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The third quarter of 2022 represented a milestone for ElectraMeccanica, as it was just one year ago, in 
the third quarter of 2021, that we began production and marketing of the SOLO. Over the course of the 
past year, despite an unpredictable and unforgiving economic environment, we’ve produced 575 SOLOs, 
continue to professionalize our management team, and have completely transformed our approach to 
manufacturing, operations, and how we bring the SOLO to market.  
 

Which is to say, as much as we’ve accomplished in the past year, the truth is that we are 
only just beginning.  
 
 
 

  

FELLOW SHAREHOLDERS 
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Before we discuss our strategic initiatives, and 
how we expect they will accelerate our progress, 
let’s quickly review our financial performance for 
the quarter: 
 
• For the third quarter, SOLO production was 

103 vehicles, vs. 193 the prior quarter as pan-
demic aftershocks adversely impacted our 
production and supply chain on a sequential 
basis. 

• Deliveries were slightly lower on a sequential 
basis, at 64 vehicles (vs. prior quarter deliver-
ies of 68). 

• Q3 revenues were correspondingly lower on 
a sequential basis, at $1.44 million (vs. $1.55 

million the prior quarter), but up roughly 12x 
on a year-over-year basis. 

• While we still have a lot of work to do, we 
continue to see the benefit of operational im-
provements and discipline, as our gross mar-
gins improved.  

 
These results have important implications for 
ElectraMeccanica - here’s the 1-2-3: 
 
First, we produced and delivered fewer vehicles 
during the quarter than we wanted to for two rea-
sons, both of which were temporary, and both of 
which have currently been resolved. 
 
• From a production perspective, we were ad-

versely impacted by the application of zero-
COVID policies to our manufacturing and 
component supply partners in China, as pan-
demic aftershocks continue to challenge our 
supply chain. While temporary, as we’ll dis-
cuss shortly, this only serves to reinforce the 
value of on-shoring our manufacturing capa-
bilities to the US. 
 

• On the sales front, during the summer we in-
vested significant time and resources into our 
branding and go-to-market strategy from the 
ground up. During this time, even as contin-
uing COVID aftershocks in China impacted 
production, causing a slowdown overall in 
both production and deliveries, we did lay 
the groundwork for a strong next few quar-
ters with the relaunch of our web properties. 
That said, thanks to the hard work of our sales 
team (and CRO Kim Brink’s leadership) we 
were able to deliver nearly the same number 
of vehicles in Q3 as the prior quarter.  
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Looking ahead, we now are in the process of acti-
vating a new marketing campaign, across multiple 
channels, that we expect to have significant im-
pact at every point of our sales pipeline: across 
our key markets, delivered to key audiences, the 
SOLO will be visible, dynamic, and changing the 
conversation around mobility. You can see our 
two newest video spots here and here - we think 
they perfectly convey the excitement, energy, and 
“maximal minimalism” the SOLO provides.  
 
Second, it is clear to us that the decision to on-
shore our manufacturing capabilities to our own fa-
cility in Mesa was right. The Mesa factory will allow 
us to dramatically shorten our sup-
ply lines and associated lead times, 
reduce costs, avoid unforeseen tar-
iffs,  give us direct control over 
manufacturing and operations, 
place us in the heart of what we ex-
pect will be a key market, and - not 
least - potentially creating hun-
dreds of jobs in our home market, 
the United States. 
 
As we continue to build out the as-
sembly line in Mesa that will ulti-
mately allow us to fully manufacture our vehicles in 
the US, we’re busy using space in the facility to pre-
pare SOLOs for final delivery. Further, we received 
some additional good news for Mesa: we were re-
cently awarded a license to sell EVs in Arizona. 
While expanding our sales footprint is part of our 
ongoing strategy, Arizona - and Phoenix in partic-
ular - represents a valuable opportunity for Elec-
traMeccanica: in many ways, it represents a place, 
and population, that could not more closely align 
with our vision of an ideal market for the SOLO.  
 
In our prior investor letter, we wrote that “Elec-
traMeccanica is not competing with car manufac-
turers. Rather, we’re competing with the idea that 
a car is always necessary.” The Phoenix-Mesa-

Chandler market has, in combination, all of the at-
tributes that make it an ideal place for this idea, 
and in particular the SOLO, to thrive: it’s one of the 
largest metro areas in the US (and growing), 
is  home to thousands of businesses, dozens of col-
leges and universities, and tens of thousands of 
students. The area has popular, major-league 
sports teams, world class recreational facilities, and 
of course, it’s beautiful – just outside the urban and 
suburban areas is some of the best hiking and bik-
ing anywhere in the country. And, to dimensional-
ize the opportunity for the SOLO, according to US 
Census data from the American Community Sur-
vey, nearly 1.5 million people in the area commute 

to work by driving alone. Do all 
these commuters need - or want - a 
4000 pound vehicle, and its associ-
ated price, operating costs, and dif-
ficulty to park?  
 
Third, we are clear-eyed about how 
difficult this current environment is - 
for everyone. Consumers are being 
battered by price increases on the 
things that matter the most, from 
food to housing to energy. Busi-
nesses face similar cost pressures, 

something we feel keenly every day as we source 
the parts and materials we need to build our vehi-
cles. Volatility in the capital markets is high.  
 
At the same time, ElectraMeccanica is in the fortu-
nate position of having both high confidence in our 
strategy and our product, and the resources neces-
sary to pursue and realize that strategy. Nothing 
about the current environment suggests to us that 
the long-term market opportunity ahead of us has 
diminished. In fact, we believe the opposite is true: 
in an environment where the cost of simply getting 
to work is soaring, the SOLO is an elegant, afford-
able solution for an everyday need shared by hun-
dreds of thousands of commuters. In the SOLO, we 

SOLO WILL BE  
VISIBLE, DYANMIC, 
AND CHANGING THE  

CONVERSATION 
AROUND MOBILITY   
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offer consumers a mobility solution that is inexpen-
sive to buy, incredibly economical to operate, and 
fun as heck to drive. Further, we have great people, 
the right approach to manufacturing, and we have 
managed our resources - particularly our balance 
sheet - with a view to making sure we have the run-
way we need to meet our goals. 
 

New Developments 
 

 
 
The third quarter saw a number of encouraging de-
velopments for us. On September 21st, we 
launched a pilot project with California’s Largest 
Pizza Hut® franchise, American West Restaurant 
Group (AWRG). Over the course of 13 weeks, end-
ing in December, AWRG will have put at least 12 
of our SOLO Cargo vehicles through their paces, 
delivering pizza in its temperature-controlled, cus-
tom-built cargo area, across Los Angeles and other 
southern California counties. These are some of the 
most densely populated areas in the country which 
need urban mobility solutions better suited to 
crowded streets and parking lots. We’ll be learning 
alongside the folks at AWRG, which will in turn con-
tribute significantly to the development of our 
SOLO Cargo program. 
 
We are also continuing to up-level our senior lead-
ership team, and are pleased to welcome our new 
CFO Mark Orsmond, and our new General Counsel 

& Corporate Secretary Tony Dent, on board. Mark 
and Tony have hit the ground running at a crucial 
time for the company, as we continue to get ready 
to significantly scale our operations. 
 
Last quarter we also committed to improving our 
communication and connectivity with you, our in-
vestors. We are making good on that commitment, 
and have launched not only a refreshed investor re-
lations website (here), but a brand new landing 
page for not just investors, but anyone curious 
about the latest developments in our business and 
our markets: emvinsights.com. We’ve already 
heard from a number of you that the insights and 
engagement are helpful and appreciated, and we 
encourage everyone to visit. 
 
Finally, and while it is some time away, we will be 
hosting our first investor day, at our Mesa facility, 
in February. Investors will have an opportunity to 
see not only the plant and our operations, but meet 
the people at ElectraMeccanica who are working 
every day to meet the mobility challenges of the 
future. We’ll provide more details on this event in 
the near future. 
 
We are excited about the next quarter and the next 
year. With the launch of our new marketing cam-
paigns, the SOLO will be more visible, to more 
people, than ever before. Our pilot program with 
AWRG will provide valuable insights as we develop 
the SOLO Cargo. Every day we’re closer to bring-
ing our manufacturing on-shore and in-house. And, 
we continue to expand our sales footprint. 
 
That’s a lot to look forward to for everyone at EMV, 
and for you, our investors, too. 
 
Thank you again for your confidence, and stay 
“simply electric”! 
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OUR RESULTS: SNAPSHOT  

 
As indicated earlier, we continue to make progress scaling our business even as we face tem-
porary headwinds, and our strategy to continue to aggressively build our brand, expand into 
new markets, and complete the buildout of our Mesa facility remains fully intact: 

$1.44 M 
Third quarter revenues were $1.44 mil-

lion, up 12x from the previous year, but a 
slight 6.9% sequential decline from the 

prior quarter 

103 SOLOS  
We manufactured 103 SOLO vehicles, 
flat year-on-year and roughly 47% se-

quential decrease from the prior quarter. 

64 DELIVERIES 
We delivered 64 SOLO vehicles to 64 
very excited customers, four vehicles 

less than we delivered in the prior 
quarter. 

6.1% INCREASE 

Our Net Loss for the third quarter was 
$21.5 million, a 6.1% sequential increase. 

-66.3% GM 

Our Gross Margin percentage was  
-66.3%, which represents a 55 point 

sequential improvement from the 
prior quarter. 

14.2% INCREASE 

Our Operating Expenses (which in-
clude SG&A and R&D) increased 
14.2% sequentially from the prior 

quarter to $20.988 million, reflecting 
higher costs to support our expand-

ing operations. 

 $173 M 
Our balance sheet remains healthy, with 
working capital of just over $173 million 

at quarter end. 

 

 
Our Trailing Twelve Month Performance 

 

   

While our TTM production for the third quarter was roughly flat vs. the second quarter, deliveries 
increased 36.8%, and our revenues increased 31.6% 
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      Note  September 30, 2022      December 31, 2021 
ASSETS             
Current assets             
Cash and cash equivalents     $  153,883,279  $  221,928,008 
Receivables        105,173     372,021 
Prepaid expenses    3    17,087,673     14,428,117 
Inventory   4    8,837,366     3,580,450 
         179,913,491     240,308,596 
Non-current assets           
Restricted cash        513,527     291,676 
Long-term deposit  5    1,347,392    1,161,000 
Plant and equipment   6     19,654,388     8,386,478 
Right-of-use assets  8    8,951,938    1,737,409 
Goodwill and other intangible assets      962,593    965,539 
TOTAL ASSETS      $  211,343,329  $  252,850,698 
LIABILITIES         
Current liabilities         
Trade payables and accrued liabilities  7     5,181,275     6,810,781 
Customer deposits       309,625     489,040 
Construction contract liability      215    161,879 
Current portion of lease liabilities  8     1,283,443     392,279 
        6,774,558     7,853,979 
Non-current liabilities          
Derivative liabilities  9    155,530     244,565 
Lease liabilities  8     16,590,390     1,494,992 
Deferred revenue       119,253     119,253 
TOTAL LIABILITIES       23,639,731    9,712,789 
EQUITY          
Share capital  10   373,398,080   372,278,512 
Deficit       (211,327,080)     (151,653,994) 
Reserves       25,632,598     22,513,391 
TOTAL EQUITY       187,703,598    243,137,909 
TOTAL LIABILITIES AND EQUITY     $  211,343,329  $  252,850,698 
  

ElectraMeccanica Vehicles Corp. 
Interim Condensed Unaudited Consolidated Statements of Finanical Position 
(Expressed in United States Dollars, Unaudited) 
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    Three Months Ended   Nine Months Ended  
      Note      September 30, 2022      September 30, 2021      September 30, 2022      September 30, 2021 
Revenue    $  1,440,149  $  110,139  $  4,025,507  $  592,524 
Cost of revenue       2,395,217     110,653    8,767,956    579,963 
Gross profit / (loss)       (955,068)     (514)    (4,742,449)    12,561 
Operating expenses               

General and administrative expenses   11       11,274,408       9,051,062    29,650,515    22,113,287 
Research and development expenses   12     6,542,030     5,435,294    16,827,395    12,318,938 
Sales and marketing expenses   13     3,171,797     2,679,036    9,096,055    7,002,352 
          20,988,235     17,165,392    55,573,965    41,434,577 

Operating loss        (21,943,303)     (17,165,906)    (60,316,414)    (41,422,016) 
Other items                  

Interest income        (764,083)     (68,702)    (1,090,016)    (273,833) 
Interest expense      455,136    16,512    764,170    51,530 
Changes in fair value of derivative liabili-
ties   9    (41,396)     (4,178,638)    (312,142)    (16,436,023) 
Other (income) / expenses      (17,913)    (99,484)    (31,561)    (191,854) 
Foreign exchange (gain) / loss        (30,244)     11,804    25,374    (97,239) 

                      
Loss before taxes       (21,544,803)    (12,847,398)    (59,672,239)    (24,474,597) 

Current income tax expense      —    —    847    850 
                 

Net loss      (21,544,803)    (12,847,398)    (59,673,086)    (24,475,447) 
Other comprehensive income/(loss)        35,015     17,688    41,360    3,355 
Comprehensive Loss     $  (21,509,788)   $  (12,829,710)  $  (59,631,726)  $  (24,472,092) 
Loss per share – basic and fully diluted    $  (0.18)  $  (0.11)  $  (0.50)  $  (0.22) 
Weighted average number of shares out-
standing – basic and fully diluted        118,847,779     113,670,604    118,638,876    110,110,785 

  
 
 
 
 
 
 
 
 
 
 
 
 
 
  

ElectraMeccanica Vehicles Corp. 
Interim Condensed Unaudited Statements of Loss and Comprehensive Loss 
(Expressed in United States Dollars, Unaudited) 
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    Share capital       Foreign       
      Amount net    Share-based    currency       
    Number   of share  payment    translation        
      Note      of shares      issue cost      reserve      reserve      Deficit      Total 
Balance at December 31, 2020      89,309,563  $  212,058,836  $  16,446,400  $  4,501,213  $  (110,327,159)  $  122,679,290 
Effect of change in functional currency      —     (14,539,226)     —     —     —     (14,539,226) 
Balance at January 1, 2021       89,309,563  $  197,519,610  $  16,446,400  $  4,501,213  $  (110,327,159)    $  108,140,064 
Shares issued for cash       20,365,495    142,493,563     —     —       —    $  142,493,563 
Shares issued pursuant to exercise of warrants      2,195,640     16,802,299     (1,164)     —     —     16,801,135 
Shares issued pursuant to exercise of options       1,058,724     727,253     (277,794)     —     —     449,459 
Stock-based compensation       —     —     1,462,866     —     —     1,462,866 
Net loss for the period       —     —     —     —     (180,664)     (180,664) 
Foreign currency translation reserve       —     —     —     (7,859)     —     (7,859) 
Balance at March 31, 2021       112,929,422  $  357,542,725  $  17,630,308  $  4,493,354  $  (110,507,823)  $  269,158,564 
Share issuance costs       —     (2,887)     —     —     —     (2,887) 
Shares issued pursuant to exercise of warrants       88,774     404,354     —     —     —     404,354 
Shares issued pursuant to exercise of options       21,825      104,301     (53,972)     —     —     50,329 
Stock-based compensation       —      —     1,720,483     —     —     1,720,483 
Net loss for the period       —      —     —     —     (11,447,385)     (11,447,385) 
Foreign currency translation reserve     —    —    —    (6,474)   -    (6,474) 
Balance at June 30, 2021     113,040,021  $  358,048,493  $  19,296,819  $  4,486,880  $  (121,955,208)  $  259,876,984 
Share issuance costs     —    (55,123)    —    —    —    (55,123) 
Shares issued pursuant to exercise of warrants     405,000    1,682,416    —    —    —    1,682,416 
Shares issued pursuant to exercise of options     1,375,400    3,115,294    (2,469,544)    —    —    645,750 
Shares issued pursuant to exercise of RSU     118,497    397,060    (582,334)    —    —    (185,274) 
Shares issued pursuant to exercise of DSU     5,755    19,625    (39,250)    —    —    (19,625) 
Transfer of DSU to liabilities     —    —    (112,915)    —    —    (112,915) 
Stock-based compensation       —      —     824,489     —     —     824,489 
Net loss for the period       —      —     —     —     (12,847,398)     (12,847,398) 
Foreign currency translation reserve      —      —     —     17,688     —     17,688 
Balance at September 30, 2021        114,944,673  $  363,207,765  $  16,917,265  $  4,504,568  $  (134,802,606)  $  249,826,992 
Balance at December 31, 2021       117,338,964   $  372,278,512  $  18,011,591  $  4,501,800  $  (151,653,994)  $  243,137,909 
Shares issued pursuant to exercise of options       1,245,455      346,206     (50,690)     —    —     295,516 
Shares issued pursuant to exercise of RSU       27,077      224,557     (245,343)     —     —     (20,786) 
Stock-based compensation     —    —    1,109,266    —    —    1,109,266 
Net loss for the period       —      —     —     —     (17,831,537)     (17,831,537) 
Foreign currency translation reserve       —      —     —     (5,850)     —     (5,850) 
Balance at March 31, 2022      118,611,496  $  372,849,275  $  18,824,824  $  4,495,950  $  (169,485,531)  $  226,684,518 
Shares issued pursuant to exercise of options     113,636    62,862    (14,312)    —    —    48,550 
Stock-based compensation     —    —    1,548,437    —    —    1,548,437 
Net loss for the period     —    —    —    —    (20,296,746)    (20,296,746) 
Foreign currency translation reserve     —    —    —    12,195    —    12,195 
Balance at June 30, 2022     118,725,132  $  372,912,137  $  20,358,949  $  4,508,145  $  (189,782,277)  $  207,996,954 
Shares issued pursuant to exercise of options     25,000    6,795    (1,018)    —    —    5,777 
Shares issued pursuant to exercise of RSU     137,976    479,148    (562,501)    —    —    (83,353) 
Stock-based compensation     —    —    1,294,008    —    —    1,294,008 
Net loss for the period     —    —    —    —    (21,544,803)    (21,544,803) 
Foreign currency translation reserve     —    —    —    35,015    —    35,015 
Balance at September 30, 2022     118,888,108  $  373,398,080  $  21,089,438  $  4,543,160  $  (211,327,080)  $  187,703,598 

 
  

ElectraMeccanica Vehicles Corp. 
Interim Condensed Unaudited Statements of Changes in Equity 
(Expressed in United States Dollars, Unaudited) 
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      Three Months Ended   Nine Months Ended  
      September 30, 2022      September 30, 2021      September 30, 2022      September 30, 2021 
Operating activities                   
Net loss for the period  $  (21,544,803)  $  (12,847,398)  $  (59,673,086)  $  (24,475,447) 
Adjustments for:                

Amortization     1,612,421     1,102,638    4,268,912     3,005,004 
Stock-based compensation expense     1,334,359     833,973    4,174,819     4,017,322 
Interest (income) / expense     (308,947)     (52,190)    (328,374)     (222,303) 
Inventory provision     306,085     —    3,118,581     — 
Change in fair value of derivative liabilities    (41,396)    (4,178,638)    (312,142)    (16,436,023) 
Unrealized currency translation losses    24,107    —    24,107    

Changes in non-cash working capital items                
Receivables     96,910     (4,718)    266,850     (282,242) 
Prepaid expenses and deposit     122,917     (2,942,644)    (5,233,291)     (10,266,438) 
Inventory    (1,343,259)    (2,699,611)    (9,079,654)    (2,668,847) 
Trade payables and accrued liabilities    (1,795,703)    (2,361,538)    (1,936,111)    (217,417) 
Customer deposits and construction contract liabilities     (211,205)     192,888    (341,078)     215,392 

Net cash flows used in operating activities    (21,748,514)    (22,957,238)    (65,050,467)    (47,330,999) 
Investing activities                
Decrease/(increase) in restricted cash     —     2,059    (228,874)     (17,397) 
Transfer/(purchase) of plant and equipment     (1,125,340)     166,023    (3,296,400)     (2,859,100) 
Net cash flows used in investing activities     (1,125,340)     168,082    (3,525,274)     (2,876,497) 
Financing activities                
Interest income received     764,000     94,410    1,094,195     495,138 
Interest income received from net investment in sublease     —     124    —     1,459 
Interest paid on lease payments    (111,877)    (37,890)    (233,032)    (111,978) 
Repayment of leases     (138,715)     (209,452)    (531,897)     (560,295) 
Payment received from net investment in sublease     —     9,876    —     38,541 
Proceeds on issuance of common shares – net of issue costs     —     (55,123)    —     142,435,553 
Payment for RSU settlement     (83,353)     (185,274)    (104,139)     (185,274) 
Payment for DSU settlement    —    (19,625)    —    (19,625) 
Proceeds from issuance of common shares for options exercised     5,777     645,750    349,843     1,145,538 
Proceeds from issuance of common shares for warrants exercised     —     1,313,167    —     6,327,694 
Net cash flows from financing activities    435,832    1,555,963    574,970    149,566,751 
Increase / (decrease) in cash and cash equivalents     (22,438,022)     (21,233,193)    (68,000,771)     99,359,255 
Effect of exchange rate changes on cash    (50,302)    17,688    (43,958)    3,355 
Cash and cash equivalents, beginning    176,371,603    250,028,791    221,928,008     129,450,676 
Cash and cash equivalents, ending  $  153,883,279  $  228,813,286  $  153,883,279  $  228,813,286 

 
  
  
  

ElectraMeccanica Vehicles Corp. 
Interim Condensed Unaudited Statements of Cash Flows 
(Expressed in United States Dollars, Unaudited) 
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FAIR HARBOR STATEMENT 
 
Except for the statements of historical fact contained herein, the information presented in this letter constitutes “forward-looking state-
ments” as such term is used in applicable United States and Canadian securities laws. These statements relate to analyses and other infor-
mation that are based on forecasts of future results, estimates of amounts not yet determinable and assumptions of management. Any 
statements that express or involve discussions with respect to predictions, expectations, beliefs, plans, projections, objectives, assumptions 
or future events or performance (often, but not always, using words or phrases such as “anticipates”, “estimates”, “projects”, “expects”, 
“contemplates”, “intends”, “believes”, “plans”, “may”, “will”, or their negatives or other comparable words) are not statements of histori-
cal fact and should be viewed as “forward-looking statements”. Such forward looking statements involve known and unknown risks, uncer-
tainties and other factors which may cause the actual results, performance or achievements of the Company to be materially different from 
any future results, performance or achievements expressed or implied by such forward-looking statements. Such risks and other factors 
include, among others, the prices of other electric vehicles, costs associated with manufacturing vehicles, the availability of capital to fund 
business plans and the resulting dilution caused by the raising of capital through the sale of shares, changes in the electric vehicle market, 
changes in government regulation, developments in alternative technologies, inexperience in servicing electric vehicles, labor disputes and 
other risks of the electric vehicle industry including, without limitation, those associated with the delays in obtaining governmental approv-
als and/or certifications. Although the Company has attempted to identify important factors that could cause actual actions, events or re-
sults to differ materially from those described in forward-looking statements, there may be other factors that cause actions, events or results 
not to be as anticipated, estimated or intended. There can be no assurance that such statements will prove to be accurate as actual results 
and future events could differ materially from those anticipated in such statements. Accordingly, readers should not place undue reliance 
on forward-looking statements contained in this letter and in any document referred to in this letter. Forward-looking statements are made 
based on management’s beliefs, estimates and opinions on the date the statements are made, and the Company undertakes no obligation 
to update forward looking statements if these beliefs, estimates and opinions or other circumstances should change, except as required by 
applicable law. Such forward-looking statements reflect our current views with respect to future events and are subject to certain risks, un-
certainties and assumptions, including, the risks and uncertainties outlined in our most recent financial statements and reports and registra-
tion statement filed with the United States Securities and Exchange Commission (the “SEC”) (available at www.sec.gov) and with Canadian 
securities administrators (available at www.sedar.com). Although the Company believes that the beliefs, plans, expectations and intentions 
contained in this letter are reasonable, there can be no assurance those beliefs, plans, expectations or intentions will prove to be accurate. 
Investors should consider all of the information set forth herein and should also refer to the risk factors disclosed in the Company’s periodic 
reports filed from time-to-time with the SEC. This letter shall not constitute an offer to sell or the solicitation of an offer to buy securities of 
the Company nor shall there be any sale of these securities in any jurisdiction in which such offer, solicitation or sale would be unlawful prior 
to registration or qualification under the securities laws of any such jurisdiction. 


