent years has experiengagifisant price and volume fluctuations that haffeected our stock price. These
fluctuations have often been unrelated to our dpeygerformance. Factors that can cause suchufitions include announcements by our

competitors or other events affecting companigblénelectronics industry, currency fluctuationsigral market fluctuations and macro
economic conditions, any of which may cause theketasrice of our common stock to fluctuate.
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Item 2. Unregistered Sales of Equity Securities and Use of Proceeds

During the second quarter of 2013, our Board oéEtiors authorized us to repurchase up to $100amitf our common stock in the
open market or in negotiated transactions off tlheket. The Board of Directors subsequently appravedcond $100 million stock repurchase
plan in September 2014. These authorizations hawxpiration date. The table below sets forth imfation regarding our repurchases of our
common stock under these authorizations duringétend quarter of 2015 .

TOTAL NUMBER

MAXIMUM DOLLAR
VALUE OF SHARES
THAT MAY YET BE
PURCHASED UNDER
THE PROGRAMS

@

OF SHARES
PURCHASED AS
PART OF
TOTAL NUMBER AVERAGE PRICE PUBLICLY
] OF SHARES PAID PER SHARE ANNOUNCED
Period (1) PURCHASED @) PROGRAMS
Month #1
December 28, 2014 through January 24, 2015 — $ — —
Month #2
January 25, 2015 through February 21, 2015 711,20( $ 21.57 711,20(
Month #3
February 22, 2015 through March 28, 2015 277,12: $ 22.7¢ 277,12:
Total 988,32: $ 21.9( 988,32:

(1) All months shown are our fiscal months.

(2) Amounts do not include commissions payabletares repurchased.

Our debt agreements contain a number of restrictivenants, including restrictions on incurring iiddal debt, making investments

$ 125,044,88

$ 109,704,45

$ 103,398,06

and other restricted payments, selling assetsppalividends and redeeming or repurchasing cagtitek and debt, subject to certain

exceptions. We were in compliance with these contnas of March 28, 2015 .
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Item 6. Exhibits

Exhibit Number Description
10.13 (1) 2009 Incentive Plan, as amended orcivia, 2015.
31.1 Certification of the Principal Executive Officerguant to Securities Exchange Act Rules 13a-14(d)1&d44(a), as

adopted pursuant to Section 302 of the Sarbanesy@dt of 2002 (filed herewith).

31.2 Certification of the Principal Financial Officer puant to Securities Exchange Act Rules 13a-14{d)1&d-14(a), as
adopted pursuant to Section 302 of the Sarbanesy@dt of 2002 (filed herewith).

32.1(2) Certification of the Principal Executive Officerqguant to 18 U.S.C. Section 1350, as adopted potrsoa
Section 906 of the Sarbanes-Oxley Act of 2002 (&lmed herewith).

32.2(2) Certification of the Principal Financial Officer fauant to 18 U.S.C. Section 1350, as adopted poirsoi&ection 906
of the Sarbanes-Oxley Act of 2002 (furnished hetigwi

101.INS XBRL Instance Document

101.SCH XBRL Taxonomy Extension Schema Document

101.CAL XBRL Taxonomy Extension Calculation kblase Document
101.DEF XBRL Taxonomy Extension Definition Likse Document
101.LAB XBRL Taxonomy Extension Label Linkba3ecument
101.PRE XBRL Taxonomy Extension Presentatiorkbase Document

(1) Incorporated by reference to Exhibit 10.1Registration Statement on Form S-8 filed by Reagigtevith the Securities and Exchange
Commission on April 23, 2015.

(2)  This exhibit shall not be deemed “filed” faunposes of Section 18 of the Securities Exchangeoft934 or otherwise subject to the
liabilities of that Section, nor shall it be deemedorporated by reference in any filings under$leeurities Act of 1933 or the
Securities Exchange Act of 1934, whether made bafoafter the date hereof and irrespective ofgameral incorporation language
any filings.
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SIGNATURES

Pursuant to the Requirements of the Securities &l Act of 1934, the registrant has duly causisddport to be signed on its
behalf by the undersigned thereunto duly authorized

SANMINA GIPORATION

(Registrant)
By: /s JURE SOLA
Jure Sola
Chief Executive Officer (Principal Executive Office
Date: April 24, 2015
By: /sl ROBERT K. EULAU

Robert K. Eulau
Executive Vice President and
Chief Financial Officer (Principal Financial Officg

Date: April 24, 2015
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EXHIBIT INDEX

Exhibit Number Description
10.13(1) 2009 Incentive Plan, as amended orciviay 2015.
31.1 Certification of the Principal Executive Officerguant to Securities Exchange Act Rules 13a-14(@)1&d-14(a), as

adopted pursuant to Section 302 of the Sarbanesy@ydt of 2002 (filed herewith).

31.2 Certification of the Principal Financial Officer puant to Securities Exchange Act Rules 13a-14{d)1&d-14(a), as
adopted pursuant to Section 302 of the Sarbanesy@dt of 2002 (filed herewith).

32.1(2) Certification of the Principal Executive Officerqguant to 18 U.S.C. Section 1350, as adopted puotrsa&ection 90
of the Sarbanes-Oxley Act of 2002 (furnished hette\vi

32.2(2) Certification of the Principal Financial Officer fauant to 18 U.S.C. Section 1350, as adopted poirsoi&ection 906
of the Sarbanes-Oxley Act of 2002 (furnished hette\vi

101.INS XBRL Instance Document

101.SCH XBRL Taxonomy Extension Schema Document

101.CAL XBRL Taxonomy Extension Calculation kbblase Document
101.DEF XBRL Taxonomy Extension Definition Likse Document
101.LAB XBRL Taxonomy Extension Label Linkba3ecument
101.PRE XBRL Taxonomy Extension Presentatiorkbase Document

(1) Incorporated by reference to Exhibit 10.1Registration Statement on Form S-8 filed by Reagigtevith the Securities and Exchange
Commission on April 23, 2015.

(2)  This exhibit shall not be deemed “filed” faunposes of Section 18 of the Securities Exchangeoft934 or otherwise subject to the
liabilities of that Section, nor shall it be deemedorporated by reference in any filings under$ieeurities Act of 1933 or the
Securities Exchange Act of 1934, whether made bafoafter the date hereof and irrespective ofgameral incorporation language
any filings.
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EXHIBIT 31.1

CERTIFICATION OF PRINCIPAL EXECUTIVE OFFICER PURSW TO SECTION 302(A) OF
THE SARBANES - OXLEY ACT OF 2002

I, Jure Sola, certify that:

1.

2.

I have reviewed this Quarterly Report on FoBvlof Sanmina Corporatic

Based on my knowledge, this report does notatomny untrue statement of a material fact ortamstate a material fact necessary to
make the statements made, in light of the circuntsts under which such statements were made, niatauisg with respect to the
period covered by this report;

Based on my knowledge, the financial statemeamd other financial information included in théport, fairly present in all material
respects the financial condition, results of operstand cash flows of the Registrant as of, andi@ periods presented in this report;

The Registrant's other certifying officer araté responsible for establishing and maintainisgldsure controls and procedures (as
defined in Exchange Act Rules 13a-15(e) and 15&))%nd internal control over financial reportirag @defined in Exchange Act
Rules 13a-15(f) and 15d-15(f)) for the Registrard have:

(@) Designed such disclosure controls and proesjur caused such disclosure controls and proesdaorie designed under our
supervision, to ensure that material informatidatieg to the Registrant, including its consolidhgribsidiaries, is made known to
us by others within those entities, particularlyidg the period in which this report is being pneszh

(b)  Designed such internal control over finanogdorting, or caused such internal control ovearfitial reporting to be designed under
our supervision, to provide reasonable assuramgading the reliability of financial reporting atite preparation of financial
statements for external purposes in accordancegeitierally accepted accounting principles;

(c) Evaluated the effectiveness of the Regissatisclosure controls and procedures and preséntbs report our conclusions about
the effectiveness of the disclosure controls adguiures, as of the end of the period coveredibyaport based on such
evaluation; and

(d) Disclosed in this report any change in theiReant's internal control over financial reportithgit occurred during the Registrant's
most recent fiscal quarter (the Registrant's fofistal quarter in the case of an annual repog) tfas materially affected, or is
reasonably likely to materially affect, the Regasit's internal control over financial reportingdan

The Registrant's other certifying officer arfthve disclosed, based on our most recent evatuatimternal control over financial
reporting, to the Registrant's auditors and thetaatnmittee of the Registrant's Board of Direct@spersons performing the equival
functions):

(&)  All significant deficiencies and material weakses in the design or operation of internal obotrer financial reporting which are
reasonably likely to adversely affect the Regigtsaability to record, process, summarize and riefimaincial information; and

(b)  Any fraud, whether or not material, that inved management or other employees who have aismntifole in the Registrant's
internal control over financial reporting.

Date: April 24, 2015
/sl JURE SOLA

Jure Sola
Chief Executive Officer (Principal Executive Offige



EXHIBIT 31.2

CERTIFICATION OF PRINCIPAL FINANCIAL OFFICER PURSUNT TO SECTION 302(A) OF
THE SARBANES - OXLEY ACT OF 2002

I, Robert K. Eulau, certify that:

1.

2.

I have reviewed this Quarterly Report on FoBrlof Sanmina Corporatic

Based on my knowledge, this report does notatomny untrue statement of a material fact ortamstate a material fact necessary to
make the statements made, in light of the circuntsts under which such statements were made, niatauisg with respect to the
period covered by this report;

Based on my knowledge, the financial statemeamd other financial information included in théport, fairly present in all material
respects the financial condition, results of operstand cash flows of the Registrant as of, andi@ periods presented in this report;

The Registrant's other certifying officer araté responsible for establishing and maintainisgldsure controls and procedures (as
defined in Exchange Act Rules 13a-15(e) and 15&))%nd internal control over financial reportirag @defined in Exchange Act
Rules 13a-15(f) and 15d-15(f)) for the Registrard have:

(@) Designed such disclosure controls and proesjur caused such disclosure controls and proesdaorie designed under our
supervision, to ensure that material informatidatieg to the Registrant, including its consolidhgribsidiaries, is made known to
us by others within those entities, particularlyidg the period in which this report is being pneszh

(b)  Designed such internal control over finanogdorting, or caused such internal control ovearfitial reporting to be designed under
our supervision, to provide reasonable assuramgading the reliability of financial reporting atite preparation of financial
statements for external purposes in accordancegeitierally accepted accounting principles;

(c) Evaluated the effectiveness of the Regissatisclosure controls and procedures and preséntbs report our conclusions about
the effectiveness of the disclosure controls adguiures, as of the end of the period coveredibyaport based on such
evaluation; and

(d) Disclosed in this report any change in theiReant's internal control over financial reportithgit occurred during the Registrant's
most recent fiscal quarter (the Registrant's fofistal quarter in the case of an annual repog) tfas materially affected, or is
reasonably likely to materially affect, the Regasit's internal control over financial reportingdan

The Registrant's other certifying officer arfthve disclosed, based on our most recent evatuatimternal control over financial
reporting, to the Registrant's auditors and thetaatnmittee of the Registrant's Board of Direct@spersons performing the equival
functions):

(&)  All significant deficiencies and material weakses in the design or operation of internal obotrer financial reporting which are
reasonably likely to adversely affect the Regigtsaability to record, process, summarize and riefimaincial information; and

(b)  Any fraud, whether or not material, that inved management or other employees who have aismntifole in the Registrant's
internal control over financial reporting.

Date: April 24, 2015
/sl ROBERT K. EULAU

Robert K. Eulau
Chief Financial Officer (Principal Financial Offige



EXHIBIT 32.1

CERTIFICATION OF PRINCIPAL EXECUTIVE OFFICER
PURSUANT TO
18 U.S.C. SECTION 1350,
AS ADOPTED PURSUANT TO
SECTION 906 OF THE SARBANES-OXLEY ACT OF 2002

Pursuant to the requirement set forth in Rule 18@lof the Securities Exchange Act of 1934, asrated, (the “Exchange Act”) and
Section 1350 of Chapter 63 of Title 18 of the Udiftates of America Code (18 U.S.C. §1350), Juta, &hief Executive Officer of Sanmina
Corporation (the “Company”), hereby certifies thatthe best of his knowledge:

1. The Company's Quarterly Report on Form 10-QHerperiod ended March 28, 2015 , to which thidifization is attached
as Exhibit 32.1 (the “Periodic Report”), fully cofigs with the requirements of Section 13(a) or Bect5(d) of the
Exchange Act; and

2. The information contained in the Periodic Refairly presents, in all material respects, thmaficial condition and results of
operations of the Company.

IN WITNESS WHEREOF , the undersigned has set his hand hereto as @f24pr2015 .
/sl JURE SOLA

Jure Sola
Chief Exége Officer (Principal Executive Officer)

This certification accompanies the Form QGe which it relates, is not deemed filed with Securities and Exchange Commission
is not to be incorporated by reference into angdilof Sanmina Corporation under the SecuritiesdAd933, as amended, or the Securities
Exchange Act of 1934, as amended (whether madeebefafter the date of the Form @Q); irrespective of any general incorporation |aamgg
contained in such filing).



EXHIBIT 32.2

CERTIFICATION OF PRINCIPAL FINANCIAL OFFICER
PURSUANT TO
18 U.S.C. SECTION 1350,
AS ADOPTED PURSUANT TO
SECTION 906 OF THE SARBANES-OXLEY ACT OF 2002

Pursuant to the requirement set forth in Rule 18@lof the Securities Exchange Act of 1934, asrated, (the “Exchange Act”) and
Section 1350 of Chapter 63 of Title 18 of the Udiftates of America Code (18 U.S.C. §1350), RdbeBEulau, Chief Financial Officer of
Sanmina Corporation (the “Company”), hereby cextifihat, to the best of his knowledge:

1. The Company's Quarterly Report on Form 10-QHerperiod ended March 28, 2015 , to which thidifization is attached
as Exhibit 32.2 (the “Periodic Report”), fully cofigs with the requirements of Section 13(a) or Bect5(d) of the
Exchange Act; and

2. The information contained in the Periodic Refairly presents, in all material respects, thmaficial condition and results of
operations of the Company.

IN WITNESS WHEREOF , the undersigned has set his hand hereto as @df24pr2015 .

/s/ ROBERT K. EULAU

Robert K. Eulau
Chief FinaalcDfficer (Principal Financial Officer)

This certification accompanies the Form QGe which it relates, is not deemed filed with Securities and Exchange Commission
is not to be incorporated by reference into angdilof Sanmina Corporation under the SecuritiesdAd933, as amended, or the Securities
Exchange Act of 1934, as amended (whether madeebefafter the date of the Form @Q); irrespective of any general incorporation |aamgg
contained in such filing).



