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CAUTIONARY STATEMENTS REGARDING FORWARD-LOOKING STATEMENTS

This Annual Report on Form 10-K (“Annual Report”) contains certain information and disclosures that are forward-looking and
thereforff e subject to risks and uncertainties, including those described below. All statements other than statements of historical
fact, included in this document are, or could be, “forff ward-looking statements” within the meaning of the Private Securities
Litigation Reforff m Act of 1995 and the applicable rules and regulations of the SEC and are made in reliance on the safe harbor
protections provided thereunder. These forff ward-looking statements relate to, among other things, the Company’s planned exit
of the residential solar business (the “ADT Solar Exit”) and the expected costs and benefits of such exit; the repurchase of
shares of the Company’s common stock under the authorized share repurchase program; the Company’s abia lity to reduce debt
or improve leverage ratios, or to achieve or maintain its long-term leverage goals; the integration of the December 2023
strategic bulk purchase of customer accounts; the commercial transaction between ADT and GTCR LLC (“GTCR”) (the
“Commercial Divestiture”); the expected timetabla e forff realizing expected benefits of the Commercial Divestiture; the strategic
investment by and long term partnership with State Farm Fire & Casualty Company (“State Farm”); anticipated financial
performance, management’s plans and objectives for futff urt e operations; the successfulff development, commercialization, and
timing of new or joint products; the expected timing of product commercialization with State Farm or any changes thereto,
including the ADT home security program for State Farm; business prospects; outcomes of regulatory prr roceedings; market
conditions; our ability to deploy our business continuity and disaster plans and procedurd es to successfulff ly respond to
catastrophic events; our strategic partnership and ongoing relationship with Google LLC (“Google”); the expected timing of
product commercialization with Google or any changes thereto; the successfulff internal development, commercialization, and
timing of our next generation platform and innovative offerff ings; the successfulff conversion of customers who continue to utilize
outdated technology; the current and futff urt e market size forff existing, new, or joint products; any stated or implied outcomes with
regards to the foregoing; and other matters. Forward-looking statements are contained principally in the sections of this report
entitled “Business,” “Risk Factors,” and “Management’s Discussion and Analysis of Financial Condition and Results of
Operations.” Without limiting the generality of the preceding sentences, any time we use the words “expects,” “intends,” “will,”
“anticipates,” “believes,” “confidff ent,” “continue,” “propose,” “seeks,” “could,” “may,” “should,” “estimates,” “forecasts,”
“might,” “goals,” “objectives,” “targets,” “planned,” “projeo cts,” and, in each case, their negative or other various or comparable
terminology, and similar expressions, we intend to clearly express that the information deals with possible futff urt e events and is
forward-looking in nature. However, the absence of these words or similar expressions does not mean that a statement is not
forward-looking. These forff ward-looking statements are based on management’s current beliefs and assumptions and on
information currently availabla e to management. We caution that these statements are subject to risks and uncertainties, many of
which are outside of our control and could cause future events or results to be materially different from those stated or implied
in this document, including, among others, factff ors relating to:
• the effeff ct of the Commercial Divestiture and ADT Solar Exit on our ability to retain and hire key personnel and to

maintain relationships with customers, supplu iers and other business partners;
• risks related to the Commercial Divestiture and ADT Solar Exit, including ADT’s business becoming less diversified and

the possible diversion of management’s attention froff m ADT’s core Consumer and Small Business (“CSB”) business
operations;

• uncertainties as to our ability and the amount of time necessary to realize the expected benefits of the Commercial
Divestiture and ADT Solar Exit, including the risk that the ADT Solar Exit may not be completed in a timely manner;

• the achievement of potential benefitsff of the equity investment by and long-term partnership with State Farm, including as
a result of restrictions on or required prior regulatory arr ppra oval of, various actions by regulated insurers;

• our ability to keep pace with rapia d technological changes, including the development of our next-generation platformff ,
our plans to migrate our technology infrastructurt e to the cloud, and other industry crr hanges;

• our ability to effeff ctively implement our strategic partnership with, commercialize products with, or utilize any of the
amounts invested in us and incremental funding committed by State Farm or Google;

• risks related to the various financing arrangements, including third-party-owned arrangements, that the Company
previously facilitated forff some ADT Solar customers;

• our ability to continuously and successfulff ly commercialize innovative offerings;
• our ability to successfulff ly implement an Environmental, Social, and Governance (“ESG”) program across the Company;
• the impact of supplu y chain disruptrr ions;
• our ability to maintain and grow our existing customer base and to integrate the December 2023 strategic bulk purchase

of customer accounts;
• our ability to sell our products and services or launch new products and services in highly competitive markets, including

the home security and automation market, and to achieve market acceptance with acceptabla e margins;
• our ability to successfulff ly upgrade obsolete equipment installed at our customers’ premises in an effiff cient and cost-

effeff ctive manner;
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• changes in law, economic and finff ancial conditions, including labora and tax law changes, changes to privacy
requirements, changes to telemarketing, email marketing and similar consumer protection laws, interest volatility, and
trade tariffsff and restrictions applicable to the products we sell;

• any material changes to the valuation allowances we take with respect to our deferred tax assets;
• the impact of potential cybersecurity breaches or threats or other unauthorized access to our systems;
• risks relating to the development, deployment, and use of artificial intelligence (“AI”) in our products and services,

including technological and legal uncertainties surrounding AI technologies;
• our dependence on third-party providers, suppliers, and dealers to enabla e us to produce and distribute our producd ts and

services in a cost-effeff ctive manner that protects our brand;
• our ability to successfulff ly implement an equipment ownership model that best satisfies the needs of our customers and to

successfulff ly implement and maintain our receivabla es securitization financing agreement or similar arrangements;
• our ability to successfulff ly pursue alternate business opportunities and strategies;
• our ability to integrate various companies we have acquired in an efficient and cost-effective manner;
• the amount and timing of our cash floff ws and earnings, which may be impacted by customer, competitive, supplu ier and

other dynamics and conditions;
• our ability to maintain or improve margins through business efficiencies;
• risks related to the restatement of our consolidated financial statements included in our Amendment No. 1 to our Annual

Report on Form 10-K forff the year ended December 31, 2022 (the “Amended 2022 Annual Report”) and in our Quarterly
Reports on Form 10-Q/A forff the quarters ended September 30, 2022, and March 31, 2023, each as filed with the SEC on
July 27, 2023;

• any litigation or investigation related to such restatements;
• the Company’s abia lity to maintain effeff ctive ICFR and disclosure controls and procedurdd es (“DCPs”), including its ability

to remediate any existing or potential material weakness in its ICFR and the timing of any such remediation, as well as
the abia lity to maintain effeff ctive DCPs at a reasonabla e assurance level.

Forward-looking statements and inforff mation involve risks, uncertainties, and other factors that could cause actuatt l results to
differ materially from those expressed or implied in, or reasonabla y inferff red froff m, such statements, including without limitation,
the risks and uncertainties disclosed or referenced in Part I Item 1A of this Annual Report under the heading “Risk Factors.”
Thereforff e, caution should be taken not to place undue reliance on any such forff ward-looking statements. Much of the
information in this report that looks toward future perforff mance is based on various factors and important assumptions about
future events that may or may not actuatt lly occur. As a result, our operations and finff ancial results in the futff urt e could diffeff r
materially and substantially froff m those we have discussed in the forward-looking statements included in this Annual Report on
Form 10-K. Any forff ward-looking statement made in this Annual Report on Form 10-K speaks only as of the date on which it is
made. We undertake no obligation to publicly update or revise any forff ward-looking statements, whether as a result of new
information, future developments, or otherwise unless required by law.

SUMMARY OF PRINCIPAL RISK FACTORS

This summary briefly lists the principal risks and uncertainties faciff ng our business, which are only a select portion of those
risks. A more complete discussion of those risks and uncertainties is set forff th in Part I, Item 1A of this Annual Report, entitled
Riskii Factorsrr . Additional risks not presently known to us or that we currently deem immaterial may also affect us. If any of
these risks occur, our business, financial condition or results of operations could be materially and adversely affected. Our
business is subject to the folff lowing principal risks and uncertainties:

Risks Related to Our Products and Services
• Our growth is dependent upon our ability to keep pace with rapia d technological and industry crr hanges.
• The home security and automation markets in which we sell our products and services are highly competitive markets.
• If the insurance industry crr hanges its practice of providing incentives to homeowners forff the use of alarm monitoring

services, we may experience a reducd tion in new customer growth or an increase in our customer attrition rate.
• The retirement of older telecommunications technology and limitations on our customers’ options could materially

adversely affect our business, increase customer attrition, and require significant capital expenditures.
• Our reputation as a service provider of high-quality security offeff rings may be materially adversely affected by product

defects or shortfalff ls in customer service, or by the faiff lure of first responders to respond to calls generated by our
operations.

• Unauthorized use of our brand names by third parties, and the expenses incurred in developing and preserving the value
of our brand names, may materially adversely affect our business.
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Risks Related to Our Operations
• Our business model relies on a significant number of our customers remaining with us for long periods of time.
• Delays, costs, and disruptu ions that result from upgru ading, integrating, and maintaining the security of our information

and technology networks and systems could materially adversely affect us.
• If we do not effeff ctively implement our plans to migrate our technology infrastructurt e to the cloud, we could experience

significant disruptu ions in our operations.
• Cybersecurity breaches or threats or other unauthorized access or attempts to access to our systems could compromise

the security of our systems and otherwise disruptu our normal operations.
• Uncertainty in the development, deployment, and use of AI in our products and services, as well as our business more

broadly, could adversely affect our business and reputation.
• We depend on third-party providers and suppliers for components of our security and automation systems, third-party

software licenses forff our products and services, and third-party providers to transmit signals to our monitoring facilities
and provide other services to our customers.

• An event causing a disruptu ion in the ability of our monitoring facilities or customer care resources, including work from
home operations, to operate could materially adversely affect our business.

• A variety of events, including pandemics, natural disasters, and other macroeconomic events, have had and could have in
the futff urt e a significant negative impact on our ability to carry orr n our normal operations.

• Our independent, third-party authorized dealers may not be able to mitigate certain risks such as inforff mation technology
breaches, data security breaches, product liabia lity, errors and omissions, and marketing compliance.

• We may pursue business opportunities that diverge from our current business model.
• We continue to integrate our acquisitions, as well as to separate certain shared services following the Commercial

Divestiture, which may divert management’s attention froff m our ongoing operations. We may not achieve all of the
anticipated benefits, synergies, or cost savings from our acquisitions or the Commercial Divestiture.

• We have made a determination to exit the residential Solar business, following previously-announced plans to rationalize
the ADT Solar business, and our exit of the residential Solar business is subject to uncertainties and risks.

• We may not achieve some or all of the strategic and finff ancial benefits that we expect to achieve from the Commercial
Divestiture or the ADT Solar Exit.

• ADT will be a less diversified business folff lowing the Commercial Divestiture and the ADT Solar Exit, which may
adversely affect ADT’s results of operations and finff ancial condition.

• Our customer generation strategies through third parties, including our authorized dealer and affinity marketing
programs, and our use of celebrities and social media influff encers, and the competitive market forff customer accounts may
expose us to risk and affeff ct our future profitaff bia lity.

• We faceff risks in acquiring and integrating customer accounts.
• If we are unabla e to recruit and retain suffiff cient personnel at all levels of our organization, our ability to manage our

business could be materially and adversely affected.
• Adverse developments in our collective bargaining agreements or other agreements with some employees could

materially and adversely affect our business, financial condition, results of operations, and cash floff ws.
• If we fail to maintain effeff ctive internal control over finff ancial reporting, we may not be able to accurately report our

financial results.

Risks Related to Regulations and Litigation
• If we faiff l to comply with constantly evolving laws, regulations, and industry srr tandards addressing information and

technology networks and systems, privacy, and data security, we could faceff subsu tantial penalties, liabia lity, and
reputational harm.

• Infriff ngement of our intellectuat l property rights could negatively affect us.
• Allegations that we have infringed uponu the intellectuat l property rights of third parties could negatively affect us.
• We may be subju ect to class actions and other lawsuits which may harm our business and results of operations.
• Increasing government regulation of telemarketing, email marketing, door-to-door sales, and other marketing methods

may increase our costs and restrict the operation and growth of our business.
• Our business operates in a regulated environment and any new, or changes to existing, laws or regulations, or our failure

to comply with any such rulrr es or regulations could be costly to us, harm our business and operations, and impede our
ability to grow our existing business, any new businesses that we acquire, or investment opportunities that we pursue.

• We could be assessed penalties for falff se alarms.
• In the absence of net neutrality or similar regulation, certain providers of Internet access may block our services or

charge their customers more for using our services, or government regulations relating to the Internet could change.
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• Given the naturt e of our business, we are exposed to greater risks of liabia lity for employee acts or omissions or system
failures than may be inherent in other businesses.

• Our business would be adversely affected if certain of our independent contractors were classified as employees.
• Existing or new tariffs and other trade restrictions imposed on imports from China or other countries where much of our

end-user equipment is manufacff tured, or any counter-measures taken in response, may harm our business and results of
operations.

Risks Related to Macroeconomic and Related Factors
• General economic conditions can affect our business, and we are susceptible to changes in the business economy, in the

housing market, and in business and consumer discretionary income, which may inhibit our ability to grow our customer
base and impact our results of operations.

• Rising interest rates or increased consumer lender feesff could adversely impact our sales, profitaff bia lity, and financing
costs.

• A subsu tantial part of our CSB revenue is derived froff m the recurring monthly revenue due from customers under alarm
monitoring contracts and we are subject to credit risk and other risks associated with our customers, dealers, and third-
party lenders.

• Goodwill and other identifiaff bla e intangible assets represent a significant portion of our total assets, and we may never
realize the full value of our intangible assets.

• We have significant deferff red tax assets, and any impairments of or valuation allowances against these deferred tax assets
in the futff urt e could materially adversely affect our results of operations, finff ancial condition, and cash floff ws.

Risks Related to Our Indebtedness and to the Ownership of Our Common Stock
• Our subsu tantial indebtedness limits our financial and operational fleff xibility.
• Our stock price may fluff ctuat te significantly.
• We continue to be controlled by Apollo Global Management, Inc. (together with its subsu idiaries and affiliates, “Apollo”

or the “Sponsor”), and Apollo’s interests may confliff ct with our interests and the interests of other stockholders.
• If we faiff l to establish and achieve the objectives of our ESG program, or if we faiff l to report on such ESG matters,

consistent with investor, customer, employee, or other stakeholder expectations, and in compliance with legal and
regulatory rrr equirements, we may not be viewed as an attractive investment, service provider, workplkk ace, or business,
which could have a negative effeff ct on our Company.

• Our amended and restated certificff ate of incorporrr ation provides forff exclusive forff umrr provisions which could limit our
stockholders’ abia lity to obtain a favorable judicial forum forff disputes.

• We cannot guarantee that our share repurchase program will be fully consummated or that it will enhance long-term
shareholder value. Share repurchases and dividend payments could increase the volatility of the trading price of our
common stock and will diminish our cash reserves.
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PART I

ITEM 1. BUSINESS.

TABLE OF CONTENTS

• Company Overview
• Key Business Developments
• Segment and Geographic Inforff mation
• Products and Services
• Our Markets
• Competition
• Resources Material to our Business
• Seasonality
• Government Regulation and Other Regulatory Mrr atters
• Human Capia tal and ESG
• Availabla e Inforff mation

COMPANY OVERVIEW

Our Business

ADT Inc., together with its wholly-owned subsu idiaries (collectively, the “Company”, “we”, “our”, “us”, and “ADT”), is a
leading provider of security, interactive, and smart home solutions serving residential and small business customers in the
United States (“U.S.”). As discussed below, on October 2, 2023, we completed the divestiture of our Commercial Business,
which provided security and other solutions to commercial customers; and in January 2024, we announced our exit from the
residential solar business, which provided residential solar and energy storage solutions since the acquisition of ADT Solar in
2021.

Our mission is to empower people to protect and connect what matters most with safe, smart, and sustainabla e solutions,
delivered through innovative offeff rings, unrivaled safety, and a premium experience because we believe that everyonerr deserves
to feel safe.

We primarily conduct business under the ADT brand, which we believe is a key competitive advantage forff us and a contributor
to our success duedd to the importance customers place on reputation and trusrr t when purchasing our products and services. The
strength of our brand is based upon a long-standing record of delivering high-quality, reliabla e products and services; expertise
in system sales, installation, and monitoring; and superior customer care, all driven by our industry-rr leading experience and
knowledge.

As of December 31, 2023, we had appra oximately 6.4 million security monitoring service subscribers. We serve our customers
through our nationwide sales and service offiff ces, monitoring and support centers, and large network of installation and service
profesff sionals.

Formation and Organization

ADT Inc. was incorporrr ated in the State of Delaware in May 2015 as a holding company with no assets or liabia lities. In July
2015, we acquired Protection One, Inc. and ASG Intermediate Holding Corp. (collectively, the “Formation Transactions”),
which were instrumrr ental in the commencement of our operations. In May 2016, we acquired The ADT Security Corporation
(formerly named The ADT Corporation) (“The ADT Corporation”) (the “ADT Acquisition”), which significantly increased our
market share in the security systems industry,rr making us one of the largest monitored security companies in the U.S.

ADT Inc. is majoa rity-owned by Prime Security Services TopCo (ML), L.P., which is majoa rity-owned by Prime Security
Services TopCo Parent, L.P. (“Ultimate Parent”). Ultimate Parent is ultimately majoa rity-owned by Apollo Investment Fund
VIII, L.P. and its related fundsff that are directly or indirectly managed by affiliates of Apollo.

In January 2018, we completed an initial public offeff ring (“IPO”), and our common stock, par value $0.01 per share (“Common
Stock”), began trading on the New York Stock Exchange (“NYSE”) under the symbol “ADT.”
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As of December 31, 2023, Apollo owned appra oximately 54%, State Farm owned appra oximately 14%, and Google owned
approximately 6% of our outstanding common stock, including shares of Class B common stock, par value $0.01 per share
(“Class B Common Stock”) (on an as-converted basis) and unvested shares of common stock.

KEY BUSINESS DEVELOPMENTS

Commercial Divestiture

On August 7, 2023, ADT, Iris Buyer LLC (“Iris Buyer”), a Delaware limited liabia lity company and affiff liate of GTCR, and,
solely for certain purposrr es set forff th in the Commercial Purchase Agreement (as defined below), Fire & Security Holdings, LLC
(“F&S Holdings”), a Delaware limited liabia lity company and an indirect, wholly owned subsidiary of ADT, entered into an
Equity Purchase Agreement (the “Commercial Purchase Agreement”) pursuant to which GTCR agreed to acquire all of the
issued and outstanding equity interests of F&S Holdings, which directly or indirectly held all of the issued and outstanding
equity interests in the subsu idiaries of ADT that operated ADT’s commercial business (the “Commercial Business”) (previously
defined as the “Commercial Divestiture”).

On October 2, 2023, we completed the Commercial Divestiturt e forff a total purchase price of approximately $1,613 million in
cash, subju ect to customary prr ost-closing adjustments, and received net proceeds of appra oximately $1,585 million, excluding
transaction costs.

The Commercial Divestiture supporu ts our strategic vision and strengthens our financial profile, and we used net proceeds of
approximately $1,518 million to reduce our debt. Referff to Note 8 “Debt” in the Notes to Consolidated Financial Statements in
Item 15 “Exhibit and Financial Statement Schedules” forff further inforff mation.

Beginning in the third quarter of 2023, we presented its Commercial Business as a discontinued operation as the Commercial
Divestiture met all of the held forff sale criteria forff the disposal group and represented a strategic shift tff hat has and will continue
to have a major effeff ct on the Company’s operations and finff ancial statements. The change is reflected in all periods presented.
Unless otherwise noted, amounts and disclosures below are refleff ctive of the Company’s continuing operations. Prior to the third
quarter of 2023, the Commercial Business was reflected in the Commercial reportabla e segment.

In connection with the Commercial Divestiture, we entered into a Transition Services Agreement (the “Commercial TSA”),
pursuant to which the Company and the Commercial Business will provide certain transitional services relating to ongoing
supporu t and other administrative funcff tions to each other forff a transitional period of up tu o 24 months afteff r the closing of the
Commercial Divestiture. Commercial TSA fees charged to the Commercial Business represent charges forff internal labora as well
as certain third-party costs identifieff d in connection with providing such services. Income froff m the Commercial TSA is
recognized in other income (expense), and expenses incurred by the Company to supporu t the transition are recorded based on
the naturt e of the expense.

The Company and GTCR entered into an agreement granting GTCR a license to continue to use the ADT brand and other
Company trademarks forff a period of twelve months to transition froff m Company branding (the “Brand License”). The Company
has also agreed to a covenant not to assert a claim against GTCR forff infringement of Company's patents as of the Commercial
Divestiture for products and services that were used in the Commercial Business prior to the Commercial Divestiturt e, and has
provided GTCR with a paid-up,u irrevocable, non-assignabla e (with limited exceptions) license to continue to use certain software
and other Company IP in the same manner. Royalty income is included in other income (expense) and was not material during
2023.

In addition, the Company and Iris Buyer agreed to customary err mployee non-solicitation and no-hire restrictions with respect to
the other party’s employees for a period of two years froff m the closing. The Company and Iris Buyer also agreed to a non-
competition period of five years froff m the closing whereby, subju ect to certain exceptions, (a) ADT and its subsu idiaries will not
directly or indirectly sell or service in the United States (or any of its territories): (i) security, building automation, access
control, retail store performance, electronic article surveillance, or cash processing/ATM security equipment or services for
non-residential premises over 10,000 square feet, (ii) nurse call solutions, or (iii) fire detection or firff e suppression products or
services for non-residential premises of any size; and (b) F&S Holdings and its subsu idiaries will not directly or indirectly sell or
service in the United States (or any of its territories) or Canada, among other items: (i) security, building automation or access
control products or services for any non-residential premises under 10,000 square feet or any residential premises, (ii) personal
emergency response systems or mobile safety solutions (other than nurse call solutions), or (iii) fire detection products or
services for residential premises.
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ADT Solar Exit

In December 2021, we entered the residential solar market with the ADT Solar acquisition, which allowed us to provide
customers with solar and energy storage solutions, energy efficiency upgrades, and roofinff g services.

As previiouslyly didiscllosedd, iin Nove bmber 2023, we announc ded a pllan to streamliline thhe solla br busiiness to focff us on hthe top
ppe frformiingg markkets andd ratiionalilize thhe ove hrh dead and id i fnfraff structurtt e off thhe bbusiiness. As part fof hthiis lplan, we cllosedd a isignignifificant
numbber of bf branchhes thhat operatedd thhe solla br busiiness allo gng iwi hth makiki gng asso iciat ded hhe dadcount redduc itions.

On Janua yry 19, 2024, afteff r a strategigic reviiew of thhe bbusiiness a dnd contiinuedd macroeconomiic and id i dndustryy prr ressures, hthe
Companyy’s Boa drd of iDirector (s (as ddefifined bd b lelow)) appra ovedd a lplan to fullylly exiit hthe resididen itiall s lolar bbusiiness, hwhiichh m yay
iin lcl dude hthe transiitiion of components of thhe bbusiiness to o hther partiies. hThe ADT Sollar E ixi it is expect ded to bbe complleted dd durdd iingg
2024.

Google Partnership

In July 2020, we entered into a Master Supplu y, Distribution, and Marketing Agreement with Google (as amended, the “Google
Commercial Agreement”) pursuant to which Google has agreed to supplu y us with certain Google devices as well as certain
Google video and analytics services (the “Google Devices and Services”) for sale to our customers. Subju ect to customaryrr
termination rights related to breach and change of control, the Google Commercial Agreement has an initial term of seven years
from the date that the Google Devices and Services are successfulff ly integrated into the Company’s end-user security and
automation platforff m. Further, subju ect to certain carve-outs, the Company has agreed to exclusively sell Google Devices and
Services to its customers.

In September 2020, we issued and sold 54,744,525 shares of Class B Common Stock, forff an aggregate purchase price of $450
million, to Google in a private placement pursuant to a securities purchase agreement dated July 31, 2020. In connection with
the issuance of the Class B Common Stock, the Company and Google entered into an Investor Rights Agreement (the “Google
Investor Rights Agreement”), pursuant to which Google agreed to be bound by customary trr ransfer restrictions and drag-along
rights, and be afforff ded customary registration rights with respect to shares of Class B Common Stock held directly by Google.
Under the terms of the Google Investor Rights Agreement, Google was prohibited, subju ect to certain exceptions, froff m
transferff ring any shares of Class B Common Stock or any shares of Common Stock issuable upon conversion of the Class B
Common Stock beneficially owned by Google until September 2023, or earlier if certain conditions occurred (the “Google
Lock-up Pu eriod”). In December 2023, the Company and Google amended the Google Investor Rights Agreement to extend the
Google Lock-up Period through June 2025, or earlier if certain conditions occur (see Note 11 “Equity” to our Notes to
Consolidated Financial Statements).

Our partnership with Google represents the combination of the leading security and smart home brand and the leading
technology brand joining forces to introduce the next-generation smart and helpfulff home. As part of this partnership, each
company has agreed to contribute $150 million uponu the achievement of certain milestones toward the joint marketing of
devices and services; customer acquisition; training of our employees for the sales, installation, customer service, and
maintenance of the product and service offerings; and technology updates forff products included in such offerings. In addition,
in August 2022, the Company and Google executed an amendment to the Google Commercial Agreement, pursuant to which
Google has agreed to commit an additional $150 million (together with the initial amounts, the “Google Success Funds”) to
fund growth, data and insights, product innovation and technology advancements, customer acquisition, and marketing, as
mutually agreed by the Company and Google. Each of the $150 million segments of the Google Success Funds will be
triggered in three equal tranches, respectively, subju ect to the attainment of certain milestones.

During 2023, we received approximately $40 million of the Google Success Funds for certain joint marketing expenses
incurred by the Company.

In December 2023, the Company and Google entered into an addendum to the Company’s existing agreement forff using Google
cloud services (the “Google Cloud Agreement Addendum”), pursuant to which Google has agreed to provide certain credits,
discounts, and other incentives for use of the Google Cloud Platform to the Company, and the Company has committed to
purchasing $200 million of Google Cloud Platform services over seven years (through December 2030), as discussed in Note
14 “Commitments and Contingencies” in the Notes to Consolidated Financial Statements.
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State Farm Partnership

In September 2022, we entered into a Securities Purchase Agreement, dated as of September 5, 2022, with State Farm (the
“State Farm Securities Purchase Agreement”), pursuant to which we agreed to issue and sell in a private placement to State
Farm, 133,333,333 shares of our Common Stock (the “State Farm Shares”) at a per share price of $9.00 for an aggregate
purchase price of $1.2 billion (the “State Farm Strategic Investment”). Also in September 2022, in connection with the State
Farm Strategic Investment, we commenced a tender offerff to purchase up tu o 133,333,333 shares of our Common Stock
(including shares issued upon conversion of Class B Common Stock) (the “Tender Shares”) at a per share price of $9.00 (the
“Tender Offer”).

In October 2022, the State Farm Strategic Investment closed, and we issued and sold the State Farm Shares to State Farm
pursuant to the State Farm Securities Purchase Agreement (the “Closing”). Also in October 2022, the Tender Offer expired, and
we used the proceeds froff m the State Farm Strategic Investment to repurchase the Tender Shares, subju ect to the terms and
conditions described in the Offeff r to Purchase dated September 12, 2022 (as amended froff m time to time, the “Offer to
Purchase”).

In addition, we entered into a development agreement with State Farm (the “State Farm Development Agreement”), pursuant to
which State Farm committed up to $300 million to fundff product and technology innovation, customer growth, and marketing
initiatives. Upon the Closing, we received $100 million of such commitment from State Farm, which is restricted until we use
the fundsff for investment, as agreed upon with State Farm, in accordance with the State Farm Development Agreement (the
“Opportunity Fund”), of which we used appra oximately $11 million during 2023.

Beginning in 2023, certain State Farm customers were abla e to receive ADT home security products and professional monitoring
at a reducd ed cost as part of the partnership between ADT and State Farm. In connection with this arrangement, the Company
receives a subsu idy froff m State Farm for each system. Amounts are paid through the Opportunity Fund and were not material
during 2023.

SEGMENT AND GEOGRAPHIC INFORMATION

We evaluate and report our segment inforff mation based on the manner in which our Chief Executive Officer (“CEO”), who is
the chief operating decision maker, evaluates performance and allocates resources. As a result of the Commercial Divestiture,
we report results in two operating and reportabla e segments, CSB and Solar. Prior to the third quarter of 2023, the Commercial
Business was refleff cted in the Commercial reportabla e segment. Certain allocated shared costs that were previously included in
the Commercial reportabla e segment that did not qualify to be presented within discontinued operations are now reflected in the
CSB reportabla e segment consistent with other unallocated corporate and other costs as discussed below.

Where appla icable, prior periods have been retrospectively adjusted to refleff ct our current operating and reportabla e segment
structurt e.

We organize our segments based primarily on customer type as follows:

• CSB -SS Customers in the CSB segment are comprised of owners and renters of residential properties, small business
operators, and other individual consumers. The CSB segment includes (i) revenue and operating costs from the sale,
installation, servicing, and monitoring of integrated security, interactive, and automation systems and other related
offeff rings; (ii) other operating costs associated with supporu t funff ctions related to these operations; and (iii) general
corporate costs and other income and expense items not included in the Solar segment.

• Solar - Customer is in thhe Sollar s gegment are compriis ded of re isiddentiial hl homeowners. The Solar segment primarily
includes (i) revenue and operating costs from the sale and installation of solar systems, energy storage solutions,
roofinff g services, and other related solutions and services; (ii) other operating costs associated with supporu t funcff tions
related to these operations; and (iii) certain dedicated corporate and other costs.

Revenue outside of the U.S. is not material.

PRODUCTS AND SERVICES

Security and Automation Offerings

Our core security offeff rings include burglar and life sff afetff y alarms, smart security cameras, smart home automation systems, and
video surveillance systems (referred to collectively as security systems, solutions, or offerings). Our security offeff rings are
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designed to detect intrusrr ion; control access; sense movement, smoke, firff e, carbonr monoxide, floff oding, temperaturt e, and other
environmental conditions and hazards; and address personal medical emergencies such as injuries or unanticipated falls. We
offeff r our customers routine maintenance and the installation of upgru aded or additional equipment, which provide additional
value to the customer and generate incremental recurring monthly revenue. Additionally, our personal emergency response
system products and services utilize our security monitoring infrastructurt e to provide customers with solutions that help to
sustain independent living, detect when a falff l occurs, and provide protection while on the go with geolocation capability.

During 2022, as part of our partnership with Google, we launched the Google Nest doorber ll, rolled out mesh Wi-Fi, and
launched Google indoor and outdoor cameras as part of our product offerings. In the first quarter of 2023, we launched our
proprietary ADT+ appa for our self setup lu ine of DIY smart home security products, including Google Nest offerings, which
allows customers to easily access and control their ADT devices through an intuitive appa experience. Our comprehensive
interactive technology platform is intended to provide customers with a seamless experience through a common appla ication
across security, life sff afetff y, automation, and analytics, and integrate the user experience, customer service experience, and back-
end support. During the fourff th quarter of 2023, we began our phased rollout of our ADT+ appa for professional installation
along with a new interactive and hardware lineup.u

The vast majority of new residential customers choose our automation and smart home solutions, which provide customers the
ability to remotely monitor and manage their environments through our customized web portal via web-enabled devices (such
as smart phones), smart phone applications, or through touchscreen panels in their homes.

Our automation and smart home solutions allow customers to:
• remotely arm and disarm their security systems;
• record and view real-time video;
• program their systems to react to defined events;
• integrate their systems with various third-party connected devices such as cameras, lights, thermostats, appliances, and

garage doors; and
• automate custom scheduldd es for these connected devices.

Sales to most CSB customers typically require us to make an upfroff nt investment related to installation costs (such as labor,
commissions, equipment, and overhead), which we recover through upfroff nt fees charged at the time of installation and
recurring monthly revenue generated in futff urt e years. While the economics of an installation can vary depending on the
customer acquisition channel and offeff ring, we generally achieve revenue break-even in appra oximately two years. Our abia lity to
increase our average prices for individual customers depends on a number of factff ors, including the type and complexity of
service, the quality of our service, the introduction of additional featff urt es and offerings that increase the value to the customer,
and the competitive environments in which we operate.

At the time of initial equipment installation, our CSB customers typically contract for both monitoring and maintenance
services, which are generally governed by multi-year contracts. If a customer cancels or is otherwise in default under a
monitoring contract prior to the end of the initial contract term, we have the right under the contract to receive a termination
payment froff m the customer in an amount equal to a designated percentage of all remaining monthly payments.

The standard contract terms forff CSB customers are two, three, or fivff e years, with automatic renewals for successive 30-day
periods, unless canceled by either party.

Customers are typically charged an upfroff nt fee, which qualifyiff ng customers can pay over the course of the contract. We may
then use these retail installment contract receivabla es as collateral forff borrowings under our uncommitted receivabla es
securitization finff ancing agreement (the “2020 Receivabla es Facility”). Customers are also generally obligated to make monthly
payments for monitoring services for the remainder of the initial contract term. Monitoring services are typically billed monthly
or quarterly in advance, and more than 80% of our residential customers pay us these fees through automated payment methods,
with new residential customers generally opting forff these payment methods.

Solar Offerings

We design, install, and sell custom residential solar systems and energy storage solutions, energy efficiency upgrades, and
roofinff g services through dedicated and specialized in-house sales and marketing, design and engineering, and installation
teams. The standard contract for solar customers varies based on specifics of the job and generally covers the time from signing
of the agreement to completion of installation, with certain warranties and guarantees covering workmanship and system
performance. Additionally, a subsu tantial portion of sales are finff anced by third parties.

As previously disclosed, in January 2024, we announced that we are exiting the residential solar market.
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Monitoring Centers

As of December 31, 2023, we operated six monitoring centers located throughout the U.S. and listed by Underwriters
Labora atories (“UL”) in order to provide 24/7 year-round profesff sional monitoring services to our customers, including our
monitoring centers that also provide outsourced monitoring services for other security companies. Our monitoring centers are
fully redundant, which means all monitoring operations can be automatically transferff red to another monitoring center in case of
an emergency such as firff e, tornado, majoa r interruptu ion in telephone or computer service, or any other event affecff ting the
functionality of one of our centers. To obtain and maintain a UL listing, a security systems monitoring center must be located in
a building meeting UL’s strucrr tural requirements, have back-up cu omputer and power systems, and meet UL specifications for
staffiff ng and standard operating procedurd es. Many jurisdictions have laws requiring that security systems forff certain buildings
be monitored by UL-listed centers, and in some instances, a UL listing is required by insurers of certain customers as a
condition of insurance coverage. In addition, we implemented certain work from home actions, including for a majoa rity of our
monitoring center professionals, in compliance with UL work-from-home standards.

Upon the occurrence of certain initiating events, our monitored security systems send event-specific signals to our monitoring
personnel who then relay appra opriate information, based on the customer’s contract and preferences, to firff st responders, such as
local police, fire departments, or medical emergency response centers and the customer or others on the customer’s emergency
contact list. We continue to focus on our alarm verificff ation technologies and partner with industry arr ssociations and various first
responder agencies to help prioritize response events, enhance response policies, and develop processes that allow us to send
data to emergency response centers directly. Additionally, our System Monitoring and Response Technology (“SMART”)
monitoring solution differentiates our offeff rings, aims to result in fasff ter and higher-quality responses, and is expected to reduce
annual falff se alarms and customer care calls. ADT SMART monitoring can deliver alarms to connected and participating 911
centers faster than traditional voice handling speeds. During 2023, we also launched an Alarm Scoring pilot, which offers a
uniform and reliabla e appra oach for categorizing alarm severity levels, enhances the accuracy of assessing potential life off r
property threats, and gives first responders precise and crucial alarm data forff improved emergency responses.

Field and Call Center Operations

Our fieff ld and call center operations comprise a nationwide network of sales and service offices, call centers, and supporu t
facilities across the U.S. We provide ongoing training to our field and call center employees, as well as our authorized dealers,
and we continually measure and monitor customer satisfaction-oriented metrics across each customer touch point.

We staff off ur sales and service offices with qualified field solution advisors and installation and service technicians, and we
utilize third-party subcu ontract labora when appropriate to assist with these efforts. Our objective is to provide a diffeff rentiated
service experience by resolving customer issues remotely whenever possible and scheduling installation and service visits at
times convenient forff the customer. Our innovative virtual supporu t program (the “Virtual Assistance Program”), which delivers a
scalable, cost-effiff cient means of servicing our CSB customers through live video streaming with our skilled technicians to
troubleshoot and resolve service issues. In 2023, we introducd ed the ADT WiFi Fix app,a which allows virtuat l customer service
agents to diagnose and address any WiFi issues impacting customers’ ADT equipment or other devices. These offeff rings provide
customers with more options for receiving certain services that best fit their lifesff tyles while reducing the cost for us to provide
these services and lowering our carbonr footprt int by avoiding thousands of vehicle trips each day.

Our call center operations provide supporu t 24 hours a day on a year-round basis, and all requests are routed through our
customer care agents to ensure technical service requests are handled promptly and professionally. In many cases, customer
care specialists can remotely resolve non-emergency inquiries regarding service, billing, and alarm testing and supporu t. We
continue to offeff r customers additional choices in managing their services through customer-facing self-sff ervice tools via
interactive voice response systems and the Internet. In addition, we use a network of external vendors, both domestic and
outside of the U.S., to supplu ement our internal call center resources as needed.

Sales and Distribution Channels

We utilize a complementary mix of direct and indirect sales and distribution channels:

• Direct Channel

Our direct channel CSB customers are generated by direct response and other marketing efforts, general brand
awareness, customer referrals, door-to-door activities, along with lead generation partners, and are supporu ted by our
internal sales forff ce located in our national sales call centers as well as our nationwide network of field sales and
service offices. In many scenarios, we close the sale of a basic system over the phone and allow our field forff ce to
augment the system at the time of installation. In other cases, fieff ld solution advisors work directly with the customer to
select an ideal system. Driven by consumer preferff ences, we also market to customers through retail and e-commerce
channels, and we have been supplu ementing existing channels to meet consumers where they preferff to shop.
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Our direct channel Solar customers are generated primarily through third-party lead partners, owned media, an internal
sales forff ce, and referff rals from our customers, which are supporu ted by our internal call center and field sales
consultants. In most cases, our field sales consultants work with the customer durdd ing the in-person presentation and
customize the system to fit their needs.

Across our organization, our field solution advisors typically undergo an in-depth screening process prior to hire. Field
solution advisors complete comprehensive centralized training prior to conducting customer sales presentations, as
well as participate in ongoing training in supporu t of new offeff rings. We typically utilize a highly strucrr tured sales
approach, which includes, in addition to the structurtt ed model sales call, daily monitoring of sales activity and
effeff ctiveness metrics and regular coaching by our sales management teams.

• Indireii ct Channel

Our indirect channel CSB customers are generated mainly through our network of agreements with third-party
independent dealers who sell and install equipment and ADT Authorized Dealer-branded monitoring, interactive, and
other services to residential end users (the “ADT Authorized Dealer Program”). As opportunities arise, we have in the
past engaged, and we may continue to engage, in selective third-party account purchases, which typically involve the
purchase of a set of customer accounts froff m other security service providers.

As of December 31, 2023, our network of authorized dealers consisted of appra oximately 130 authorized dealers
operating across the U.S. Our authorized dealers are contractuat lly obligated to offeff r exclusively to us all qualifieff d
monitored accounts they generate, but we are not obligated to accept these accounts. We pay our authorized dealers forff
the acquisition of any qualified monitored accounts (referred to as dealer generated customer accounts) we purchase
from them. Dealer generated customer account contracts typically have an initial term of three years with automatic
renewals for successive 30-day periods, unless canceled by either party. If a purchased account is canceled during the
charge-back period, which is generally thirteen months, the dealer is required to refundff our payment of the purchase
price forff the canceled account. In certain instances in which we rejee ct an account, we generally still indirectly provide
monitoring services for that account through a monitoring services agreement with the authorized dealer.

Authorized dealers are required to adhere to the same high-quality standards forff sales and installation as our own sales
and service offiff ces. We monitor each authorized dealer’s financial stabia lity, use of sound and ethical business
practices, and delivery orr f reliabla e and consistent high-quality sales and installation methods.

Marketing Strategy

We focus on driving revenue by increasing consumer awareness and preferff ence, improving consumer purchasing fleff xibility,
and optimizing our go-to-market appra oach. To support the growth of our customer base, improve brand awareness, and drive
greater market penetration, we consider new customer channels and lead generation methods, explore opportunities to provide
branded solutions, and form strategic partnerships and alliances with various third parties.

We strive to optimize our marketing spend through a lead modeling process, whereby we dynamically allocate spend based on
lead flow and measured marketing channel effectiveness. We market our offeff rings through national television, radio, and direct
mail advertisements, as well as through Internet advertising, which includes national search engine marketing, email, online
video, local search, and social media. We also have several affinff ity partnerships with organizations that promote our services to
their customer bases. In addition, we market through social media influff encers and celebrity spokespersons representing the
ADT brand. In addition to Google and State Farm, our strategic partnerships and alliances include home builders, property
management firms, homeowners’ associations, finff ancial institutt ions, retailers, public utilities, and softwff are service providers.

OURMARKETS

CSB

The residential and small business security and automation market primarily consists of owners and renters of single-family
homes or apartments and small businesses owners. The market is generally characterized by a large and homogeneous customer
base with less complex system installations. Many of our residential and small business customers are driven to purchase
monitored security and automation services as a result of moving to a new location; a perceived or actuat l increase in crime or
life sff afetff y concerns in their neighborhood; significant events such as the birth of a child or the opening of a new business; or
incentives provided by insurance carriers that may offeff r lower insurance premium rates if a security system is installed or may
require that a system be installed as a condition of coverage.
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We also seek opportunities to leverage our brand name, our experience in security and smart home solutions, and our high
degree of trusrr t among our customer base to pursue new customers in complementary markets such as personal on-the-go
security and safetff y. We have seen an increase in interest in smart home offerings and other mobile technology applications,
which we believe is attributable to a variety of factors, including advancements in technology, younger generations of
consumers, and shifts to de-urbar nization. We believe our strategic initiatives will help us satisfy consumer demands in light of
these macro-level dynamics and position us forff sustainabla e growth forff years to come.

Our goal is to maximize customer lifetff ime value forff both new and existing customers by (i) continuing to evaluate our pricing
and product offerings; (ii) managing costs and service strategies to provide enhanced value; (iii) upgrading existing customers
to our interactive services, internet protocol (“IP”) video solutions, or other upgraded solutions where desirable; (iv) offering
various cross-selling and bundling initiatives; and (v) achieving long customer tenure.

Solar

As previously disclosed, in January 2024, we announced that we are exiting the residential solar market.

COMPETITION

Our appra oach to competition is to emphasize the quality and reputation of our offeff rings, our supeu rior customer service,
industry-rr leading brand, network of customer support and monitoring centers, commitment to consumer privacy, and knowledge
of customer needs. Success in acquiring new customers depends on a variety of factors such as brand and reputation, market
visibility, the ability to identify aff nd sell to prospective customers, offering capabilities, and the quality and prices of our
products and services. We are focused on extending our leadership position in the traditional residential and small business
security and smart home markets. In addition, we continue to add new featurt es and funcff tionalities to furff ther differff entiate our
offeff rings and support a pricing premium. We believe a combination of technology advancements along with a growing
customer interest in lifestyle and business productivity solutions will supporu t the increasing market penetration.

The traditional residential and small business security markets in the U.S. remain highly competitive and fragmented, with a
low number of major companies and thousands of smaller regional and local companies, which is primarily the result of
relatively low barriers to entry in local geographies and the availabia lity of companies providing outsourced monitoring services
but not maintaining the customer relationship. Technology trends and innovation have also created significant change in our
industries, providing many new opportunities while also lowering the barriers to entry for automation, interactive, and smart
home solutions. As a result, new business models and competitors have emerged. Additionally, with our recent focff us on DIY
offeff rings such as our ADT Self Setup pu roduct suite, we may face additional competition in the DIY space as we position
ourselves to grow our market share.

We believe our principal competitors are:

Residential
(Pro-Installation)

Residential
(Self-Installation) Small Business

Vivint Smart Home, Inc
(a subsu idiary orr f NRG) Ring Smart Security System by Amazon Vivint Smart Home, Inc

(a subsu idiary of NRG)

Xfinff ity Home Security
(a division of Comcast Corporr ation) SimpliSafe Hff ome Security Systems Ring Smart Security System by Amazon

Brinks Home Security
(operating brand of Monitronics

International, Inc.)
HomeKit by Apple SimpliSafe Hff ome Security Systems

We also compete with point solutions (products with one intended appla ication) and home automation-only systems. In some
cases, customers believe that these offerings replace the need for fulff l-scale security systems. While we continue to see a shift
toward self-iff nstallation offerings, certain third-party professional installers also offeff r professional installation alternatives.

In addition, some self-mff onitored solutions do not require a monthly feeff for home automation services, which allows for no-cost
alternatives to the professionally monitored (monthly fee-ff based) solutions that we provide. Although self-mff onitored solutions
do not replace the need forff profesff sionally monitored solutions, as more featff urt es and funcff tionality are built into these self-
monitored solutions, the demand for some customers to opt for more expensive, profesff sionally monitored options could be
reduced.

We believe we are well positioned to compete with traditional and new competitors due to our focus on safetff y, security,
convenience, and pricing; our nationwide team of sales consultants; our solid reputation forff and expertise in providing reliable
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security and monitoring services through our in-house network of redundant monitoring centers; our reliabla e product solutions;
our highly skilled installation and service organization; and our partnerships with companies such as Google and State Farm.

RESOURCES MATERIAL TO OUR BUSINESS

Materials and Inventory

We purchase equipment and product components froff m a limited number of suppliers and distributors. To minimize the risk of a
disruptrr ion froff m any single supplier, we utilize duad l sourcing methods whenever possible. Inventory irr s held at supplier locations,
distribution partner locations, and internal ADT regional distribution centers at levels we believe are suffiff cient to meet current
and anticipated customer needs. We also maintain inventory orr f certain equipment and components at our field offices and in
technicians’ vehicles. Third-party distributors generally keep a minimum stocking level of certain key items to have coverage
for certain situations, including supplu y chain disruptrr ions. In addition, we rely on various information technology and
telecommunications service providers as part of the funcff tionality and monitoring of our systems.

We are continuously monitoring global supply chain disruptrr ions, and we do not currently anticipate any majoa r interruptu ions in
our supplu y chain in the near term.

Intellectual Property

Patents, trademarks, copyrights, and other proprietary rights are important to our business, and we continuously refine our
intellectuat l property strategy to maintain and improve our competitive position. Where possible and appropriate, we seek to
register or patent new intellectuat l property to protect our ongoing technological innovations and strengthen our brand, and we
take appropriate action against infringements or misappropriations of our intellectuatt l property rights by others. We review
third-party intellectuat l property rights to help avoid infriff ngement and to identify sff trategic opportunities. We typically enter into
confidff entiality agreements to furff ther protect our intellectuatt l property. Patents extend forff limited periods of time in the various
countries where patent protection is obtained. Trademark rights may potentially extend for longer periods of time and are
typically dependent upon the use of the trademarks.

We own a portfolff io of patents that relate to a variety of monitored security and automation technologies utilized in our business,
including security panels and sensors, video and inforff mation management solutions, and our SMART monitoring solution that
aims to reduce falff se alarms and improve response effectiveness. We also own a portfolff io of trademarks, including ADT, ADT
Pulse, and ADT+. In addition, we are a licensee of intellectuat l property, including from our third-party suppliers and
technology partners.

Certain trademarks associated with the ADT brand that we own within the U.S. and Canada are owned outside of the U.S. and
Canada by Johnson Controls International PLC (as successor to Tyco International Ltd., “Tyco”). In certain instances, such
trademarks are licensed in certain territories outside the U.S. and Canada by Johnson Controls to certain third parties. Pursuant
to the Tyco Trademark Agreement entered into between The ADT Corporrr ation and Tyco in connection with the separation of
The ADT Corporation froff m Tyco in 2012, we are generally prohibited froff m registering, attempting to register, or using the
ADT brand outside the U.S. and its territories and Canada. As a result, if we choose to sell products or services or otherwise do
business outside the U.S. and Canada, we do not have the right to use the ADT brand to promote our products and services.

In connection with the sale of our Canadian operations in 2019, we entered into a non-competition and non-solicitation
agreement with TELUS Corporrr ation (“TELUS”) pursuant to which we will not have any operations in Canada, subject to
limited exceptions, forff a period of seven years froff m the date of sale. Additionally, we entered into a patent and trademark
license agreement with TELUS granting (i) the use of our patents in Canada forff a period of seven years, and (ii) exclusive use
of our trademarks in Canada for a period of five years and non-exclusive use for an additional two years thereafteff r.

In addition, we granted the Commercial Business a license to continue to use the ADT brand and other Company trademarks
for a period of twelve months to transition froff m Company branding (the “Brand License”). We have also agreed to a covenant
not to assert a claim against the Commercial Business forff infringement of the Company's patents as of the Commercial
Divestiture for products and services that were used in the Commercial Business prior to the Commercial Divestiturt e, and has
provided the Commercial Business with a paid-up, irrevocable, non-assignabla e (with limited exceptions) license to continue to
use certain software and other Company intellectuat l property in the same manner.
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SEASONALITY

Our residential security and home automation business has historically experienced a certain level of seasonality primarily as a
result of fluctuations in the housing market. Since more household moves typically take place during the second and third
calendar quarters of each year, our disconnect rate, new customer additions and installation volume, and related cash subscriber
acquisition costs are historically higher in these quarters than in the firff st and fourff th calendar quarters. However, other facff tors
such as the level of marketing expense, relevant promotional offers, and timing of third-party account purchases can impact
these trends. Further, we may see increased servicing costs related to more alarm signals and customer service requests as a
result of inclement weather-related incidents.

We believe the COVID-19 Pandemic affeff cted some of these seasonal trends beginning in 2020 as we experienced a lower
volume of customer relocations, which was folff lowed by a slight increase durd ing 2021 as the number of household moves
increased. Since 2022, we have seen fewer relocations related to housing market conditions and higher non-payment
disconnects largely related to the weaker macroeconomic environment. We are currently unabla e to determine whether there will
be any ongoing impact on our seasonality, and we may continue to experience fluctuations in certain trends, such as relocations,
in the futff urt e.

GOVERNMENT REGULATION AND OTHER REGULATORYMATTERS

Our operations are subject to numerous federal, state, and local laws and regulations related to occupau tional licensing, building
codes, tax, and permitting, as well as consumer protection and privacy, labor and employment, and environmental protection.
Changes in laws and regulations can positively and negatively affeff ct our operations and impact the manner in which we
conduct our business.

Licensing and Permitting

Most states in which we operate have employee and/or business licensing laws directed specifically toward profesff sional
installation and monitoring of security devices, as well as solar installations. Our business is also subject to requirements, codes,
and standards imposed by local government jurisdictions, as well as various insurance, approval and listing, and standards
organizations. We maintain the relevant and necessary licenses related to the provision of installation of security and solar
systems and related services in the jurisdictions in which we operate.

Additionally, we rely extensively on telecommunications service providers, which are regulated in the U.S. by the Federal
Communications Commission (“FCC”) and state public utilities commissions, to communicate signals as part of the
functionality and monitoring of security and solar systems.

Our security business is subject to various state and local measures aimed at reducd ing falff se alarms. Such measures include
requiring permits for individual alarm systems, revoking such permits following a specified number of falff se alarms, imposing
fines on customers or alarm monitoring companies forff false alarms, limiting the number of times police will respond to alarms
at a particular location after a specified number of falff se alarms, requiring additional verificff ation of an alarm signal beforeff the
police respond, or providing no response to residential system alarms.

Our solar business is exposed to federal, state, and local government regulations and policies concerning the electric utility
industry,rr as well as internal policies of the electric utility companies, including with respect to electricity pricing, tax credits and
other incentives, and the interconnection of customer-owned electricity generation.

Consumer Protection and Privacy

Our advertising and sales practices are regulated by the U.S. Federal Trade Commission (“FTC”) and state and consumer
protection laws, which may include restrictions on the manner in which we promote the sale of our products and services and
require us to provide most consumers with three-day or longer rescission rights.

Our collection and use of personal inforff mation and communications with current and potential customers are regulated by
federal and state laws, which include restrictions on the use of telemarketing, auto-dialing technology, email marketing, and text
communications; restrictions on the sale, sharing, and use of personal inforff mation; as well as requirements forff the protection of
thereof and actions to be taken in the event of a loss with respect thereto.

We use credit scoring to qualify off ur residential customers for certain offeff rs and finff ancing options. The use of credit reporting
and scoring and offerff ing finff ancing options to our residential customers is subju ect to federal and state laws, including the fedff eral
Fair Credit Reporting Act, which limit the use of consumer credit reports, prohibit discrimination against protected classes
when offeff ring or granting credit, and require certain disclosures to customers in the event that we take an adverse action based
on a consumer credit report.
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We provide some residential customers the option of paying us up-u front charges in installments and certain other customers the
option of using third-party finff ancing arrangements, all of which are subject to federal and state laws regulating consumer
finance. These laws require certain mandatory consumer disclosures and, in some cases, limit our ability to impose certain fees
and charges. In addition, some jurisdictions require us to register or obtain licenses in order to make installment contract or
third-party finff ancing options availabla e to our customers.

Labor and Employment

Our operations are subject to regulation under the U.S. Occupau tional Safetff y and Health Act (“OSHA”) and equivalent state
laws. Failure to comply with applicable OSHA regulations or other fedff eral, state, and local laws and regulations, even if no
work-related serious injun ry or death occurs, may result in civil or criminal enforcement and subsu tantial penalties, significant
capital expenditures, or suspension or limitation of operations.

Additionally, in certain jurisdictions, we must obtain licenses or permits to comply with standards governing employee
selection, training, and business conduct.

Environmental Protection

We continue to monitor emerging developments regarding environmental protection laws. At this time, we do not believe that
federal, state, and local laws and regulations relating to the discharge of materials into the environment, or otherwise relating to
the protection of the environment, or any existing or pending climate change legislation, regulation, or international treaties or
accords are reasonabla y likely to have a material adverse effecff t on our business.

HUMAN CAPITAL AND ESG

As we seek to accomplish our corporate mission and execute on our strategic initiatives, our activities both directly and
indirectly impact our customer base, our employees, and the communities we serve. We place a strong emphasis on
environmental, social, and governance issues, and we believe such emphasis enhances our corporate performance, while
enabling us to hire and retain top talent who share these values and passion about our organization.

Human Capital Management

The discussion below excludes individuals no longer employed by ADT as a result of the Commercial Divestiture.

As of December 31, 2023, we employed appra oximately 14,300 people, including approximately 2,400 direct field solution
advisors; 3,300 installation and service technicians; 3,800 customer care professionals; and 900 phone sales representatives.
During 2023, we made significant reductions to our workforce in our Solar segment as part of our overall branch rationalization
and restrucrr turing announced in November 2023.

Approximately 6% of our employees are covered by collective bargaining agreements; and we believe our relations with our
employees and labor unions have generally been positive.

Perforff marr nce CulCC tull re

ADT defines a Perforff mance Culture as our shared values, priorities, and principles that shapea beliefs and drive behaviors and
decision-making to achieve high levels of performance at individual, team, and organizational levels. We are committed to
fostering a culture and environment where every trr eam member feelff s valued and empowered to collabora ate and contribute to the
achievement of business results as well as their individual career goals. We placed additional focff us on differentiating individual
employee performance for the 2022 performance year, which was reinforff ced through performance-based pay differentiation in
2023 via the merit pay process, the annual incentive plan, and the long-term incentive plan, subju ect to team member eligibility.
In addition, we recently enhanced our annual performance rating scale to improve differentiation.

Talent Recruitmeii nt and ManMM agement

Our success in attracting, retaining, and developing a strong, dedicated, and diverse workforff ce depends in large part on our
hiring and retaining top talent across the entire organization, especially regarding our management team and employees who
interface directly with our customers, who make up mu ost of our organization. We offeff r our employees competitive
compensation, benefits, and health and wellness programs, as well as training, networking, development resources, performance
feedbad ck, and coaching. In addition, our long-term equity compensation plans are intended to align management interests with
those of our stockholders and to encourage the creation of long-term value. We continue to deploy talent using a mix of hybrid,
remote, and in-person work arrangements (based on role) to supporu t talent attraction and retention in alignment with business
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needs. We made significant enhancements to our employee listening platform in 2023, designed to help ensure our environment
promotes high levels of employee engagement and retention. Further, we expanded our talent management review practice in
2023 with leadership and advancement evaluations, as well as succession planning for our Executive Leadership Team (“ELT”)
roles reporting to the CEO.

Inclusive Diversirr tyii and Belonll gingii (“ID“ B”DD )”

We are committed to building and sustaining a culture of inclusive diversity and deliberately advancing the maturity and
effeff ctiveness of our practices. Talent diversity starts with the recruitment and hiring process and continues through the learning,
development, advancement, and retention of employees with wide-ranging backgrounds and experiences. We highly value our
employees’ diversity; and we aim to promote diversity awareness in all our talent management processes. We also monitor our
talent diversity to understand our position relative to external benchmarks and the labor market.

As of December 31, 2023, overall diversity representation improved versus the prior year, with about half of our workforce
comprised of racially and ethnically diverse employees and over 35% comprised of femff ale employees. Executive racial and
ethnic diversity also improved froff m the prior year.

ADT’s Inclusive Diversity and Belonging Council (the “AIDBC”) and its ten Business Employee Resource Groups (“BERG”)
are central to our ability to execute our IDB priorities. The AIDBC represents a broad cross section of our organization,
including executive and senior management, that focff uses on driving IDB commitments and priorities by identifyiff ng and
prioritizing action, taking accountability for achieving results, and inforff ming updau tes made to our CEO. Our IDB “North Star,”
which states that everyone deserves to feel safe, is definff ed by four strategic pillars: Inclusion, Diversity, Growth, and Unity
(Community). The AIDBC partners with human resources leaders and business executives to establa ish commitments and action
plans focff used on attracting, growing, and developing talent through participation in business-sponsored IDB initiatives and
community work. ADT’s diversity-recruirr ting appra oach is built around four key strategies: diverse pipelines for critical talent,
relationship building with diverse organizations, fosff tering an internal cultural of diversity champions, and ensuring recruirr ters
and hiring managers are committed to diversity. IDB learning and education is supported by a comprehensive suite of on-
demand resources; and IDB education and awareness continues to be a high-priority. We continue to encourage the sharing of
diverse ideas; celebrate differences; value diversity; and provide the resources, space, and opportunity for employees to thrive
and succeed.

BERGs offer our employees specific opportunities to partner and collabora ate through learning and networking, volunteer
projects, and mentoring. Our BERGs also participate in various business initiatives; and executives and officers fromff across the
Company leverage their time, networks, and resources to supporu t BERG initiatives and projeo cts. To supporu t BERG community
advocacy and outreach, each BERG is granted a small budget to donate to nonprofitff organizations that align with their
missions. Deliberate growth and development of our BERGs is central to engaging and educating our employees about IDB.

Emplm oyll ee Well-being, Healthll , and Safea ty

We devote significant resources to team members’ wellness, health, and safety. We continue to provide an annual well-being
program availabla e to all team members, which includes a variety of education and coaching programs. Employees enrolled in
our self-iff nsured medical plan are eligible for cash incentives by completing certain well-being activities.

Our Environmental, Health, and Safety (“EHS”) vision is to build a culture that promotes safe behaviors on each task, every
day, to achieve zero incidents and enhance employee wellness, and to minimize our environmental impact. In order to achieve
our vision, we strive to incorporate our values of people, prevention, and accountability into our business. We focus on
compliance with all applicable EHS requirements, and we believe that all occupau tional injuries and illnesses, as well as
environmental incidents, are generally preventabla e. For example, we continue to institute fleet safety initiatives on our vehicles,
including installing and maintaining collision warning and auto-braking technologies. Our EHS management system includes
expectations for compliance, accountability, sustainability, and continuous improvement to foster a culture of safety that
enables our employees to minimize risk and to understand and folff low safetff y rulrr es, as well as to identify,ff avoid, and correct
unsafe aff ctions, behaviors, or situat tions.
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Environmental

We are committed to reducd ing our environmental impact by promoting environmental stewardship throughout our organization,
and we continuously strive to improve our carbonr footprtt int. We are also assessing environmental risk on our operations as one
aspect of our enterprise risk management review process and plan to continue to do so on an ongoing basis. We have
implemented our ADT Environmental Absolutes framework, which represents our focus on complying with environmental
requirements, addressing proper disposal of waste streams, and promoting recycling of materials. We employ waste recycling
and diversion programs and continue to monitor waste levels and reducd e unnecessary trash hauls. We also continually explore
methods to reduce greenhouse gases from our motor vehicle fleet, including through the purchase of newer vehicle models
having greater fuel effiff ciency, the use of hybrid vehicles, and virtuat l service and installation. Our Virtual Assistance Program
aims to lower our carbonr footprtt int by avoiding thousands of vehicle trips each day. In addition, we have focused on efficff iency
improvements in lighting, air handling, and data operations while continuing to rationalize our real estate portfolff io and through
the utilization of renewable energy.

Social

Our Corporr rate Social Responsibility program is evolving to better align with our corporate strategy of offering safe, smart, and
sustainabla e solutions. To that end, we are focff using on community programs that aim to create spaces where people feelff safe. By
supporu ting ‘safe places,’ we are helping provide preventative solutions with a broad impact. Through financial contributions
and in-kind product donations of smart security systems, ADT can make a diffeff rence forff these organizations. In addition, ADT
employees volunteer for activities in their communities such as forff block-beautificff ation events and mentoring programs. ADT
also supporu ts a variety of nonprofitsff through volunteerism, corporate philanthropy, and in-kind product donations.

Governance

ADT prioritizes strong corporate governance, believing that this is the foundation forff financial integrity and superior
performance. Our board of directors (the “Board of Directors”) is responsible for the oversight of our business and approves our
operating values which are refleff cted in our Code of Conduct (the “Code”).

We are committed to working to ensure all ADT employees uphold our core Company values of trust, collabora ation, service,
and innovation. This begins with the Code which describes our commitment to our customers, investors, communities, and each
other. The Code outlines employee expectations and helps foster a culture of integrity. We adhere to the governance
requirements established by fedff eral and state law, the SEC, and the NYSE; and we strive to establish appra opriate risk
management methods and control procedurdd es to adequately manage and monitor the majoa r risks we may faceff day to day.

Additional inforff mation about our corporate responsibility priorities and approach and related reports are available on our
website. The contents of our website and these reports are referff enced for general information only and are not incorporated into
this Annual Report.

AVAILABLE INFORMATION

Availability of SEC Reports

Our website is located at httpst ://www.adt.com. Our investor relations website is located at https://investor.adt.com. We make
availabla e freff e of charge on our investor relations website under “Financials” our Annual Reports on Form 10-K, Quarterly
Reports on Form 10-Q, Current Reports on Form 8-K, reports filed pursuant to Section 16 of the Securities Exchange Act of
1934 (the “Exchange Act”), other SEC filings, and any amendments to those reports that are filff ed or furnished pursuant to
Section 13(a) or 15(d) of the Exchange Act as soon as reasonably practicable afteff r we electronically file or furnish such
materials to the SEC. The SEC maintains a website that contains reports, proxy and inforff mation statements, and other
information regarding our filings at http://www.sec.gov.

Use of Website to Provide Information

From time to time, we have used, and expect in the futff urt e to use, our website as a means of disclosing material inforff mation to
the public in a broad, non-exclusionary manner, including for purposrr es of the SEC’s Regulation Fair Disclosure (Reg FD).
Financial and other material inforff mation regarding the Company is routinely posted on our website and accessible at https://
investor.adt.com. In order to receive notificff ations regarding new postings to our website, investors are encouraged to enroll on
our website to receive automatic email alerts. None of the inforff mation on our website is incorporated into this Annual Report.
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ITEM 1A. RISK FACTORS.

In addition to risks and uncertainties in thett ordinary cr ourserr of business thattt are common to all businesses, imporm tant factorsrr
that are spes cifici to our industry ar nd the ComCC panym could hll ave a material adverserr effeff ct on our business, financial condition,
results of operations, and cash flows. YouYY should cll arefulff ly considerdd the risks described below and in our subsequent periodic
filings with the SECSS . TCC heTT following riskii factors srr hould bll e read in conjunction with Item 7 “Ma“ nagement’s Discii ussion and
Analysll is of Financial CondiCC tion and Results of Operations” and the consolidatdd ed financial statements att nd related notes in this
Annual Repore t.

Risks Related to Our Products and Services

Our growth itt s dii epdd endent upon our abilityii to keep pace with rapia d techtt nologio cal and industrytt changes thrtt oughu a
combinatiott n of po artnershrr ips with third parties, internal developmo ent, and acquisiii tioii ns, is n oii rderdd to obtaitt n aii nd maintain new
technologio es for our products att nd service intii rott ductiott ns that achieve market acceptance with acceptable mll argir nsii .

Our business operates in markets that are characterized by rapia dly changing technologies, evolving industry srr tandards, potential
new entrants, and changes in customer needs and expectations. Accordingly, our future success depends in part on our ability to
accomplish the folff lowing: identify eff merging technological trends in our target end-markets; develop, acquire, and maintain
competitive products and services that capitalize on existing and emerging trends; enhance our existing products and services
by adding innovative feaff tures on a timely and cost-effeff ctive basis that differentiates us froff m our competitors; incorporr rate
popular third-party interactive products and services into our product and service offerings; suffiff ciently capture and protect
intellectuat l property rights in new inventions and other innovations; and develop or acquire and bring products and services,
including enhancements, to market quickly and cost-effeff ctively.

Our abia lity to develop, alone or with third parties, or to acquire new products and services that are technologically innovative
requires the investment of significant resources and can affeff ct our competitive position. In addition, the dynamic nature of these
changes requires that we simultaneously engage in significant technology developmental efforts across our operations,
including platform development, sales, marketing, customer care, customer self-sff ervice, virtuat l service, billing, and other
subsu tantive and administrative funcff tions. Upgrading and implementing changes to any one of our systems could present
challenges, including potential interruptu ions to system operations as changes are made, which could disruptu or reduce their
effiff ciency in the short term and temporarily affeff ct the quality of the products and services offeff red to customers. Moreover, the
age of our systems and architecture may present unique challenges that we have not previously encountered as we undertake
these developmental efforts simultaneously across our operations. These system updates and development effortff s divert
resources from other potential investments in our businesses, and they may not lead to the development of new commercially
successfulff technologies, products, or services on a timely basis.

From time to time, we enter into strategic partnerships with third parties to broaden and develop our offeff rings and marketing
effoff rts. These strategic partnerships may require us to undertake significant commitments and make subsu tantial expenditures
and there can be no assurance that the expected benefits from these partnerships will be realized. For example, in July 2020, we
entered into the Google Commercial Agreement, pursuant to which Google agreed to supplu y us with certain Google Devices
and Services for sale to our customers. We have agreed, with certain exceptions, to exclusively provide or sell those Google
Devices and Services to our customers, although Google can sell the same or similar devices to our competitors who may more
successfulff ly commercialize products or services that are competitive to ours, thereby materially harming our business. Given
this exclusivity arrangement with Google, if Google faiff ls to perform or to provide Google Devices and Services that continually
meet the demands of our customers, or fails to provide continued innovation and investment in their relevant producd t
businesses, or if we fail to provide or sell the Google Devices and Services that Google provides, or if we fail to develop
products and services with Google that our customers finff d desirable, all in a timely manner, or if Google were to begin offeff ring
security products or services competitive to our own, our business, financial condition, results of operations, and cash flows
could be materially, adversely impacted. In addition, subju ect to customary termination rights related to breach and change of
control, the Google Commercial Agreement has an initial term of seven years froff m the date that the Google Devices and
Services are successfulff ly integrated into our end-user security and automation platforff m. Product introductions and the timing of
such integration are focused on customer experience and are mutually agreed upon. Until such integration occurs, Google has
the contractuat l right to require us, with certain exceptions, to exclusively offeff r those Google Devices and Services without
integration forff all new profesff sional installations and forff existing customers who do not have ADT Pulse or ADT Control
interactive services.

In November 2020, we announced the ongoing development of our proprietary ADT-owned next-generation professional
security and automation technology platform. Our comprehensive interactive platforff m is intended to provide customers with a
seamless experience across security, life sff afetff y, automation, and analytics through a common appla ication that integrates the user
experience, the customer service experience, and back-end supporu t. We may not achieve a successfulff platform rollout in a
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timely manner, within budget, or in a manner that enabla es the commercialization of products and services that meet the
continually evolving demands of our customers, any of which could have a material adverse impact on our business, financial
condition, results of operations, and cash floff ws. As we begin to commercialize products based uponu our interactive platformff ,
we have adjud sted our processes forff reviewing and securing intellectuatt l property rights. Nevertheless, we may become the target
of additional lawsuits alleging that we have infriff nged the patents or technology of third parties. Regardless of the merits of
these lawsuits and any steps we take to mitigate infriff ngement risk, any allegations could cause us to incur significant costs to
defend and resolve, and could harm our business and reputation, any of which could have a material adverse impact on our
business, financial condition, results of operations, and cash flows.

In September 2022, we entered into a strategic relationship with State Farm with the goal of expanding our customer base by
developing integrated solutions for State Farm’s customers. As part of the strategic relationship, in October 2022, we entered
into the State Farm Development Agreement, pursuant to which State Farm committed up tu o $300 million to fundff product and
technology innovation, customer growth, and marketing initiatives with us. Subject to the terms of the State Farm Development
Agreement, we have agreed not to enter into any development, marketing, distribution, or other arrangement with certain
competitors of State Farm and to refrain from developing, marketing, distributing, or making availabla e to certain competitors of
State Farm any products or services developed in connection with the State Farm Development Agreement. If we fail to
successfulff ly develop products and services that are utilized by State Farm’s customer base pursuant to the State Farm
Development Agreement, we may not achieve or realize the anticipated financial, strategic and other benefitsff of the strategic
relationship with State Farm, and our growth prospects and our business, financial condition, results of operations, and cash
flows could be materially adversely affected. Subjeb ct to termination rights related to breach and change of control, the State
Farm Development Agreement has an initial term of three years froff m October 13, 2022.

Any new or enhanced products and services that we develop alone or pursuant to existing or new agreements with third parties
may not satisfy customer preferff ences, and potential producd t faiff lures may cause customers to reject our products and services.
As a result, these products and services may not achieve market acceptance, and our brand image could suffeff r. In addition, our
competitors may introduce superior products or business strategies, impairing our brand and the desirability of our producdd ts and
services, which may cause customers to deferff or forego purchases of our products and services, or to decline to enter into new
monthly installment contracts or to cancel or fail to renew existing contracts. If our competitors implement new technologies
before we can implement them, those competitors may be abla e to provide more effeff ctive products than ours, possibly at lower
prices, and experience higher adoption rates and popularity. Any delay or faiff lure in the introduction of new or enhanced
solutions could harm our business, financial condition, results of operations, and cash floff ws. In addition, the markets for our
products and services may not develop or grow as we anticipate, and any changes in our go-to-market appra oach may not be
seen as favorable by customers. The faiff lure of our technology, products, or services to gain market acceptance, the potential forff
product defectff s, or the obsolescence of our products and services could significantly reduce our revenue, increase our operating
costs, or otherwise materially adversely affect our business, financial condition, results of operations, and cash floff ws.

The home securityii and automtt atiott n markerr ts in which we sell oll ur products att nd services are highlgg y cll ompem titive, which may
result in pressure on our profio t mii argir nsii and limitll our abiliii tyii to maintain or increase the markerr t share of our products att nd
services.

We experience significant competitive pressure in both the do-it-for-me (“DIFM”) and DIY spaces. The monitored security
industry irr s highly fraff gmented and subju ect to significant competition and pricing pressures. We experience significant
competitive pricing pressures in the DIFM space on installation, monitoring, and service fees. Several competitors offerff
comparable or lower installation and monitoring fees, and others may charge significantly more for installation, but in many
cases, less forff monitoring. We also faceff competition in the DIY space from companies such as SimpliSafe,ff Apple HomeKit,
and Amazon Ring, which enabla e customers to self-mff onitor and control their environments without third-party involvement
through the Internet, text messages, emails, or similar communications. Some DIY providers may also offer professional
monitoring with the purchase of their systems and equipment without a contractuat l commitment, or offer new IoT devices and
services with automated feaff tures and capabilities, which may be appealing to customers and put us at a competitive
disadvantage. In addition, certain DIY providers have a significantly broader customer base and product offering than us,
allowing them to cross-subsu idize their offeff rings through their other product offerings and cross-sell interactive and security
solutions that are competitive with our offeff rings to customers who are loyal to the competitor’s brand. Continuing expansion in
customers’ options to choose systems that they can in part or fully install could increase our attrition rates over time and the risk
of accelerated amortization of customer contracts resulting from a declining customer base.

In addition, cable, telecommunications, and large technology companies have expanded into the home automation and
monitored security industry arr nd are bundling their existing offeff rings with interactive and monitored security services, often at
lower monthly monitoring rates. These companies: (i) may have existing access to and relationships with customers, as well as
highly recognized brands, which may drive increased awareness of their security/automation offerings relative to ours; (ii) may
have access to greater capital and resources than us; and (iii) may spend significantly more on advertising, marketing, and
promotional resources, as well as the acquisition of other companies with home automation solution offerings, any of which
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could have a material adverse effect on our ability to drive awareness and demand forff our products and services. We may also
face competition forff direct sales froff m our independent, third-party authorized dealers, who may offeff r installation in particular
markets forff considerably less than we do.

Additionally, one or more of our competitors either in the DIFM or DIY space could develop a significant technological
advantage over us, allowing them to provide additional or better-quality service or lower prices, which could put us at a
competitive disadvantage. Continued pricing pressure, technology improvements, competitor brand loyalty, and continuing
shiftsff in customer preferff ences toward self-monitoring and DIY could adversely impact our customer base, revenue, and/or
pricing strucrr ture and have a material adverse effect on our business, financial condition, results of operations, and cash floff ws.
Aggressive pricing strategies adopted by our competitors could cause us to lose market share, reduce our prices, and add
significant pressure on our cost structurtt e.

In addition, in connection with our continued rollout of Google Nest products, and as our pricing model becomes more
transparent to consumers and we offer more optionality with tiered pricing and pricing disaggregation as compared to our
current pricing model, our competitors may be better abla e to underprice us in the marketplace and our customers and potential
customers may determine they can achieve a lower cost solution or higher value with an alternative provider. Changes in the
transparency of our pricing may also result in new customers selecting lower cost solutions than they otherwise would have and
our existing customers switching to our lower cost solutions or demanding that we lower the cost of their existing solutions,
which could impact our revenue and profitabia lity.

Furthermore, the new smart home communication protocol Matter launched in 2022, with new Matter-compatible products
already availabla e. The projeo ct group was launched and introduced by Amazon, Apple, Google, Comcast, and others, with about
280 members currently in the working group, including ADT. The goal of Matter is to make all smart home devices
interoperabla e which presents risks forff our smart home offerff ings because interoperabla e smart home offerings make it easier and
less costly for consumers to switch providers, making it more diffiff cult for ADT to retain existing subscribers.

If the insii urance industrytt changes itsii practice of po rovidingii incentives to homeowners for thett use of ao larm monitoii ringii
services, ws e may expexx rience a reduction in nii ew customtt er growth or an increase in our customer attrition rate.tt

It has been common practice in the insurance industry trr o provide a reducd tion in rates for consumer policies written on homes
that have monitored security systems. This practice benefitff s our business, as it makes our products more attractive and benefits
customer retention, However, there can be no assurance that insurance companies will continue to offeff r these rate reductions.

If these incentives are reducd ed or eliminated, new homeowners who otherwise might not feel the need for monitored security
services would have to be acquired through our standard sales and marketing processes, which could be at a higher cost of
acquisition, and existing customers may choose to disconnect or not renew their service contracts, which could increase our
attrition rates. In addition, as a result of our strategic relationship with State Farm, other insurance companies may offeff r rate
reduction policies that favff or our competitors’ customers or may otherwise modify their practices in detriment of our customers.
In each case, our growth prospects and our business, financial condition, results of operations, and cash floff ws could be
materially adversely affected.

The retirtt ement of oo lderdd telecommunications technologyo by telecommunications providerdd s arr nd limitations on our customers’
optiott ns of telecommunications services and equipment could mll atertt ially adverserr ly affeff ct our business, increase customtt er
attrtt ition, and requireii signi ificff ant capitaii l expeee nditdd ures.

Certain elements of our operating model have historically relied on our customers’ continued selection and use of traditional
copper wireline telecommunications service to transmit alarm signals to our monitoring centers. There is a growing trend forff
customers to switch to the exclusive use of cellular or IP-based technology in their homes and businesses, as telecommunication
providers discontinue their copper wireline services in favff or of IP-based technology. Many of our customers’ security systems
rely on technology that is not operable with newer cellular or IP-based networks, and as such, will not transmit alarm signals on
these networks. The discontinuation of copper landline services, older cellular technologies, and other services by
telecommunications providers, as well as the switch by customers to the exclusive use of cellular or IP-based technology, may
require system upgrades to alternative, and potentially more expensive, alarm systems to function and transmit alarm signals
properly. This could increase our customer revenue attrition, as was the case when we sought to migrate certain customers fromff
the earlier 2G networks, and slow new customer generation.

In Februarr ry 2022, a major provider of 3G cellular networks began to retire its network and a major provider of Code-Division
Multiple Access (“CDMA”) began to do so in December 2022. Of our customers impacted by these retirements, we
transitioned, or provided our customers with the means to transition, all but a relatively small number of customer accounts.
None of these remaining customers have responded to our multiple requests to upgru ade their systems and thereforff e we could
not transition them prior to the relevant transition dates. A failure to effeff ctively transition these customers away fromff retired
networks will result in a loss of signal to the systems and certain services we provide, which may impact our ability to bill and
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collect for services provided. Implementation of additional service charges in connection with these transitions may cause
customers to view such charges unfavff orably, which could increase our customer attrition. We cannot know the fulff l impact of
network retirement on our customers and thereforff e on our business until sometime afteff r all such retirements have occurred.

If we are unabla e to upgru ade cellular equipment at customer sites to meet new network standards or to respond to other changes
carriers are making or may make to their networks in a timely and cost-effective manner, whether dued to an insufficff ient supplu y
of electronic components or parts, an insuffiff cient skilled labor force, or due to any other reason, or if we are sued by one or
more customers dued to our inability to provide certain services, or dued to any loss incurred while we are not able to provide
certain services, or dued to any continuous billing forff services afteff r a prior or futff urt e transition date, our business, financial
condition, results of operations, and cash floff ws, could be materially adversely affected. We have also recently become aware
that one or more telecom carriers are beginning the process to retire their time-division multiplexing (“TDM”) nodes that
service toll-free numbers, which could require us to further upgru ade certain of our customer equipment.

In November 2017, as part of the FCC’s effoff rts to facff ilitate the transition froff m traditional copper-based wireline networks to IP-
based fibff er broadband networks, the FCC repealed its rules requiring telecommunications carriers to provide direct advanced
public notice to consumers of the retirement of copper-based wireline networks. Many of our customers rely solely on copper-
based telephone networks to transmit alarm signals from their premises to our monitoring stations. Since some customer alarm
systems are not compatible with IP-based communication paths, we will be required to upgru ade or install new technologies,
which may include the need to subsidize the replacement of the customers’ outdated systems at our expense. The carrier’s
ability to retire copper-based wireline networks without advanced notice could lead to customer confusff ion and impede our
ability to timely transferff customers to new network technologies. Any technology upgrades or implementations could require
significant capital expenditures, may increase our attrition rates, and may also divert management and other resource attention
away from customer service and sales effoff rts forff new customers. In the future, we may not be able to successfulff ly implement
new technologies or adapt existing technologies to changing market demands. If we are unabla e to adapta in a timely manner to
changing technologies, market conditions or customer preferff ences, our business, financial condition, results of operations, and
cash floff ws could be materially adversely affected.

In addition, we use broadbad nd Internet access service to supporu t our product offerings, such as video monitoring and
surveillance, and as a communications option forff alarm monitoring and other services. Video monitoring and surveillance
services use significantly more bandwidth than non-video Internet activity. As utilization rates and penetration of these services
increase, the need for increased network capacity might necessitate incurring additional capital or operational expenditures to
avoid service disruptrr ions as well as ensure a seamless video experience for our customers, which could materially adversely
impact our business, financial condition, results of operations, and cash floff ws.

Police and fireii deparee tments could rll efusff e to rtt espons d to ctt allsll from monitoii red securityii service companm ies.

Police departments in certain jurisdictions do not respond to calls from monitored security service companies unless certain
conditions are met, such as video or other verificff ation or eyewitness accounts of suspicious activities, either as a matter of
policy or by local ordinance. We offer video verification or the option to receive a response froff m private guard companies in
certain jurisdictions, which increases the cost of some security systems and may increase the cost to customers. If additional
police and fire departments refusff e to respond or are prohibited froff m responding to calls from monitored security service
companies unless certain conditions, such as those mentioned abovea , are met, consumer trusrr t and confidff ence in our solutions
may be damaged and our ability to attract and retain customers could be negatively impacted, and our business, financial
condition, results of operations, and cash floff ws could be materially adversely affected.

Our reputattt iott n as a service provider of ho igh-gg qualitll y stt ecurity offeff ringii s mgg ay be materiali lyll adverserr ly affeff ctedtt by product
defee cts ott r shortfatt lls ill n cii ustomer service.

Our business depends on our reputation and ability to maintain good relationships with our customers, dealers, supplu iers, and
local regulators, among others. Our reputation may be harmed either through product defectff s, such as the faiff lure of one or more
of our customers’ alarm systems, or shortfalff ls in customer service. Customers generally judge our performance through their
interactions with staff aff t our monitoring and customer care centers, dealers, and fieff ld installation and service technicians, as
well as their day-to-day interactions with our products and mobile appla ications. Any failure to meet customers’ expectations in
such customer service areas could harm our reputation or customer relationships and cause an increase in attrition rates or make
it difficult to obtain new customers or otherwise have a material adverse effect on our business, financial condition, results of
operations, and cash floff ws.
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In addition, we have attempted to control the operating costs of certain of our customer care operations using lower cost labora in
certain foreign countries that may be subject to relatively higher degrees of political and social instabia lity and may lack the
infrastructurt e to withstand political unrest or naturt al disasters. The occurrence of naturt al disasters, pandemics, political or
economic instability, or other activities in such countries could result in the sudden and continued closure of operations that in
turn could cause disruptrr ions in our operations and a failure to maintain our existing level and quality of customer care. The
practice of utilizing labor based in forff eign countries has come under increased scrutiny in the United States. Governmental
authorities could seek to limit or penalize our operations, and our customers may not value the services provided by such
operations. In addition, we are subject to applicable anti-corruptu ion laws and regulations, such as The Foreign Corruptu Practices
Act, that prohibit certain types of payments and which could expose us to significant penalties, fines, settlements, costs and
consent orders that may curtail or restrict our business. Any such outcome could have a material adverse effect on our business,
financial condition, results of operations, and cash floff ws.

Unauthorized use of oo ur brand names by third parties, and thett expexx nses incurred in dii eveldd opill ngii and preserving thett value ofo
our brand names, may ma atertt ially all dverserr ly affeff ct our business.

Our brand names are critical to our success. Unauthorized use of our brand names by third parties may materially adversely
affeff ct our business and reputation, including the perceived quality and reliabia lity of our products and services, as well as brand
loyalty. We rely on trademark law, company brand name protection policies, and agreements with our employees, customers,
business partners, and others to protect the value of our brand names. Despite our precautions, we cannot provide assurance that
those procedurd es are sufficiently effective to protect against unauthorized third-party use of our brand names. In recent years,
various third parties have used our brand names to engage in fraudulent activities, including unauthorized telemarketing
conducted in our names to induce our existing customers to switch to competing monitoring service providers, lead generation
activities forff competitors, and obtaining personally identifiaff bla e or personal finff ancial information. Third parties sometimes use
our names and trademarks, or other confusff ingly similar variations thereof, in other contexts that may impact our brands. We
may not be successfulff in detecting, investigating, preventing, or prosecuting all unauthorized third-party use of our brand
names. Future litigation with respect to such unauthorized use could also result in substantial costs and diversion of our
resources. Additionally, pursuant to the Brand License we entered into in connection with the Commercial Divestiturt e, GTCR
is allowed to use the ADT brand and other trademarks forff a period of 12 months. During this period, we have limited control
over the use of the ADT Commercial brand by GTCR, which may increase the risk of damage to the brand for our remaining
businesses. These facff tors could materially adversely affecff t our reputation, business, financial condition, results of operations,
and cash floff ws.

Third parties hold rll ightgg s ttt o ctt ertain of our key brand names outside odd f to hett U.S.

Our success depends in part on our continued abia lity to use trademarks to capitalize on our brands’ name-recognition and to
further develop our brands in the U.S, as well as in other international markets should we choose to expand and continue to
grow our business outside of the U.S. in the future. Not all the trademarks that are used by our brands have been registered in
all of the countries in which we may do business in the future, and some trademarks may never be registered in any or all of
these countries. Rights in trademarks are generally territorial in nature and are obtained on a country-by-country basis by the
first person to obtain protection through use or registration in that country in connection with specified products and services.
Some countries’ laws do not protect unregistered trademarks at all or make them more difficult to enforce; and third parties may
have filed forff “ADT” or marks similar to our blue octagon logo in countries where we have not registered these brands as
trademarks. Accordingly, we may not be able to adequately protect our brands everywrr here in the world and use of such brands
may result in liabia lity for trademark infringement, trademark dilution, or unfaiff r competition.

For example, certain trademarks associated with the ADT brand, including “ADT” and the blue octagon, are owned in all
territories outside of the U.S. and Canada by Johnson Controls, which acquired and merged with and into Tyco. In certain
instances, such trademarks are licensed in certain territories outside the U.S. and Canada by Johnson Controls to third parties.
Pursuant to a trademark agreement entered into between The ADT Corporation and Tyco (the “Tyco Trademark Agreement”)
in connection with the separation of The ADT Corporation froff m Tyco in 2012, which endures in perpetuitt ty, we are prohibited
from ever registering, attempting to register or using such trademarks outside the U.S. (including Puerto Rico and the US Virgin
Islands) and Canada, and we may not challenge Tyco’s rights in such trademarks outside the U.S. and Canada. Additionally,
under the Tyco Trademark Agreement, we and Tyco each has the right to propose new secondary source indicators (e.g.,
“Pulse”) to become designated source indicators of such party. To qualify aff s a designated source indicator, certain specified
criteria must be met, including that the indicator has not been used as a material indicator by the non-proposing party or its
affiff liates over the previous seven years. If we are unabla e to object to Tyco’s proposal for a new designated source indicator by
successfulff ly asserting that the new indicator did not meet the requisite criteria, we would subsequently be precluded froff m using,
registering, or attempting to register such indicator in any jurisdiction, including the U.S. and Canada, whether alone or in
connection with an ADT brand. Any dilution, infringement, or customer confusff ion with respect to our brand or use of trade
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names, or the inabia lity to use such names as we expand our existing and create new strategic relationships, could materially
adversely affect our reputation, business, financial condition, results of operations, and cash floff ws.

In addition, in November 2019, we sold all our shares of ADT Canada to TELUS and, among other things, entered into a non-
competition and non-solicitation agreement with TELUS pursuant to which we agreed not to directly or indirectly engage in a
business competitive with ADT Canada, subject to limited exceptions, forff a period of seven years. In connection with our sale
of ADT Canada, we also entered into a patent and trademark license agreement with TELUS granting them (i) the use of our
patents in Canada forff a period of seven years and (ii) the exclusive rights to use our trademarks in Canada for a period of five
years folff lowed by non-exclusive use of our trademarks for an additional two years. Any violation by TELUS of our agreements
with them, or their misuse of our intellectuatt l property or behavior by TELUS in a manner that incorrectly reflects poorly on us
because of TELUS’s use of our intellectuat l property could damage our brand and reputation and have a material adverse effect
on our business, financial condition, results of operations, and cash flows.

Risks Related to Our Operations

We rely on a signigg fii cant number of our customers remaining with us as customtt ers frr orff long periods of time.ee

New customers require an upfroff nt investment, and we generally achieve revenue break-even in less than two and a half years.
Accordingly, our long-term profitaff bia lity is dependent on long customer tenure. This requires that we minimize our rate of
customer disconnects, or attrition, which can increase as a result of factors such as customer relocations, problems experienced
with our product or service quality, customer service, increased interoperabia lity of smart home devices now or in the futff urt e,
customer non-pay, unfavff orable general economic conditions, and the preference forff lower pricing of competitors’ products and
services over ours. If attrition rates were to rise significantly, we may be required to accelerate the depreciation and
amortization expense forff , or to impair, certain of our assets, including with respect to subsu criber and customer relationships,
which would cause a material adverse effect on our financial condition and results of operations. In addition, if we fail to keep
our customers forff a suffiff ciently long period of time, or our attrition rates increase, our profitaff bia lity, business, financial
condition, results of operations, and cash floff ws could be materially adversely affected.

Delaysa , cs osts, as nd disruii ptu iott ns that result from upgrpp adingii , igg ntii egtt rating, and maintii aitt niii ngii the securityii of our infii orff marr tion and
technologyo networksrr and syss tems could mll atertt ially adverserr ly affeff ct us.

We are dependent on the capacity, reliabia lity, and security of information technology networks and systems, including Internet
and Internet-based or “cloud” computing services, to collect, process, transmit, and store electronic inforff mation. We have
completed a significant number of acquisitions of companies that operate different technology platforms and systems. We are
continuously implementing modifications and upgru ades to our existing inforff mation technology systems to keep up with
changing technology and business demands. Aiming to provide a seamless customer experience, we are also integrating
systems froff m our various acquisitions, making changes to legacy systems, replacing legacy systems with successor systems
with new funcff tionality, and implementing new systems. We are also implementing modifications to various technology
platforms and systems as part of the transition services related to the Commercial Divestiture.

The dynamic nature of these and other changes we are undertaking require that we simultaneously engage in significant
technology developmental efforts across our operations, including platform development, sales, marketing, customer care,
customer self-sff ervice, virtual service, billing, and other subsu tantive and administrative funcff tions. Upgrading and implementing
changes to any one of our systems could present challenges, and any delay in making such changes or replacements or in
purchasing new systems could have a material adverse effeff ct on our business, financial condition, results of operations, and
cash floff ws. There are inherent costs and risks associated with integrating, replacing, and changing these systems and
implementing new systems, including potential disruptu ions in our sales, operations, and customer service funcff tions which may
reduce their effiff ciency in the short term; loss of customers’ confidff ential or other information; potential negative reception from
customers; potential disruptu ion of our internal control strucrr ture; substantial capital expenditures; additional administration and
operating expenses; retention of suffiff ciently skilled personnel to integrate, implement, and operate the new systems and an
increase in human capital costs; demands on management time; challenges securing our systems along with dependent
processes froff m cybersecurity threats; and other risks and costs of delays or diffiff culties in transitioning to new systems or of
integrating new systems into our current systems.
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If we do not effee ctivtt ely ill mpii lement our plans to migrate our techtt nologyo infrn astructure to the cloud, wdd e could expexx rience
signi ificff ant disdd ruptu iott ns in our opeo rations, ws hich could hll ave a materiali adverserr effeff ct on our resultsll of operations and
finaii ncial conditioii n.

We plan to migrate our technology infrastructurt e to the cloud. This initiative is a majoa r undertaking as we migrate and
reconfigff ure our current system processes, transactions, data and controls to a new cloud-based platforff m. This transition could
have a significant impact on our business processes, financial reporting, information systems and internal controls.

As we implement the transition of our technology infrastructurt e to the cloud, we may need to divert resources away from other
important business operations, including management attention. Additionally, we may experience difficulties as we manage
these changes and transition our technology infrastructurtt e to the public cloud, including loss or corruptu ion of data, interruprr tions
in service and downtime, increased cyber threats and activity, delayed financial reporting, unanticipated expenses including
increased costs of implementation and of conducting business, and lost revenue. Although we plan to conduct design
validations and user testing, these may cause delays in transacting our business dued to system challenges, limitations in
functionality, inadequate management or process deficff iencies in the development and use of our systems. Difficulties in
implementing or an inabia lity to effectively implement our migration plans could disruptu our operations and harm our business.

As we increase our reliance on cloud infrastructurt e, our producd ts and services will become increasingly reliant on continued
access to, and the continued stabia lity, reliabia lity, and flexibility of third-party cloud services. We have limited control over
third-party cloud operations and faciff lities on which we plan to host our technology infrastructurt e. Any changes in third-party
service levels or any disruptrr ions or delays from errors, defects, hacking incidents, security breaches, computer viruses, DDoS
attacks, bad acts or performance problems could harm our reputation, damage our customers’ businesses, and harm our
business. Our third-party cloud providers are also vulnerabla e to damage or interruptu ion froff m earthquakes, hurricanes, floff ods,
fires, war, public health crises, such as COVID-19, terrorist attacks, power losses, hardware failures, systems faiff lures,
telecommunications failures and similar events. Although our transition and migration to the public cloud may increase our risk
of liabia lity and cause us to incur significant technical, legal or other costs, we may have limited remedies against third-party
providers in connection with such liabia lities.

Additionally, our third-party cloud providers may not be able to effeff ctively manage existing traffic levels or increased demand
in capacity requirements, especially to cover peak levels or spikes in traffiff c, and as a result, our customers may experience
delays in accessing our solutions or encounter slower performance in our solutions, which could significantly harm the
operations of our customers. Interruptu ions in our services might reduce our revenue, cause us to issue credits to customers,
subju ect us to potential liability, and cause customers to terminate their subscriptions or harm our renewal rates. Finally, we may
in the futff urtt e be unabla e to secure additional cloud hosting capacity on commercially reasonabla e terms or at all. If any of our
third-party cloud providers increase pricing terms, terminate or seek to terminate our contractuat l relationship or change or
interpret their terms of service or policies in a manner that is unfavff orable, we may be required to transfer to another provider
and may incur significant costs and experience service interruptu ions.

Cybersecurityii breaches or threats ott r other unauthott rizeii d access or attempts to access to ott ur systemtt s could compromiseii the
securityii of our syss tems and otherwiseii disruii ptu our normarr l opeo rations which could have a matertt ial adverserr effeff ct on our
busineii ss, results of operations and finaii ncial conditioii n.

We collect, process, transmit, and store sensitive and confidff ential information related to our customers, employees and business
partners, as well as proprietary information related to our business, such as business plans and license agreements. This makes
us vulnerabla e to cyber attacks and other attempts to gain unauthorized access to our information and technology networks and
systems, including work from home environments. Cyber attacks may come from phishing, malware, ransomware, or other
methods. While we implement security measures within our producd ts, services, operations, and, to a limited extent, within other
actors’ systems, cyber attacks continue to evolve in sophistication and volume and we may not be able to detect or prevent
cybersecurity breaches; the unauthorized access, capture, or alteration of inforff mation; the exposure or exploitation of potential
security vulnerabia lities; distributed denial of service attacks; the installation of malware or ransomware; acts of vandalism;
computer viruses; or misplaced data or data loss that could materially adversely impact our reputation, business, financial
condition, results of operations, and cash floff ws. Despite our security measures, we have been the target of a number of these
forms of cyber attacks, and we will likely continue to be subju ect to such attacks in the future. If one of these cyber attacks is
successfulff , it may result in disruptrr ed operations, misstated or misappropriated finff ancial data, theft of our confidff ential or
proprietary or other inforff mation, increased cybersecurity protection costs, and reputational damage. In addition, we may be the
subju ect to regulatory srr crutrr iny or exposed to litigation or other claims by affeff cted persons including our customers and business
partners. While we maintain insurance coverage that is intended to address certain aspects of data security risks, such insurance
coverage may not be sufficient to cover all losses or all types of claims that may arise.

In addition, following the Commercial Divestiture, certain employees of the divested business will have access to our financial
and other internal systems forff a period of time which exposes us to increased risks related to information theft and unauthorized
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system access. Any measures we have taken or may take in the futff urt e to protect against theft and unauthorized system access
cannot provide absolute protection against employees who may wrongfulff ly use such technology, intellectuat l property, or
information, or wrongfulff ly disclose such technology and intellectuat l, confidff ential, proprietary, or any other inforff mation to third
parties, including our competitors.

Our business also requires us to share confidff ential inforff mation with supplu iers and other third parties. Third parties, including
our partners and vendors, could also be a source of security risk to us, or cause disruptrr ions to our normal operations, in the
event of a failure of their own products, components, networks, security systems, and infraff structurt e. For example, in 2021, one
of our vendors, the Ultimate KroK nos Group (“Kronos”), which is a workforff ce management and human capital management
cloud provider, experienced a ransomware attack that resulted in KroKK nos temporarily decommissioning the funcff tionality of
certain of its cloud software, requiring us to find alternative methods to properly pay our employees and to monitor the statust of
the work in progress of certain of our projects in a timely manner. In addition, some of the products we sell and provide
services for are categorized as IoT and may become targets forff cybercriminals and other actors attempting to gain unauthorized
access. The significant increase in the number of our employees working from home furff ther exposes us to security risks.
Although we take steps to secure confidff ential, proprietary orr r other information that is provided to or accessible by third parties
working on our behalf, wff e cannot be certain that advances in criminal capabilities, new discoveries in the fieff ld of cryprr tography,
or other developments will not compromise or breach the technology protecting the networks that access our producdd ts and
services.

A significant actuat l or perceived (whether or not valid) theft, loss, fraudulent use or misuse of customer, employee, or other
personally identifiaff bla e data, whether by us, our partners and vendors, or other third parties, or as a result of employee error or
malfeasff ance or otherwise, non-compliance with applicable industry srr tandards or our contractuatt l or other legal obligations
regarding such data, or a violation of our privacy and inforff mation security policies with respect to such data, could result in
significant remediation costs, administrative finff es, litigation or other claims by third parties, or regulatory arr ctions against us.
Such an event could additionally result in unfavff orable publicity and therefore materially and adversely affect the market’s
perception of the security and reliabia lity of our producd ts and services and our credibility and reputation with our customers,
which may lead to customer dissatisfaction and could result in lost sales and increased customer revenue attrition.

In addition, we depend on our information technology infrastrucrr ture for business-to-business and business-to-consumer
electronic commerce. Security breaches of, off r sustained attacks against, this infraff structurt e could create system disruptu ions and
shutdowns that could negatively impact our operations. Increasingly, our products and services are accessed through the
Internet, and security breaches in connection with the delivery orr f our services via the Internet may affect us and could be
detrimental to our reputation, business, financial condition, results of operations, and cash floff ws. There can be no assurance that
our continued investments in new and emerging technology and other solutions to protect our network and information systems
will prevent any of the risks described herein. In addition, any delay in making such investments dued to confliff cting budget
priorities or otherwise could have a material adverse effecff t on our business, financial condition, results of operations, and cash
flows. There can be no assurance that our insurance will be suffiff cient to protect against all our losses froff m any futurt e
disruptrr ions or breaches of our systems or other events as described herein.

Uncertainty in the devdd elopmll ent, deplee oyll ment, att nd use of Ao I in oii ur products att nd services, as s well all s our busineii ss more
broadly,ll could all dverserr ly affeff ct our business and repuee tation.

We may use systems and tools that incorporrr ate AI-based technologies, including generative AI forff customers, experts, and our
workforce. As with many new and emerging technologies, AI presents numerous risks and challenges that could adversely
affeff ct our business. The development, adoption, and use for generative AI technology remains in early stages and ineffective or
inadequate AI or generative AI development or deployment practices by us or third parties could result in unintended
consequences. For example, AI algorithms that we use may be flawed or may be based on datasets that are biased or
insufficient. In addition, any latency, disruptu ion, or failure in our AI systems or infraff structurt e could result in delays or errors in
our offeff rings. Developing, testing, and deploying resource-intensive AI systems may require additional investment and increase
our costs. There also may be real or perceived social harm, unfaiff rness, or other outcomes that undermine public confidff ence in
the use and deployment of AI. In addition, third parties may deploy AI technologies in a manner that reducd es customer demand
for our products and services. Any of the forff egoing may result in decreased demand for our products or harm to our business,
results of operations or reputation.

The legal and regulatory lrr andscape surrounding AI technologies is rapia dly evolving and uncertain including in the areas of
intellectuat l property, cybersecurity, and privacy and data protection. For example, there is uncertainty around the validity and
enforceability of intellectuatt l property rights related to our use, development, and deployment of AI. Compliance with new or
changing laws, regulations or industry srr tandards relating to AI may impose significant operational costs and may limit our
ability to develop, deploy or use AI technologies. Failure to appropriately respond to this evolving landscape may result in legal
liabia lity, regulatory arr ction, or brand and reputational harm.
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We depeee nd on third-par- ty providerdd s arr nd supplu iell rs for componm ents of our securityii and automtt atiott n syss tems, ts hitt rdii -padd rtytt
softo watt re licenses forff our products att nd services, as nd third-par- ty providerdd s trr o ttt ratt nsmit signi als tll o ott ur monitoii ringii facilitii iett s and
provide odd ther services to our customers. Any fn aiff luii re or interruptu iott n in pii roducts ott r services provideddd by these thitt rdi parties
could hll arm orr ur abiliii tyii to operate our business.

The components forff the security and automation systems that we install or consume are manufactff urt ed by third parties. We are
thereforff e susceptible to interruptu ions in supplu y and to the receipt of components that do not meet our standards. Our suppliers
may be susceptible to disruptrr ions from firff e, natural disasters, weather and the effects of climate change (such as sea level rise,
drought, floff oding, wildfires, and increased storm severity), health epidemics and pandemics, transmission interruptu ions,
extended power outages, human or other error, malicious acts, terrorism, war, sabotage, government actions, or other concerns
impacting their local workforce or operations, all of which are beyond our and their control. Any finff ancial or other diffiff culties
our providers face may have negative effects on our business.

We exercise limited control over our supplu iers, which increases our vulnerabia lity to problems with the products and services
they provide or to their choice of which companies they will allow to sell their products. For example, we are subject to the risk
of unique or recurring shortages in materials which are part of our inventory.rr The 2021-2022 worldwide shortage of electronic
components, which caused the lead times forff such components’ manufactff urt e and delivery trr o increase and extended existing
commitments by certain manufacff turers, and in certain cases, allocations, have improved. However, the lead times have not gone
back to pre-2021 levels, and we still have to closely monitor and give earlier forff ecasts and purchase commitments to suppliers
to procure components to accommodate the longer lead times. While a single cause of the shortages was not identifieff d, it was
believed that among other reasons, there was a surge in demand forff such components and majoa r growth in certain sectors which
rely on such components, and these trends may continue and increase. Certain of our key suppliers have seen this impact their
ability to obtain certain components which could present challenges to our ability to obtain the inventory nrr ecessary to meet the
demands of our new and existing customers, and to complete crucrr ial initiatives such as the upgru ading of cellular equipment at
customer sites to meet new network standards. We are also subject to supplu y chain disruptrr ion should we learn that any of our
supplu iers is in violation of legislation which bans the import of goods based on their method of production, such as using forcff ed
labora or otherwise. This may also result in negative publicity regarding our production methods, and alleged unethical or illegal
practices of any of our supplu iers and could adversely affecff t our reputation. Our efforts to minimize the risk of a disruptu ion froff m
a single supplier may not always be effeff ctive, and we have experienced some disruptrr ions in our supplu y chain during recent
years. Any continued or more significant interruptu ion in supply could cause significant delays in installations and repairs and
the loss of current and potential customers. Although some specific shortages may be resolved, they may recur. From time to
time, we may also experience product recalls and other unplanned product repairs or replacements with customers. We have
recently experienced such product service events, fewff of which are material, although there can be no assurance that any such
future product service events will not be more extensive or more costly, material to us, and/or require the outlay of cash while
we pursue cost recovery from manufactff urt ers and supplu iers, and there can be no assurance that we will be successfulff in pursuing
recoveries from those third parties. If a previously installed component were found to be defective, we might not be able to
recover the costs associated with its repair or replacement across our installed customer base, and these costs, or the diversion
of technical personnel to address the defect could materially adversely affect our business, financial condition, results of
operations, and cash floff ws. Such incidents may also harm our reputation and may result in litigation or other claims from
customers. In the event of a product recall or litigation against our supplu iers or us, we could experience a material adverse effecff t
on our business, financial condition, results of operations, and cash flows.

We rely on third-party softwff are forff key automation featff urt es in certain of our offeff rings and on the interoperation of that softwff are
with our own, such as our mobile applications and related platform. We could experience service disruptu ions if customer usage
patterns forff such integrated or combined offeff rings exceed, or are otherwise outside of, sff ystem design parameters and we or our
third-party provider is unabla e to make corrections. Such disruptu ions in the provision of services could result in our inability to
meet customer demand, damage our reputation and customer relationships, and materially and adversely affect our business.
We also rely on certain softwff are technology that we license from third parties and use in our products and services to perform
key funcff tions and provide critical functionality. For example, we license the softwff are platforff m forff our monitoring operations
from third parties. Because a number of our products and services incorporate technology developed and maintained by third
parties, we are, to a certain extent, dependent upon such third parties’ ability to update, maintain, or enhance their current
products and services; to ensure that their products are freff e of defectff s or security vulnerabia lities; to develop new products and
services on a timely and cost-effeff ctive basis; and to respond to emerging industry srr tandards, customer preferff ences, and other
technological changes. Further, these third-party technology licenses may not always be availabla e to us on commercially
reasonabla e terms, or at all. If third-party vendors decide not to renew our in-between agreements or to limit our access to their
offeff rings, or the third-party technology becomes obsolete, is incompatible with future versions of our products or services, or
otherwise faiff ls to address our needs, we cannot provide assurance that we would be abla e to replace the funcff tionality provided
by the third-party software with technology from alternative providers. Furthermore, even if we obtain licenses to alternative
software producdd ts or services that provide the funcff tionality we need, we may be required to replace hardware installed at our
monitoring centers, work froff m home environments, and at our customers’ sites, including security system control panels and
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peripherals, in order to execute our integration of or migration to alternative softwff are products. Any of these facff tors could
materially adversely affect our business, financial condition, results of operations, and cash floff ws.

We also rely on various third-party telecommunications providers and signal processing centers to transmit and communicate
signals to our monitoring facilities and work from home environments in a timely and consistent manner. These
telecommunications providers and signal processing centers could deprioritize or faiff l to transmit or communicate these signals
to the monitoring facilities and work from home environment forff many reasons, including disruptrr ions from firff e, natural
disasters, weather, and the effeff cts of climate change (such as sea level rise, drought, floff oding, wildfires, and increased storm
severity), health epidemics or pandemics, transmission interruptu ion, extended power outages, human or other error, malicious
acts, including cyber attacks, provider preferences regarding the signals that get transmitted, government actions, war,
terrorism, sabotage, or other conflicff ts, or as a result of disruptrr ions to internal and external networks or third party transmission
lines. The failure of one or more of these telecommunications providers or signal processing centers to transmit and
communicate signals to our monitoring facilities and work from home environments in a timely manner could affect our ability
to provide alarm monitoring, home automation, and interactive services to our customers. We also rely on third-party
technology companies to provide automation and interactive services to our customers. These technology companies could faiff l
to provide these services consistently, or at all, which could result in our inability to meet customer demand and damage our
reputation. There can be no assurance that third-party telecommunications providers, signal processing centers, and other
technology companies will continue to transmit and communicate signals to our monitoring facilities and work from home
environments or provide home automation and interactive services to customers without disruptrr ion. Any such faiff lure or
disruptrr ion, particularly one of a prolonged durd ation, could have a material adverse effect on our business, financial condition,
results of operations, and cash floff ws. As mentioned abovea , telecommunications providers have in the past, and may in the
future, retire older telecommunications technology, limiting our customers’ options of telecommunications services and
equipment, which could materially adversely affect our business, increase customer attrition and require significant capital
expenditures.

An event causingii a disdd ruptu iott n in tii hett abilityii of our monitoringii facilitieii s or customer care resources, is ncii ludingii work from
home operations, ts o ott peo rate could mll atertt ially adverserr ly affeff ct our business.

A disruptu ion in our ability to provide security monitoring services or otherwise provide ongoing customer care to our customers
could have a material adverse effect on our business. A disruptu ion could occur forff many reasons, including fire, naturt al
disasters, weather, and the effeff cts of climate change (such as sea level rise, drought, floff oding, wildfires, and increased storm
severity), health epidemics or pandemics, transmission interruptu ion, extended power outages, human or other error, malicious
acts, provider preferences regarding the signals that get transmitted, government actions, war, terrorism, sabotage, or other
conflicff ts, or as a result of disruptrr ions to internal and external networks or third party transmission lines. Monitoring and
customer care could also be disruptrr ed by information systems and network-related events or cybersecurity attacks, such as
computer hacking, computer viruses, worms, or other malicious software, distributed denial of service attacks, malicious social
engineering, or other destrucrr tive or disruptu ive activities that could also cause damage to our properties, equipment, and data. A
failure of our redundant back-up pu rocedurd es or a disruptu ion affecting multiple monitoring facilities or work froff m home
environments could disruptu our ability to provide security monitoring or customer care services to our customers. If we
experience such disruptrr ions, we may experience customer dissatisfaction and potential loss of confidff ence, and liabia lities to
customers or other third parties, each of which could harm our reputation and impact future revenues. We could also be subject
to claims or litigation with respect to losses caused by such disruptu ions. Our insurance may not be sufficient to fulff ly cover our
losses or may not cover a particular event at all. Any such disruptu ions or outcomes could have a material adverse effectff on our
business, financial condition, results of operations, and cash flows.

A variety of events have had and could hll ave in tii hett future a signigg fii cant negate ivtt e impii act on our abilityii to carry on our normarr l
operations and could have a matertt ial adverserr effeff ct on our business, finaii ncial conditioii n, results of operations, as nd cash
flowll s.

We have business continuity and disaster recovery plans and procedurd es designed to protect our business against a variety of
events, including natural disasters, health epidemics or pandemics and armed conflicff ts or other hostilities. However, we cannot
guarantee that these plans and procedurd es will prevent or efficiently mitigate the impact of all catastrophic events, especially
those which are inherently unpredictabla e and beyond our anticipated thresholds or impact tolerances. Such events may impact
macroeconomic conditions, consumer behavior, labora availabia lity, or damage our facilities and our ability to provide our
products and services to customers. Governmental responses to such events, including restrictions to businesses, can also affectff
the forff egoing items and adversely affect our operations. Such events may also heighten other risks disclosed in these risk
factors, including, but not limited to, those related to supplu y chain interruptu ions and consumer perceptions of our brand and
industry.rr For example, the outbrt eak of the coronavirus pandemic in 2020 contributed to consumer unease and decreased
discretionary spending. In order to maintain our operations, we had to implement measures to protect the health of our
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employees and our customers. Furthermore, while we maintain insurance, our coverage may not sufficiently cover all types of
losses or claims that may arise and we may be unabla e to adequately offsff et any losses we may incur.

We rely on monitoring centers and customer care centers as an integral part of our ongoing business operations and we have
deployed hybrid and remote working options. The closure of any site or any widespread absence of the employees remaining in
any such site could result in a material disruptrr ion to our business. Because the majority of employees who staff these operations
currently conduct their jobs from home, our work from home environment could subject us to the faiff lure of the communications
networks serving our employees which we no longer control and who may not have sufficient back up capabilities. In addition,
this work from home environment results in more home access points that are susceptible to cybersecurity attacks, such as
computer hacking, computer viruses, worms or other malicious software or malicious activities. In addition, our monitoring
centers are listed by UL and must meet certain requirements to maintain that listing. UL has adopted a temporary srr tandard that
enables our operators to work from home while remaining within the listing requirements and we must ensure that each such
home environment continues to meet all such requirements as well as the UL permanent requirements, which have been
establa ished by UL. Our employees who work froff m home may also experience a decrease in the quality of job performance,
whether immediate or over time. Any such impact with respect to our employees who are working froff m home could have a
material adverse effect on our business, financial condition, results of operations, and cash floff ws.

Our indii epdd endent, ttt hitt rdi -pdd arty authorized dealerll s mrr ay not be able tll o mtt itigate ctt ertain riskii s skk uch as infii orff marr tion techtt nologyo
breaches, ds atdd a stt ecurityii breaches, ps roduct liabilityii , eyy rrors and omissiii ons, and markerr ting complm iall nce.

We generate a portion of our new customers through our authorized dealer network. We rely on independent, third-party
authorized dealers to implement mitigation plans for certain risks they may experience, including, but not limited to,
information technology breaches, data security breaches, product liabia lity, errors and omissions, and marketing compliance. In
addition, our dealers rely on other third parties to submit orders and transmit data and may themselves be subju ect to many of
these same risks. If our authorized dealers or the third parties on whom they rely experience any of these risks, or fail to
implement mitigation plans for their risks, or if such implemented mitigation plans are inadequate or fail, we may be susceptible
to business, legal, or reputational risks associated with our authorized dealers on which we rely to generate customers. Any
interruptu ion or permanent disruptrr ion in the generation of customer accounts or services provided by our authorized dealers
could materially adversely affect our business, financial condition, results of operations, and cash floff ws.

We may pa ursurr e business opporo tunitieii s thatt t divdd erger from our current busineii ss model, or invest in nii ew busineii sses, services,s
and techtt nologio es outside tdd hett traditioii nal securityii and intii ertt active services market, att ny of which may materiallyll adverserr ly
affeff ct our business resultsll or finaii ncial conditioii n.

We have and will continue to pursue and invest in new business opportunities that may diverge froff m our current business model
and practices, including expanding our products or service offerff ings, investing in new and unproven technologies, adding
customer acquisition channels, and forming new alliances with companies to market our services. We can provide no assurance
that any such business opportunities or investments will perform as expected. Among other negative effects, our pursuit of such
business opportunities could cause our cost of investment in new customers to grow at a fasff ter rate than our recurring revenue
and feesff collected at the time of installation. In addition, any new business partner may not agree to the terms and conditions or
limitations on liabia lity that we typically impose uponu third parties. Acquisitions in recent years have also significantly expanded
our risk profileff . For example, in December 2021 we acquired ADT Solar although our core business was not then extended to
the residential solar market. In September 2022, we announced a strategic relationship with State Farm and our intention to
develop products and services to satisfy certain needs of State Farm’s property and casualty customers which represents a
significant entry point into the insurance industry.rr Additionally, any new alliances or customer acquisition channels could
require large investments of capital to develop such business, or have higher cost strucrr tures than our current arrangements,
which could reducdd e operating margins and require more working capital. If working capital requirements exceed operating cash
flow, we could be required to draw on our revolving credit facility, or pursue other external financing, which may not be readily
availabla e. We may also experience capital loss on some or all our investments, insufficient revenue from such investments to
offsff et new liabia lities assumed and expenses associated with these new investments, distraction of management fromff current
operations, and issues not identified during pre-investment planning and duedd diligence that could cause us to fail to realize the
anticipated benefits of such investments and incur unanticipated liabia lities. In such cases, we may decide to revise our strategic
plans and adjud st our operating footff prt int to optimize our operations, or exit certain businesses or product lines entirely. For
example, afteff r recording a series of losses with respect to our acquisition of ADT Solar, we announced in November 2023 a
series of steps to rationalize the ADT Solar business, and in January 2024, we made a determination to exit the Solar business
entirely. Any of these factors could materially adversely affecff t our business, financial condition, results of operations, and cash
flows.
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We contintt ue to integre ate ott ur acquisitions, as s well all s to stt eparate ctt ertain shared services followingii the ComCC mercial
Divestiture, we hich may da ivdd ert management’s a’ ttentt tion froff m our ongoingii operations. We mWW ay not achieve all oll f to hett
anticipatedtt benefie tsii , ss yns ergir es, os r cost savings from our acquisiii tioii ns or the ComCC mercial Divestiture.ee

Our historical acquisitions require the integration of separate companies that have previously operated independently. The
continued integration of operations, inforff mation technology networks and systems, products, and personnel froff m our
acquisitions, as well as the separation of certain shared services following the Commercial Divestiture, will continue to require
the attention of our management and place demands on other internal resources. In addition, the overall continued integration of
our acquired businesses may be disruptrr ive to our business as a whole and result in material unanticipated problems, expenses,
liabia lities, competitive responses, and loss of customer relationships. The diversion of management’s attention, and any
difficulties encountered in the transition, integration, and divestiture processes, could materially adversely affect our business,
financial condition, results of operations, and cash floff ws.

Further, we continue to integrate the financial reporting systems and processes of various companies we have acquired.
Successfulff ly implementing our business plan and complying with the SOX Act and other regulations requires us to be abla e to
prepare timely and accurate consolidated financial statements. Any delay in this implementation of, or disruptrr ion in, the
transition to new or enhanced systems, procedurdd es, or controls, including internal controls and disclosure controls and
procedurd es, may cause us to present restatements or cause our operations to suffer, and we may be unabla e to conclude that our
internal controls over finff ancial reporting are effeff ctive and to obtain an unqualifieff d report on internal controls fromff our
independent registered public accounting firff m.

Any of these difficff ulties in combining operations or separating certain shared services following the Commercial Divestiturt e
could result in increased costs, decreases in the amount of expected revenues, and furff ther diversion of management’s time and
energy, which could materially adversely affect our business, financial condition, results of operations, and cash floff ws.

We have made a detdd ertt mirr naii tion to fully exit the residendd tial SolSS arll busineii ss, followingii previously-ll announced planll s tott
rationalize thett ADT SolSS arll busineii ss, and our exit of the SolSS arll busineii ss is subject to uncertainties and riskii s tkk hatt t may
materiali lyll adverserr ly affeff ct our finff ancial conditiodd n and results of operations.

On November 2, 2023, we announced a series of steps to rationalize the ADT Solar business, significantly reducing the number
of ADT Solar branches in light of continued operational challenges and underperformance of operating results relative to
expectations. Based on continued assessment of the market and evaluation of Solar operating results, on January 24, 2024, we
announced that the Company had made a determination to fulff ly exit the residential solar business, which may include the
transition of components of the business to other parties. We expect to complete the ADT Solar Exit durd ing 2024. There can be
no assurance regarding the ultimate timing of the ADT Solar Exit or that the ADT Solar Exit will be completed as expected.
Unanticipated developments could delay, prevent or otherwise adversely affect the Solar Exit and the anticipated financial
impact thereof, including, but not limited to:

• challenges in accurately predicting the costs associated with Solar Exit activities and in anticipating the time necessary
to complete an orderly managed exit of the remaining Solar Business;

• challenges in separating personnel, facilities, equipment, intellectuat l property, and finff ancial or other systems with
minimal impact on our remaining business; and

• our ability to offsff et the loss of revenue resulting from the Solar Exit and the loss of any synergies between ADT Solar
and our remaining business.

In connection with the ADT Solar Exit, we anticipate incurring severance and other costs. The ADT Solar Exit, whether or not
completed, may result in significant business disruptu ions, including as a result of the need for management to spend significant
time on activities related to the ADT Solar Exit. Moreover, the ADT Solar Exit may disruptrr our relationships with customers,
supplu iers and other third parties, which could make our brand less attractive to consumers and business partners. The ADT
Solar Exit, including related charges and the impact of the related workforce reducd tion, which may include potential legal
claims by impacted employees, could have a material adverse effect on our business, operating results and finff ancial condition.

The ADT Solar Exit may also involve continued finff ancial involvement in the discontinued operations, such as by causing us to
continue to incur expenses to maintain services for completed installations and to complete those installations which have not
yet been completed, or through continuing guarantees, indemnities or other financial obligations, such as a requirement by
lenders that we repay outstanding loan amounts forff jobs that have not achieved permission to operate in a timely manner or that
we are otherwise required to repurchase pursuant to existing loan agreements. The incurrence of any such cost or action could
have a material adverse effect on our business, financial condition, results of operations and cash floff ws.
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We may na ot achieve some or all oll f to hett stratt tegie c and finaii ncial benefitsff that we expexx ct to achieve from the ComCC mercial
Divestiture or the SolSS arll Exit which could have a matertt ial adverserr effeff ct on our finff anciali conditiodd n and results of operations.

Although we believe the Commercial Divestiture and the ADT Solar Exit will place us in a better position to prioritize
investments in our core business where we intend to drive profitabla e, capital-effiff cient revenue growth for the long-term, there
can be no assurance that we will achieve such benefits, which could have a material adverse impact on our business, financial
condition, results of operations, and cash floff ws. The anticipated benefits are based on several assumptions, some of which may
prove incorrect, and could be affected by factors beyond our control, including, without limitation, general economic
conditions, increased operating costs, regulatory drr evelopments, and other risks described in these risk factors.

In connection with the Commercial Divestiture, we entered into a transition services agreement (the “Commercial TSA”),
pursuant to which the Company and the Commercial Business will provide certain transitional services relating to ongoing
supporu t and other administrative funcff tions to each other forff a transitional period of up tu o 24 months afteff r the closing of the
Commercial Divestiture. We rely on the Commercial Business to satisfy its obligations under the Commercial TSA. If the
Commercial Business is unabla e to satisfy its obligations under the Commercial TSA, or if the transition of services covered by
the Commercial TSA takes longer to complete than expected, it could have a material and adverse effect on our business,
financial condition, and results of operations. In addition, we may not be able to eliminate certain costs after the completion of
the transition period covered by the Commercial TSA. If we are unabla e to eliminate some of these costs or effectively work
with our supplu ies to reducd e the costs associated with fewer employees or customers, it could have a material and adverse effectff
on our business, financial condition, and results of operations.

ADT will bll e a less diversirr fii ed busineii ss followingii the ComCC mercial Divestiture and thett ADT SolSS arll Exit, which may adverserr ly
affeff ct ADT’s r’ esultsll of operations and finaii ncial conditioii n.

Prior to the Commercial Divestiture, ADT had three business segments, CSB, Commercial, and Solar. The Commercial
Divestiture resulted in ADT being a smaller, less diversifieff d company more focused on consumers, potentially making ADT
more vulnerabla e to changing market, regulatory,rr and economic conditions following the Commercial Divestiture, particularly
those affecting consumers and small businesses. Additionally, we recently announced plans to exit our Solar business. Once the
ADT Solar Exit is completed, we will be entirely dependent on CSB, and any trends or uncertainties affecting CSB will directly
affeff ct ADT’s results of operations and finff ancial condition in the futff urt e. Macroeconomic headwinds or changes in consumer
preferff ences could have a greater impact on our business folff lowing the Commercial Divestiture and the ADT Solar Exit which
could have a material adverse effectff on our business, results of operations, and financial condition.

Our customer generatiott n strategtt ies thrtt oughu third parties, is ncii ludingii our authott rizeii d deadd ler and affiff niii tyii marketintt g progro ams,
and our use of co elebll ritieii s and sociali media ii nfii luff encers,rr and thett competitivtt e markerr t forff customtt er accounts mtt ay exposxx e us tott
riskii and affea ct our futff ure profio taii bilityii .yy

An element of our business strategy is the generation of new customer accounts through third parties, including our authorized
dealers, and futff urtt e operating results depend in large part on our ability to continue to manage this business generation strategy
effeff ctively. We currently generate accounts through hundreds of independent third parties, including authorized dealers, and a
significant portion of our accounts originate from a smaller number of such third parties. If we experience a loss of authorized
dealers or third-party sellers representing a significant portion of our customer account generation, or if we are unabla e to replace
or recruirr t authorized dealers, other third-party sellers, or alternate distribution channel partners in accordance with our business
strategy, our business, financial condition, results of operations, and cash floff ws could be materially adversely affected.

In addition, we are subject to reputational risks that may arise from the actions of our dealers and their employees, independent
contractors, and other agents that are wholly or partially beyond our control, such as violations of our marketing policies and
procedurd es as well as any failure to comply with applicable laws and regulations. If our dealers engage in marketing practices
that are not in compliance with local laws and regulations, we may be in breach of such laws and regulations, which may result
in regulatory prr roceedings and potential penalties that could materially adversely impact our business, financial condition,
results of operations, and cash floff ws. In addition, unauthorized activities in connection with sales efforts by employees,
independent contractors, and other agents of our dealers, including calling consumers in violation of the Telephone Consumer
Protection Act, predatory door-to-door sales tactics, and fraff udulent misrepresentations, could subject us to governmental
investigations and class action lawsuits for, among others, falff se advertising and deceptive trade practice damage claims, against
which we will be required to defenff d. Such defense efforts are costly and time-consuming, and there can be no assurance that
such defense efforts will be successfulff , all of which could have a material adverse effect on our business, financial condition,
results of operations, and cash floff ws.

The successfulff promotion of our brands also depends on the effecff tiveness of our marketing efforts and on our ability to offeff r
member discounts and special offeff rs for our products and services to our partners. We have actively pursued affiff nity marketing
programs, which provide members of participating organizations with special offeff rs on our products and services. These
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organizations may require us to pay higher feesff to them, decrease our pricing forff their members, introduce additional
competitive options, or otherwise alter the terms of our participation in their marketing programs in ways that are unfavff orable
to us. These organizations may also terminate their relationships with us if we fail to meet contract service levels and/ or
member satisfaction standards, among other things. If any of our affinity or marketing relationships is terminated or altered in
an unfavff orable manner, we may lose a source of sales leads, and our business, financial condition, results of operations, and
cash floff ws could be materially adversely affected.

We also rely on marketing by social media influencers and celebrity spokespersons that represent the ADT brand to generate
new customers. These marketing efforts may not be successfulff or appeal to consumers. The promotion of our brand, products,
and services by social media influff encers and celebrities is subject to FTC regulations, including, for example, a requirement to
disclose any compensatory arr rrangements between ADT and influff encers in any reviews or public statements by such influencers
about ADT or our products and services. These social media influff encers and celebrities, with whom we maintain relationships,
could also engage in activities or behaviors or use their platforff ms to communicate directly with our customers in a manner that
violates applicable regulations or reflects poorly on our brand and that behavior may be attributed to us or otherwise adversely
affeff ct us. In connection with the promotion of ADT’s brand by influff encers and celebrities, ADT is also subju ect to a twenty-year
FTC consent decree from 2014 which requires adherence to a robust internal compliance process. In addition, influencers and
celebrities who are associated with ADT may engage in behavior that is unrelated to ADT but that causes damage to our brand
because of these associations. Any such activities or behaviors of the social media influencers or celebrities we engage, or our
failure to adhere to the compliance processes as required by the FTC consent decree, could have a material adverse effecff t on
our business, financial condition, results of operations, and cash flows, or on our reputation.

We face riskii s ikk n aii cquiriii ngii and intii egtt rating customer accounts.tt

An element of our business strategy may involve the bulk acquisition of customer accounts. Acquisitions of customer accounts
involve a number of risks, including the possibility of unexpectedly high rates of attrition and unanticipated deficiencies in the
accounts and systems acquired despite our investigations and diligence prior to acquisition. We face competition froff m other
alarm monitoring companies, including companies that may offeff r higher prices and more favff orable terms forff customer accounts
purchased, and/or lower minimum financial or operational qualificff ation or requirements forff purchased accounts. This
competition could reducdd e the acquisition opportunities availabla e to us, slowing our rate of growth, and/or increasing the price
we pay forff such account acquisitions, thus reducing our return on investment and negatively impacting our revenue and results
of operations. We can provide no assurance that we will continue to be able to purchase customer accounts on favff orable terms
or at all in the future.

The purchase price we pay forff customer accounts is affected by the recurring revenue historically generated by such accounts,
as well as several other factors, including the level of competition, our prior experience with accounts purchased in bulk froff m
specific sellers, the geographic location of the accounts, the number of accounts purchased, the customers’ credit scores, and the
type of security or automation equipment or platforff m used by the customers. In purchasing accounts, we have relied on
management’s knowledge of the industry,rr due diligence procedurd es, and representations and warranties of bulk account sellers.
We can provide no assurance that in all instances the representations and warranties made by bulk account sellers are true and
complete or, if the representations and warranties are inaccurate, that we will be able to recover damages from bulk account
sellers in an amount sufficient to fulff ly compensate us for any resulting losses. In addition, we may need to incorporate and
maintain specialized equipment and knowledge in order to service customer accounts purchased, or pay to upgrade such
customers to ADT equipment. If any of these risks materialize, our business, financial condition, results of operations, and cash
flows could be materially adversely affected.

If we are unable tll o rtt ecruit and retaitt n sii uffiff cient persorr nnel at all levels oll f oo ur organr izatiott n, our abilityii to managea our
busineii ss could bll e matertt ially and adverserr ly affeff ctedtt .dd

Our success depends in part upon the continued services of suffiff cient talent at all levels of our organization, including, our
management team, sales representatives, installation and service technicians and call center talent. Our abia lity to recruirr t and
retain sufficient talent forff these positions is based on our reputation as a successfulff business with a culture of fairly hiring,
training, and promoting qualified employees. However, our success could be impacted adversely by the competitive labor
environment and require us to incur wages and benefitff s in excess of our planned expenditure. Labor shortages in recent years
made talent recruirr tment particularly challenging and competitive. In addition, we acquire businesses froff m time to time that have
rates of employee attrition significantly higher than our own and we may experience difficulty or delay in hiring to fillff positions
due to these higher rates or in bringing the employee attrition rate of such acquired businesses to a level consistent with our
own. The loss of experienced personnel through wage competition, normal attrition (including retirement), or specific actions
such as divestitures, cost structurt e rationalizations, or other business exit activity, may adversely affect our reputation among
job seekers, demoralize our remaining employees, and result in loss of critical knowledge. The loss, incapacity, or
unavailabia lity for any reason of sufficient personnel at any level of our organization, higher than expected payroll and other
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costs associated with the hiring and retention of suffiff cient talent at all levels of our organization, or the inabia lity or delay in
hiring new employees, whether in management, sales, installation and service technicians, or call center personnel, could
materially and adversely affect our business finff ancial condition, results of operations, and cash floff ws.

The losll s of oo r changes to our senior management could disruii ptu our business.

Competition forff senior management talent having security and home automation industry err xperience has increased. Factors that
impact our ability to attract and retain senior management include compensation and benefits and our successfulff reputation as a
top provider in these industries. Our success partly depends on the abia lity of our CEO, Mr. James D. DeVries, along with the
ability of other senior management and key employees, to effectively implement our business strategies and to continue to
identify aff nd grow talent through our annual strategic talent planning process. In addition, the success of our business depends
on highly qualifieff d leaders with relevant industry arr nd operational experience, as well as the entire management team. The
unexpected loss of any member of our senior management team and the related loss of their knowledge of products, offerff ings,
and industry err xperience, and the diffiff culty of quickly finding qualifieff d senior management talent to replace any such loss, could
have a material adverse effeff ct on our business, financial condition, results of operations, and cash floff ws.

Adverdd serr developmll ents in our collell ctivtt e bargair niii ngii agreements or othett r agra eements withii some emplm oyll ees could mll atertt iallyll
and adverserr ly affeff ct our business, finaii ncial conditioii n, results ott f oo peo rations, as nd cash flowll s.

As of December 31, 2023, approximately 800 of our employees at various sites, or approximately 6% of our total workforff ce,
were represented by unions and covered by collective bargaining agreements. We are currently a party to approximately 17
collective bargaining agreements. About one-third of these agreements are up fu orff renewal in any given year. Additionally, and
especially in light of recent actions taken by the National Labor Relations Board, we could be subject to further attempts to
organize some or all of our non-management employee base. We cannot predict the outcome of negotiations of the collective
bargaining agreements covering our employees. If we are unabla e to reach new agreements or renew existing agreements,
employees subju ect to collective bargaining agreements may engage in strikes, work slowdowns, or other labora actions, which
could materially disruptrr our ability to provide services. New labora agreements or the renewal of existing agreements may
impose significant new costs on us, limit our opportunities to improve our cost structurt e, and could materially and adversely
affeff ct our business, financial condition, results of operations, and cash floff ws in the futff urt e.

If we fail to maintain effeff ctivtt e intii ertt nal control over finaii ncial reporting at a reasonable all ssurance levll el, wll e may not be ablell
to accurately reporee t our finaii ncial resultsll , ws hich could hll ave a materiali adverserr effeff ct on our opeo rations, is nvii estor confin dence
in our business and the tratt dingii prices of our securitiii es.

We identifieff d a material weakness in our internal control over finff ancial reporting as of December 31, 2022 and may identifyff
additional material weaknesses in internal control over finff ancial reporting in the future. A material weakness is a deficff iency, or
a combination of deficff iencies, in internal control over finff ancial reporting such that there is a reasonabla e possibility that a
material misstatement of a company’s annual or interim financial statements will not be prevented or detected on a timely basis.
While we believe we have now remediated the material weakness previously reported in our Amended 2022 Annual Report, we
cannot assure you that additional material weaknesses in internal control over finff ancial reporting will not occur in the future.
The remediation of any such material weaknesses could require us to incur significant expenses. Moreover, if we fail to
remediate any material weakness in a timely manner, that may adversely affect our ability to record, process, summarize and
report finff ancial information timely and accurately and, as a result, our financial statements may contain material misstatements
or omissions.

In addition, it is possible that a material weakness may exist without being identifieff d. Such a faiff lure could cause our financial
statements to contain material misstatements or omissions and could also result in regulatory srr crutrr iny, and cause investors to
lose confidff ence in our reported finff ancial condition, lead to a defauff lt under our indebtedness and otherwise have a material
adverse effect on our business, financial condition, results of operations, and cash floff ws, and on our reputation with investors
and with business partners.

Risks Related to Regulations and Litigation

we fail to comply withii constantlytt evolving lawll s,w regue lations, as nd industrytt stantt dards addressingii infon rmatiott n and
technologyo networksrr and syss tems, ps rivacy, and datdd a stt ecurity,tt we could fll acff e substantt tial penaltiell s, liabilityii , ayy nd repuee tational
harm, and our business, finaii ncial conditioii n, results of operations, as nd cash flowll s cw ould be materiali lyll adverserr ly affeff ctedtt .dd

The confidff ential data and information collected in the normal course of our business, as well as portions of the significant
volume of third party data that we or our partners collect and retain, is subject to certain laws and regulations. Our ability to
analyze this data to provide the customer with an improved user experience is a valuabla e component of our services, but we
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cannot provide assurance that the data we require will be availabla e froff m these sources in the futff urt e or that the cost of such data
will not increase. If the data that we require is not availabla e to us on commercially reasonabla e terms or at all, we may not be
able to provide certain parts of our current or planned products and services, and our business, financial condition, results of
operations, and cash floff ws could be materially adversely affected.

In addition, we may also collect and retain other sensitive types of data, including, among other things, audio recordings of
telephone calls and video images of customer sites. We must comply with applicable federal and state laws and regulations
governing the collection, retention, processing, storage, disclosure, access, use, security, and privacy of such information in
addition to our own posted inforff mation security and privacy policies and applicable industry srr tandards, such as the Payment
Card Industry Drr ata Security Standards. The legal, regulatory,rr and contractuat l environment surrounding the forff egoing continues
to evolve, and there has been an increasing amount of focus on privacy and data security issues with the potential to affect our
business. These privacy and data security laws, regulations, and standards, as well as contractuat l requirements, could increase
our cost of doing business, and faiff lure to comply with these laws, regulations, standards, and contractuat l requirements could
result in government enforcement actions (which could include civil or criminal penalties), private litigation, and/or adverse
publicity. In the event of a breach of personal inforff mation that we hold or that is held by third parties on our behalf, wff e may be
subju ect to governmental fines, individual and class action claims, remediation expenses, and/or harm to our reputation. In 2020,
we disclosed that a Company technician had secured unauthorized personal access to certain customers’ in-home security
systems, resulting in individual and class action legal claims against us. We could incur significant legal costs in defenff ding
existing or new claims or in the ultimate resolution of such claims, and we may suffeff r reputational harm and damage to our
brand as a result of such claims or any related publicity. Further, if we faiff l to comply with applicable privacy and security laws,
regulations, policies, and standards; properly protect the integrity and security of our facilities and systems and the data located
within them; or defenff d against cybersecurity attacks; or if our third-party service providers, partners, or vendors faiff l to do any
of the forff egoing with respect to data and information assessed, used, stored, or collected on our behalf; off r should we faiff l to
prevent futff urt e rogue actors froff m undertaking actions similar to those described above, our reputation and our business, financial
condition, results of operations, and cash floff ws could be materially adversely affected.

Examples of certain requirements we faceff include those with respect to the Health Insurance Portabia lity Act, the Califorff nia
Consumer Privacy Act, the Califorff nia Privacy Rights Act, the Colorado Privacy Act, the Virginia Consumer Data Protection
Act, and the General Data Protection Regulation. These laws and regulations are examples of our need to comply with costly
and complex requirements at state, fedff eral, and international levels. As these requirements continue to evolve, and expand to
additional jurisdictions, we may incur or be required to incur costs or change our business practices in a manner adverse to our
business and failure to comply could result in significant penalties that may materially adversely affect our reputation and our
business, financial condition, results of operations, and cash flows.

Infrn ingement of our intii eltt lell ctual propeo rty rtt ightgg s ctt ould negate ivtt ely all ffea ct us.

We rely on a combination of patents, copyrights, trademarks, trade secrets, confidff entiality provisions, and licensing
arrangements to establish and protect our proprietary rights. We cannot guarantee, however, that the steps we have taken to
protect our intellectuatt l property rights will be adequate to prevent infriff ngement of our rights or misappropriation of our
intellectuat l property or technology. Adverse events affecting the use of our trademarks could also negatively impact our brands.

In connection with the Commercial Divestiture, we have agreed to provide transitional services to GTCR for a period of up to
24 months and to license our ADT Commercial brand for 12 months. These arrangements allow forff the use of our trademarks
and certain intellectuat l property and limited use of the ADT Commercial brand, which may cause us to incur unanticipated
costs and liabia lities and which could have a material adverse effect on our business, financial condition, results of operations,
and cash floff ws. Additionally, durd ing the period covered by the brand license, we have limited control over the use of the ADT
brand by GTCR, which may increase the risk of damage to the brand for our remaining businesses, which could negatively
impact our reputation, results of operations, and financial condition.

In addition, if we expand our business outside of the U.S. in the future, effective patent, trademark, copyright, and trade secret
protection may be unavailable or limited in some jurisdictions. Furthermore, our confidff entiality agreements with certain of our
employees and third parties to protect our intellectuatt l property could be breached or otherwise may not provide meaningfulff
protection forff our confidff ential information, trade secrets, and know-how related to the design, manufactff urt e, or operation of our
products and services. In 2021, we initiated certain litigation to protect our intellectuatt l property rights, which has now been
resolved. These types of litigation actions may continue for long periods of time, may not be successfulff , or may result in
impairment of certain of our intellectuatt l property rights, and our need to continue to bring claims may be significant and may be
indefinite. Any future proceedings on any such matters could be burdensome and costly, and we may not prevail. Further,
adequate remedies may not be availabla e in the event of an unauthorized use or disclosure of our confidff ential inforff mation, trade
secrets, or know-how. If we faiff l to successfulff ly enforce our intellectuat l property rights, our competitive position could suffeff r,
which could materially adversely affect our business, financial condition, results of operations, and cash floff ws.
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Allell gate iott ns that we have infrn inged upou n thett intellecll tual property rtt ightgg s ott f to hitt rdii parties could negate ivtt ely all ffea ct us.

We may be subject to claims of intellectuatt l property infriff ngement by third parties. In particular, as our services have expanded,
we have become subju ect to claims alleging infringement of intellectuatt l property, including litigation brought by special purposrr e
or so-called “non-practicing” entities that focff us solely on extracting royalties and settlements by alleging infringement and
threatening enforff cement of patent rights. These companies typically have little or no business or operations, and there are few
effeff ctive deterrents available to prevent such companies from filinff g patent infriff ngement lawsuits against us. Our exposure to
intellectuat l property infriff ngement claims may increase as we continue to build our proprietary platform announced in
November 2020 as part of our partnership with Google, as we modify and expand our offeff rings under our partnership with State
Farm, or otherwise modify and expand our existing intellectuatt l property in the future. In addition, we rely on licenses and other
arrangements with third parties covering intellectuat l property related to many of the products and services that we market.
Notwithstanding these arrangements, we could be at risk forff infringement claims from third parties. Additionally, our patent
agreement with Tyco, which generally includes a covenant by Tyco not to bring an action against us alleging that the
manufactff urt e, use, or sale of any products or services in existence as of the date of our separation froff m Tyco infriff nges any
patents owned or controlled by Tyco and used by us on or prior to such date, does not protect us from infriff ngement claims for
futff urt e product or service expansions. In general, any claims or litigation, even those without merit and regardless of the
outcome, could cause us to cease marketing certain services or using certain technologies; obtain licenses froff m the holders of
the intellectuatt l property at a material cost or on unfavff orable terms; pay significant ongoing royalty payments, settlements, or
licensing fees; satisfy indemnificff ation obligations; or to take other potentially costly or burdensome actions to avoid infriff nging
third-party intellectuatt l property rights. The litigation process is costly and subject to inherent uncertainties, and we may not
prevail in litigation matters regardless of the merits of our position. Intellectuat l property lawsuits or claims may become
extremely disruptu ive if the plaintiffsff succeed in blocking the trade of our products and services and may have a material adverse
effeff ct on our business, financial condition, results of operations, and cash floff ws.

We may ba e subjeb ct to clasll s actiott ns and other lawsuitsii which may harm our business and results of operations.

We have been and we may continue to be subju ect to class action litigation involving alleged violations of privacy, consumer
protection laws, employment laws or other matters. In addition, we have previously been subju ect to securities class actions
relating to our IPO, and we may in the futff urt e be subjeb ct to additional securities litigation that may be lengthy and may result in
subsu tantial costs and a diversion of management’s attention and resources. Results cannot be predicted with certainty, and an
adverse outcome in such litigation could result in monetary damages or injunctive relief that could materially adversely affect
our business, financial condition, results of operations, and cash flows.

In addition, we are currently and may in the futff urt e become subju ect to legal proceedings and commercial or contractuat l disputes
other than class actions. These are typically claims that arise in the normal course of business including, without limitation,
commercial general liability claims, automobile liability claims, contractuat l disputes, worker’s compensation claims, labora law
and employment claims, and claims that we infringed on the intellectuatt l property of others. There is a possibility that such
claims may have a material adverse effect on our business, financial condition, results of operations, and cash floff ws that is
greater than we anticipate and/or negatively affect our reputation.

Increasingii governmrr ent regulatll iott n of to eltt emll arkerr tingii , egg mail marketintt g, door-trr o-tt door sales, and other marketintt g methott ds maya
increase our costs and restrict thett operation and growth of our business.

We rely on telemarketing, email marketing, door-to-door sales, and other marketing channels, including social media conducted
internally and through third parties to generate a substantial number of leads forff our business, all of which are subject to federal,
state and local regulation. Telemarketing and email marketing activities are subju ect to an increasing amount of regulation in the
U.S. Regulations have been issued by the FTC and the FCC that place restrictions on unsolicited telephone calls to residential
and wireless telephone customers, whether direct dial or by means of automatic telephone dialing systems, prerecorded, or
artificff ial voice messages and telephone fax machines, and require us to maintain a “do not call” list and to train our personnel to
comply with these restrictions. The FTC regulates sales practices generally and email marketing and telemarketing specifically,
including through their consent decree on ADT that regulates our use of social media influencers and celebrities, and has broad
authority to prohibit a variety of advertising or marketing practices that may constitute “unfaiff r or deceptive acts or practices.”
Most of the statutes and regulations in the U.S. appla icable to telemarketing and email marketing allow a private right of action
for the recovery of damages or provide for enforff cement by the FTC and FCC, state attorneys general, or state agencies
permitting the recovery of significant civil or criminal penalties, costs and attorneys’ fees if regulations are violated. Although
we have developed policies and procedurdd es designed to assist in compliance with these statuett s, regulations, and consent decree,
we can provide no assurance that we, our authorized dealers or other third parties that we rely on forff telemarketing, email
marketing, and other lead generation activities will be in compliance with all appla icable regulations at all times. Although our
contractuat l arrangements with our authorized dealers, affiff nity marketing partners, and other third parties generally require them
to comply with all such regulations and to indemnify uff s forff damages arising from their failure to do so, we can provide no
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assurance that the FTC and FCC, private litigants, or others will not attempt to hold us responsible for any unlawful acts
conducted by our authorized dealers, affiff nity marketing partners and other third parties or that we could successfulff ly enforce or
collect upon any indemnities. Additionally, certain FCC rulrr ings and FTC enforcement actions may support the legal position
that we may be held vicariously liabla e forff the actions of third parties, including any telemarketing violations by our
independent, third-party authorized dealers that are perforff med without our authorization or that are otherwise prohibited by our
policies. The FCC, FTC, and state agencies have relied on certain actions to supporu t the notion of vicarious liabia lity, including,
but not limited to, the use of our brand or trademark, the authorization or appra oval of telemarketing scripts, or the sharing of
consumer prospect lists. Changes in such regulations or the interprrr etation thereof that further restrict such activities could result
in a material reducd tion in the number of leads forff our business and could have a material adverse effect on our business,
financial condition, results of operations, and cash floff ws.

Our business opeo rates in aii regue lated environment and any new, or changes to ett xiee stii intt g, laws or regue lations, os r our failure to
comply withii any sn uch rulesll or regue lations could bll e costly tll o utt s, harm our business and operations, as nd impede odd ur abiliii tyii to
grow our exiee stii intt g business, any nn ew busineii sses thatt t we acquireii , oe r invii estment opportunitieii s thatt t we pursurr e.

Our operations and employees are subject to various federal, state, and local laws and regulations in such areas as consumer
protection, occupau tional licensing, environmental protection (including climate change regulations), labora and employment, tax,
permitting, and other laws and regulations. Most states in which we operate have company and employee licensing laws
directed specifically toward the sale, installation, monitoring, and maintenance of security devices, as well as laws and
regulations pertaining to solar systems and energy storage solutions that were part of our business beforff e the ADT Solar Exit.
Our business relies heavily upon the use of both wireline and wireless telecommunications to communicate signals, and
telecommunications companies are regulated by federal, state, and local governments.

Increased public awareness and concern regarding global climate change may result in more international, regional, and/or
federal or other requirements or expectations that could mandate more restrictive or expansive standards than existing
regulations. There continues to be a lack of consistent climate legislation, which creates economic and regulatory urr ncertainty,
as well as consumer and investor unease. We or our supplu iers may be required to make increased capital expenditures to
improve our services or product portfolff io to meet new regulations and standards. Further, our customers and the markets we
serve may impose environmental standards through regulation, market-based emissions policies, or consumer preferff ence that
we may not be able to timely meet due to the required level of capital investment or technological advancement. There can be
no assurance that our compliance or our effoff rts to improve our services or products will be successfulff , and there can be no
assurance that proposed regulation or deregulation will not have a negative competitive impact, or that economic returns will
reflect our investments in new product development. If environmental laws or regulations are either changed or adopted and
impose significant operational restrictions and compliance requirements uponu our business or products, our business, financial
condition, results of operations, and cash floff ws could be materially adversely affected.

Federal laws restricting or banning imports of equipment or supplies froff m specific companies or regions of the world may limit
our ability to meet customer demands or to increase prices.

In certain jurisdictions, we are required to obtain licenses or permits to comply with standards governing employee selection
and training and to meet certain standards in the conduct of our business. The loss of such licenses or permits or the imposition
of conditions to the granting or retention of such licenses or permits could have a material adverse effect on us. Furthermore, in
certain jurisdictions, certain security systems must meet fire and building codes to be installed, and it is possible that our current
or future products and service offeff rings will fail to meet such codes, which could require us to make costly modifications to our
products and services or to forego operating in certain jurisdictions.

We must also comply with numerous federal, state, and local laws and regulations that govern matters relating to our
interactions with residential customers, including those pertaining to privacy and data security, consumer financial and credit
transactions, home improvement contracts, warranties, and door-to-door solicitation. These laws and regulations are dynamic
and subject to potentially differing interprrr etations, and various federal, state, and local legislative and regulatory brr odies may
initiate investigations, expand current laws or regulations, or enact new laws and regulations, regarding these matters. As we
expand our product and service offerings and enter into new jurisdictions, we may be subju ect to more expansive regulation and
oversight. In addition, our financing and lending activities subject us to various rules and regulations, such as the U.S. federal
Trutrr h in Lending Act and analogous state legislation. Also, as we continue to expand our sales to government entities, we will
be subju ect to additional contracting regulations, disclosure obligations, and various civil and criminal penalties, among other
things, in a significant manner that we are not subju ect to today.

The FTC and certain states have consumer protection laws and regulations governing the manner in which providers of
consumer services must manage customer subsu criptions, autorenewals, and negative option billing arrangements. In March of
2023, the FTC proposed to consolidate and significantly expand certain federal consumer protections through new rulrr es
concerning certain “negative option offers,” whereby a consumer’s silence or faiff lure to take affiff rmative action to reject a good
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or service or to cancel a subsu cription is interprrr eted as acceptance or continuing acceptance of an offer. Several states have
followed suit and have enacted or have proposed to enact similar regulations concerning autorenewals, cancellation rights and
negative option arrangements. ADT sells its services to consumers on a subsu cription basis. The proposed FTC rulrr e and certain
proposed state regulations concerning subsu cription services may require ADT to provide additional notices to consumers
regarding the end of fixff ed term contract commitments, limit ADT’s ability to market discounted or free trials to new customers
and, in some cases, require ADT to seek additional customer consents to continue providing services past the end of minimum
contract term commitments, each of which may have a material adverse effect on ADT’s ability to attract and retain customers.

Changes in these laws or regulations or their interprrr etation could dramatically affeff ct how we do business, acquire customers,
and manage and use inforff mation we collect from and about current and prospective customers and the costs associated
therewith. We strive to comply with all appla icable laws and regulations relating to our interactions with all customers. It is
possible, however, that these requirements may be interpreted and applied in a manner that is inconsistent from one jurisdiction
to another and may confliff ct with other rulrr es or our practices.

Changes in laws or regulations could require us to change the way we operate or to utilize resources to maintain compliance,
which could increase costs or otherwise disruptu operations. In addition, failure to comply with any appla icable laws or
regulations could result in substantial finff es or revocation of our operating permits and licenses. If laws and regulations were to
change or if we or our products failed to comply with them, our business, financial condition, results of operations, and cash
flows could be materially adversely affected.

We could bll e assessed penaltiell s forff false alarms.

Some local governments impose assessments, finff es, penalties, and limitations on either customers or the alarm companies for
falff se alarms. Certain municipalities have adopted ordinances under which both permit and alarm dispatch fees are charged
directly to the alarm companies. Our alarm service contracts generally allow us to pass these charges on to customers. If more
local governments impose assessments, finff es, or penalties forff false alarms, or these charges become significant, or we are
unabla e to collect these charges because customers are unwilling or unabla e to pay them, or our customers terminate or faiff l to
renew their services with us because of these charges, our business, financial condition, results of operations, and cash flows
could be materially adversely affectff ed.

Adoptdd iott n of so tatutes and governmental policll ies purporrr ting to ctt haractertt ize certain of our charges as unlawll fuw l may adverserr ly
affeff ct our business.

Generally, if a customer cancels their contract with us prior to the end of the initial contract term, we may charge the customer
an early cancellation feeff . Consumer protection policies or legal precedents could be proposed or adopted to restrict the charges
we can impose uponu contract cancellation. Such initiatives could compel us to increase our prices during the initial term of our
contracts and consequently lead to less demand for our services and increased customer attrition. Adverse judicial
determinations regarding these matters could cause us to incur legal exposure to customers against whom such charges have
been imposed and expose us to the risk that certain of our customers may seek to recover such charges through litigation,
including class action lawsuits. Any such loss in demand forff our services, increase in attrition, or the costs of defending such
litigation and enforcement actions could have a material adverse effect on our business, financial condition, results of
operations, and cash floff ws.

In the absence of net neutralityll or similaii r regulatll iott n, certain providerdd s orr f Io ntII ertt net access may blocll k our services or charger
their cii ustomers more for usingii our services, os r government regulatll iott ns relating to ttt hett Internet could cll hange, which could
materiali lyll adverserr ly affeff ct our revenue and growth.tt

Our interactive and home automation services are primarily accessed through the Internet and our security monitoring services,
including those utilizing video streaming, are increasingly delivered using Internet technologies. Users who access our services
through mobile devices, such as smart phones, lapta ops, and tabla et computers must have a high-speed Internet connection, such
as broadband, 4G/LTE, or 5G, to use our services. Currently, this access is provided by telecommunications companies and
Internet access service providers that have significant and increasing market power in the broadbadd nd and Internet access
marketplt ace. In the absa ence of government regulation, these providers could take measures that affeff ct their customers’ abia lity to
use our products and services, such as degrading the quality of the data packets we transmit over their lines, giving our packets
low priority, giving other packets higher priority than ours, blocking our packets entirely, or attempting to charge their
customers more forff using our products and services. To the extent that Internet service providers implement usage-based
pricing, including meaningfulff bandwidth caps, or otherwise try to monetize access to their networks, we could incur greater
operating expenses and customer acquisition and retention could be negatively impacted, which could have a material adverse
effeff ct on our business, financial condition, results of operations, and cash floff ws. Furthermore, to the extent network operators
were to create tiers of Internet access service and either charge us forff or prohibit our services from being availabla e to our
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customers through these tiers, our business could be negatively impacted. Some of these providers also offeff r products and
services that directly compete with our own offerings, which could potentially give them a competitive advantage.

In March 2015, the FCC released net neutrality rulrr es prohibiting broadband Internet providers from blocking, throttling, or
engaging in “paid prioritization” of content or services. These rules were repealed in 2017, and currently neither the U.S. on a
federal level nor most other countries have adopted formal net neutrality open Internet rulrr es. Although in response to the
elimination of fedff eral protections, a handfulff of U.S. states have adopted their own versions of net neutrality, this patchwork of
state requirements cannot guarantee that all consumers are protected from conduct harmfulff to Internet openness. In October
2023, the FCC proposed new rulrr es that if adopted as proposed, would reinstate the net neutrality rules and restore broadbad nd
internet access service’s classification as a telecommunications service and a commercial mobile service under Title II of the
federal Communications Act of 1934, as amended. However, we cannot be certain that these rulrr es will be adopted as proposed,
if at all. Absent net neutrality or open Internet rulrr es, Internet providers, some with competing security businesses, could block
or throttle ADT signals in a way that impacts our business and could have a material adverse effect on our business, financial
condition, results of operations, and cash floff ws.

Given the nature of oo ur busineii ss, we are exposee ed to greater risks of liabilityii for employeeo acts or omissions or syss tem
failures thatt n may be inherent in othett r businesses.

If a customer or third-party believes that it has suffered harm to person or property duedd to an actuat l or alleged act or omission of
one of our authorized dealers, independent contractors, employees or others, or dued to a security or automation system faiff lure,
they (or their insurers) may pursue legal action against us, and the cost of defenff ding the legal action and of any judgment
against us could be substantial. In particular, because our producd ts and services are intended to help protect lives and real and
personal property, we may have greater exposure to litigation risks than businesses that provide other consumer and small
business products and services. In the event of litigation with respect to such matters, it is possible that the risk-mitigation
provisions in our standard customer contracts may be deemed not applicable or unenforff ceable and, regardless of the ultimate
outcome, we may incur significant costs of defense that could materially adversely affect our business, financial condition,
results of operations, and cash floff ws, and there can be no assurance that any such defense efforts will be successfulff .

We may ba e subjeb ct to liabii litii y ftt orff obligll atiott ns of The Brinkii ’s Company un nderdd the CoalCC Act or other coal-rll elatll edtt liabiliii tiii es of
The Brinkii ’s Company.n

On May 14, 2010, The ADT Corporation acquired Broadview Security, a business forff merly owned by The Brink’s Company.
Under the Coal Industry Rrr etiree Health Benefit Act of 1992, as amended (“Coal Act”), The Brink’s Company and its majoa rity-
owned subsidiaries as of July 20, 1992 (including certain legal entities acquired in the Broadview Security acquisition) are
jointly and severally liable with certain of The Brink’s Company’s other current and forff mer subsidiaries for health care
coverage obligations provided forff by the Coal Act. A Voluntary Err mployees’ Beneficff iary Association (“VEBA”) trust has been
establa ished by The Brink’s Company to pay forff these liabia lities, although the trust may have insuffiff cient fundsff to satisfy all
future obligations. We cannot rule out the possibility that certain legal entities acquired in the Broadview Security acquisition
may also be liabla e forff other liabia lities in connection with The Brink’s Company’s forff mer coal operations. At the time of the
separation of Broadview Security from The Brink’s Company in 2008, Broadview Security entered into an agreement pursuant
to which The Brink’s Company agreed to indemnify iff t forff any and all liabia lities and expenses related to The Brink’s Company’s
former coal operations, including any health care coverage obligations. The Brink’s Company has agreed that this
indemnificff ation survives The ADT Corporation’s acquisition of Broadview Security. We in turt n agreed to indemnify Tff yco forff
such liabia lities in our separation froff m it. If The Brink’s Company and the VEBA are unabla e to satisfy all such obligations, we
could be held liabla e, which could have a material adverse effeff ct on our business, financial condition, results of operations, and
cash floff ws.

Our business would be adverserr ly affeff ctedtt if certain of our indii epdd endent contratt ctortt s wrr ere classifii ed as emplm oyll ees.

We rely on third-party independent contractors in addition to our existing workforff ce to perform certain tasks including
installation and service of our customer alarm and other systems. From time to time, we are involved in lawsuits and claims that
assert that certain independent contractors should be treated as our employees. The state of the law regarding independent
contractor statust varies from state to state and is subju ect to change based on court decisions, legislation, and regulation.

For example, in January 2024, the U.S. Department of Labora (“DOL”) issued a new rule that revises the DOL’s guidance on
how to determine who is an employee or independent contractor under the Fair Labora Standards Act (“FLSA”). Previously, the
law provided fivff e facff tors to guide the inquiry into a worker’s statust as an employee or independent contractor, with two of these
factors carrying greater weight in the analysis. The new rule, effective in March 2024, implements a non-exhaustive multi-
factor economic reality test where no one factor or subsu et of factors would be necessarily dispositive and the weight of each
factor would depend on the facts and circumstances of the particular case. Also, in a decision issued on June 13, 2023, the
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National Labor Relations Board (“NLRB”) overruled its 2019 independent contractor standard which focff used on whether
workers have “entrepreneurial opportunit ty,” and returt ned to a non-exhaustive common law multi-factor analysis that could lead
to more workers being found to have been improperly classified as independent contractors. Under the new legal framework, it
may be more likely forff our independent contractors or our subcu ontractors to be classified as our employees, resulting in such
individuals becoming entitled to the reimbursement of certain expenses, to the benefit of wage-and-hour laws, and to the
protections under the National Labor Relations Act including the right to organize for union representation. If such
classification was made, we could also be liabla e forff employment and withholding tax and benefits for such individuadd ls, and
liabla e to such individuals for violations of other laws protecting employees. Any such determination could result in a material
reduction of the number of subcontractors we can use forff our business or significantly increase our costs to serve our customers,
which could have a material adverse effect on our business, financial condition, results of operations, and cash floff ws.

Existing or new tariffsi and other trade restritt ctiott ns imposed on imports from China or other countritt es where much of oo ur
end-user equipmii ent is mii anufacff tured, or any cn ountertt -mrr easures takett n in rii espons se, me ay harm our business and results ott fo
operations.

Tariffs imposed on imports from China, where certain components included in our end-user equipment are manufacff tured, and
any counter-measures taken in response to such new tariffs, may harm our business and results of operations. In 2018 and 2019,
the U.S. fedff eral government imposed tariffs on certain alarm equipment components manufactff urt ed in China, and on other
categories of electronic equipment manufactff urtt ed in China that we install in our customers’ premises, such as batteries and
thermostats, as well as imported solar energy equipment. Certain of these tariffs are as high as 25% and such tariffsff have
increased our costs forff such equipment as a result of some or all of such new tariffs being passed on to us by our supplu iers. If
any or all such costs continue to be passed on to us by our supplu iers, we may be required to raise our prices, which could result
in the loss of customers and harm our business and results of operations. Alternatively, we may seek to find new sources of end-
user products, which may result in higher costs and disruptu ion to our business. In addition, the U.S. fedff eral government’s 2018
National Defenff se Authorization Act imposed a ban on the use of certain surveillance, telecommunications, and other equipment
manufactff urt ed by certain of our supplu iers based in China, to help protect critical infrastructurt e and other sites deemed to be
sensitive for national security purposrr es in the U.S. This fedff eral government ban implemented in August 2019, and the ban on
use of certain covered equipment by fedff eral contractors implemented in August 2020, has required us to finff d new sources of
end-user products, which has resulted in higher costs and disruptu ion to our business. It is also possible additional tariffsff will be
imposed on imports of equipment that we install in end-user premises, or that our business will be impacted by retaliatory trade
measures taken by China or other countries, causing us to raise our prices or make changes to our business, any of which could
have a material adverse effect on our business, financial condition, results of operations, and cash floff ws.

In addition, in November 2021, President Biden signed the Secure Equipment Law into effeff ct, and in November 2022, the FCC
adopted rules stating that they will no longer review or give licenses to the equipment that makes use of radio frequencies
manufactff urt ed by companies believed to pose a national security threat, including Huawei, ZTE, Dahua, and Hikvision. This
could impact our ability to source products compatible with a customer’s existing system, or make repairs if new, compatible
equipment cannot be sourced. In the November 2022 order, the FCC also issued an additional Notice of Proposed Rulemaking
in which it asks if existing authorizations should be revoked, and if so, how. If existing authorizations were revoked, it could
limit ADT’s ability to maintain and service existing customer equipment. It could also forff ce some customers to replace
equipment currently in service. We are also subju ect to supply chain disruptrr ions should we learn that any one of our supplu iers is
in violation of legislation such as the Uyghur Forced Labora Prevention Act signed into law in December 2021, which bans the
import of goods based on their method of production, such as through the use of forced labora , or otherwise. Any inability to
source product, product parts, or other components required by our business in a timely and cost-effeff ctive manner could have a
material adverse effect on our business, financial condition, results of operations, and cash floff ws.

Risks Related to Macroeconomic and Related Factors

General economic conditdd iott ns can affea ct our business, and we are susceptible to changes in tii hett busineii ss economy, iyy n tii hett
housing markerr t, and in bii usiness and consumer discii retionary income, we hich may ia nhiii bit oii ur abilityii to grow our customer
base and impact our results ott f oo peo rations.

Demand for our products and services is affeff cted by the general economy, the business environment, and the turnover in the
housing market, among other things. Downturt ns in the general economy, the business environment, and the housing market
would reducd e opportunities to make sales of our producdd ts and services. Downturtt ns in the rate of the sale of new and existing
homes, which we believe drives a subsu tantial portion of our new residential customer volume in any given year, and downturt ns
in the rate of commercial property development, which may drive demand forff our small business offerings, would reducd e
opportunities to make new sales and reduce opportunities to take over systems. Recoveries in the housing market increase the
occurrence of relocations, which may lead to customers disconnecting service and not contracting with us in their new homes.
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The demand forff our products and services is also dependent, in part, on national, regional, and local economic conditions, as
well as our customers’ level of discretionary income. When our customers’ discretionary income is reduced (such as by higher
housing, energy, interest, operating or other costs, or where the actuat l or perceived wealth of customers has decreased as a
result of circumstances such as lower real estate values, increased foreclosure rates, inflaff tion, increased tax rates, or other
economic disruptrr ions), we could experience increased attrition rates and reduced customer demand in home automation
systems. Where levels of business activity decline, the small business customers could experience increased attrition rates and
reduced demand for our offeff rings. No assurance can be given that we will be able to continue acquiring quality customers or
that we will not experience higher attrition rates. Our long-term revenue growth rate primarily depends on installations and new
contracts exceeding disconnects. If customer disconnects or defauff lts increase, our business, financial condition, results of
operations, and cash floff ws could be materially adversely affected.

Risiii ngii interest rates or incii reased consumer lenderdd fees could all dverserr ly impact our sales, profitaff bilityii , ayy nd our finff ancingii
costs.tt

Our business model, in part, relies on customers financing the purchase price of their system through ADT or third-party
lenders. Those lenders charge us fees on the principal balance of those loans. Rising interest rates, as we have experienced
during recent years and which we may continue to experience, may increase the lenders’ cost of capital and those increased
costs will result in an increase in the feesff charged to us. In addition, where we have committed to provide financing internally,
as interest rates rise, our cost of capital also gets more expensive and we may not be able to pass on such increased costs to our
customers. Any increase in those feesff or costs will have an adverse impact on our ability to offeff r attractive pricing to customers,
which could negatively impact our sales and profitaff bia lity, or increase the cost to us upon the sale of our aggregated customer
loans. Any such outcome could have a material adverse effect on our business, financial condition, results of operations, and
cash floff ws.

A substantt tial part of oo ur CSB rSS evenue is derived froff m thett recurringii monthltt y rll evenue due froff m customers underdd alarll mrr
monitoii ringii contratt cts att nd we are subjeb ct to creditdd riskii and other riskii s akk ssociatedtt withii our customers, dealerll s,rr and thitt rdii -padd rtytt
lenderdd s.rr

A substantial part of our revenue is derived from the recurring monthly revenue due from customers under alarm monitoring
contracts. Thereforff e, we are dependent on our customers’ ability and willingness to pay amounts dued under alarm monitoring
contracts in a timely manner. Although customers are contractuatt lly obligated to pay amounts duedd under an alarm monitoring
contract and are generally contractuat lly obligated to pay cancellation feesff if they prematurt ely cancel the contract during its
initial term (typically between two and five years), customers’ payment obligations are unsecured, which could impair our
ability to collect any unpaid amounts froff m our customers. To the extent customer payment defaults under alarm monitoring
contracts are greater than anticipated, our business, financial condition, results of operations, and cash floff ws could be materially
adversely affected.

We have introduced and will continue to explore diffeff rent commercial terms forff our products and services, such as increasing
or otherwise changing the amount of up-front payments, providing different financing options, such as retail installment
contracts forff the amount of up-front payments associated with our transactions, or offering longer or shorter contract term
options. These options could increase the credit risks associated with our customers, and the introduction of, or transition to,
different options could result in quarterly revenue and expense fluff ctuat tions that are significantly greater than our historic
patterns. While we intend to manage such credit risk by evaluating the credit quality of customers eligible for our financing
options and non-standard term lengths, our effoff rts to mitigate risk may not be sufficient to prevent an adverse effecff t on our
business, financial condition, results of operations, and cash flows.

Some of these customer finff ancing options may be supported by finff ancing arrangements with third parties, including
uncommitted receivabla es securitization finff ancing agreements, which may impose or result in limitations on the products and
services we offeff r that are financed under such arrangements. These limitations may adversely affect our relationships with
customers, and may subju ect us to risk with respect to our ability to generate current levels of cash floff w should, for example,
such arrangements be terminated. In addition, rising interest rates, as we have experienced during 2022 and 2023 and which we
may continue to experience, could increase the financing costs of our products and services subsu tantially. Any such result could
have a material adverse effect on our business, financial condition, results of operations, and cash floff ws.

We also placed a substantial reliance on third party lenders in order to access loan products for our customers in our solar
segment. The finff ancial difficulty or insolvency of any such third party lender has and may in the futff urtt e result in a delay in
customer installations, a write-off iff n accounts receivabla es, or other negative impacts on the customer experience or our financial
condition. In addition, any disruptu ion in our relationship with a third party lender could have an adverse impact on certain
customer relationships or result in liabia lity to us. For example, in 2022, a large third party lender notifieff d us that it had entered
insolvency proceedings which caused disruptu ions to our business and lost sales forff certain customers who could not secure
alternate finff ancing options. Certain third party lenders also have the contractuat l right to require us to repurchase loans if we fail
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to achieve certain contractuat l milestones with respect to customer installations. If any of our third party lenders invokes such a
right, the necessary repurchases could have a material, adverse effect on our cash floff w forff the quarter in which they occur.
Industry trr rends could also change, forff example, by third party lenders more systematically requiring the repurchase of loans, or
requiring a guarantee with respect to amounts that such lenders would otherwise require be repurchased, if we faiff l to achieve
the relevant milestones. In Februarr ry 2023, one of our largest third party lenders of loans advised us that they are implementing
such policies effecff tive during the first quarter of 2023, with additional policy changes forff thcoming this year, and we are in
discussions with them regarding the relevant loan portfolff io. We cannot predict the timing or extent to which the broader
industry wrr ill implement such changes or the related impact on us. Failure to maintain effeff ctive customer finff ancing options and
satisfactory rrr elationships with third party lenders or the decision by a third party lender to require us to repurchase or guarantee
loans could have a material adverse effect on our business, financial condition, results of operations, and cash floff ws.

Offeff ring additional commercial terms and finff ancing options, and transitions between such options, may introduce operational
complexity, require the devotion of resources that could otherwise be deployed elsewhere, and may increase market valuation
risks dued to differences in the finff ancial treatment of different offeff rings. Such increased offeff rings or transitions between
different offeff rings or equipment ownership models could also result in customer confusff ion or dissatisfaction, limit or remove
our ability to offeff r “free device” promotions or other customer satisfaction programs critical for customer acquisition and
retention, and may provide competitors with the opportunity to target our existing and potential clients by offering such “freff e
device” promotions, or other customer satisfaction programs that we may be unabla e to offer. Any of the foregoing could
materially adversely affect our business, financial condition, results of operations, and cash floff ws.

Under the standard alarm monitoring contract acquisition agreements that we enter into with our dealers, if a customer
terminates his or her service with us during the first thirteen months afteff r we have acquired the alarm monitoring contract, the
dealer is typically required to substitute with a compatible alarm monitoring contract or compensate us in an amount based on
the original acquisition cost of the terminating alarm monitoring contract. We are subju ect to the risk that dealers will breach
these obligations. Although we generally withhold specified amounts froff m the acquisition cost paid to dealers forff alarm
monitoring contracts (“holdback”), which may be used to satisfy or offsff et these and other appla icable dealer obligations under
the alarm monitoring contract acquisition agreements, there can be no guarantee that these amounts will be sufficient to satisfy
or offsff et the fulff l extent of the default by a dealer of its obligations under its agreement. If the holdback proves insuffiff cient to
cover dealer obligations, we are also subju ect to the credit risk that the dealers may not have sufficient fundsff to compensate us or
that any such dealer will otherwise breach its obligation to compensate us forff a terminating alarm monitoring contract. To the
extent defaults by dealers of the obligations under their agreements are greater than anticipated, our business, financial
condition, results of operations, and cash floff ws could be materially adversely affected.

Goodwill and other idendd tifiaff ble ill ntii antt gibli e all ssets repree esent a signi ificff ant portion of oo ur total assets, as nd we may na ever realizll e
the fulff l vll alue of our intii antt gibli e all ssets.tt

As of December 31, 2023, we had a carrying value of goodwill and other identifiaff bla e intangible assets of approximately $9.8
billion. We review goodwill and indefinite lived intangible assets for impairment at least annually. We review long-lived assets
for impairment whenever events or changes in business circumstances indicate that the carrying amount of an asset or asset
group may not be fully recoverabla e. Impairment may result froff m, among other things, deterioration in performance; adverse
market conditions; adverse changes in appla icable laws or regulations, including changes that restrict our activities or affect the
products and services we offeff r; challenges to the validity of certain registered intellectuat l property; reduced sales of certain
products or services incorporating registered intellectuat l property; increased attrition; and a variety of other factors. For
example, during 2023 and 2022, we recorded cumulative goodwill impairment charges of $712 million related to our Solar
reporting unit dued to continued deterioration of industry crr onditions, general macroeconomic decline, underperformance of the
reporting unit’s operating results relative to expectations, and, during the third quarter of 2023, our decision to close a
significant number of branches and reduce headcount. Following these goodwill impairment charges, the balance of goodwill in
the Solar reporting unit is zero. It is possible that we may never realize the full value of our intangible assets. Any futurtt e
determination of impairment of goodwill or other identifiaff bla e intangible assets in our CSB segment could have a material
adverse effect on our financial condition and results of operations.

We have signi ificff ant defdd erff red taxtt assets, as nd any in mpii airmii ents of or valuatiott n allowances againsii t thett se defee rred taxtt assets in
the futff ure could materiali lyll adverserr ly affeff ct our resultsll of operations, finaii ncial conditioii n, and cash floff ws.

We are subject to income taxes in the U.S. and Canada, and in various state, territorial, provincial, and local jurisdictions. The
amount of income taxes we pay is subju ect to our interpretation and appla ication of tax laws in jurisdictions in which we fileff .
Changes in current or future laws or regulations, the imposition of new or changed tax laws or regulations, or new related
interpretations by taxing authorities in the jurisdictions in which we fileff could materially adversely affect our business, financial
condition, results of operations, and cash floff ws.
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Our futff urt e consolidated federal and state income tax liability may be significantly reduced by tax credits and tax net operating
loss (“NOL”) carryforwards availabla e to us under the applicable tax codes. Certain of the entities we have acquired had material
NOL carryforwards prior to our acquisition. Our abia lity to fully utilize these deferred tax assets, however, may be limited for
various reasons, including whether projeo cted future taxabla e income becomes insuffiff cient to recognize the fulff l benefitff of our
NOL carryforwards prior to their expirations. If a corporation experiences an “ownership change,” Sections 382 and 383 of the
Internal Revenue Code (“IRC”) provide annual limitations with respect to the abia lity of a corporrr ation to utilize its NOL (as well
as certain built-in losses) and tax credit carryforwards against futff urt e U.S. taxable income. In general, an ownership change may
result from transactions increasing the ownership of certain stockholders in the stock of the corporrr ation by more than 50
percentage points over a three-year testing period.

Because our ability to fully utilize the NOL carryforwards of our entities is subject to the limitations under Section 382 of the
IRC, it is also possible that futff urt e changes in the direct or indirect ownership in our equity might result in additional ownership
changes that may trigger the imposition of additional limitations under Section 382 of the IRC with respect to these tax
attributes.

In addition, audits by the U.S. Internal Revenue Service (“IRS”) as well as state, territorial, provincial, and local tax authorities
could reducd e our tax attributes and/or subju ect us to tax liabia lities if tax authorities make adverse determinations with respect to
our NOL or tax credits carryforwards. Any future disallowance of some or all of our tax credits or NOL carryforwards as a
result of legislative change could materially adversely affect our tax obligations. Any increase in taxation or limitation of
benefits could have a material adverse effect on our business, financial condition, results of operations, or cash floff ws.

In connection with the Tax Cuts and Jobs Act of 2017 (“Tax Reforff m”), a new limitation under IRC Section 163(j)(( was imposed
on the amount of interest expense allowed as a deduction in our tax returt ns each year. The amounts disallowed each year can be
carried forward indefinitely and used in subsequent years if an excess limitation exists. We have begun to accumulate a
significant deferff red tax asset related to this disallowed interest carryforward. However, there is a risk that we will not recognize
the benefitff of this deferred tax asset in the foreseeable future due to our annual interest expense exceeding the imposed
limitation. We may need to record a valuation allowance against this deferff red tax asset in the future as the deferff red tax asset
grows, which may have a material adverse effect on our future financial condition and results of operations. After the utilization
of our NOLs, there is a risk that the interest disallowance may have a material adverse impact on our financial condition, results
of operations, and cash flows.

Risks Related to Our Indebtedness

Our substantt tial indii ebdd tedness limitsll our finff ancial and opeo rational fleff xiee bii lityii and could materiali lyll adverserr ly affeff ct our
busineii ss, finaii ncial conditiii on, resultsll of operations, as nd cash flowll s.

As of December 31, 2023, we had $7.9 billion faceff value of outstanding indebtedness, excluding finance leases, and we may
increase our debt level at any time. Such substantial indebtedness negatively impacts our business because:

• a significant portion of our cash flow is used to service our debt, and thereforff e impedes our ability to grow the business
or fuel innovation;

• restrictive covenants under our debt arrangements could prevent us from borrowing additional fundsff for working capia tal,
capital expenditures, and debt service requirements, which could result in a default, an inability to fund our strategic
initiatives, an inability to declare and pay dividends, or otherwise preclude us from undertaking actions that are in the
best interests of our Company and our stockholders;

• we may be required to make non-strategic divestitures to fundff our debt servicing needs;
• an increase in interest rates, as experienced recently or as we may experience in the futff urtt e, could significantly increase

the cost of our variable rate debt and make any refinancing of our current fixed rate debt significantly more costly.
Although we have interest rate swap contracts that hedge certain of our interest rate exposure on variabla e rate debt, the
majoa rity of which maturt e in 2026, those hedges are themselves subju ect to counterparr rty risks and may prove to be
insufficient. Moreover, any unhedged variabla e rate debt maturt ing beyond 2026 and any refinancing of current fixed rate
debt exposes us to changes in market rates;

• any downgrade to our credit rating may increase our cost of borrowings and any refinancing could be on terms or with
conditions that limit our ability to successfulff ly conduct business in the future; and

• any inability to service or refinff ance our debt or acceleration of debt duedd could result in defauff lt which could result in all
of our outstanding debt becoming due and payable, an inabia lity to access our revolving credit facility, forff eclosure against
our assets, and bankruptrr cy or liquidation.
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In 2023, we used the net proceeds of the Commercial Divestiturt e and cash on hand to reducd e our debt by approximately $2
billion. However, we can provide no assurance that our business will generate sufficient cash floff w froff m operations to service or
repay our debt, or that we will have the ability to issue new debt, draw on our revolving credit facility or fund other alternative
sources of funds to satisfy off ur obligations. Our inability to generate suffiff cient cash floff w to satisfy our debt obligations, or to
refinance our indebtedness on commercially reasonabla e terms or at all, could result in a material adverse effect on our business,
financial condition, results of operations, and cash floff ws.

Our debdd t agra eements ctt ontain restritt ctiott ns that limit our fleff xiee bii lityii and limitll the manner in wii hich we conduct our busineii ss
and finff ance future operations or capitaii l needs, ws hich would hll ave a materiali adverserr effeff ct on our business and finaii ncial
conditiodd n.

Our debt agreements contain, and any future indebtedness of ours would likely contain, a number of covenants that impose
significant operating and finff ancial restrictions on us, including restrictions on our and our subsu idiaries’ abia lity to, among other
things:

• incur additional debt, guarantee indebtedness, or issue certain preferff red equity interests;
• pay dividends on or make distributions in respect of, off r repurchase or redeem, our capital stock, or make other restricted

payments;
• prepay, redeem, or repurchase certain debt;
• make loans or certain investments;
• sell certain assets;
• create liens on certain assets;
• consolidate, merge, sell, or otherwise dispose of all or subsu tantially all of our assets;
• enter into certain transactions with our affiff liates;
• alter the businesses we conduct;
• enter into agreements restricting our subsu idiaries’ abia lity to pay dividends; and
• designate our subsu idiaries as unrestricted subsidiaries.

As a result of these covenants, we will continue to be limited in the manner in which we conduct our business, and we may be
unabla e to engage in favorable business activities or finff ance future operations or capital needs, which could have a material
adverse effect on our business, financial condition, results of operations, and cash floff ws.

We have pledll gedd d a signigg fii cant portion of oo ur assets as collatll ertt al underdd our debdd t agra eements. If aII ny of the holdell rs of our
indebtedtt nedd ss accelerll ate ttt hett repayee ment of such indebtedtt nedd ss upon an event of do efdd auff lt, there can be no assurance thatt t we will
have suffiu cient assets ttt o rtt epay our indii ebdd tedness.

A faiff lure to comply with the covenants under our debt agreements or any futff urtt e indebtedness could result in an event of default,
which, if not cured or waived, could have a material adverse effect on our business, financial condition, results of operations,
and cash floff ws. In the event of any such default, the lenders thereunder:

• will not be required to lend any additional amounts to us;
• could elect to declare all borrowings outstanding, together with accruerr d and unpaid interest and feesff , to be immediately

due and payable; or
• could require us to apply all of our availabla e cash to repay these borrowings.

Such actions by the lenders could cause cross-defaults under our other indebtedness. If we are unabla e to repay those amounts,
our secured lenders could proceed against the collateral granted to them to secure that indebtedness.

If any of our outstanding indebtedness were to be accelerated, there can be no assurance that our assets would be suffiff cient to
repay such indebtedness in full.
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Risks Related to the Ownership of Our Common Stock

Our stock price may fluctuate stt ignigg fii cantlytt .yy

The market price of our common stock could vary srr ignificantly as a result of a number of factff ors, some of which are beyond
our control. In the event of a drop in the market price of our common stock, you could lose a substantial part or all of your
investment in our common stock. Among others, the following factff ors could affect our stock price:

• our business performance and prospects, including the success of our strategic relationship with State Farm, our
partnership with Google and our ADT Solar rationalization activity and subsequent determination to exit the ADT Solar
business;

• sales of our common stock, or the perception that such sales may occur, by us or by our stockholders, including our
controlling stockholder Apollo (which has already and may continue to sell shares in registered offeff rings pursuant to
demand registration requests), State Farm, Google, or any of the recipients of our common stock upon our acquisition of
ADT Solar;

• quarterly variations in the rates of growth of our operating and finff ancial indicators, such as net income (loss) per share,
net income (loss) and total revenue;

• any failure to achieve near or long term goals we have publicly disclosed forff our operating and financial performance;
and

• the realization of any risks described under this “Risk Factors” section, or other risks that may materialize in the future.

The stock markets in general have experienced extreme volatility that has often been unrelated to the operating performance of
particular companies. These broad market fluctuations may adversely affect the trading price of our common stock. Securities
class action litigation has ofteff n been instituted against companies folff lowing periods of volatility in the overall market and in the
market price of a company’s securities. Such litigation, if institutt ed against us, could result in very srr ubstantial costs, divert our
management’s attention and resources, and have a material adverse effect on our business, financial condition, results of
operations, and cash floff ws.

We contintt ue to be contrott lledll by Apolloll , and Apolloll ’s interests mtt ay conflicff t with our intii ertt ests and thett interests ott f oo ther
stoctt kholdell rs.

Apollo has the power to elect a majoa rity of our directors. Thereforff e, individuals affiff liated with Apollo will have effeff ctive
control over the outcome of votes on all matters requiring approval by our stockholders, including entering into significant
corporate transactions such as mergers, tender offers, and the sale of all or subsu tantially all of our assets and issuance of
additional debt or equity. The interests of Apollo and its affiff liates, including funds affiff liated with Apollo, could confliff ct with or
differ froff m our interests or the interests of our other stockholders. For example, the concentration of ownership held by funds
affiff liated with Apollo could delay, deferff , or prevent a change in control of our company or impede a merger, takeover, or other
business combination which may otherwise be favff orable for us. Additionally, Apollo and its affiff liates are in the business of
making investments in companies and may, froff m time to time, acquire and hold interests in or provide advice to businesses that
compete directly or indirectly with us, or are supplu iers or customers of ours. Apollo and its affiff liates may also pursue
acquisition opportunities that may be complementary trr o our business, and as a result, those acquisition opportunities may not be
availabla e to us. Any such investment may increase the potential forff the conflicff ts of interest discussed in this risk facff tor. So long
as funds affiff liated with Apollo continue to directly or indirectly own a significant amount of our equity, even if such amount is
less than 50%, Apollo and its affiff liates will continue to be able to subsu tantially influence or effectively control our ability to
enter into corporrr ate transactions. In addition, as long as Apollo beneficially owns a majority of our common stock, Apollo will
control all matters requiring stockholder appra oval including the election of directors or amendments to any certificff ate of
incorporation which would impede the ability to undertake a change in control and otherwise negatively impact our stock price.

We are a “controllell d companm y”n withii in the meaningii of the NYSE rSS ulesll and, as a result,ll qualifll y fff orff and intii entt d to ctt ontinueii to
rely on exemptm iott ns from certain corporate gtt overnance requireii ments.tt

Apollo controls a majority of the voting power of our outstanding voting stock, and as a result, we are a controlled company
within the meaning of the NYSE corporrr ate governance standards. Under the NYSE rulrr es, a company of which more than 50%
of the voting power is held by another person or group of persons acting together is a controlled company and may elect not to
comply with certain corporate governance requirements, including the requirements that:

• a majoa rity of the Board of Directors consist of independent directors;
• the nominating and corporate governance committee be composed entirely of independent directors; and
• the compensation committee be composed entirely of independent directors.
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We use, and intend to continue using, these exemptions as long as we remain a controlled company. Accordingly, stockholders
may not have the same protections affoff rded to stockholders of companies that are subju ect to all of the corporate governance
requirements of the NYSE.

If we fail to establisll h and achieve thett objectivtt es of our ESGEE program, or if wi e faiff l tii o rtt eport on such ESGEE matters, consistent
withii investor, customtt er, er mployee,o or othett r stakeholderdd expexx ctattt iott ns, as nd in compliance with legale and regulatll ortt yr
requirements, ws e may not be viewed as an attractive invii estment, service provider, workplkk acll e, or busineii ss, which could have
a negativtt e effee ct on our ComCC panm y.n

Investors are placing a greater emphasis on non-financial facff tors, including ESG, when evaluating investment opportunities. In
2022, we released our first publicly-availabla e corporrr ate ESG Report which included a Sustainabla e Accounting Standards Board
(“SASB”) Index report. In our Impact Report and other disclosures, including in various filings with the SEC, we detail our
sustainabia lity progress. ESG initiatives and goals may be diffiff cult and expensive to implement and may not advance at a
sufficient pace. If we are unabla e to provide sufficient and accurate disclosures abouta our ESG practices, or if we faiff l to establish
and achieve the objectives of our ESG program, which could include targets or commitments, consistent with investor,
customer, employee, or other stakeholder expectations, we may not be viewed as an attractive investment, service provider,
workplkk ace, or business and we may be exposed to potential liabia lity or litigation, which could have a material adverse effecff t on
our business, financial condition, results of operations, and cash floff ws. In addition, there exists certain “anti-ESG” sentiment
among some individuals and government institutions. Given the dynamic nature of ESG standards, expectations and
regulations, which may change over time, we may from time to time need to update or otherwise revise our current practices,
goals and initiatives, including in response to legislative or legal developments. As we continue to establa ish our ESG related
initiatives, we could facff e a negative reaction or legislation that impedes our activities or refleff cts poorly upon the Company, any
of which could have a material adverse effect on our business, financial condition, results of operations, and cash floff ws.

Our organizatiott nal docdd uments may ia mpii ede odd r disdd courage a takett over, wr hich could dll epdd rive our invii estors of the opporo tunityii to
receive a premium on thett ir shares.

Provisions of our amended and restated certificff ate of incorporrr ation and amended and restated bylaws may make it more
difficult for, or prevent a third-party froff m, acquiring control of us without the appra oval of our Board of Directors. These
provisions include:

• providing that our Board of Directors will be divided into three classes, with each class of directors serving staggered
three-year terms;

• providing for the removal of directors only forff cause and only uponu the affirmative vote of the holders of at least 66
2/3% in voting power of all the then-outstanding shares of stock of the Company entitled to vote thereon, voting together
as a single class, if less than 50.1% of our outstanding common stock is beneficff ially owned by fundsff affiff liated with
Apollo;

• empowering only the Board of Directors to fillff any vacancy on our Board of Directors (other than in respect of a director
designated by Apollo or other investors in our indirect parent entities), whether such vacancy occurs as a result of an
increase in the number of directors or otherwise;

• authorizing the issuance of “blank check” preferred stock with all terms establa ished by the Board of Directors in its sole
discretion without any need for action by stockholders, which could delay or prevent a change in control of the company;

• prohibiting stockholders from acting by written consent if less than 50.1% of our outstanding common stock is
beneficially owned by fundsff affiff liated with Apollo;

• to the extent permitted by law, prohibiting stockholders from calling a special meeting of stockholders if less than 50.1%
of our outstanding common stock is beneficff ially owned by funds affiff liated with Apollo; and

• establishing advance notice requirements forff nominations for election to our Board of Directors or forff proposing matters
that can be acted on by stockholders at stockholder meetings.

Additionally, Section 203 of the Delaware General Corporation Law (“DGCL”) prohibits a publicly held Delaware corporation
from engaging in a business combination with an interested stockholder, unless the business combination is appra oved in
accordance with the statute. An interested stockholder includes a person, individually or together with any other interested
stockholder, who within the last three years has owned 15% or more of our outstanding voting stock, or who is our affiff liate or
associate and owned 15% or more of our outstanding voting stock at any time within the three years immediately prior to the
date on which it is sought to be determined whether such person is an interested stockholder. Our amended and restated
certificff ate of incorporrr ation includes a provision that, with limited exceptions, restricts us from engaging in any business
combination with an interested stockholder forff three years folff lowing the date that person becomes an interested stockholder.
Such restrictions do not apply to any business combination between Apollo or their direct and indirect transferff ees (as these
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terms are defined in the amended and restated certificff ate of incorporrr ation) and any affiff liate thereof, on the one hand, and us, on
the other.

Our amendeddd and restated certificff ate ott f io ncii orporrr atiott n provides forff exclusive forff um provisions which could limit our
stoctt kholdell rs’ abiliii tyii to obtaitt n aii favorable jll udicdd ial forff um for disdd pus tes.

Our amended and restated certificff ate of incorporrr ation provides that, unless we consent in writing to the selection of an
alternative forff umrr , the Chancery Crr ourt of the State of Delaware shall be, to the fullest extent permitted by law, the sole and
exclusive forff umrr for (a) any derivative action or proceeding brought on our behalf; (ff b) any action asserting a claim of breach of
a fidff ucd iary duty owed by any of our directors, offiff cers, or stockholders; (c) any action asserting a claim arising pursuant to any
provision of the DGCL or of our amended and restated certificff ate of incorporrr ation or our amended and restated bylaws; or (d)
any action asserting a claim against us or any of our directors or officers governed by the internal affairs doctrine. In addition,
our amended and restated certificate of incorporrr ation also provides that, unless we consent in writing to the selection of an
alternative forff umrr , the federal district courts of the United States of America shall be the exclusive forff umrr for the resolution of
any complaint asserting a cause of action arising under the Securities Act. The exclusive forff umrr provision in our amended and
restated certificff ate of incorporrr ation does not apply to suits brought to enforce any duty or liabia lity created by the Exchange Act
or any other claim forff which the federal courts have exclusive jurisdiction. To the extent that any such claims may be based
upon federal law claims, Section 27 of the Exchange Act creates federal jurisdiction over all suits brought to enforce any duty
or liabia lity created by the Exchange Act or the rules and regulations thereunder. Any person or entity purchasing or otherwise
acquiring any interest in shares of our capital stock will be deemed to have notice of and, to the fulff lest extent permitted by law,
to have consented to the provisions described in this paragraph.a These provisions may limit a stockholders’ abia lity to bring a
claim in a judicial forum of their choosing, which may discourage lawsuits against us and our directors, offiff cers, and other
employees.

Our amendeddd and restated certificff ate ott f io ncii orporrr atiott n contains a provision renouncing our interest and expeee ctantt cy in
certain corporate ott pporo tunitieii s.

Funds affiff liated with or managed by Apollo and certain other investors in our indirect parent entities (“Co-Investors”) received
certain rights, including the right to designate one person to serve as a director (such director, the “Co-Investor Designee”) as
long as such Co-Investor’s ownership exceeds a specified threshold. As of the date of this Annual Report, one Co-Investor has
the right to designate a Co-Investor Designee. Under our Stockholders Agreement with Prime Security Services TopCo Parent
L.P., dated January 23, 2018, as amended, Ultimate Parent has the right, but not the obligation, to nominate the Co-Investor
Designee to serve as a member of our Board of Directors. Ultimate Parent’s right to nominate the Co-Investor Designee is in
addition to Ultimate Parent’s right to nominate a specified percentage of the directors (“Apollo Designees”) based on the
percentage of our outstanding common stock beneficially owned by Apollo.

Under our amended and restated certificff ate of incorporrr ation, none of Apollo, the one Co-Investor that maintains a right to
appoint a director, or any of their respective portfolff io companies, funds, or other affiff liates, or any of their offiff cers, directors,
agents, stockholders, members, or partners have any duty to refraff in from engaging, directly or indirectly, in the same business
activities, similar business activities, or lines of business in which we operate. In addition, our amended and restated certificff ate
of incorporation provides that, to the fulff lest extent permitted by law, no officer or director of ours who is also an offiff cer,
director, employee, managing director, or other affiff liate of Apollo or the Co-Investor will be liabla e to us or our stockholders for
breach of any fidff ucdd iary duty by reason of the factff that any such individual directs a corporate opportunity to Apollo or the Co-
Investor, as appla icable, instead of us, or does not communicate information regarding a corporrr ate opportunity to us that the
offiff cer, director, employee, managing director, or other affiff liate has directed to Apollo or the Co-Investor, as appla icable. As of
the date of this Annual Report, this provision of our amended and restated certificff ate of incorporrr ation relates only to the Apollo
Designees and the Co-Investor Designee. There are currently twelve directors of our Company, six of whom are Apollo
Designees and one of whom is a Co-Investor Designee. These potential conflicff ts of interest could have a material adverse effectff
on our business, financial condition, results of operations, cash floff ws, or prospects if attractive corporrr ate opportunities are
allocated by Apollo or the Co-Investor to itself or their respective portfolff io companies, funds, or other affiff liates instead of to us.

We may ia ssuii e prefee rred securitiett s, the tertt msrr of which could adverserr ly affeff ct the votintt g power or value of oo ur common stoctt k.

Our amended and restated certificff ate of incorporrr ation authorizes us to issue, without the appra oval of our stockholders, one or
more classes or series of preferred securities having such powers; designations; preferences; limitations; and relative,
participating, optional, or other rights, including preferff ences over our common stock with respect to dividends and other
distributions, as our Board of Directors may determine. The terms of one or more classes or series of preferred securities could
adversely impact the voting power or value of our common stock. For example, we might grant holders of preferff red securities
the right to elect some number of our directors in all events or on the happening of specified events or the right to veto specified
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transactions. Similarly, the repurchase or redemption rights or liquidation preferences we might assign to holders of preferff red
securities could affect the residuad l value of the common stock.

We cannot guaranteett that our share repuee rchase program willii be fully consummated or thatt t it wii ill enhance lonll g-term
shareholdell r value. See haSS re repuee rchases and dividend payments,tt includindd g recent changes in the amount of our divdd idendd d,
could all lso incii rease thett volatilitll y ott f to hett tradingii price of oo ur stoctt k and willii diminii ish our cash reserves.

Our Board of Directors has authorized a share repurchase plan (the “Share Repurchase Plan”), pursuant to which the Company
is authorized to repurchase, through late January 2025, up to a maximum aggregate amount of $350 million of shares of the
Company's common stock. We cannot guarantee that the Share Repurchase plan will be fully consummated. The Company is
not obligated to repurchase any of its shares of common stock, and the timing and amount of any repurchases will depend on
legal requirements, market conditions, stock price, the availabia lity of the safe hff arborr provided by RulRR e 10b-18 under the
Exchange Act, alternative uses of capital, and other factors. Further, our share repurchases could affect our share trading prices,
increase their volatility, reduce our cash reserves and may be suspended or terminated at any time, which may result in a
decrease in the trading price of our stock.

ITEM 1B. UNRESOLVED STAFF COMMENTS.

None.

ITEM 1C. CYBERSECURITY.

We view cybersecurity as the prevention and timely detection and correction of any unauthorized occurrence or series of related
unauthorized occurrences that are on or conducted through ADT’s information systems and that jeopardizes the confidff entiality,
integrity, or availabia lity of ADT’s systems or any information residing therein. We believe that the safetff y, security, and privacy
of our customers are fundamental to the services we provide. Our cybersecurity policies guide us as we strive to continuously
enhance methods, best practices, and technologies to better monitor and protect customer data and inforff m and enable customers
to make choices abouta their data privacy. We carefulff ly consider data privacy when developing our own products and when
incorporating products provided by our business partners.

Risk Management and Strategy

As part of our Enterprise Risk Management program, ADT identifieff s, assesses, and develops risk mitigation plans for the
company, including those relating to cybersecurity risks. The Company’s Chief Information Security Officer (“CISO”), who is
designated as a Certifieff d Inforff mation Systems Security Profesff sional (“CISSP”), is responsible for developing and implementing
plans and strategies to mitigate these risks. The CISO also leads the Company’s cybersecurity risk assessment, which includes
security posture scoring, vulnerabia lity assessments, process maturt ity, and tooling coverage. As part of this process, ADT uses
the folff lowing tools and procedurd es:

• utilizing “SecurityScorecard” (a third-party inforff mation security company that rates cybersecurity postures of
corporate entities for the purposrr es of third-party management and information technology (“IT”) risk management),
which provides an independent external enterprise view of ADT’s security posture with a focff us on publicly exposed
systems;

• assessing, and continuously developing and executing on our preventative and detective controls aligned with the
National Institute of Standards and Technology (“NIST”) cybersecurity framework, including an annual audit of these
internal controls;

• conducting third-party penetration testing;
• performing attack and breach simulations; and
• working with our cybersecurity vendors to ensure tooling and processes are fully adopted to provide the highest levels

of protection.

Governance

Cybersecurityii Managea ment Team and Board Oversirr ghi t

ADT’s Board of Directors, through its Audit Committee, has primary responsibility for overseeing cybersecurity risk
management and receives at least annual updau tes on the statust of ADT’s cybersecurity program froff m our CISO. This updau te is
provided in a special Audit Committee session and includes reports on ADT’s security posture and SecurityScorecard
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assessment (rating and benchmarking), incident response, and vulnerabia lity management. The Audit Committee reviews and
discusses with management the Company’s cybersecurity threats, vulnerabia lities, defenses, and planned responses.
Additionally, the Audit Committee will receive and discuss reports froff m management with the purposrr e of identifyiff ng threats
and vulnerabia lities, and it will monitor the effeff ctiveness and progress of the actions and initiatives undertaken to mitigate such
threats. ADT’s Cybersecurity Incident Response Plan has been approved by the Audit Committee. In addition, the Audit
Committee participates in ADT’s annual Cybersecurity Incident Tabla etop exercises and event simulations.

Our cybersecurity management governance structurt e is led by a CISO (reporting into the Chief Information Officer) with the
supporu t of an established Information Security (“InfoSec”) function that is responsible for maintaining and monitoring ADT’s
cybersecurity infrastructurt e. ADT also has a Data Privacy Offiff cer (reporting into the Chief Legal Offiff cer) whose role is to
ensure ADT’s processes and protections over sensitive data comply with applicable data protection rulrr es and regulations. In
addition to the activities described abovea under “Risk Management and Strategy,” we have a cybersecurity council (composed
of ADT management with expertise in IT security, compliance, and communications) that meets quarterly to review and discuss
compliance, cybersecurity risk, and preventive programs.

ADT also conducts privacy impact assessments and empowers its employees to effeff ctuat te these privacy considerations on an
ongoing basis. All ADT team members are required to complete and acknowledge annual training to raise awareness of current
security risks and behavior and around our Information Security and Privacy policies. Additional education and training are also
required forff specific groups based on their roles within the organization.

Incident Response and Assessment PolPP icll ies and Procedures

ADT aligns with industry-rr standard cybersecurity frameworks designed to protect the company and customer data froff m
unintentional disclosure, cybersecurity events, and other threats of all severity levels. As part of our alignment with these
frameworks we have a Cybersecurity Incident Response Plan that outlines actions to be taken after identifyiff ng a suspected
information security breach and the people responsible for managing those actions. Additionally, this plan outlines
communication responsibilities durd ing incidents of all severity levels.

If a materiality assessment is required, the CISO will report such incident to the Chief Legal Offiff cer who will then determine in
consultation with other persons as appropriate, without unreasonabla e delay, whether the incident is material to the Company.
The incident materiality determination will be made by considering all relevant quantitative and qualitative facff tors, on an
individual basis and in the aggregate forff multiple and/or a series of incidents. While ADT has not experienced a material direct
data breach within its infraff structurt e, a material breach would likely be the result of external and/or internal threats and
vulnerabia lities to data, systems, websites, and/or producd ts, including ransomware threats, email fraff ud, phishing attacks, data
breaches, and customer product compromises including the theft of data and/or funds.

For additional inforff mation regarding how cybersecurity threats have materially affeff cted or are reasonabla y likely to materially
affeff ct our business strategy, results of operations or financial condition, see “Riskii Factors—rr ”:

• “—De— laysa , costs, and disruii ptu ions that result from upgrading, integre ating, and maintaining thett security of our
infon rmation and technology networksrr and systyy ems could mll aterially adverserr ly affeff ct us”

• “—If— we do not effeff ctively ill mplement our plans to migri ate our technology infrn astructure to the cloud, we couldll
experience signigg fii cant disruii ptu ions in our operations, which could hll ave a material adverserr effeff ct on our results ott fo
operations and financial condition”

• “—Cybersecurity breaches or threats ott r other unauthortt ized access or attempts to access to our systyy ems couldll
compromiseii the security ott f oo ur systyy ems and othett rwise disruptu our normal opeo rations which could hll ave a material
adverserr effeff ct on our business, results of operations and financial condition,” and

• “—Our indepee ndent, tt hitt rd-pdd arty authortt ized dealers mrr ay not be able to mitigate certain riskii s skk uch as inforff mation
technology bgg reaches, data security breaches, product liability, eyy rrors and omissions, and marketkk ing complm iance”.

ITEM 2. PROPERTIES.

The discussion below excludes certain properties that no longer belong to ADT as a result of the Commercial Divestiture. In
addition, ADT will charge rent to the Commercial Business forff certain shared properties that are leased by ADT wherein the
Commercial Business will continue its operations for an agreed upon period of time.

As of December 31, 2023, we owned or leased appra oximately 180 sales and service officff es, including 38 in our Solar segment,
that are supported by our regional distribution centers, as well as our nationwide network of multi-use sales, customer, and fieff ld
supporu t locations housing our six UL-listed monitoring centers. Approximately half of the Solar offiff ces were closed prior to
December 31, 2023.
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We lease our properties through our main operating entities, ADT LLC and ADT Solar LLC, which generally correspond with
our operating segments, CSB and Solar, respectively.

As of December 31, 2023, we leased 2.3 million square feet of space in the U.S. primarily under long-term operating leases
with third parties, including 100 thousand square feet for our corporate headquarters in Boca Raton, Florida, which we renewed
during 2023. We also own 386 thousand square feet of space in the U.S.

We regularly evaluate the suitabia lity, adequacy, productive capacity, and utilization of our existing principal physical
properties. A portion of our employees continue to work from home under both permanent and temporary arr rrangements. Other
initiatives, such as our Virtuat l Assistance Program, may also impact our physical property needs in the future as we are abla e to
service more of our customers remotely. We continue to believe our properties are adequately maintained and are suitabla e forff
our business as presently conducted.

ITEM 3. LEGAL PROCEEDINGS.

We are subject to various claims and lawsuits in the ordinary crr ourse of business, which include commercial general liability
claims, automobile liabia lity claims, contractuatt l disputes, worker’s compensation claims, labor law and employment claims,
claims related to alleged alarm system failures, claims that the Company infringed on the intellectuat l property of others, and
consumer and employment class actions. We are also subju ect to regulatory arr nd governmental examinations, informff ation
requests and subpoeu nas, inquiries, investigations, and threatened legal actions and proceedings. In connection with such formff al
and inforff mal inquiries, we receive numerous requests, subpoenas, and orders forff documents, testimony, and informff ation in
connection with various aspects of our activities.

Additional inforff mation in response to this Item is included in Note 14 “Commitments and Contingencies” in the Notes to
Consolidated Financial Statements and is incorporated by reference into Part I of this Annual Report. Our consolidated financial
statements and the accompanying Notes to Consolidated Financial Statements are filed as part of this Annual Report under Item
15 “Exhibit and Financial Statement Schedules” and are set forth beginning on page F-1 immediately folff lowing the signature
pages of this Annual Report.

ITEM 4. MINE SAFETY DISCLOSURES.

Not Applicable.
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PART II

ITEM 5. MARKET FOR REGISTRANT’S COMMON EQUITY, RELATED STOCKHOLDER
MATTERS, AND ISSUER PURCHASES OF EQUITY SECURITIES.

Market Information and Stockholders of Record

We have two classes of common stock outstanding, Common Stock and Class B Common Stock.

Common StoSS ck - Our Common Stock is listed on the NYSE under the symbol “ADT.”

As of February 20, 2024, the number of stockholders of record of Common Stock was 242, which does not include the number
of stockholders who hold our Common Stock through banks, brokers, and other finff ancial institutions.

Clasl s B Common StoSS ck - There is no established public trading market forff shares of Class B Common Stock; and Google is,
and has been, the only stockholder of record since the stock’s issuance in 2020.

Stock Performance Graph

The folff lowing graph compares the cumulative total stockholder returt n, calculated on a dividend-reinvested basis, assuming that
$100 was invested on the last trading day beforff e the beginning of the fifthff preceding fisff cal year, in each of the folff lowing: (i) our
Common Stock; (ii) the Standard & Poor's (“S&P”) 500 Index; and (iii) the S&P North America Consumer Services Index, a
peer group. The grapha is not, and is not intended to be, indicative of future performance of our Common Stock.

Date ADT Inc. S&P 500 Index
S&P North America

Consumer Services Index
12/31/2019 $146 $131 $127
12/31/2020 $147 $156 $136
12/31/2021 $160 $200 $156
12/31/2022 $176 $164 $129
12/31/2023 $135 $207 $169

The information contained in this section shall not be deemed “soliciting material” or to be “fileff d” with the SEC or incorporated
by reference in futurff e filinff gs with the SEC, or otherwise subju ect to the liabia lities under Section 18 of the Exchange Act, except
to the extent we specifically incorporate it by referenff ce into such filing.
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Recent Sales of Unregistered Equity Securities

ere were no sales of unregistered equity securities during the three months ended December 31, 2023.

Use of Proceeds from Registered Equity Securities

We did not receive any proceeds froff m sales of registered equity securities durdd ing the three months ended December 31, 2023.

Issuer Purchases of Equity Securities

There were no repurchases of any shares of our Common Stock durd ing the three months ended December 31, 2023.

Share Repuee rchase Planll

On January 24, 2024, the Company's Board of Director's announced a share repurchase plan (the “Share Repurchase Plan”),
pursuant to which the Company is authorized to repurchase, through late January 2025, up to a maximum aggregate amount of
$350 million of shares of the Company's common stock under this Share Repurchase Plan.

The Company may effect these repurchases pursuant to one or more open market or private transactions, including pursuant to a
plan that qualifieff s forff the affirmative defenff se provided by RulRR e 10b5-1 under the Exchange Act, or pursuant to one or more
accelerated share repurchase agreements.

The Company is not obligated to repurchase any of its shares of common stock, and the timing and amount of any repurchases
will depend on legal requirements, market conditions, stock price, the availabia lity of the safe hff arborr provided by RulRR e 10b-18
under the Exchange Act, alternative uses of capital, and other factors.

As of the date of this 2023 Annual Report, the Company has not made any repurchases under the Share Repurchase Plan.

ITEM 6. RESERVED.

ITEM 7. MANAGEMENT’S DISCUSSION AND ANALYSIS OF FINANCIAL CONDITION
AND RESULTS OF OPERATIONS.

Table of Contents

• Introduction
• Business and Basis of Presentation
• Factors Affecting Operating Results
• Key Performance Indicators
• Results of Operations
• Non-GAAP Measures
• Liquidity and Capital Resources
• Critical Accounting Estimates
• Accounting Pronouncements

INTRODUCTION

The folff lowing discussion and analysis should be read in conjunction with our consolidated financial statements and the related
notes thereto included elsewhere in this Annual Report. This section is intended to (i) provide material information relevant to
the assessment of our results of operations and cash floff ws; (ii) enhance the understanding of our financial condition, changes in
financial condition, and results of operations; and (iii) discuss material events and uncertainties known to management that are
reasonabla y likely to cause reported finff ancial information not to be necessarily indicative of futff urt e performance or of future
financial condition.

Included below are year-over-year comparisons between 2023 and 2022. The Company is including a year-over-year
comparison between 2022 and 2021, under such headings, forff selling, general, and administrative expenses and Adjusted
EBITDA, which were impacted by the Commercial Divestiture and classification of the Commercial Business as a discontinued

50



operation. The classification of the Commercial Business as a discontinued operation did not impact the remaining discussions
on results of operations. Such discussions generally included analysis specific to activities within a certain business segment,
and therefore, the explanations did not materially change as a result of such classification. For furff ther information on year-over-
year comparisons between 2022 and 2021 not impacted by the Commercial Divestiture, referff to Item 7 “Management’s
Discussion and Analysis of Financial Condition and Results of Operations” in the Amended 2022 Annual Report, which was
filed with the SEC on July 27, 2023.

The folff lowing discussion and analysis contains forward-looking statements about our business, operations, and financial
performance based on current plans and estimates involving risks, uncertainties, and assumptions, which could diffeff r materially
from actuat l results. Factors that could cause such differences are discussed in the sections of this Annual Report titled Item 1A
“Risk Factors” and “Cautionary Statements Regarding Forward-Looking Statements.”

Unless otherwise noted, the discussions below relate to the Company’s continuing operations.

BUSINESS AND BASIS OF PRESENTATION

ADT Inc. is a leading provider of security, interactive, and smart home solutions serving residential and small business
customers in the U.S. Our mission is to empower people to protect and connect what matters most with safe, smart, and
sustainabla e solutions, delivered through innovative offerff ings, unrivaled safety, and a premium experience because we believe
that everyonerr deserves to feel safe.

As discussed below, on October 2, 2023, we completed the divestiture of our Commercial Business, which provided security
and other solutions to commercial customers; and in January 2024, we announced our plans to exit the residential solar
business.

All finff ancial information presented in this section has been prepared in U.S. dollars and in accordance with GAAP, excluding
our Non-GAAP measures, and includes the accounts of ADT Inc. and its subsu idiaries. All intercompany transactions have been
eliminated. Since the Commercial Divestiture, we report current and historical financial and operating inforff mation forff our two
remaining segments, CSB and Solar.

For a more detailed discussion of our business, segments, and basis of presentation, refer to Item 1 “Business” and Note 1
“Description of Business and Summary orr f Significant Accounting Policies” in the Notes to Consolidated Financial Statements
in Item 15 “Exhibit and Financial Statement Schedules.”

FACTORS AFFECTING OPERATING RESULTS

The factff ors described herein could have a material adverse effecff t on our business, financial condition, results of operations,
cash floff ws, and/or key performance indicators.

As of December 31, 2023, we served approximately 6.4 million security monitoring service subscribers. Generally, a significant
upfroff nt investment is required to acquire new subscribers, that in turn provide ongoing and predictable recurring revenue.
Although the economics of an installation may vary depending on the customer type, acquisition channel, and product offering,
we generally achieve revenue break-even in appra oximately two years.

Our CSB results are impacted by the mix of transactions under a Company-owned equipment model versus a customer-owned
equipment model (referred to as outright sales), as there are diffeff rent accounting treatments appla icable to each model, as well as
the mix, price, and type of offeff rings sold (see Note 2 “Revenue and Receivabla es”). Since March 2021, subsu tantially all new
profesff sionally installed CSB transactions have taken place under a Company-owned model. As we continue to build our
partnership with Google, introduce new or enhance current offeff rings, and refine our go-to-market appra oach, we expect to see a
shift tff oward an increasing proportion of outright sales transactions, which will impact results in future periods when those
changes occur. We have experienced, and expect to continue to experience, an increase in the proportion of ADT self set-up
customers, which are considered outright sales and typically have lower monthly recurring fees than our profesff sional
installations, but we believe will allow us to grow our subsu criber base through access to the fast-growing do-it-yourself (“DIY”)
market.

The prices we are abla e to charge forff our products and services are impacted by the type, quality, and complexity of the offerings
that we provide; the introduction of additional feaff tures and offeff rings that increase value to the customer; and the competitive
and macroeconomic environments in which we operate.

Demand for our offeff rings may be impacted by the overall economic conditions in the geographies in which we operate, the
price and quality of our offeff rings compared to those of our competitors, as well as changes in competition such as froff m the
acquisition or disposition of similar businesses by us or our competitors. Growth in our CSB segment can be impacted by the
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overall state of the housing market, the perceived threat of crime, the occurrence of significant life eff vents such as the birth of a
child or opening of a new business, or the availabia lity of finff ancial incentives provided by insurance carriers.

New customer additions and customer attrition have a direct impact on our financial results, including revenue, operating
income, and cash floff ws. A portion of our CSB recurring customer base can be expected to cancel service each year as
customers may choose to terminate or not to renew their contracts forff a variety of reasons including, but not limited to,
relocation, loss to competition, cost, or service issues. Relocations are sensitive to changes in the residential housing market,
and fewff er relocations generally lead to improvements in gross customer revenue attrition but less new customer additions.
Additionally, non-payment disconnects generally increase in a weaker macroeconomic environment.

For example, durd ing 2022 and 2023, we experienced fewer relocation disconnects and higher non-pay disconnects largely
related to housing market conditions and the weaker macroeconomic environment. As a result of continued changes in the
macroeconomic environment, we are currently unable to determine whether there will be any ongoing or further impacts on
these trends, and we may continue to experience fluctuations in these or other trends in the futff urtt e.

Seasonality and weather-related incidents or natural disasters such as hurricanes and winter storms may impact certain areas in
which we operate resulting in power outages and service disruptrr ions to certain of our customers. Depending on the severity and
nature of the event, material impacts may occur as a result of these incidents.

We have made significant progress toward increasing the variety of our offeff rings to accommodate increased consumer interest
in automated security and other mobile technology applications due to advancements in technology, younger generations of
consumers, and shifts to de-urbar nization. Advances in technology are also helping us to improve our offeff rings and reducdd e
certain costs. For example, our Virtuatt l Assistance Program provides our customers the ability to troubleshoot and resolve
certain service issues, as well as other functions, through a live video stream with our skilled technicians. This provides
customers with more options for receiving certain services that best fit their lifesff tyles while reducing our costs and eliminating
thousands of vehicle trips each day.

We may experience an increase in costs associated with factors, including but not limited to (i) offeff ring a wider variety of
products and services; (ii) providing a greater mix of interactive and smart home solutions; (iii) replacing or upgrading certain
system components dued to technological advancements, cybersecurity upgrades, or otherwise; (iv) supply chain disruptrr ions; (v)
inflationary pressures on costs such as materials, labora , and fuel; and (vi) other changes in prices, interest rates, or terms from
our supplu iers or vendors, or third party lenders. Changes in interest rates or terms froff m third-party lenders or our other finff ancing
partners are impacted by facff tors such as increases in the benchmark interest rate or other developments in the finff ancial markets.
We aim to continuously evaluate and respond to changes in the above to drive efficiencies and meet customer demands.

As part of our response to changes or pressures in the current macroeconomic environment, we have been evaluating, and
continue to evaluate, cost-saving opportunities such as reducdd ing headcount or our physical facilities footff prt int when appra opriate,
and reducd ing non-essential spend. While we have experienced some increase in costs as a result of inflaff tion, we have, forff the
most part, been able to offsff et the rising costs through price increases to our customers, as well as cost-saving opportunities.

Commercial Divestiture

As discussed in Note 1 “Description of Business and Summary of Significant Accounting Policies” and Note 5 “Divestitures,”
on October 2, 2023, GTCR acquired all of the issued and outstanding equity interests of the entities comprising our Commercial
Business for a total purchase price of approximately $1,613 million in cash, subju ect to certain customary adjud stments as set
forth in the Commercial Purchase Agreement. We received net proceeds of appra oximately $1,585 million, excluding transaction
costs of $22 million, and recognized a gain on the sale of appra oximately $630 million, which is refleff cted in income (loss) from
discontinued operations, net of tax. We used the majority of the net proceeds froff m the Commercial Divestiture for debt
reduction (see Note 8 “Debt”).

The results of the Commercial Business through the date of sale are reported as a discontinued operation forff current and
historical periods. Additionally, the cash floff ws and comprehensive income (loss) of the Commercial Business through the date
of sale have not been segregated and are included in the Consolidated Statements of Cash Flows and Consolidated Statements
of Comprehensive Income (Loss), respectively, for all periods presented.

Gross customer revenue attrition and recurring monthly revenue (as definff ed and discussed below) have been presented forff the
current period, and recast forff prior periods, to refleff ct only the CSB segment.

During the fourff th quarter of 2023, we began recording income associated with the Commercial TSA, which is recognized in
other income (expense) and was not material during 2023. However, the Commercial TSA is expected to be material in future
periods during the transitional period of up tu o 24 months afteff r the closing of the Commercial Divestiture.
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During 2023, we utilized a significant portion of our net operating losses (“NOLs”) to offset the gain generated from the sale of
the Commercial Business. As of December 31, 2023, we expect to utilize our remaining NOLs durd ing 2024. The Company
expects to become a fedff eral cash taxpayer in 2024 or 2025 depending on future losses generated by the business, specificff ally
with regard to the closure of the Solar business.

Unless otherwise noted, our results of operations discussed below relate to continuing operations and will be impacted by the
Commercial Divestiture.

ADT Solar Exit

As previiouslyly didiscllosedd, iin Nove bmber 2023, we announc ded a pllan to streamliline thhe solla br busiiness to focff us on hthe top
pperformiingg markkets andd ratiionalilize thhe ove hrh dead and id infraff structurtt e of thhe bbusiiness. As part of hthiis lplan, we cllosedd a isignignifificant
numbber of bf branchhes thhat operate hthe s lolar bbusiiness allo gng iwi hth makiki gng asso iciat ded hhe dadcount redduc itions.

On Janua yry 19, 2024, afteff r a strategigic reviiew of thhe bbusiiness a dnd contiinuedd macroeconomiic and id i dndustryy prr ressures, hthe
Companyy’s Boa drd of iDirectors appra ovedd a lplan to fullllyy e ixit thhe re isiddentiiall s lolar bbusiiness, hwhiichh m yay iin lcl dude hthe transiitiion of
components of thhe bbusiiness to o hther partiies. hThe ADT Sollar E ixi it is expect ded to bbe complleted dd durd iingg 2024.

As of Decembber 31, 2023, hchargges a dnd cashh expe dinditures r lelat ded to hthe ADT Sollar E ixi ht have not bbeen mate iri lal.

In connection with the ADT Solar Exit, we currently expect to incur additional aggregate charges of approximately $70 million
- $110 million, related to (a) employee separation costs of approximately $7 million - $10 million, (b) long-lived asset
impairments and write-off of deferred implementation costs associated with cloud computing arrangements of appra oximately
$16 million - $20 million, (c) contract termination charges of approximately $6 million - $10 million, (d) the write-down and
disposition of inventory orr n hand of appra oximately $15 million - $22 million, and (e) other charges of approximately $26
million - $48 million, which primarily relates to the impact associated with the disposition of the existing installation pipeline.

We expect to iincur futff urt e aggggr gegate cashh expe dinditures asso iciat ded iwi hth hthe ADT Sollar E ixit of appra ioximatelyly $$50 imillillion - $$70
illmilliion.

hThe ADT Sollar E ixi it is expect ded to bbe complleted dd durd iingg 2024.

The estimated charges and cash expenditures resulting froff m these actions could change materially, including that the Company
may incur additional charges and cash expenditures dued to various factors including unknown or unforff eseen costs as part of
these actions.

Google Partnership Update

The Google Commercial Agreement specifies each party shall contribute $150 million toward the joint marketing of devices
and services; customer acquisition; employee training; and technology updates. Each party is required to contribute such fundsff
in three equal tranches, subju ect to the attainment of certain milestones. In August 2022, we amended the Google Commercial
Agreement, pursuant to which Google has agreed to commit an additional $150 million to furff ther fund, as mutually agreed to
by us and Google, growth, data and insights, producd t innovation and technology advancements, customer acquisition, and
marketing. The additional fundsff will be contributed in three equal tranches, subju ect to the attainment of certain milestones.

During 2023, we were reimbursed $40 million forff certain joint marketing expenses we incurred.

In December 2023, the Company and Google entered into the Google Cloud Agreement Addendum, pursuant to which Google
has agreed to provide certain credits, discounts, and other incentives for use of the Google Cloud Platform to the Company, and
the Company has committed to purchasing $200 million of Google Cloud Platform services over seven years (through
December 2030), as discussed in Note 14 “Commitments and Contingencies” in the Notes to Consolidated Financial
Statements.

Additionally, durd ing 2023, we launched our proprietary ADT+ appa for our self setup lu ine of DIY smart home security producdd ts,
including Google Nest offerings. During the fourth quarter of 2023, we began our phased rollout of our ADT+ app forff
profesff sional installation along with a new interactive and hardware lineup.u

Tax Matters

Federal TaxTT Legie slii atll iott n

Certain changes to U.S. fedff eral tax law included in the Tax Cuts and Jobs Act of 2017 had a delayed effective date until 2022.
Under IRC Section 163(j)(( , the limitation on net business interest expense deducd tions are no longer increased by deductions for
depreciation, amortization, or depletion. Under IRC Section 174, specified research and experimentation expenditures are now
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capitalized and amortized. These items have resulted in increased taxabla e income and an acceleration of our net operating loss
utilization.

Potentiatt l forff Future Valuatiott n Allowance

The valuation allowance forff deferred tax assets relates to the uncertainty of the utilization of certain U.S. federal and state
deferred tax assets. In evaluating the Company’s abia lity to recover its deferred tax assets, the Company considers all availabla e
positive and negative evidence, including enacted legislation such as the updates described above, which impact our assessment
of whether a valuation allowance is needed.

We believe that our deferred tax asset forff disallowed interest under IRC Section 163(j)(( will continue to grow from its current
level. There is currently significant uncertainty in the matters we consider when evaluating our valuation allowance needs. Any
material change to our valuation allowance in subsequent periods could materially and adversely impact our operating results.

Other Updates

Stattt e Ftt arFF m Prr arPP tnershrr ip

Beginning in 2023, certain State Farm customers were abla e to receive ADT home security products and professional monitoring
at a reducd ed cost as part of the partnership between ADT and State Farm. In addition, through this program, ADT has access to
certain State Farm customers, which provide opportunities to reach additional markets. As of December 31, 2023, the State
Farm partnership operated in 13 states in the U.S. During 2023, we used approximately $9 million of the Opportunity Fund for
project initiatives.

Refer to Note 11 “Equity” in the Notes to Consolidated Financial Statements forff further inforff mation.

Radio ConCC version Program

During 2019, we commenced a program to replace the 3G and CDMA cellular equipment used in many of our security systems
as a result of the cellular network providers retiring their 3G and CDMA networks by the end of 2022. The program was
completed in 2023, and we incurred a total of $276 million net radio conversion costs throughout the program, the majoa rity of
which was incurred in 2021.

For those customers who did not transition prior to or have not transitioned since the appla icable network sunset, the loss of
signal to our security systems and certain services we provide may impact our ability to bill and/or collect from these customers
in the futff urt e and may impact our attrition. This impact has not been, and is not expected to be, material.

KEY PERFORMANCE INDICATORS

We evaluate our results using certain key performance indicators, including the operating metrics recurring monthly revenue
(“RMR”) and gross customer revenue attrition, as well as the non-GAAP measure Adjusted EBITDA. Computations of our key
performance indicators may not be comparable to other similarly titled measures reported by other companies.

Certain operating metrics are appra oximated, as there may be variations to reported results due to certain adjud stments we might
make in connection with the integration over several periods of acquired companies that calculated these metrics diffeff rently or
periodic reassessments and refinff ements in the ordinary crr ourse of business, including changes dued to system conversions or
historical methodology differences in legacy systems.

RMR

RMR is generated by contractuat l recurring fees for monitoring and other recurring services provided to our CSB customers,
including contracts monitored but not owned.

We use RMR to evaluate our overall sales, installation, and retention performance. Additionally, we believe the presentation of
RMR is useful to investors because it measures the volume of revenue under contract at a given point in time, which is a useful
measure forff forecasting future revenue performance as the majority of our revenue comes froff m recurring sources.

Gross Customer Revenue Attrition

Gross customer revenue attrition forff our CSB segment is defined as RMR lost as a result of customer attrition, net of dealer
charge-backs and reinstated customers, excluding contracts monitored but not owned and self-sff etup/t DIY customers. Customer
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sites are considered canceled when all services are terminated. Dealer charge-backs represent customer cancellations charged
back to the dealers because the customer canceled service durdd ing the charge-back period, which is generally thirteen months.

Gross customer revenue attrition is calculated on a trailing twelve-month basis, the numerator of which is the RMR lost durd ing
the period dued to attrition, net of dealer charge-backs and reinstated customers, and the denominator of which is total annualized
RMR based on an average of RMR under contract at the beginning of each month durdd ing the period, in each case, excluding
contracts monitored but not owned and self-sff etup/t DIY customers.

We use gross customer revenue attrition to evaluate our CSB retention and customer satisfaction performance, as well as
evaluate subsu criber trends by vintage year. Additionally, we believe the presentation of gross customer revenue attrition is
usefulff to investors as it provides a means to evaluate drivers of customer attrition and the impact of retention initiatives.

Adjusted EBITDA

Adjud sted EBITDA is a non-GAAP measure. Our definff ition of Adjud sted EBITDA, a reconciliation of Adjusted EBITDA to
income (loss) from continuing operations (the most comparable GAAP measure), and additional inforff mation, including a
description of the limitations relating to the use of Adjusted EBITDA, are provided under “—Non-GAAP Measures.”
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RESULTS OF OPERATIONS

n thousands, excepee t as otherwiseii indicated) Years Ended December 31, $ Change
Results of Operations:p 2023 2022 2021 2023 vs. 2022 2022 vs. 2021
Revenue:
Monitoring and related services $4,178,998 $4,053,048 $3,882,290 $ 125,950 $ 170,758
Security installation, product, and other 473,826 328,856 273,082 144,970 55,774
Solar installation, product, and other 329,835 786,426 47,351 (456,591) 739,075
Total revenue 4,982,659 5,168,330 4,202,723 (185,671) 965,607

Cost of revenue (exclee uding depre eciation and amortization):
Monitoring and related services 604,368 596,664 629,204 7,704 (32,540)
Security installation, product, and other 147,314 102,118 108,823 45,196 (6,705)
Solar installation, product, and other 256,784 501,710 34,758 (244,926) 466,952
Total cost of revenue 1,008,466 1,200,492 772,785 (192,026) 427,707

Selling, general, and administrative expenses 1,539,579 1,662,826 1,541,330 (123,247) 121,496
Depreciation and intangible asset amortization 1,350,980 1,615,830 1,839,658 (264,850) (223,828)
Merger, restrucr turing, integration, and other 62,172 17,229 39,159 44,943 (21,930)
Goodwill impairment 511,176 200,974 — 310,202 200,974
Operating income (loss) 510,286 470,979 9,791 39,307 461,188

Interest expense, net (572,150) (264,265) (456,825) (307,885) 192,560
Loss on extinguishment of debt (16,621) — (37,113) (16,621) 37,113
Other income (expense) 11,958 (57,568) 8,313 69,526 (65,881)
Income (loss) from continuing operations beforff e income
taxes and equity in net earnings (losses) of equity method
investee (66,527) 149,146 (475,834) (215,673) 624,980

Income tax benefitff (expense) (4,585) (37,682) 131,657 33,097 (169,339)
Income (loss) from continuing operations beforff e equity
in net earnings (losses) of equity method investee (71,112) 111,464 (344,177) (182,576) 455,641

Equity in net earnings (losses) of equity method investee 6,572 (4,601) — 11,173 (4,601)
Income (loss) from continuing operations (64,540) 106,863 (344,177) (171,403) 451,040

Income (loss) from discontinued operations, net of tax 527,549 25,800 3,357 501,749 22,443
Net income (loss) $ 463,009 $ 132,663 $ (340,820) $ 330,346 $ 473,483

Key Perforff mance Indicators:y (1)

RMR $ 353,064 $ 341,025 $ 328,073 $ 12,039 $ 12,952
Gross customer revenue attrition (percentage) 12.9 % 12.8 % 13.5 % N/A N/A
Adjud sted EBITDA (2) $2,364,800 $2,310,187 $2,107,247 $ 54,613 $ 202,940
_______________________
(1) Referff to the “Key Performance Indicators” section forff the definff itions of these key performance indicators.
(2) Adjusted EBITDA is a non-GAAP measure. Refer to the “Non-GAAP Measures” section forff the definff ition of this term and reconciliation to the

most comparable GAAP measure.
N/A—No— t appa licable.
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2023 Compared to 2022

Revenue

Monitoring and related services revenue (“M&S Revenue”) primarily comprises revenue generated froff m providing recurring
monthly monitoring and other services, as well as revenue from time and materials billings. Security installation, product, and
other revenue comprises installation revenue from the sale and installation of our security systems sold under a customer-owned
model, as well as the recognition of revenue that is deferred upon initiation of a monitoring contract in transactions occurring
under a Company-owned model (amortization of deferff red subscriber acquisition revenue). Solar installation, product, and other
revenue comprises revenue from the sale and installation of our solar systems and energy-storage solutions.

Revenue, as compared to the prior period, primarily reflects:

• CSB M&S Revenue: higher recurring revenue of $127 million primarily driven by an increase in average prices.

• CSB Security installation, product, and other: (i) an increase in installation revenue of $78 million primarily driven
by a higher volume of outright sales transactions and higher installation revenue per unit associated with new
customers under the outright sales transaction model, as well as (ii) an increase of $67 million in the amortization of
deferred subscriber acquisition revenue associated with customers under a Company-owned model.

• Solar installation, product, and other: fewer sales and installations as a result of impacts from macroeconomic
conditions, including higher interest rates.

The increase in RMR, as compared to the prior period, was primarily due to an increase in average prices on new and existing
subsu cribers.

Gross customer revenue attrition, as compared to the prior period, remained relatively flaff t, reflecting higher non-payment and
other disconnects, primarily offset by a decrease in relocations.

Cost of Revenue

Monitoring and related services costs (“M&S Costs”) primarily comprises fieff ld service and call center costs incurred fromff
providing recurring monthly monitoring and other services. Security and solar installation, product, and other costs comprise
costs incurred froff m the installation of our security and solar systems, respectively.

Cost of revenue, as compared to the prior period, primarily reflects:

• CSB Security installation, product, and other: an increase in installation costs due to a higher volume of outright
sales transactions, partially offsff et by a lower volume of in-person service tickets as a result of our Virtuatt l Assistance
Program.

• Solar installation, product, and other: a decrease in installation costs due to fewer sales and installations as
discussed abovea .

Selling, General, and Administrative Expenses (“SG&A”)

The decrease in SG&A, as compared to the prior period, was primarily due to a decrease in our Solar segment of $123 million.

CSB remained relatively flaff t, and primarily included:

• a decrease of $39 million in general and administrative expenses, including a legal settlement earned in 2023,
• a decrease of $28 million in radio conversion costs due to the wind down of the replacement program,
• a decrease of $15 million in advertising costs, primarily due to the receipt of the Google Success Funds, partially offseff t

by increased advertising spend and
• a decrease of $14 million in stock-based compensation as a result of grants that became fulff ly vested in March 2023

associated with one-time grants froff m 2020, offsff et by:
• an increase of $50 million in the allowance forff credit losses primarily related to residential customers and
• an increase of $47 million in selling costs primarily related to the amortization of deferff red subscriber acquisition costs

and commissions.
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Depreciation and Intangible Asset Amortization (“D&A”)

The decrease in D&A was primarily driven by a decrease in the amortization of customer relationship intangible assets of $309
million, primarily related to certain assets acquired as part of the ADT Acquisition, which became fulff ly amortized during the
first quarter of 2023. This decrease was partially offsff et by an increase in the amortization of customer contracts acquired under
our authorized dealer program and froff m other third parties of $15 million, as well as an increase in the depreciation of
subsu criber system assets of $14 million.

Merger, Restructuring, Integration, and Other

rger, restrucrr turing, integration, and other varies year over year and generally represents certain direct and incremental costs
resulting froff m acquisitions, integration and optimization costs as a result of those acquisitions, costs related to restrucrr turing
effoff rts, as well as fair value remeasurements and impairment charges on certain strategic investments.

During 2023, the increase in merger, restructurtt ing, integration, and other, as compared to the prior year period, was driven by
increases in restructurt ing costs of $20 million primarily related to severance benefits and facff ility exits and third-party costs of
$16 million primarily related to the strategic optimization of our Solar segment.

Goodwill Impairment

During 2023 and 2022, we recorded goodwill impairment charges of $511 million and $201 million, respectively, associated
with our Solar reporting unit. Following the impairments during 2023, the balance of goodwill in the Solar reporting unit was
zero. Refer to Note 7 “Goodwill and Other Intangible Assets” and the section “—Critical Accounting Estimates” below forff
further discussion.

Interest Expense, net

During 2023, the increase in interest expense, net, as compared to the prior year period, was primarily driven by:

• a decrease in net unrealized gains of $324 million on our interest rate swaps not designated as cash floff w hedges,

• higher interest expense of $59 million related to the term loan under our First Lien Credit Agreement, and

• $25 million of expense recorded durd ing 2023 associated with the reclassification froff m AOCI of historical losses
related to certain interest rate swaps as those cash floff ws are probabla e of not occurring as a result of the partial
redemption of our First Lien Term Loan dued 2026 in October 2023, partially offsff et by

• a decrease of $96 million related to settlements on our interest rate swaps.

Loss on Extinguishment of Debt

Loss on extinguishment of debt includes the payment of call and redemption premiums, the write-off of unamortized deferred
financing costs and discounts, and certain other expenses associated with extinguishment of debt.

During 2023, loss on extinguishment of debt totaled $17 million and was primarily due to the write-off of unamortized discount
and debt issuance costs associated with the partial redemption and refinancing of the First Lien Term Loan duedd 2026.

Other Income (Expense)

During 2023, other income (expense) primarily included income froff m the Commercial TSA.

During 2022, other income (expense) primarily included a net loss of $63 million in connection with the Tender Offer as a
result of the change in fair value of the Forward Contract.

Income Tax Benefit (Expense)

Our income tax benefit (expense) during 2023 was $(5) million, resulting in an effeff ctive tax rate for the period of (6.9)%. The
effeff ctive tax rate primarily represents the federal statutory rate of 21.0%, state income taxes, net of fedff eral benefits of (9.4)%,
an 8.7% favorable impact related to a decrease in unrecognized tax benefits, an 8.0% favorable impact from the net impact of
acquisitions and dispositions related to the revaluation of our net deferff red tax liabia lity, offsff et by a (9.5)% unfavff orable impact
from permanently non-deductible items, a (22.8)% unfavff orable impact related to non-deductible solar goodwill impairment
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charges, and a (5.9)% unfavff orable impact related to non-deductible goodwill on dispositions, primarily related to the sale of the
Commercial business.

Our income tax benefit (expense) during 2022 was $(38) million, resulting in an effeff ctive tax rate for the period of 25.3%. The
effeff ctive tax rate primarily represents the federal statutory rate of 21.0%, state income taxes, net of fedff eral benefits of 6.8%, a
(6.1)% favff orable impact from a decrease in unrecognized tax benefits, a (5.7)% favff orable impact from legislative changes, an
(8.0)% favff orable impact from fedff eral credits, offsff et by a 13.3% unfavff orable impact from permanently non-deductible items,
primarily related to the fair value adjustment of the Forward Contract, and a 4.0% unfavff orable impact froff m non-deductible
solar goodwill impairment charges.

Refer to Note 10 “Income Taxes” for details on our effeff ctive tax rate.

Equity in Net Earnings (Losses) of Equity Method Investee

During the fourff th quarter of 2023, we sold our shares in Canopy. As a result, we received $21 million of recovered proceeds
and recognized a net gain on sale of our equity method investment of $15 million. Refer to Note 6 “Equity Method
Investments” for furff ther details.

2022 compared to 2021

Selling, General, and Administrative Expenses (“SG&A”)

The increase in SG&A, as compared to the prior period, was primarily driven by incremental expenses of $296 million as a
result of the ADT Solar Acquisition in December 2021.

The decrease in CSB, as compared to the prior period, primarily included:

• a decrease in radio conversion costs of $211 million, primarily duedd to a decrease in the number of conversions and

• a decrease in advertising costs of $83 million, primarily dued to our effoff rts to optimize our advertising model, partially
offsff et by

• an increase in the provision for credit losses of $42 million, primarily due to lower provision in the prior year
associated with impacts froff m the COVID-19 Pandemic,

• an increase in selling costs of $39 million, primarily duedd to additional amortization of deferff red subscriber acquisition
costs, and

• an increase in general and administrative costs of $36 million, primarily due to investments in our information
technology infraff structurt e and other operational costs.

NON-GAAP MEASURES

To provide investors with additional inforff mation in connection with our results as determined in accordance with GAAP, we
disclose Adjud sted EBITDA as a non-GAAP measure. This measure is not a finff ancial measure calculated in accordance with
GAAP, and it should not be considered as a substitute for net income, operating income, or any other measure calculated in
accordance with GAAP, and may not be comparable to similarly titled measures reported by other companies.

Adjusted EBITDA

We believe Adjud sted EBITDA is usefulff to investors to measure the operational strength and performance of our business. We
believe the presentation of Adjusted EBITDA is useful as it provides investors additional inforff mation abouta our operating
profitaff bia lity adjusted forff certain non-cash items, non-routine items we do not expect to continue at the same level in the futff urt e,
as well as other items not core to our operations. Further, we believe Adjud sted EBITDA provides a meaningfulff measure of
operating profitabia lity because we use it forff evaluating our business performance, making budgeting decisions, and comparing
our performance against other peer companies using similar measures.

We define Adjud sted EBITDA as income (loss) from continuing operations adjud sted for (i) interest; (ii) taxes; (iii) depreciation
and amortization, including depreciation of subscriber system assets and other fixed assets and amortization of dealer and other
intangible assets; (iv) amortization of deferff red costs and deferff red revenue associated with subsu criber acquisitions; (v) share-
based compensation expense; (vi) merger, restrucrr turing, integration, and other; (vii) losses on extinguishment of debt; (viii)
radio conversion costs, net; (ix) adjud stments related to acquisitions, such as contingent consideration and purchase accounting
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adjud stments, or dispositions; (x) impairment charges; and (xi) other income/gain or expense/loss items such as changes in faiff r
value of certain financial instrumrr ents or financing and consent feeff s.

There are material limitations to using Adjusted EBITDA. Adjud sted EBITDA does not take into account certain significant
items, including depreciation and amortization, interest, taxes, and other adjustments which directly affeff ct our income (loss)
from continuing operations. These limitations are best addressed by considering the economic effeff cts of the excluded items
independently and by considering Adjusted EBITDA in conjunction with income (loss) from continuing operations as
calculated in accordance with GAAP.

The table below reconciles Adjusted EBITDA to income (loss) from continuing operations:

Years Ended December 31, $ Change
(in thousands)s 2023 2022 2021 2023 vs. 2022 2022 vs. 2021
Income (loss) from continuing operations $ (64,540) $ 106,863 $ (344,177) $ (171,403) $ 451,040
Interest expense, net 572,150 264,265 456,825 307,885 (192,560)
Income tax expense (benefit) 4,585 37,682 (131,657) (33,097) 169,339
Depreciation and intangible asset amortization 1,350,980 1,615,830 1,839,658 (264,850) (223,828)
Amortization of deferff red subscriber acquisition costs 188,222 154,186 118,162 34,036 36,024
Amortization of deferff red subscriber acquisition revenue (301,708) (235,190) (164,180) (66,518) (71,010)
Share-based compensation expense 39,438 53,497 47,111 (14,059) 6,386
Merger, restrucr turing, integration, and other(1) 62,172 17,229 39,159 44,943 (21,930)
Goodwill impairment(2) 511,176 200,974 — 310,202 200,974
Loss on extinguishment of debt 16,621 — 37,113 16,621 (37,113)
Change in fair value of finff ancial instruments(3) — 63,396 — (63,396) 63,396
Radio conversion costs, net(4) (4,696) 1,708 201,802 (6,404) (200,094)
Non-cash acquisition-related adjustments and other, net(5) (9,600) 29,747 7,431 (39,347) 22,316
Adjud sted EBITDA (from continuing operations) $ 2,364,800 $ 2,310,187 $ 2,107,247 $ 54,613 $ 202,940

___________________
(1) During 2023, includes integration and third-party costs related to the strategic optimization of the Solar business operations following the ADT

Solar acquisition, as well as restructurt ing costs. Referff to the discussion abovea under “- Results of Operations.”
(2) During 2022 and 2023, represents goodwill impairment charges associated with our Solar reporting unit (refer to Note 7 “Goodwill and Other

Intangible Assets” and the discussion above under “- Results of Operations.”
(3) During 2022, represents the change in fair value of the Forward Contract (refer to Note 11 “Equity”).
(4) Referff to Note 1 “Description of Business and Summary orr f Significant Accounting Policies” for furff ther details.
(5) During 2023, primarily represents the gain on sale of a business and other investment partially offsff et by financing feeff s and interest rate swaps

included in other income (expense). During 2022, also includes the gain on sale of a business. During 2022 and 2021, primarily represents the
amortization of the customer backlog intangible asset acquired in the ADT Solar Acquisition, which was fully amortized as of March 2022 (refer
to Note 4 “Acquisitions”).

Adjud sted EBITDA in total and by segment were as folff lows:

Years Ended December 31, $ Change
(in thousands)s 2023 2022 2021 2023 vs. 2022 2022 vs. 2021
CSB $ 2,481,305 $ 2,305,032 $ 2,101,659 $ 176,273 $ 203,373
Solar (116,505) 5,155 5,588 (121,660) (433)
Adjud sted EBITDA (from continuing operations) $ 2,364,800 $ 2,310,187 $ 2,107,247 $ 54,613 $ 202,940

The drivers listed below exclude amounts that are outside of our definition of Adjusted EBITDA. Refer to the discussions
above under “—Results of Operations” forff further details.
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2023 compared to 2022

CSB:SS

The increase was primarily dued to:

• higher M&S Revenue, net of the associated costs, of $140 million,

• lower general and administrative expenses of $39 million,

• higher installation revenue, net of the associated costs and commissions, of $23 million, and

• lower advertising costs of $15 million, partially offsff et by

• higher provision for credit losses of $50 million.

Solar:

The decrease was primarily dued to:

• lower installation revenue, net of the associated costs and commissions, of $213 million, partially offsff et by

• lower general and administrative expenses of $84 million.

2022 compared to 2021

CSB:SS

The increase was primarily dued to:

• higher M&S Revenue, net of the associated costs, of $215 million and

• lower advertising costs of $83 million, partially offsff et by

• higher provision for credit losses of $42 million

• and higher general and administrative expenses of $36 million.

LIQUIDITY AND CAPITAL RESOURCES

Liquidity and capital resources, along with our outstanding debt, primarily consist of the following:

(in thousands)s December 31, 2023
Cash and cash equivalents $ 14,621
Restricted cash and restricted cash equivalents $ 115,329
Availabia lity under First Lien Revolving Credit Facility $ 575,000
Uncommitted availabla e borrowing capacity under 2020 Receivabla es Facility $ 63,996
Carrying amount of total debt outstanding $ 7,843,961

Liquidity

We expect our ongoing sources of liquidity to include cash generated froff m operations, borrowings under our first lien revolving
credit facility (the “First Lien Revolving Credit Facility”) and the 2020 Receivabla es Facility, and the issuance of equity and/or
debt securities as appropriate given market conditions. Our future cash needs are expected to include cash forff operating
activities, working capital, capital expenditures, principal and interest payments on our debt, expected dividend payments to our
stockholders, potential share repurchases under our Share Repurchase Plan, and strategic investments.

Our principal liquidity requirements are to finance current operations, invest in acquiring and retaining customers, purchase
property and equipment, service our debt, invest in our information technology infrastructurt e, and returt n money to shareholders
through dividends.

Our liquidity requirements are primarily funded by our cash flows froff m operations, which include cash received fromff
customers related to monthly recurring revenue from providing monitoring and other services, as well as cash froff m the sale and
installation of our security and, prior to the exit from our solar business, solar systems (including cash received fromff third-party
lenders who provide loan products for customers), less cash costs to provide services to our customers, general and
administrative costs, certain costs associated with acquiring new customers, and interest payments.
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We are a highly leveraged company with significant debt service requirements and have both fixff ed-rate and variabla e-rate debt.
As of December 31, 2023, our next debt maturity will occur in April 2024 with respect to the remaining outstanding balance of
$100 million of our First Lien Notes due 2024.

We may periodically seek to repay, redeem, repurchase, or refinance our indebtedness, or seek to retire or purchase our
outstanding securities through cash purchases in the open market, privately negotiated transactions, a 10b5-1 repurchase plan,
or otherwise, and any such transactions may involve material amounts. Cash outflows forff interest payments are not consistent
between quarters, with larger outflows occurring in the firff st and third quarters, and may vary as a result of our variable rate
debt.

We are closely monitoring the impact of recent inflaff tionary pressures and changes in interest rates on our cash position.
However, we believe our cash position, borrowing capaa city availabla e under our First Lien Revolving Credit Facility and 2020
Receivables Facility, and cash provided by operating activities are, and will continue to be, adequate to meet our operational
and business needs in the next twelve months, as well as our long-term liquidity needs.

In addition, in 2023, we entered into a Receivabla es Financing Agreement with Mizuho Bank, Ltd. (the “Solar Receivables
Financing Agreement”) to finff ance receivabla es generated by the installation of residential solar systems. The Solar Receivabla es
Financing Agreement, among other things, provides forff an uncommitted revolving loan facility in the aggregate principal
amount of up to $300 million, which loans are secured by subsu tantially all the assets of ADT Solar Finance (the “Solar
Receivables Facility”). As of December 31, 2023, we have not borrowed any amounts under the Solar Receivabla es Facility, and
given the decision to exit the residential solar business, we do not expect to borrow any amounts under the Solar Receivabla es
Facility. The Solar Receivabla es Facility’s uncommitted revolving period will expire in August 2024, unless terminated
beforehand.

Material Cash Requirements

Our cash requirements within the next twelve months primarily include current maturities and interest on our long-term debt
and leases, accounts payable and other current liabilities, purchase commitments and other obligations entered into in the
ordinary course of business, and dividends on our common stock.

As of December 31, 2023, our significant short-term and long-term cash requirements, excluding cash required forff operations,
under our various contractuat l obligations and commitments primarily included:

• Debt principaliip p – As of December 31, 2023, our expected future debt principal payments, excluding finance leases,
totaled appa roximately $7.9 billion, with $287 million duedd in 2024 primarily related to the $100 million outstanding
ADT Notes dued 2024 (definff ed below) and repayments on the 2020 Receivabla es Facility, and including required
quarterly principal payments on our First Lien Term Loan dued 2030 and Term Loan A Facility totaling appra oximately
$46 million.

Refer to Note 8 “Debt” for furff ther details of our debt and the timing of expected future principal payments.

• Interest paymentsttp y – Futurt e interest payments on our fixed-rate debt are based on the contractuat l terms. Futurt e interest
payments on our variable-rate debt and the effeff cts of our interest rate swaps are based on SOFR, plus the appla icable
margin in effeff ct as of December 31, 2023.

During 2023, we paid net cash interest of $523 million, including interest on interest rate swaps presented outside of
operating activities. As of December 31, 2023, our expected future interest payments related to our debt and interest
rate swap contracts totaled approximately $1.9 billion, with approximately $369 million due in 2024. Additionally, we
expect to incur annual interest payments of appra oximately $325 - $360 million durd ing each of the years 2025 - 2026
and appra oximately $200 - $300 million durd ing each of the years 2027 and 2028.

• Operatintt g and finaii nce leall sesp g f – As of December 31, 2023, our expected future lease payments, including interest,
totaled $221 million, with $54 million dued in 2024.

Refer to Note 15 “Leases” forff further details of our obligations and the timing of expected future payments.

• Purchase obligll atiott nsg – Our material cash requirements forff purchases of goods or services entered into in the ordinary
course of business, including purchase orders and contractuat l obligations, primarily consist of inforff mation technology
services and equipment, including investments in our information technology infrastructurt e, direct materials, and
telecommunication services. Our future purchase obligations may be impacted by changes in our business or other
internal or external factors. As our business continues to grow organically or through acquisitions, our obligations may
grow as well.
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As of December 31, 2023, our contractuatt l obligations entered into in the ordinary course of business, including
agreements that are enforff ceable and legally binding and have a remaining term in excess of one year, totaled
approximately $482 million, with approximately $323 million expected to be paid in 2024.

These amounts include a commitment with one of our vendors to purchase at least $190 million of security system
equipment and components through March 2025. This commitment is also satisfied through purchases made by the
Company’s dealer network.

Refer to Note 14 “Commitments and Contingencies” for the amounts and timing of such payments.

In addition, as of December 31, 2023, we had outstanding purchase orders of appra oximately $129 million primarily
related to direct materials and inforff mation technology and marketing services, which are expected to be materially
satisfied in 2024.

• Google Cll omCC mercial Agreementg g – The Google Commercial Agreement requires us and Google to each contribute
$150 million toward certain joint commercial efforff ts. Additionally, durd ing 2022 we entered into the Google
Commercial Agreement Amendment in which Google agreed to commit an additional $150 million. While the timing
of these contributions is still uncertain, we expect to contribute the majoa rity of our $150 million commitment under the
Google Commercial Agreement by the end of 2026. During 2023, $40 million of the Google Success Funds were
reimbursed to the Company forff our share of joint marketing expenses incurred and reflected as a reducdd tion of
advertising costs.

In addition, under the Google Cloud Agreement Addendum, the Company is obligated to make purchases from Google
totaling $200 million over a seven-year period (through December 2030), with $35 million in the first two years,
$65 million in the next two years afteff r that, and $100 million in the last three years of the commitment.

• Stattt e Ftt arFF m Orr pporOO tunityii Fundpp y – Pursuant to the State Farm Development Agreement, State Farm committed up tu o
$300 million to fund product and technology innovation, customer growth, and marketing initiatives. Upon the Closing
of the State Farm Strategic Investment, we received $100 million of such commitment from State Farm, which is
restricted until we use the funds for investment, as agreed upon with State Farm, in accordance with the State Farm
Development Agreement. During 2023, payments made from the Opportunity Fund were $11 million.

• Customtt er account purchasesp – Our indirect channel customers are generated mainly through our ADT Authorized
Dealer Program. As opportunities arise, we have in the past engaged, and we may continue to engage, in selective
third-party account purchases, which typically involve the purchase of a set of customer accounts froff m other security
service providers. For example, in December 2023, we purchased customer accounts froff m a third party for $89 million
in cash.

• ADT Solar ExiEE t aii nd Repuee rchase of Solar loanll sp f – As of December 31, 2023, we recognized a liabia lity of $15 million
related to certain loans provided to customers within our Solar business that we may be required to repurchase fromff
our third-party lenders. In addition, we expect to incur cash expenditures of appra oximately $$50 imilllliion - $$70 imillillion
associated with the exit froff m our solar business. Additional expenditures could occur with our third-party lenders in
connection with the ADT Solar Exit.

• Unrecogno ized tax baa enefitff sttg z f – We have $49 million of unrecognized tax benefits, excluding interest and penalties,
related to various tax positions we have taken. These liabia lities may increase or decrease over time primarily as a result
of tax examinations, and given the statust of the examinations, we cannot reliabla y estimate the period of any cash
settlement with the respective taxing authorities.

Refer to Note 10 “Income Taxes” for furff ther details.

• Off-bff alanll ce sheet arrangementsffff g – As of December 31, 2023, we had guarantees primarily related to standby letters of
credit on our insurance programs totaling $78 million.

During March 2022, we entered into an unsecured Credit Agreement with Goldman Sachs Mortgage Company, as
administrative agent and issuing lender (the “Issuing Lender”), together with other lenders party thereto, pursuant to
which we may request the Issuing Lender to issue one or more letters of credit for its own account or the account of its
subsu idiaries, in an aggregate facff e amount not to exceed $75 million at any one time, through December 2026.

We do not have any other arrangements giving rise to material obligations that are not reported in our consolidated
balance sheets, as described in Item 303 of SEC Regulation S-K.

• Dividendd ds – Stockholders are entitled to receive dividends when, as, and if declared by the Company’s Board of
Directors out of funds legally availabla e forff that purposrr e. On January 24, 2024, we announced a 57% increase to our
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quarterly dividend to $0.055 per share to holders of Common Stock and Class B Common Stock of record on
March 14, 2024, which will be distributed on or about April 4, 2024.

During 2023, we declared aggregate dividends of $0.14 per share on Common Stock ($121 million) and $0.14 per
share on Class B Common Stock ($8 million).

During 2022, we declared aggregate dividends of $0.14 per share on Common Stock ($120 million) and $0.14 per
share on Class B Common Stock ($8 million).

Refer to Note 11 “Equity” forff further details.

• ShaSS re Repuee rchase Planll – On January 24, 2024, the Company's Board of Director's announced the Share Repurchase
Plan, pursuant to which the Company is authorized to repurchase, through late January 2025, up to a maximum
aggregate amount of $350 million of shares of the Company's common stock under this Share Repurchase Plan.

As of the date of this 2023 Annual Report, the Company has not made any repurchases under the Share Repurchase
Plan.

Cash Flow Analysis

The folff lowing tabla e is a summary orr f our cash floff w activity forff the periods presented:

Years Ended December 31, $ Change
(in thousands)s 2023 2022 2021 2023 vs. 2022 2022 vs. 2021
Net cash provided by (used in):
Operating activities $ 1,657,726 $ 1,887,920 $ 1,649,723 $ (230,194) $ 238,197
Investing activities $ 242,493 $ (1,532,784) $ (1,695,745) $ 1,775,277 $ 162,961
Financing activities $ (2,143,849) $ (14,833) $ (128,448) $ (2,129,016) $ 113,615

The discussion below includes cash floff ws from both continuing operations and discontinued operations consistent with the
presentation on the Statements of Cash Flows.

Cash Flowll s froff m OpeOO ratingii Activities

The decrease in net cash provided by operating activities for 2023 compared to 2022 was primarily due to:

• an increase in cash interest of $153 million,

• an increase in payroll tax payments of $26 million primarily related to deferrals of such payments in 2020 under the
CARES Act, partially offsff et by

• $40 million of the Google Success Funds,

• $19 million related to a legal settlement, and

• an increase in receipts related to our radio conversion program of $9 million.

The decrease in net cash provided by operating activities also includes negative impacts froff m the solar business. The remainder
of the activity related to changes in assets and liabia lities dued to the volume and timing of other operating cash receipts and
payments with respect to when the transactions are refleff cted in earnings.

Refer to the discussions above under “—Results of Operations” forff further details.

Cash Flowll s froff m InvII estingii Activitiii es

The change in net cash froff m investing activities forff 2023 compared to 2022 was primarily due to:

• an increase in the proceeds froff m the sales of businesses of $1,583 million primarily related to the Commercial
Divestiture in 2023,

• a decrease in net outflows of $104 million related to subsu criber system assets expenditures dued to lower volume, and

• an increase in other investing activities of $42 million primarily related to the 2023 sale of our equity method
investment we made in 2022.
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Cash Flowll s froff m FinFF ancingii Activities

The increase in net cash used in finff ancing activities forff 2023 compared to 2022 was primarily due to:

• an increase in net debt payments of $2,040 million primarily related to the partial redemptions in 2023 of our First
Lien Term Loan due 2026 and ADT Notes dued 2024,

• a decrease in net proceeds under the 2020 Receivabla es Facility of $75 million primarily due to higher repayments
during 2023 as compared to 2022, and

• Opportunity fund proceeds of $101 million during 2022 as compared to net payments of $9 million during 2023,
partially offsff et by

• proceeds on our interest rate swaps of $83 million durdd ing 2023 as compared to payments of $19 million durd ing 2022.

During 2023, both the proceeds and repayments of long-term debt on the Consolidated Statements of Cash Flows include the
impact of $230 million froff m the October refinff ancing of the First Lien Term Loan due 2026.

Net cash used in finff ancing activities durd ing 2022 also included the $1.2 billion issuance of State Farm shares and corresponding
repurchase of $1.2 billion related to the Tender Shares.

Long-Term Debt

As of December 31, 2023, our debt (excluding finance leases and any deferred finff ancing costs, discounts, premiums, or fair
value adjustments) consisted of the following (in thoustt ands)s :

Debt Description Issued Maturity Interest Rate Interest Payable Principal
First Lien Term Loan B due 2030 10/13/2023 10/13/2030 Term SOFR +2.50% Quarterly $ 1,375,000
Term Loan A Facility 3/14/2023 3/14/2028 Term SOFR +2.25% Quarterly 625,625
Second Lien Notes dued 2028 1/28/2020 1/15/2028 6.250% 1/15 and 7/15 1,300,000
First Lien Notes due 2024 4/4/2019 4/15/2024 5.250% 2/15 and 8/15 99,999
First Lien Notes due 2026 4/4/2019 4/15/2026 5.750% 3/15 and 9/15 1,350,000
First Lien Notes due 2027 8/20/2020 8/31/2027 3.375% 6/15 and 12/15 1,000,000
First Lien Notes due 2029 7/29/2021 8/1/2029 4.125% 2/1 and 8/1 1,000,000
ADT Notes dued 2032 5/2/2016 7/15/2032 4.875% 1/15 and 7/15 728,016
ADT Notes dued 2042 7/5/2012 7/15/2042 4.875% 1/15 and 7/15 21,896
2020 Receivabla es Facility 3/5/2020 11/20/2028 Various Monthly 436,004
Other debt 751
Total $ 7,937,291

Refer to Note 8 “Debt” for furff ther details of our debt agreements, including interest rates, covenants, and other descriptions of
these agreements.

Firstii Lien Creditdd Agreement

Our firff st lien credit agreement dated as of July 1, 2015 (together with subsu equent amendments and restatements, the “First Lien
Credit Agreement”) consists of a term loan faciff lity (the “First Lien Term Loan due 2030,” and prior to October 2023, the “First
Lien Term Loan due 2026”) and a firff st lien revolving credit facility (the “First Lien Revolving Credit Facility”).

Below is a summary of key events related to the First Lien Credit Agreement since 2022:

• During 2022, we borrowed $550 million and repaid $575 million under the First Lien Revolving Credit Facility.

• In October 2023, we redeemed approximately $1.3 billion of the First Lien Term Loan dued 2026 using net proceeds
from the Commercial Divestiturt e.

• In October 2023, we amended and restated the First Lien Credit Agreement to refinff ance the remaining outstanding
balance of the First Lien Term Loan dued 2026 with a new $1,375 million 7-year term First Lien Term Loan B due
2030, among other things.

We did not borrow or repay any fundsff under the First Lien Revolving Credit Facility during 2023.
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We are required to make scheduldd ed quarterly principal payments on the First Lien Term Loan duedd 2030, with the remaining
balance payable at maturity. We may make voluntary prr repayments on the First Lien Term Loan due 2030 at any time prior to
maturity at par. Additionally, we are required to make annual prepayments on the outstanding First Lien Term Loan duedd 2030
with a percentage of our excess cash floff w, as defined in the First Lien Credit Agreement, if our excess cash floff w exceeds a
certain specified threshold. As of December 31, 2023, we were not required to make any annual prepayments based on our
excess cash floff w.

In daddidi ition, we are req iuiredd to p yay a com imitment fe be between 0.375% andd 0.50% (d(deter imined bd bas ded on a net fifirs lt liie ln lever gage
ra itio)) wi hith respect to hthe unus ded co immitments u dnder thhe iFirst Liien Rev lol ivi gng Cr dediit Fa icilitylity.

Term Loan A FacFF ilitll ytt

In March and June 2023, we borrowed aggregate principal amounts of $600 million and $50 million, respectively, of term loans
under a senior secured term loan A facility (the “Term Loan A Facility”) and used the proceeds to redeem $650 million of the
ADT Notes dued 2023 (definff ed below).

We are required to make scheduled quarterly principal payments on the Term Loan A Facility, with the remaining balance
payabla e at maturt ity. We may make voluntary prr repayments on the Term Loan A Facility at any time prior to maturt ity at par.

The Term Loan A Facility is subject to customary mrr andatory prepayment provisions, covenants, and restrictions, including a
financial maintenance covenant requiring the Term Loan A Facility Borrowers to comply as of the last day of each fiscal
quarter with a specified maximum consolidated net firff st lien leverage ratio.

Second Lien Notes due 2028

The 6.250% second-priority senior secured notes due 2028 (the “Second Lien Notes dued 2028”) are due at maturity and may be
redeemed at our option, in whole at any time or in part from time to time, at a redemption price equal to 103.125% of the
principal amount of the Second Lien Notes duedd 2028 redeemed and accruerr d and unpaid interest as of, bff ut excluding, the
redemption date. The redemption price decreased to 101.563% on or afteff r January 15, 2024 and decreases to 100% on or afteff r
January 15, 2025.

Additionally, uponu the occurrence of specified change of control events, we must offeff r to repurchase the Second Lien Notes
due 2028 at 101% of the principal amount, plus accruerr d and unpaid interest, if any, to, but not including, the purchase date.

The indenturtt e governing the Second Lien Notes dued 2028 also provides forff customary err vents of defauff lt.

Firstii Lien Notes due 2024 and FirFF strr Lien Notes due 2026

The 5.250% first-priority senior secured notes due 2024 (the “First Lien Notes dued 2024”) and the 5.750% first-priority senior
secured notes due 2026 (the “First Lien Notes duedd 2026”) are due at maturity, and may be redeemed, in whole or in part, at any
time at a make-whole premium plus accruerr d and unpaid interest to, but excluding, the redemption date.

Additionally, uponu the occurrence of specified change of control events, we must offeff r to repurchase the notes at 101% of the
principal amount, plus accruerr d and unpaid interest, if any, to, but not including, the purchase date.

The indenturt es governing the First Lien Notes due 2024 and First Lien Notes duedd 2026 also provide for customary events of
default.

Below is a summary of significant activity related to the First Lien Notes due 2024 since 2022:

• May 2a 023:We redeemed $150 million principal amount of the outstanding First Lien Notes due 2024 for a redemption
price of $150 million, excluding accrued and unpaid interest, using cash on hand.

• December 2023: We redeemed $500 million principal amount of the outstanding First Lien Notes due 2024 for a
redemption price of $500 million, excluding accruerr d and unpaid interest, using remaining net proceeds froff m the
Commercial Divestiture and cash on hand.

Firstii Lien Notes due 2027

The 3.375% first-priority senior secured notes due 2027 (the “First Lien Notes duedd 2027”) are due at maturity and may be
redeemed at our option as folff lows:
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• Prior to August 31, 2026, in whole at any time or in part from time to time, at a make-whole premium plus accrued and
unpaid interest, if any, thereon to the redemption date.

• On or after August 31, 2026, in whole at any time or in part froff m time to time, at a redemption price equal to 100% of
the principal amount of the First Lien Notes duedd 2027 redeemed plus accruerr d and unpaid interest, if any, thereon to the
redemption date.

Additionally, uponu the occurrence of specified change of control events, we must offeff r to repurchase the First Lien Notes due
2027 at 101% of the principal amount, plus accruerr d and unpaid interest, if any, to, but not including, the purchase date.

The indenturtt e governing the First Lien Notes due 2027 also provides forff customary err vents of defauff lt.

Firstii Lien Notes due 2029

The 4.125% first-priority senior secured notes due 2029 (the “First Lien Notes duedd 2029”) are due at maturity and may be
redeemed at our option as folff lows:

• Prior to August 1, 2028, in whole at any time or in part froff m time to time, at a redemption price equal to the greater of
(i) 100% of the principal amount of the First Lien Notes duedd 2029 to be redeemed and (ii) the sum of the present
values of the aggregate principal amount of the First Lien Notes dued 2029 to be redeemed and the remaining scheduld ed
interest payments due on any date after the redemption date, to and including August 1, 2028, discounted at an
adjud sted treasury rate plus 50 basis points, plus, in either case accruerr d and unpaid interest as of, bff ut excluding, the
redemption date.

• On or after August 1, 2028, in whole at any time or in part froff m time to time, at a redemption price equal to 100% of
the principal amount of the First Lien Notes dued 2029 to be redeemed and accruerr d and unpaid interest as of, bff ut
excluding, the redemption date.

Additionally, uponu the occurrence of specified change of control events, we may be required to purchase the First Lien Notes
due 2029 at 101% of the principal amount, plus accruerr d and unpaid interest, if any, to, but not including, the purchase date.

The indenturtt e governing the First Lien Notes due 2029 also provides forff customary err vents of defauff lt.

ADT NotNN estt

The remaining outstanding ADT Notes are due at maturity, and may be redeemed, in whole at any time or in part from time to
time, at a redemption price equal to the principal amount of the notes to be redeemed, plus a make-whole premium, plus
accruerr d and unpaid interest as of, bff ut excluding, the redemption date.

Additionally, uponu the occurrence of specified change of control events, the Company must offeff r to repurchase the ADT Notes
at 101% of the principal amount, plus accrued and unpaid interest, if any, to, but not including, the purchase date.

The indenturtt es governing the ADT Notes also provide for customary events of default.

Below is a summary of key events related to the ADT Notes dued 2023 since 2022:

• March 2023: The Company used the proceeds froff m the Closing Date Term Loan A Loans to redeem $600 million
outstanding principal amount of the ADT Notes dued 2023 for a total redemption price of $600 million, excluding any
accruerr d and unpaid interest.

• June 2023: The Company redeemed the remaining outstanding principal amount of $100 million for a total
redemption price of $100 million using $50 million of proceeds froff m the Incremental Term Loan A Loans and the
remaining froff m cash on hand.

2020 Receivablesll Faciliii tyii

The 2020 Receivables Facility allows us to obtain finff ancing by selling or contributing certain retail installment contract
receivabla es to our wholly-owned consolidated bankruptrr cy-remote special purposrr e entity (“SPE”). The SPE grants a security
interest in those retail installment contract receivabla es as collateral forff cash borrowings under the 2020 Receivabla es Facility.
The SPE borrower under the 2020 Receivabla es facility is a separate legal entity with its own creditors who will be entitled, prior
to and uponu the liquidation of the SPE, to be satisfied out of the SPE’s assets prior to any assets of the SPE becoming availabla e
to us (other than the SPE). Accordingly, the assets of the SPE are not availabla e to pay our creditors (other than the SPE),
although collections from the transferff red retail installment contract receivabla es in excess of amounts required to repay amounts
then due and payable to the SPE’s creditors may be released to us and subsequently used by us (including to pay other
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creditors). The SPE’s creditors under the 2020 Receivabla es Facility have legal recourse to the transferred retail installment
contract receivabla es owned by the SPE, and to us for certain performance and operational obligations relating to the 2020
Receivables Facility, but do not have any recourse to us (other than the SPE) forff the payment of principal and interest on the
advances under the 2020 Receivabla es Facility.

Below is a summary of significant amendments to the 2020 Receivabla es Facility since 2022:

• May 2a 022: Changed the benchmark rate froff m 1-month LIBOR to Daily SOFR, extended the scheduled termination
date for the uncommitted revolving period from October 2022 to May 2023, and amended certain other terms to
increase the advance rate on pledged collateral.

• March 2023: Increased the borrowing capacity from $400 million to $500 million and extended the uncommitted
revolving period from May 2023 to March 2024, among other things.

We service the transferff red retail installment contract receivabla es and are responsible for ensuring related collections are
remitted to a segregated account in the SPE’s name. On a monthly basis, the segregated bank account is utilized to make
required principal, interest, and other payments due under the 2020 Receivabla es Facility. The segregated account is considered
restricted cash in our Consolidated Balance Sheets.

Proceeds and repayments under the 2020 Receivabla es Facility since 2022 were as follows:

• 2023: Proceeds of $282 million and repayments of $200 million.

• 2022: Proceeds of $277 million and repayments of $121 million.

Debt Covenants

Our credit agreements and indenturt es associated with the borrowings above contain certain covenants and restrictions that limit
our ability to, among other things, incur additional debt or issue certain preferff red equity interests; create liens on certain assets;
make certain loans or investments (including acquisitions); pay dividends on or make distributions in respect of the capital
stock or make other restricted payments; consolidate, merge, sell, or otherwise dispose of all or subsu tantially all of our assets;
sell assets; enter into certain transactions with affiff liates; enter into sale-leaseback transactions; restrict dividends from our
subsu idiaries or restrict liens; change our fiscal year; and modify the terms of certain debt or organizational agreements.

We are also subject to a springing financial maintenance covenant under the First Lien Credit Agreement, which requires us to
not exceed a specified first lien leverage ratio at the end of each fiscal quarter if the testing conditions are satisfied. The
covenant is tested if the outstanding loans under the First Lien Revolving Credit Facility, subject to certain exceptions, exceed
30% of the total commitments under the First Lien Revolving Credit Facility at the testing date (i.e., the last day of any fiscal
quarter).

We are also subject to a finff ancial maintenance covenant under the Term Loan A Facility credit agreement, which requires the
borrowers under Term Loan A Facility to comply as of the last day of each fiscal quarter with a specified maximum
consolidated net firff st lien leverage ratio.

As of December 31, 2023, we were in compliance with all finff ancial covenant and other maintenance tests for all our debt
obligations, and we do not believe there is a material risk of future noncompliance with our financial covenant and other
maintenance tests.

CRITICAL ACCOUNTING ESTIMATES

The accompanying consolidated financial statements are prepared in accordance with GAAP, which requires us to select
accounting policies and make estimates that affect amounts reported in the financial statements and the accompanying notes.
Management’s estimates are based on the relevant inforff mation availabla e at the end of each period. Actual results could diffeff r
materially from these estimates under diffeff rent assumptions or market conditions.

The folff lowing discussion includes estimates prepared in accordance with GAAP that involve a significant level of estimation
uncertainty and have had or are reasonabla y likely to have a material impact on the finff ancial condition or results of operations,
and are based on, among other things, estimates, assumptions, and judgments made by management that include inherent risks
and uncertainties. We base our estimates on historical experience and on various other assumptions that we believe to be
reasonabla e under the circumstances.

Refer to the Notes to Consolidated Financial Statements included in this Annual Report forff further discussion of our significant
accounting policies and the effect on our financial statements.
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Revenue Recogno itiott n

We generate revenue through contractuat l monthly recurring fees received forff monitoring and related services provided to
customers as well as the sale and installation of security and solar systems. We allocate transaction price to each performance
obligation based on relative standalone selling price, which is determined using observabla e internal and external pricing,
profitaff bia lity, and certain operational metrics.

Estimated Life off f Co usCC tomer Relatll iott nshipsii

A significant portion of our depreciation and intangible asset amortization is based on the expected life off f our customer
relationships. We periodically perform lifinff g studies to (i) estimate the expected life off f our customer relationships and the
attrition pattern of our customers; (ii) establa ish the amortization rates of our customer account pools discussed below in order to
reflect the pattern of future benefit; and (iii) assess the continued reasonabla eness of our existing depreciation and amortization
policies.

The results of the lifinff g studies are based on historical customer terminations. The lifinff g studies indicate that we can expect
attrition to be the greatest in the initial years of asset life.ff Thereforff e, to align our depreciation and amortization to the pattern in
which the related economic benefits are consumed, we use an accelerated method that best matches the future amortization cost
with the estimated revenue stream from these customer pools.

Subscriber Systyy em Assets and Defee rred SubsSS criber Acquisiii tion CosCC tsy f q - Subscriber system assets and any related deferff red
subsu criber acquisition costs resulting froff m customer acquisitions are accounted for on a pooled basis based on the month and
year of acquisition. We depreciate and amortize these assets using an accelerated method over the estimated life off f the customer
relationship, which is 15 years, using an average declining balance rate of approximately 250% that converts to straight-line
methodology when the resulting charge is greater than that from the accelerated method. This results in an average charge of
approximately 55% of the pool within the firff st five years, 25% within the second five years, and 20% within the finff al five
years.

Customer Account Purchases - Purchases of contracts with customers under the ADT Authorized Dealer Program, or fromff
other third parties, are considered asset acquisitions and are recognized based on the cost to acquire the assets, which may
include cash consideration, non-cash consideration, contingent consideration, and directly-attributable transaction costs. These
assets are accounted for on a pooled basis based on the month and year of acquisition. Based on the results of our lifing studitt es,
we amortize our pooled contracts with customers using an accelerated method over the estimated life off f the customer
relationship, which is generally 15 years. The accelerated method for amortizing these contracts utilizes an average declining
balance rate of appa roximately 300% and converts to straight-line methodology when the resulting amortization charge is greater
than that from the accelerated method, resulting in an average amortization of appra oximately 65% of the pool within the firff st
five years, 25% within the second five years, and 10% within the finff al five years.

The accelerated methods and estimated lives used to calculate depreciation and amortization expense have not changed durd ing
the periods presented. Additionally, these estimates remain relatively consistent year over year due to the large and homogenous
nature of our customer pools. Significant changes in our business model, such as a reducd tion in the number of customers under
multi-year contracts, or a prolonged shift in our attrition patterns, could impact the expected life off f our customer pools.

There were no material impacts to these accelerated methods and estimated lives as a result of the Commercial Divestiturt e.

Goodwill

Goodwill and indefinite-lived intangible assets (as discussed below) are not amortized and are tested for impairment at least
annually as of the firff st day of the fourth quarter of each year and more often if an event occurs or circumstances change which
indicate it is more-likely-than-not that faiff r value is less than carrying amount. Under a qualitative appra oach, we assess whether
it is more-likely-than-not that a reporting unit’s faiff r value is less than its carrying amount. Under a quantitative appra oach, we
estimate the faiff r value of a reporting unit and compare it to its carrying amount. If the carrying amount of a reporting unit
exceeds its fair value, an impairment loss is recognized in an amount equal to that excess.

CSBSS - On October 1, 2023, we completed our annual goodwill impairment test by quantitatively testing the goodwill assigned
to the CSB reporting unit. Based on the results of the quantitative test, we concluded that the fair value of the CSB reporting
unit substantially exceeds its carrying value.

We estimated the fair value of our CSB reporting unit using the income appra oach, which discounts projeo cted cash floff ws using
market participant assumptions. The income approach includes significant assumptions including, but not limited to, forecasted
revenue, operating profit margins, Adjusted EBITDA margins, operating expenses, cash floff ws, perperr tual growth rates, and
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discount rates. In ddevello ipi gng hthese assump itions, we r lelyy on variious factor is inclludidi gng opera itingg res lults b, busiiness pllans,
economiic projojectiions, antiiciipat ded future cash fh fllofff ws, a dnd othher markke dt data.

The estimated faiff r value of a reporting unit calculated using the income appra oach is sensitive to changes in the underlying
assumptions. Examples of events or circumstances that could reasonabla y be expected to negatively affect the underlying
judgments and facff tors and ultimately impact the estimated faiff r value determinations may include such items as a prolonged
downturt n in the business environment, changes in economic conditions that significantly differ froff m our assumptions in timing
or degree, volatility in equity and debt markets resulting in higher discount rates, and unexpected regulatory crr hanges. As a
result, there are inherent uncertainties related to these judgments and factff ors in appla ying them to the goodwill impairment tests.

Commercial - As a result of the purchase price of the Commercial Divestiture being substantially in excess of carrying value of
the net assets divested, the Company concluded it is more likely than not that the faiff r value of the Commercial reporting unit
exceeded its carrying value as of October 1, 2023, and the Commercial Divestiture closed on October 2, 2023.

Solar - During the firff st, second, and third quarters of 2023, the Company performed interim impairment quantitative
assessments on the Solar reporting unit as a result of triggering events as of March 31, 2023, June 30, 2023, and September 30,
2023, and recorded goodwill impairment charges of $242 million, $181 million, and $88 million durd ing the first, second, and
third quarters of 2023, respectively. Following the impairments during 2023, the balance of goodwill in the Solar reporting unit
was zero. The Company also assessed the recoverabia lity of other long-lived assets related to its Solar business in connection
with these impairments, and impairment charges were not material.

These impairments were a result of continued deterioration of industry crr onditions and macroeconomic decline as well as ADT
Solar’s underperformance of operating results in successive quarters relative to expectations, and during the third quarter of
2023, as a result of the Company’s then recent plan to close a significant number of branches that operated the Solar business
along with the associated headcount reductions.

Indefie niii teii -Lived Intangible Assets

As of December 31, 2023, our only indefinite-lived intangible asset is the ADT trade name, which has a carrying value of $1.3
billion and was recognized in connection with the ADT Acquisition in May 2016. When performing a quantitative assessment,
the faiff r value of the ADT trade name is determined under a relief froff m royalty method, which is an income appra oach that
estimates the cost savings that accruerr to us that we would otherwise have to pay in the form of royalties or license fees on
revenue earned through the use of the asset. The utilization of the relief froff m royalty method requires us to make significant
assumptions including revenue growth rates, the implied royalty rate, and the discount rate.

We perforff med a quantitative impairment test over the ADT trade name as of October 1, 2023 and 2022, and the fair value of the
ADT trade name substantially exceeded its carrying value as of each testing date. In connection with our quantitative
impairment test, we perform a sensitivity analysis on the key assumptions used to determine the fair value of the ADT trade
name. During the periods presented, the results of our sensitivity analysis did not have a material impact on the conclusions
reached.

We may, in future periods, perform a qualitative testing appra oach, where we assess whether it is more-likely-than-not that the
ADT trade name’s faiff r value is less than its carrying amount.

Busineii ss Combinatiott ns

We account for business acquisitions under the acquisition method of accounting. The assets acquired and liabia lities assumed in
connection with business acquisitions are recorded at the date of acquisition at their estimated faiff r values, with any excess of the
purchase price over the estimated faiff r values of the net assets acquired recorded as goodwill.

We use various methods to determine faiff r value depending on the type of assets acquired and liabia lities assumed. We make
estimates and assumptions about projected future cash floff ws including, but not limited to, forecasted revenue, Adjusted
EBITDA margins, operating expenses, cash floff ws, perperr tual growth rates, and discount rates.

Significant judgment is required in estimating the fair value of assets acquired and liabia lities assumed and in assigning usefulff
lives to certain definite-lived intangible and tangible assets. Accordingly, we may engage third-party valuation specialists to
assist in these determinations. The fair value estimates are based on availabla e inforff mation as of the acquisition date and
assumptions deemed reasonabla e by management but are inherently uncertain.

Customer Relationshipsip - Customer relationships acquired as part of business acquisitions are generally amortized over a period
of up to 15 years based on management estimates abouta the amounts and timing of estimated futff urtt e revenue from customer
accounts and average customer account life tff hat existed at the time of the related business acquisition. The majority of our
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customer relationships acquired in business combinations that originated from the Formation Transactions and the ADT
Acquisition were fulff ly amortized durd ing 2023.

Dealer Relationshipsip - Dealer relationships originated from the Formation Transactions and the ADT Acquisition and are
primarily amortized on a straight-line basis over 19 years based on management estimates abouta the longevity of the underlying
dealer network and the attrition of those respective dealers that existed at the time of the related business acquisition.

During 2023, 2022, and 2021, other definff ite-lived intangible assets acquired in business acquisitions were not material, and we
have not recorded any material measurement period adjustments to purchase price allocations.

Income Taxeaa s

We account for income taxes under the asset and liability method, which requires the recognition of deferff red tax assets and
liabia lities for the temporary drr iffeff rences between the recognition of revenue and expenses for income tax and finff ancial reporting
purposrr es and between the tax basis of assets and liabia lities and their reported amounts in the consolidated financial statements.
We record the effecff t of a tax rate or law change on our deferred tax assets and liabia lities in the period of enactment. Futurtt e tax
rate or law changes could have a material effeff ct on our results of operations, finff ancial condition, or cash floff ws.

In evaluating our ability to recover our deferred tax assets, we consider all availabla e positive and negative evidence, including
our past operating results, the existence of cumulative losses in the most recent years, and our forecast of futff urt e taxable income.
In estimating futff urt e taxable income, we develop assumptions related to the amount of future pre-tax operating income, the
reversal of temporary drr iffeff rences, and the implementation of feaff sible and pruderr nt tax planning strategies. These assumptions
require significant judgment aboa ut the forff ecasts of future taxabla e income and are consistent with the plans and estimates we are
using to manage our underlying businesses.

We recognize positions taken or expected to be taken in a tax returt n in the consolidated financial statements when it is more-
likely-than-not (i.e., a likelihood of more than 50%) that the position would be sustained upon examination by tax authorities. A
recognized tax position is then measured at the largest amount of benefit with greater than 50% likelihood of being realized
upon ultimate settlement. We record liabia lities forff positions that have been taken but do not meet the more-likely-than-not
recognition threshold. We adjust the liabia lities forff unrecognized tax benefitsff in light of changing facts and circumstances;
however, duedd to the complexity of some of these uncertainties, the ultimate resolution may result in a change to the estimated
liabia lities, along with impacts to the effeff ctive tax rate and cash tax.

Refer to Note 10 “Income Taxes” for details on our valuation allowances and unrecognized tax benefits.

ACCOUNTING PRONOUNCEMENTS

Refer to Note 1 “Description of Business and Summary of Significant Accounting Policies” in the Notes to Consolidated
Financial Statements in Item 15 forff further discussion about recent accounting pronouncements.

ITEM 7A. QUANTITATIVE AND QUALITATIVE DISCLOSURES ABOUT MARKET RISK.

Our operations expose us to a variety of market risks, including the effects of changes in interest rates as we have both fixff ed-
rate and variabla e-rate debt. We monitor and manage these finff ancial exposures as an integral part of our overall risk management
program. Our policies allow for the use of specified financial instrumrr ents for hedging purposrr es only. The use of derivatives forff
speculation purposrr es is prohibited.

Interest Rate Riskii

We manage interest rate exposure on our variable-rate debt through interest rate swap contracts. As of December 31, 2023, the
principal balance of our debt, excluding finance leases, that was subject to a variabla e-rate was appra oximately 0% (including the
impact of interest rate swaps) and appra oximately 30% (excluding the impact of interest rate swaps) of the total carrying amount
of our debt.

As of December 31, 2023, we are no longer subject to a SOFR-based floff or. If current SOFR increases or decreases, the increase
or decrease in our debt service obligations on the majority of our variable rate indebtedness will be materially neutralized as our
interest rate swaps hedge any increase or decrease in current SOFR.

As of December 31, 2022, certain of our variable-rate debt instrumrr ents were subju ect to a SOFR-based floor on interest
payments of 0.75%, while our interest rate swap contracts were not subju ect to the same floff or.
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The impact of a hypothetical 10% change in interest rates on the fair value of our long-term debt (excluding finance leases) and
interest rate swap contracts would be:

As of December 31,
2023 2022

Long-term debt (excluding finance leases):
Carrying amount $ 7.8 billion $ 9.7 billion
Fair value(1) $ 7.7 billion $ 9.3 billion
Fair value impact of hypothetical 10% change in interest rates $ 193 million $ 241 million

Interest rate swap contracts:
Notional value $ 3.8 billion $ 2.8 billion
Fair value - net asset / liabia lity(2) $ 145 million $ 184 million
Fair value impact of hypothetical 10% change in interest rates $ 33 million $ 38 million

__________________
(1) Fair value of long-term debt is based on the implied yield from broker-quoted market prices. The carrying amounts of debt outstanding, if any,

under the Company’s revolving credit facility and receivables faciff lity approximate fair values as interest rates on these borrowings approximate
current market rates.

(2) Fair value of interest rate swaps contracts is based on discounted cash flow analyses and was in a net asset position as of December 31, 2023 and
2022.

There were no material impacts as a result of the transition during 2023 to SOFR as the appla icable benchmark rate forff our debt
instruments with a variable rate component, including our interest rate swap contracts.

Refer to Note 8 “Debt” and Note 9 “Derivative Financial Instruments” for details on our debt and interest rate swapsa ,
respectively.

ITEM 8. FINANCIAL STATEMENTS AND SUPPLEMENTARY DATA.

The Report of Independent Registered Publu ic Accounting Firm, our consolidated financial statements, and the accompanying
Notes to Consolidated Financial Statements that are filed as part of this Annual Report are listed under Item 15 “Exhibit and
Financial Statement Schedules” and are set forth beginning on page F-1 immediately folff lowing the signature pages of this
Annual Report.

ITEM 9. CHANGES IN AND DISAGREEMENTS WITH ACCOUNTANTS ON ACCOUNTING
AND FINANCIAL DISCLOSURE.

None.

ITEM 9A. CONTROLS AND PROCEDURES.

Evaluation of Do isclosll ure ConCC trols all nd Procedures

Our management, with the participation of our Chief Executive Officer and Chief Financial Officer, has evaluated the
effeff ctiveness of our disclosure controls and procedures (as defined in RulRR es 13a-15(e) and 15d-15(e) under the Exchange Act)
as of the end of the period covered by this Annual Report. Based on such evaluation, our Chief Executive Officer and Chief
Financial Officer have concluded that as of December 31, 2023, our disclosure controls and procedurd es were effeff ctive to
provide reasonabla e assurance that inforff mation required to be disclosed in the reports we file or submu it under the Exchange Act
is recorded, processed, summarized, and reported within the time periods specified in the SEC’s rules and forms, and that such
information is accumulated and communicated to our Chief Executive Officer and Chief Financial Officer, as appra opriate, to
allow timely decisions regarding required disclosures.

Managea ment’s Reporee t on IntII ertt nal ConCC trol over Finaii ncial Reporting

Our management is responsible for establishing and maintaining adequate internal control over finff ancial reporting (as defined
under Exchange Act RulRR es 13a-15(f) and 15d-15(f)). Internal control over finff ancial reporting is a process designed to provide
reasonabla e assurance regarding the reliabia lity of financial reporting and the preparation of finff ancial statements for external
purposrr es in accordance with generally accepted accounting principles.
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Because of its inherent limitations, internal control over finff ancial reporting may not prevent or detect misstatements. Also,
projections of any evaluation of effectiveness to futff urtt e periods are subject to the risk that controls may become inadequate
because of changes in conditions, or that the degree of compliance with the policies or procedurdd es may deteriorate.

Our management performed an assessment of the effeff ctiveness of our internal control over finff ancial reporting as of
December 31, 2023 based on criteria established in Internal Contrott l — Integre ated Framework (rr 2013)(( issued by the Committee
of Sponsoring Organizations of the Treadway Commission (“COSO”). Based on our assessment and those criteria, our
management determined that our internal control over finff ancial reporting was effeff ctive as of December 31, 2023.

The effectiveness of our internal control over finff ancial reporting as of December 31, 2023 has been audited by
PricewaterhouseCoopers LLP, an independent registered public accounting firff m, as stated in their report which appears in Part
IV of this Annual Report.

Changes in Iii ntII ertt nal ConCC trol over Finaii ncial Reporting

There were no changes in our internal control over finff ancial reporting identifieff d in our management’s evaluation pursuant to
Rules 13a-15(d) and 15d-15(d) of the Exchange Act durd ing the three months ended December 31, 2023 that materially affeff cted,
or are reasonabla y likely to materially affeff ct, our internal control over finff ancial reporting.

During 2023, ADT began a multi-year IT transforff mation project by which we will be migrating much of ADT’s infrastructure
to the cloud. The initiative includes certain aspects of our customer relationship management and enterprise resource planning
systems and will result in changes to our processes and procedurd es which, in turn, will result in changes to our internal control
over finff ancial reporting. To date, the transforff mation effoff rts have not materially affeff cted our internal control over finff ancial
reporting.

ITEM 9B. OTHER INFORMATION.

During the quarter ended December 31, 2023, none of the Company’s directors or executive officers adopted or terminated any
contract, instrucrr tion or written plan for the purchase or sale of Company securities intended to satisfy the affirmative defenff se
conditions of Rule 10b5-1(c) or any “non-Rule 10b5-1 trading arrangement,” as each term is defined in Item 408(a) of
Regulation S-K.

ITEM 9C. DISCLOSURE REGARDING FOREIGN JURISDICTIONS THAT PREVENT
INSPECTIONS.

Not Applicable.
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PART III

ITEM 10. DIRECTORS, EXECUTIVE OFFICERS AND CORPORATE GOVERNANCE.

The inforff mation required by this Item 10 “Directors, Executive Officers and Corporate Governance” is incorporated herein by
reference froff m our Proxy Statement forff the 2024 Annual Meeting of Stockholders (the “Proxy Statement”) to be fileff d with the
SEC within 120 days afteff r our fiscal year end of December 31, 2023.

ITEM 11. EXECUTIVE COMPENSATION.

The inforff mation required by this Item 11 “Executive Compensation” is incorporated herein by reference fromff our Proxy
Statement.

ITEM 12. SECURITY OWNERSHIP OF CERTAIN BENEFICIAL OWNERS AND
MANAGEMENT AND RELATED STOCKHOLDER MATTERS.

The inforff mation required by this Item 12 “Security Ownership of Certain Beneficff ial Owners and Management and Related
Stockholder Matters,” other than as set forth below as required by Item 201(d) and Item 403(c) of Regulation S-K, is
incorporated herein by reference froff m our Proxy Statement.

Securitieii s Authott rizeii d forff Issuance Under Equity Ctt omCC pem nsatiott n PlaPP ns

The folff lowing tabla e provides inforff mation as of December 31, 2023 with respect to shares of Common Stock issuable under our
equity compensation plans. Both the 2016 Equity Incentive Plan (the “2016 Plan”) and the 2018 Omnibus Incentive Plan (the
“2018 Plan”) provide for the award of stock options, restricted stock units (“RSUs”), restricted stock awards (“RSAs”), and
other equity and equity-based awards to our Board of Directors, offiff cers, and non-offiff cer employees. There are no shares of
Class B Common Stock issuable under our equity compensation plans.

Equity Compensation Plans

Planll Categoe ry

Number of securities
to be issued upon
exercise of

outstanding options,
warrants, and rights

Weighted-average
exercise price of

outstanding options,
warrants, and rights

Number of securities remaining
available forff future issuance
under equity compensation
plans (excluding securities
refleff cted in column (a))

(a) (b) (c)
Equity compensation plans approved by stockholders:

2016 Equity Incentive Plan(1) 2,311,329 $ 6.07 2,491,808

2018 Omnibus Incentive Plan(2) 39,177,767 $ 7.09 17,718,569

Equity compensation plans not approved by
stockholders — —

Total 41,489,096 20,210,377

_________________
(1) Column (a) includes appra oximately 1.1 million shares of Common Stock that may be issued upon the exercise of service-based stock options and

1.2 million shares of Common Stock that may be issued upon the exercise of performance-based stock options.

We do not expect to issue additional share-based compensation awards under the 2016 Plan.

(2) Column (a) includes appra oximately (i) 21 million shares of Common Stock that may be issued upon the exercise of service-based stock options,
(ii) 8 million shares of Common Stock that may be issued upon the exercise of performance-based stock options and (iii) 10 million shares of
Common Stock that may be issued upon the vesting of service-based RSUs.

The weighted-average exercise price in column (b) is inclusive of the outstanding RSUs and RSAs, both of which can result in the issuance of
shares for no consideration. Excluding the RSUs and RSAs, the weighted-average exercise price is equal to $9.40.
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Apolloll Margin Loan Agreement

As of October 3, 2019, certain investment funds directly or indirectly managed by Apollo (the “Apollo Funds”), the Company’s
controlling stockholder, informed the Company that they have pledged all of their shares of the Company’s Common Stock,
which as of the date of this Annual Report amounted to 498,300,366 shares, pursuant to a margin loan agreement and related
documentation, as thereafter amended froff m time to time, on a non-recourse basis. Apollo has inforff med the Company that the
loan to value ratio of the margin loan on February 2rr 0, 2024 was equal to appra oximately 36.85%. Apollo has also inforff med the
Company that the margin loan agreement contains customary drr efauff lt provisions and that in the event of a default under the
margin loan agreement the secured parties may foreclose uponu any and all shares of the Company’s Common Stock pledged to
them.

Certain members of the Company’s executive team and certain employees of the Company were entitled to receive their share
of the margin loan proceeds (based on their share ownership of the Apollo Funds) at such times as Apollo received its proceeds.
Such persons had the option to either (a) receive such proceeds as distributed or (b) to deferff receipt of such proceeds until their
attributable share of the obligations under the margin loan have been satisfied in full. In the case of elections to receive such
proceeds as distributed, such proceeds remain subject to recall until such time as all obligations under the margin loan
agreement and related documentation are satisfied in full.

The Company has not independently verified the forff egoing disclosure. When the margin loan agreement was entered into, and
as requested when amended, the Company delivered customary lrr etter agreements to the secured parties in which it has, among
other things, agreed, subju ect to applicable law and stock exchange rules, not to take any actions that are intended to hinder or
delay the exercise of any remedies by the secured parties under the margin loan agreement and related documentation, as
amended. Except forff the forff egoing, the Company is not a party to the margin loan agreement and related documentation and
does not have, and will not have, any obligations thereunder.

ITEM 13. CERTAIN RELATIONSHIPS AND RELATED TRANSACTIONS AND DIRECTOR
INDEPENDENCE.

The inforff mation required by this Item 13 “Certain Relationships and Related Transactions and Director Independence” is
incorporated herein by reference froff m our Proxy Statement.

ITEM 14. PRINCIPAL ACCOUNTANT FEES AND SERVICES.

e inforff mation required by this Item 14 “Principal Accountant Fees and Services” is incorporrr ated herein by reference froff m
our Proxy Statement.
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Report of Independent Registered Public Accounting Firm

To the Board of Directors and Stockholders of ADT Inc.

Opinions on the FinFF anciali Stattt emtt ents and IntII ertt nal ConCC trol over Finaii ncial Reporting

We have audited the accompanying consolidated balance sheets of ADT Inc. and its subsu idiaries (the “Company”) as of
December 31, 2023 and 2022, and the related consolidated statements of operations, comprehensive income (loss),
stockholders’ equity, and cash floff ws for each of the three years in the period ended December 31, 2023, including the related
notes (collectively referff red to as the “consolidated financial statements”). We also have audited the Company’s internal control
over finff ancial reporting as of December 31, 2023, based on criteria established in Internal Contrott l - Integre ated Frameworkrr
(2013) issued by the Committee of Sponsoring Organizations of the Treadway Commission (COSO).

In our opinion, the consolidated financial statements referff red to abovea present faiff rly, in all material respects, the finff ancial
position of the Company as of December 31, 2023 and 2022, and the results of its operations and its cash floff ws for each of the
three years in the period ended December 31, 2023 in conforff mity with accounting principles generally accepted in the United
States of America. Also in our opinion, the Company maintained, in all material respects, effeff ctive internal control over
financial reporting as of December 31, 2023, based on criteria established in Internal Contrott l - Integre ated Frameworkrr (2013)
issued by the COSO.

Basis fii orff Opinions

The Company's management is responsible for these consolidated financial statements, for maintaining effeff ctive internal
control over finff ancial reporting, and forff its assessment of the effeff ctiveness of internal control over finff ancial reporting, included
in Management's Report on Internal Control over Financial Reporting appea aring under Item 9A. Our responsibility is to express
opinions on the Company’s consolidated financial statements and on the Company’s internal control over finff ancial reporting
based on our audits. We are a public accounting firff m registered with the Public Company Accounting Oversight Board (United
States) (PCAOB) and are required to be independent with respect to the Company in accordance with the U.S. fedff eral securities
laws and the applicable rules and regulations of the Securities and Exchange Commission and the PCAOB.

We conducted our audits in accordance with the standards of the PCAOB. Those standards require that we plan and perform the
audits to obtain reasonabla e assurance abouta whether the consolidated financial statements are free of material misstatement,
whether dued to error or fraff ud, and whether effeff ctive internal control over finff ancial reporting was maintained in all material
respects.

Our audits of the consolidated financial statements included performing procedurd es to assess the risks of material misstatement
of the consolidated financial statements, whether dued to error or fraff ud, and performing procedurdd es that respond to those risks.
Such procedurd es included examining, on a test basis, evidence regarding the amounts and disclosures in the consolidated
financial statements. Our audits also included evaluating the accounting principles used and significant estimates made by
management, as well as evaluating the overall presentation of the consolidated financial statements. Our audit of internal
control over finff ancial reporting included obtaining an understanding of internal control over finff ancial reporting, assessing the
risk that a material weakness exists, and testing and evaluating the design and operating effectiveness of internal control based
on the assessed risk. Our audits also included performing such other procedurd es as we considered necessary in the
circumstances. We believe that our audits provide a reasonabla e basis for our opinions.

Defie niii tioii n and Limitaii tions of Internal Contrott l over FinFF ancial Reporee ting

A company’s internal control over finff ancial reporting is a process designed to provide reasonabla e assurance regarding the
reliabia lity of financial reporting and the preparation of finff ancial statements for external purposrr es in accordance with generally
accepted accounting principles. A company’s internal control over finff ancial reporting includes those policies and procedurd es
that (i) pertain to the maintenance of records that, in reasonabla e detail, accurately and faiff rly refleff ct the transactions and
dispositions of the assets of the company; (ii) provide reasonable assurance that transactions are recorded as necessary to permit
preparation of finff ancial statements in accordance with generally accepted accounting principles, and that receipts and
expenditures of the company are being made only in accordance with authorizations of management and directors of the
company; and (iii) provide reasonabla e assurance regarding prevention or timely detection of unauthorized acquisition, use, or
disposition of the company’s assets that could have a material effect on the finff ancial statements.

Because of its inherent limitations, internal control over finff ancial reporting may not prevent or detect misstatements. Also,
projections of any evaluation of effectiveness to futff urt e periods are subject to the risk that controls may become inadequate
because of changes in conditions, or that the degree of compliance with the policies or procedurdd es may deteriorate.
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Critical Audit Mii atMM tett rs

The critical audit matter communicated below is a matter arising froff m the current period audit of the consolidated financial
statements that was communicated or required to be communicated to the audit committee and that (i) relates to accounts or
disclosures that are material to the consolidated financial statements and (ii) involved our especially challenging, subju ective, or
complex judgments. The communication of critical audit matters does not alter in any way our opinion on the consolidated
financial statements, taken as a whole, and we are not, by communicating the critical audit matter below, providing a separate
opinion on the critical audit matter or on the accounts or disclosures to which it relates.

Interim Goodwill Impaim rment Assessments — SolSS ar Repore ting Unit

As described in Note 7 to the consolidated financial statements, the Company’s goodwill balance was $4.9 billion as of
December 31, 2023, and the goodwill associated with the Solar reporting unit was zero as a result of impairments recorded
during 2023. Goodwill is tested by management forff impairment at least annually as of the firff st day of the fourth quarter of each
year and more often if an event occurs or circumstances change which indicate it is more-likely-than-not that the faiff r value of a
reporting unit is less than its carrying amount. If management elects to bypass the qualitative assessment forff any reporting unit,
or if a qualitative assessment indicates it is more-likely-than-not that the estimated faiff r value of a reporting unit is less than its
carrying amount, management proceeds to a quantitative appra oach. Under a quantitative appra oach, management estimates the
fair value of a reporting unit and compares it to its carrying amount. If the carrying amount of a reporting unit exceeds its fair
value, an impairment loss is recognized in an amount equal to that excess. As a result of triggering events during the first,
second, and third quarters of 2023, management perforff med interim impairment quantitative assessments on the Solar reporting
unit and recorded goodwill impairment charges of $242 million, $181 million, and $88 million, respectively. These
impairments were a result of continued deterioration of industry crr onditions and macroeconomic decline, as well as Solar’s
underperformance of operating results in successive quarters relative to expectations, and during the third quarter of 2023, as a
result of managements then recent plan to close a significant number of branches. Management estimates the fair value of its
reporting unit using the income appra oach, which discounts projeo cted cash floff ws using market participant assumptions. The
income approach includes significant assumptions including forecasted revenue, operating profit margins, adjusted EBITDA
margins, operating expenses, cash floff ws, perperr tual growth rates, and discount rates.

The principal considerations for our determination that performing procedurd es relating to the interim goodwill impairment
assessments of the Solar reporting unit is a critical audit matter are (i) the significant judgment by management when
developing the faiff r value estimates of the Solar reporting unit; (ii) a high degree of auditor judgment, subju ectivity, and effortff in
performing procedures and evaluating management’s significant assumptions related to forff ecasted revenue, operating profitff
margins, operating expenses, and discount rate; (iii) the audit effort involved the use of professionals with specialized skill and
knowledge; and (iv) as previously disclosed by management, a material weakness existed durd ing the year related to this matter.

Addressing the matter involved performing procedurdd es and evaluating audit evidence in connection with forming our overall
opinion on the consolidated finff ancial statements. These procedurd es included testing the effeff ctiveness of controls relating to
management’s goodwill impairment assessments, including controls over the valuation of the Solar reporting unit. These
procedurd es also included, among others (i) testing management’s process forff developing the faiff r value estimates of the Solar
reporting unit; (ii) evaluating the appropriateness of the income appra oach used by management; (iii) testing the completeness
and accuracy of underlying data used in the income appra oach; and (iv) evaluating the reasonabla eness of the significant
assumptions used by management related to forff ecasted revenue, operating profit margins, operating expenses, and discount
rate. Evaluating management’s assumptions related to forff ecasted revenue, operating profit margins, and operating expenses
involved evaluating whether the assumptions used by management were reasonabla e considering (i) the current and past
performance of the Solar reporting unit; (ii) the consistency with external market and industry drr ata; and (iii) whether the
assumptions were consistent with evidence obtained in other areas of the audit. Profesff sionals with specialized skill and
knowledge were used to assist in evaluating (i) the appra opriateness of the income appra oach and (ii) the reasonabla eness of the
discount rate assumption.

/s/ PricewaterhouseCoopers LLPp

Miami, Florida

Februarr ry 28, 2024

We have served as the Company’s auditor since 2010.
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ADT INC. AND SUBSIDIARIES
CONSOLIDATED BALANCE SHEETS

(in thousands, except share and per share data)

December 31,
2023 2022

Assets
Current assets:

Cash and cash equivalents $ 14,621 $ 257,223
Restricted cash and restricted cash equivalents 115,329 116,357
Accounts receivabla e, net of allowance forff credit losses of $53,229 and $35,482, respectively 390,471 334,556
Inventories, net 223,681 225,351
Work-in-progress 6,427 11,983
Prepaid expenses and other current assets 254,165 306,603
Current assets held for sale — 469,923

Total current assets 1,004,694 1,721,996
Property and equipment, net 283,170 306,191
Subsu criber system assets, net 3,005,936 2,918,540
Intangible assets, net 4,877,493 4,926,964
Goodwill 4,903,899 5,430,427
Deferred subscriber acquisition costs, net 1,175,904 990,672
Other assets 712,998 640,932
Noncurrent assets held for sale 8— 85,514

Total assets $ 15,964,094 $ 17,821,236

Liabilities and stockholders' equity
Current liabia lities:

Current maturities of long-term debt $ 320,612 $ 857,624
Accounts payable 293,883 417,860
Deferred revenue 264,398 309,907
Accruerr d expenses and other current liabia lities 601,315 776,739
Current liabia lities held forff sale — 298,973

Total current liabia lities 1,480,208 2,661,103
Long-term debt 7,523,349 8,946,719
Deferred subscriber acquisition revenue 1,914,954 1,580,873
Deferred tax liabia lities 1,027,189 892,994
Other liabia lities 229,748 240,129
Noncurrent liabia lities held forff sale — 106,270

Total liabilities 12,175,448 14,428,088

Commitments and contingencies (See Note 14)

Stockholders' equity:
Preferff red stock—akk uthorized 1,000,000 shares of $0.01 par value; zero issued and outstanding as of
December 31, 2023 and 2022 — —
Common stock—akk uthorized 3,999,000,000 shares of $0.01 par value; issued and outstanding shares
of 867,432,337 and 862,098,041 as of December 31, 2023 and 2022, respectively 8,674 8,621
Class B common stock—authorized 100,000,000 shares of $0.01 par value; issued and outstanding
shares of 54,744,525 as of December 31, 2023 and 2022 547 547
Additional paid-in capital 7,413,305 7,380,759
Accumulated deficff it (3,617,718) (3,949,579)
Accumulated other comprehensive income (loss) (16,162) (47,200)

Total stockholders' equity 3,788,646 3,393,148
Total liabilities and stockholders' equity $ 15,964,094 $ 17,821,236

See Notes to Consolidated Financial Statements
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ADT INC. AND SUBSIDIARIES
CONSOLIDATED STATEMENTS OF OPERATRR IONS

(in thousands, except per share data)

Years Ended December 31,
2023 2022 2021

Revenue:
Monitoring and related services $ 4,178,998 $ 4,053,048 $ 3,882,290
Security installation, product, and other 473,826 328,856 273,082
Solar installation, product, and other 329,835 786,426 47,351
Total revenue 4,982,659 5,168,330 4,202,723

Cost of revenue (exclee usive of do epdd reciation and amortizaii tion shown separately bll elow)w :
Monitoring and related services 604,368 596,664 629,204
Security installation, product, and other 147,314 102,118 108,823
Solar installation, product, and other 256,784 501,710 34,758
Total cost of revenue 1,008,466 1,200,492 772,785

Selling, general, and administrative expenses 1,539,579 1,662,826 1,541,330
Depreciation and intangible asset amortization 1,350,980 1,615,830 1,839,658
Merger, restrucr turing, integration, and other 62,172 17,229 39,159
Goodwill impairment 511,176 200,974 —

Operating income (loss) 510,286 470,979 9,791
Interest expense, net (572,150) (264,265) (456,825)
Loss on extinguishment of debt (16,621) — (37,113)
Other income (expense) 11,958 (57,568) 8,313

Income (loss) from continuing operations beforff e income taxes and equity in
net earnings (losses) of equity method investee (66,527) 149,146 (475,834)

Income tax benefitff (expense) (4,585) (37,682) 131,657
Income (loss) from continuing operations beforff e equity in net earnings (losses)
of equity method investee (71,112) 111,464 (344,177)

Equity in net earnings (losses) of equity method investee 6,572 (4,601) —
Income (loss) from continuing operations (64,540) 106,863 (344,177)

Income (loss) from discontinued operations, net of tax 527,549 25,800 3,357
Net income (loss) $ 463,009 $ 132,663 $ (340,820)

Common Stock:
Income (loss) from continuing operations per share - basic $ (0.07) $ 0.12 $ (0.42)
Income (loss) from continuing operations per share - diluted $ (0.07) $ 0.12 $ (0.42)

Net income (loss) per share - basic $ 0.51 $ 0.15 $ (0.41)
Net income (loss) per share - diluted $ 0.51 $ 0.15 $ (0.41)

Weighted-average shares outstanding - basic 856,843 848,465 770,620
Weighted-average shares outstanding - diluted 856,843 848,465 770,620

Class B Common Stock:
Income (loss) from continuing operations per share - basic $ (0.07) $ 0.12 $ (0.42)
Income (loss) from continuing operations per share - diluted $ (0.07) $ 0.12 $ (0.42)

Net income (loss) per share - basic $ 0.51 $ 0.15 $ (0.41)
Net income (loss) per share - diluted $ 0.51 $ 0.15 $ (0.41)

Weighted-average shares outstanding - basic 54,745 54,745 54,745
Weighted-average shares outstanding - diluted 54,745 54,745 54,745

See Notes to Consolidated Financial Statements
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ADT INC. AND SUBSIDIARIES
CONSOLIDATED STATEMENTS OF COMPREHENSIVE INCOME (LOSS)

(in thousands)

Years Ended December 31,
2023 2022 2021

Net income (loss) $ 463,009 $ 132,663 $ (340,820)
Other comprehensive income (loss), net of tax:

Cash flow hedges 32,129 25,754 46,234
Other (1,091) (3,981) 3,408

Total other comprehensive income (loss), net of tax 31,038 21,773 49,642
Comprehensive income (loss) $ 494,047 $ 154,436 $ (291,178)

See Notes to Consolidated Financial Statements

F-6



ADT INC. AND SUBSIDIARIES
CONSOLIDATED STATEMENTS OF STOCKHOLDERS’ EQUITY

(in thousands)

Number of
Common
Shares

Number of
Class B
Common
Shares

Common
Stock

Class B
Common
Stock

Additional
Paid-In
Capital

Accumulated
Deficit

Accumulated
Other

Comprehensive
Income (Loss)

Total
Stockholders'
Equity

Balance as of December 31,
2020 771,014 54,745 $ 7,710 $ 547 $6,640,763 $ (3,491,069) $ (118,615) $ 3,039,336
Net income (loss) — — — — — (340,820) — (340,820)
Other comprehensive income
(loss), net of tax — — — — — — 49,642 49,642
Issuance of common stock,
net of expenses 69,667 — 697 — 567,912 — — 568,609
Dividends, including
dividends reinvested in
common stock — — — — 4 (119,154) — (119,150)
Share-based compensation
expense — — — — 61,237 — — 61,237
Transactions related to
employee share-based
compensation plans and other 6,145 — 61 — (8,649) (1,547) — (10,135)
Balance as of December 31,
2021 846,826 54,745 $ 8,468 $ 547 $7,261,267 $ (3,952,590) $ (68,973) $ 3,248,719
Net income (loss) — — — — — 132,663 — 132,663
Other comprehensive income
(loss), net of tax — — — — — — 21,773 21,773
Issuance of common stock,
net of expenses 140,681 — 1,407 — 1,188,488 — — 1,189,895
Repurchases of common
stock (133,333) — (1,333) — (1,093,334) — — (1,094,667)
Dividends — — — — — (127,835) — (127,835)
Share-based compensation
expense — — — — 66,566 — — 66,566
Contingent forward purchase
contract — — — — (41,938) — — (41,938)
Transactions related to
employee share-based
compensation plans and other 7,924 — 79 — (290) (1,817) — (2,028)
Balance as of December 31,
2022 862,098 54,745 $ 8,621 $ 547 $7,380,759 $ (3,949,579) $ (47,200) $ 3,393,148
Net income (loss) — — — — — 463,009 — 463,009
Other comprehensive income
(loss), net of tax — — — — — — 31,038 31,038
Dividends — — — — — (129,025) — (129,025)
Share-based compensation
expense — — — — 51,137 — — 51,137
Transactions related to
employee share-based
compensation plans and other 5,334 — 53 — (18,591) (2,123) — (20,661)
Balance as of December 31,
2023 867,432 54,745 $ 8,674 $ 547 $7,413,305 $ (3,617,718) $ (16,162) $ 3,788,646

See Notes to Consolidated Financial Statements
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ADT INC. AND SUBSIDIARIES
CONSOLIDATED STATEMENTS OF CASH FLOWS

(in thousands)
Years Ended December 31,

2023 2022 2021
Cash flows froff m operating activities:

Net income (loss) $ 463,009 $ 132,663 $ (340,820)

Adjud stments to reconcile net income (loss) to net cash provided by (used in) operating activities:

Depreciation and intangible asset amortization 1,388,671 1,693,575 1,914,779

Amortization of deferff red subscriber acquisition costs 195,794 162,981 126,089

Amortization of deferff red subscriber acquisition revenue (308,604) (244,141) (172,061)

Share-based compensation expense 51,137 66,566 61,237

Deferred income taxes 125,235 19,575 (139,480)

Provision for losses on receivabla es and inventoryrr 151,065 113,869 38,213

Loss on extinguishment of debt 16,621 — 37,113

Goodwill, intangible, and other asset impairments 528,556 206,132 19,161

(Gain) loss on sales of businesses (649,095) (10,066) —

Unrealized (gain) loss on interest rate swap contracts 38,497 (301,851) (157,505)

Change in fair value of other financial instrumrr ents — 63,396 —

Other non-cash items, net 100,087 134,526 149,024

Changes in operating assets and liabia lities, net of effects of acquisitions and dispositions:

Accounts receivabla e, net (107,464) (178,258) (50,214)

Long-term retail installment contracts 184,925 142,811 64,516

Inventories and work-in-progress 24,732 (67,391) (84,020)

Accounts payable (111,529) 8,662 98,123

Accruerr d interest (128,042) 50,758 56,700

Accruerr d and other liabia lities (83,041) (42,023) 5,416

Deferred subscriber acquisition costs (386,518) (393,861) (323,602)

Deferred subscriber acquisition revenue 289,534 329,214 276,841

Other, net (125,844) 783 70,213

Net cash provided by (used in) operating activities 1,657,726 1,887,920 1,649,723

Cash flows froff m investing activities:

Dealer generated customer accounts and bulk account purchases (588,638) (621,695) (675,118)

Subsu criber system asset expenditures (630,535) (734,639) (694,684)

Purchases of property and equipment (176,353) (176,660) (168,238)

Acquisition of businesses, net of cash acquired — (13,095) (163,503)

Sales of businesses, net of cash sold 1,609,347 26,749 1,807

Other investing, net 28,672 (13,444) 3,991

Net cash provided by (used in) investing activities 242,493 (1,532,784) (1,695,745)

Cash flows froff m finff ancing activities:

Proceeds froff m issuance of common stock, net of expenses — 1,180,000 —

Proceeds froff m long-term borrowings 867,178 550,035 1,195,729

Proceeds froff m receivables facff ility 281,647 276,826 253,546

Repurchases of common stock — (1,200,000) —

Repayment of long-term borrowings, including call premiums (2,961,798) (605,059) (1,219,070)

Repayment of receivables faciff lity (200,385) (121,061) (130,345)

Dividends on common stock (128,587) (127,125) (116,348)

Payments on finance leases (43,733) (44,978) (32,123)

Proceeds (payments) froff m opportunity fund (8,746) 100,802 —

Proceeds (payments) froff m interest rate swapsa 82,750 (18,841) (56,119)

Other finff ancing, net (32,175) (5,432) (23,718)

Net cash provided by (used in) finff ancing activities (2,143,849) (14,833) (128,448)

Cash and cash equivalents and restricted cash and restricted cash equivalents:

Net increase (decrease) durd ing the period (243,630) 340,303 (174,470)

Beginning balance 373,580 33,277 207,747

Ending balance $ 129,950 $ 373,580 $ 33,277

See Notes to Consolidated Financial Statements
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1. DESCRIPTION OF BUSINESS AND SUMMARY OF SIGNIFICANT ACCOUNTING POLICIES

Business and Organization

ADT Inc., together with its wholly-owned subsu idiaries (collectively, the “Company”), is a leading provider of security,
interactive, and smart home solutions serving consumer and small business customers in the United States (“U.S.”). As
discussed below, on October 2, 2023, the Company divested its Commercial Business (as definff ed below), which provided
security and other solutions to commercial customers; and in January 2024, the Company announced its exit from the
residential solar business, which provided residential solar and energy storage solutions since the acquisition of ADT Solar in
2021 (the “ADT Solar Acquisition”).

The Company primarily conducts business under the ADT brand name.

ADT Inc. was incorporrr ated in the State of Delaware in May 2015 as a holding company with no assets or liabia lities. In July
2015, the Company acquired Protection One, Inc. and ASG Intermediate Holding Corp. (collectively, the “Formation
Transactions”), which were instrumental in the commencement of the Company’s operations. In May 2016, the Company
acquired The ADT Security Corporation (formerly named The ADT Corporation) (“The ADT Corporation”) (the “ADT
Acquisition”).

The Company is majoa rity-owned by Prime Security Services TopCo (ML), L.P., which is majoa rity-owned by Prime Security
Services TopCo Parent, L.P. (“Ultimate Parent”). Ultimate Parent is ultimately majoa rity-owned by Apollo Investment Fund
VIII, L.P. and its related fundsff that are directly or indirectly managed by affiliates of Apollo Global Management, Inc. (together
with its subsu idiaries and affiliates, “Apollo” or the “Sponsor”).

In January 2018, the Company completed an initial public offeff ring (“IPO”) and its common stock, par value of $0.01 per share
(“Common Stock”), began trading on the New York Stock Exchange under the symbol “ADT.”

Basis of Presentation

The consolidated financial statements have been prepared in U.S. dollars in accordance with generally accepted accounting
principles in the United States of America (“GAAP”).

The finff ancial statements included herein comprise the consolidated results of ADT Inc. and its wholly-owned subsu idiaries. The
results of companies acquired are included froff m the effeff ctive date of each acquisition; and all intercompany transactions have
been eliminated. The Company uses the equity method of accounting to account for an investment in which it has the abia lity to
exercise significant influff ence but does not control. This investment was disposed of during 2023.

As discussed below under the heading “Commercial Divestiture,” beginning in the third quarter of 2023, the Company
presented its Commercial Business as a discontinued operation.

Certain prior period amounts have been reclassified to conforff m with the current period presentation.

Commercial Divestituii re

On August 7, 2023, ADT, Iris Buyer LLC, a Delaware limited liabia lity company and affiff liate of GTCR LLC (“GTCR”), and,
solely for certain purposrr es set forff th in the Commercial Purchase Agreement (as defined below), Fire & Security Holdings, LLC
(“F&S Holdings”), a Delaware limited liabia lity company and an indirect, wholly-owned subsu idiary of ADT, entered into an
Equity Purchase Agreement (the “Commercial Purchase Agreement”) pursuant to which GTCR agreed to acquire all of the
issued and outstanding equity interests of F&S Holdings, which directly or indirectly held all of the issued and outstanding
equity interests in the subsu idiaries of ADT that operated ADT’s commercial business (the “Commercial Business”) (the
“Commercial Divestiture”).

On October 2, 2023, the Company completed the Commercial Divestiturt e forff a total purchase price of approximately
$1,613 million in cash, subject to customary post-closing adjustments, and received net proceeds of appra oximately
$1,585 million, excluding transaction costs of $22 million.

ADT INC. AND SUBSIDIARIES
NOTES TO CONSOLIDATED FINANCIAL STATEMENTS
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Beginning in the third quarter of 2023, the Company presented its Commercial Business as a discontinued operation as the
Commercial Divestiture met all of the held forff sale criteria for the disposal group and represented a strategic shift tff hat has and
will continue to have a major effeff ct on the Company’s operations and finff ancial statements. The change is reflected in all
periods presented. Additionally, the cash floff ws and comprehensive income (loss) of the Commercial Business have not been
segregated and are included in the Consolidated Statements of Cash Flows and Consolidated Statements of Comprehensive
Income (Loss), respectively, for all periods presented.

Unless otherwise noted, amounts and disclosures throughout these Notes to Consolidated Financial Statements relate to the
Company’s continuing operations.

Refer to Note 5 “Divestiturtt es” forff additional inforff mation.

ADT SolSS arll

As previiouslyly didiscllosedd, iin Nove bmber 2023, hthe Compa yny announc ded a pllan to streamliline thhe solla br busiiness to focff us on hthe top
pperformiingg markkets andd ratiionalilize thhe ove hrh dead and id infraff structurt e of thhe bbusiiness. As part of hthiis lplan, thhe Companyy cllosedd a
isignignifificant numbber of bf branchhes thhat operatedd thhe solla br busiiness allo gng iwi hth makiki gng asso iciat ded hhe dadcount redduc itions.

On Janua yry 19, 2024, afteff r a strategigic reviiew of thhe bbusiiness a dnd contiinuedd macroeconomiic and id i dndustryy prr ressures, hthe
Companyy’ bs boa drd of didirector (s ( hthe “Boardd of Diirectors”)) appra ovedd a lplan to fullylly exiit hthe resididen itiall s lolar bbusiiness, hwhiichh m yay
iin lcl dude hthe transi iition of components of thhe bbusiiness to o hther partiie (s ( hthe “ADT Sollar E ixit”)). hThe ADT Sollar E ixi it is expect ded to
bebe complleted dd durd iingg 2024.

Use of Eo stEE imatt tes

The preparation of the consolidated financial statements in accordance with GAAP requires the Company to select accounting
policies and make estimates that affect amounts reported in the consolidated financial statements and the accompanying notes.
The Company’s estimates are based on the relevant information availabla e at the end of each period. Actual results could diffeff r
materially from these estimates under diffeff rent assumptions or market conditions.

Segme ents

The Company has historically reported results for three operating and reportabla e segments organized based on customer type:
Consumer and Small Business (“CSB”), Commercial, and Solar. As a result of the Commercial Divestiture, results of the
Commercial Business are classified as discontinued operations and thus excluded froff m both continuing operations and segment
results for all periods presented. Accordingly, the Company reports its results in two operating and reportabla e segments, CSB
and Solar, organized based on customer type, with the change reflected in all periods presented.

The Company’s segments are based on the manner in which the Company’s Chief Executive Officer, who is the chief operating
decision maker (the “CODM”), evaluates performance and makes decisions about how to allocate resources.

• CSB -SS The CSB segment primarily includes the sale, installation, servicing, and monitoring of integrated security and
automation systems and other related offerings to owners and renters of residential properties, small business operators, and
other individual consumers, as well as general corporrr ate costs and other income and expense items not included in another
segment.

• Solar - The Solar segment primarily includes the sale and installation of solar systems and related solutions and services to
residential homeowners who purchase solar and energy storage solutions, energy efficiency upgrades, and roofinff g services, as
well as certain dedicated corporrr ate and other costs.

Refer to Note 3 “Segment Information” for additional inforff mation on the Company’s segments.

Accounting Pronouncements

Recentlytt Adoptdd edtt Accountingii Pronouncements

Vintage Discii losures forff Financing Receivablesg f g - ASU 2022-02, Financial InsII truments — CreCC dit Losses (To(( pio c 326): TroTT ubled
Debt Restrutt cturings and Vintage Discii losures, requires reporting entities to disclose current-period gross write-offsff by year of
origination forff financing receivabla es, among other requirements.

ADT INC. AND SUBSIDIARIES
NOTES TO CONSOLIDATED FINANCIAL STATEMENTS
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This disclosure-only guidance became effective January 1, 2023. The impact to the Company’s consolidated financial
statements was not material.

Supplier FinFF ance Program Obligati ionspp g g - ASU 2022-04, Liabilities — SupplSS ier FinFF ance Programs (Su(( btopic 405-50):
Discii losure of Supplier FinFF ance Program Obligations, requires that a reporting entity who is a buyer in a supplu ier finff ance
program disclose qualitative and quantitative inforff mation abouta its supplu ier finff ance programs, including a roll-forward of the
obligations.

The Company adopted this guidance effective January 1, 2023, except the roll-forward requirement, which will be adopted
effeff ctive January 1, 2024. The Company will apply the roll-forff ward guidance prospectively.

The Company does not currently have any material supplier finff ance programs.

Recentlytt Issued Accountintt g ProPP nouncements

Fair Value of Eo quity Investmett ntsttf q y - ASU 2022-03, Fair Value MeaMM surement (TopiTT c 820): FaiFF r ValVV ue Measurement of Eo quity
Securities SubjSS ect to Contratt ctual Sale Restrictions, states that an entity should not consider the contractuatt l sale restriction when
measuring the equity security’s fair value and introduces new disclosure requirements related to such equity securities.

This guidance will be adopted effeff ctive January 1, 2024, and will be applied prospectively. The Company is currently
evaluating the impact of this guidance.

Discii losure ImpII rovementsttp - ASU 2023-06, Discii losure Imprm ovements: CodiCC fici ation Amendments in Response to thett SEC’s
Discii losure Update and Simplification IniII tiative, represents changes to clarify or improve disclosure and presentation
requirements of a variety of topics.

The effective date forff each amendment will be the date on which the SEC’s removal of that related disclosure from Regulation
S-X or Regulation S-K becomes effective, with early adoption prohibited. The Company is currently evaluating the potential
impact of this guidance on its financial statements and disclosures.

Segme ent Reportingg p g - ASU 2023-07, Segme ent Reporting (TopiTT c 280): ImpII rovements ttt o Reportable SegSS megg nt Discii losures,
improves reportabla e segment disclosure requirements primarily through enhanced disclosures abouta significant segment
expenses. In addition, the guidance, among other requirements, enhances interim disclosures, clarifies circumstances in which
an entity can disclose multiple segment measures of profitff or loss, and provides new segment disclosure requirements forff
entities with a single reportabla e segment.

The amendments in this guidance are effeff ctive forff fiscal years beginning afteff r December 15, 2023 and interim periods within
fiscal years beginning afteff r December 15, 2024. This guidance should be appla ied retrospectively to all periods presented. Early
adoption is permitted. The Company is currently evaluating the impact of this guidance.

Income Taxesaa - ASU 2023-09, Income Taxeaa s (To(( pio c 740): ImpII rovements to Income Tax Daa isclosures, focff uses on improvements
to income tax disclosures, primarily related to the rate reconciliation and income tax paid inforff mation. In addition, the updau te
includes certain other amendments to improve the effectiveness of income tax disclosures.

The guidance is effective forff annual periods beginning afteff r December 15, 2024, and should be appla ied prospectively, with
retrospective appla ication also a permitted option. Early adoption is permitted. The Company is currently evaluating the impact
of this guidance.

Significant Accounting Policies

Information on select accounting policies and methods not discussed below are included in the respective footff notes that follow.

Cash and CasCC h Equivalenll ts and Restricted CasCC h and Restritt ctedtt Cash Equivalentstt

All highly liquid investments with original maturities of three months or less from the time of purchase are considered to be
cash equivalents. Restricted cash and restricted cash equivalents are restricted for a specific purposrr e and cannot be included in
the general cash and cash equivalents account.
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The folff lowing tabla e reconciles the amounts below reported in the Consolidated Balance Sheets to the total of the same such
amounts shown in the Consolidated Statements of Cash Flows:

Years Ended December 31,
(in thousands)s 2023 2022 2021
Cash and cash equivalents $ 14,621 $ 257,223 $ 24,453
Restricted cash and restricted cash equivalents 115,329 116,357 8,824
Ending balance $ 129,950 $ 373,580 $ 33,277

For 2023 and 2022, restricted cash and restricted cash equivalents includes fundsff received, net of payments, from State Farm
Fire & Casualty Company (“State Farm”) (the “Opportunity Fund”), including accruerr d interest, in connection with the State
Farm Strategic Investment (as definff ed and discussed in Note 11 “Equity”). Amounts within the Opportunity Fund are restricted
for certain qualifyiff ng spend in accordance with the development agreement between State Farm and the Company (the “State
Farm Development Agreement”). Use of the fundsff must be agreed to by State Farm and the Company.

Supplpp emll entary Cash Flowll Infon rmatiott n

The folff lowing tabla e summarizes supplu ementary cash floff w inforff mation and material non-cash investing and financing
transactions, excluding leases (refer to Note 15 “Leases”):

Years Ended December 31,
(in thousands)s 2023 2022 2021
Interest paid, net of interest income received(1) $ 522,775 $ 470,947 $ 512,628
Payments (refunds) on income taxes, net $ 60,296 $ 22,654 $ 1,877
Issuance of shares for acquisition of businesses(2) $ — $ 55,485 $ 528,503
Contingent forward purchase contract(3) $ — $ 41,938 $ —

___________________
(1) Includes finff ance leases and interest rate swapsa . Referff to Note 9 “Derivative Financial Instrumr ents.”
(2) 2021 relates to the ADT Solar Acquisition and 2022 includes $40 million related to the Delayed Shares (as definff ed and discussed in Note 4

“Acquisitions”) as a result of the ADT Solar Acquisition.
(3) During 2022, the Company recorded a reducd tion to additional paid in capital as a result of the contingent forward purchase contract in connection

with the Tender Offerff (as definff ed and discussed in Note 11 “Equity”).

The proceeds and repayments of long-term debt on the Consolidated Statements of Cash Flows include the impact of
$230 million froff m the refinancing of the First Lien Term Loan dued 2026 with the First Lien Term Loan due 2030 (as definff ed
and discussed in Note 8 “Debt”).

Prepaid ExpEE enses and Othett r CurCC rent Assets

December 31,
(in thousands)s 2023 2022
Prepaid expenses $ 49,734 $ 26,142
Contract assets (see Note 2 “Revenue and Receivabla es”) 15,365 32,495
Fair value of interest rate swapsa (see Note 9 “Derivative Financial Instruments”) 74,974 78,110
Other receivabla es(1) 28,835 121,225
Other current assets 85,257 48,631
Prepaid expenses and other current assets $ 254,165 $ 306,603

___________________
(1) As of December 31, 2023 and 2022, the Company recorded a liabia lity of $15 million and $88 million, respectively, which is reflected in accruer d

expenses and other current liabia lities and which relates to certain loans provided to customers within the Solar business that the Company may be
required to repurchase froff m third party lenders. Included in other receivabla es is the amount that the Company expects to recover if permission to
operate is achieved in the event the third party lenders do require the Company to repurchase such loans.
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Inventories, ns et

Inventories are primarily comprised of components and parts forff the Company’s security and solar systems. The Company
records inventory arr t the lower of cost and net realizable value. Inventories are presented net of an obsolescence reserve.

Work-ikk n-ii Pr- ogress

Work-in-progress is primarily comprised of certain costs incurred forff installations of security system equipment sold outright to
customers that have not been completed as of the balance sheet date.

Property att nd Equipmii ent, net

Property and equipment, net, is recorded at historical cost less accumulated depreciation, which is calculated using the straight-
line method over the estimated useful lives of the related assets. Depreciation expense is refleff cted in depreciation and intangible
asset amortization. Repairs and maintenance expenditures are expensed when incurred.

Usefulff Lives:

Buildings and related improvements Up to 40 years
Leasehold improvements Lesser of remaining term of the lease or economic usefulff lifeff
Capia talized software 3 to 10 years
Machinery,rr equipment, and other Up to 10 years

Net Carrying Amount:y g

December 31,
(in thousands)s 2023 2022
Land $ 10,313 $ 12,272
Buildings and leasehold improvements 95,652 94,899
Capia talized software 524,088 504,241
Machinery,rr equipment, and other 168,343 170,622
Construcrr tion in progress 34,302 12,571
Finance leases 142,441 127,226
Accumulated depreciation (691,969) (615,640)
Property and equipment, net $ 283,170 $ 306,191

Depreciation Expense:p p

Years Ended December 31,
(in thousands)s 2023 2022 2021
Depreciation expense $ 191,904 $ 173,013 $ 165,392

Subscribei r SysSS tem Assets, ns et and Deferff red Subscribei r Acquisiii tioii n CosCC ts, ns et

Subsu criber system assets represent capitalized equipment and installation costs incurred in connection with transactions in
which the Company retains ownership of the security system and are reflected in the Consolidated Balance Sheets as folff lows:

December 31,
(in thousands)s 2023 2022
Gross carrying amount $ 6,404,479 $ 5,981,008
Accumulated depreciation (3,398,543) (3,062,468)

Subscriber system assets, net $ 3,005,936 $ 2,918,540
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Deferred subscriber acquisition costs represent selling expenses (primarily commissions) that are incremental to acquiring
customers.

The Company records subscriber system assets and deferff red subscriber acquisition costs in the Consolidated Balance Sheets as
these assets represent probabla e futff urt e economic benefits for the Company through the generation of futff urt e monitoring and
related services revenue. Upon customer termination, the Company may retrieve such assets.

Subsu criber system assets and any related deferff red subscriber acquisition costs are accounted for on a pooled basis based on the
month and year of customer acquisition and are depreciated and amortized using an accelerated method over the estimated lifeff
of the customer relationship, which is 15 years. In order to align the depreciation and amortization of these pooled costs to the
pattern in which their economic benefits are consumed, the accelerated method utilizes an average declining balance rate of
approximately 250% and converts to straight-line methodology when the resulting charge is greater than that fromff the
accelerated method, resulting in an average charge of approximately 55% of the pool within the firff st five years, 25% within the
second five years, and 20% within the finff al five years.

Depreciation of subscriber system assets and amortization of deferff red subscriber acquisition costs are refleff cted in depreciation
and intangible asset amortization and selling, general, and administrative expenses, respectively, as follows:

Years Ended December 31,
(in thousands)s 2023 2022 2021
Depreciation of subscriber system assets $ 545,041 $ 531,013 $ 488,557
Amortization of deferff red subscriber acquisition costs $ 188,222 $ 154,186 $ 118,162

Long-Lgg ived Assets (excee ludingii Goodwill and IndII efdd inff ite-Lived Intangible Assets)s

The Company reviews long-lived assets for impairment whenever events or changes in business circumstances indicate that the
carrying amount of an asset or asset group may not be fully recoverabla e. The Company groups assets at the lowest level for
which cash floff ws are separately identifiaff bla e. Recoverabia lity is measured by a comparison of the carrying amount of the asset
group to its expected future undiscounted cash floff ws. If the expected future undiscounted cash floff ws of the asset group are less
than its carrying amount, an impairment loss is recognized based on the amount by which the carrying amount exceeds the fair
value less costs to sell. The calculation of the fair value less costs to sell of an asset group is based on assumptions concerning
the amount and timing of estimated future cash floff ws and assumed discount rates, reflecting varyirr ng degrees of perceived risk.

There were no material long-lived asset impairments during the periods presented.

Accrued ExpEE enses and Othett r CurCC rent Liabilitieii s

December 31,
(in thousands)s 2023 2022
Accruerr d interes $t 111,204 $ 156,495
Payroll-related accruar ls 118,495 139,709
Operating lease liabia lities (see Note 15 “Leases”) 15,979 20,741
Fair value of interest rate swapsa (see Note 9 “Derivative Financial Instruments”) 5,312 —
Opportunity Fund (see Note 11 “Equity”) 93,950 100,802
Other accruerr d liabia lities 256,375 358,992
Accrued expenses and other current liabilities $ 601,315 $ 776,739

Adverdd tising CosCC ts

Advertising costs are recognized in selling, general, and administrative expenses when incurred and were $165 million, $214
million, and $235 million durdd ing 2023, 2022, and 2021, respectively.

Included in advertising costs during 2023 are certain joint marketing costs and reimbursements associated with the Google
Success Funds as discussed in Note 14 “Commitments and Contingencies.”
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Radio ConCC version Program

During 2019, the Company commenced a program to replace the 3G and Code-Division Multiple Access (“CDMA”) cellular
equipment used in many of its security systems prior to the cellular network providers retiring their 3G and CDMA networks
during 2022. The program was completed in 2023, and the Company incurred a total of $276 million of net radio conversion
costs since the inception of the program.

Radio conversion costs and radio conversion revenue are refleff cted in selling, general, and administrative expenses and
monitoring and related services revenue, respectively, as follows:

Years Ended December 31,
(in thousands)s 2023 2022 2021
Radio conversion costs $ 1,968 $ 29,766 $ 240,902
Radio conversion revenue $ 6,664 $ 28,058 $ 39,100

Merger, Rr estructuringii , Igg ntII egtt ration, and Other

Merger, restrucrr turing, integration, and other represents certain direct and incremental costs resulting froff m acquisitions made by
the Company, integration and third-party costs as a result of those acquisitions, costs related to the Company’s restructuring
effoff rts, as well as fair value remeasurements and impairment charges on certain strategic investments.

Significant activity included in merger, restructurtt ing, integration, and other during the periods presented includes:

During 2023, primarily relates to integration and third-party costs related to the strategic optimization of the Solar business
operations following the ADT Solar acquisition, as well as restructurt ing costs.

During 2022, merger, restrucrr turing, integration, and other was not material.

During 2021, primarily relates to an impairment charge in CSB due to lower than expected benefits from a developed
technology intangible asset.

Concentratiott n of Co reCC dit Rii isks

The majority of the Company’s cash and cash equivalents and restricted cash and restricted cash equivalents are held at majoa r
financial institutions. There is a concentration of credit risk related to certain account balances in excess of the Federal Deposit
Insurance Corporrr ation insurance limit of $250,000 per account. The Company regularly monitors the finff ancial stability of these
financial institutions and believes there is no exposure to any significant credit risk forff its cash and cash equivalents and
restricted cash and restricted cash equivalents. Concentration of credit risk associated with the majority of the Company’s
receivabla es from customers is limited dued to the significant size of the customer base.

Fair Value of Fo inFF anciali Instrutt mentstt

The Company’s finff ancial instruments primarily consist of cash and cash equivalents, restricted cash and restricted cash
equivalents, accounts receivabla e, retail installment contract receivabla es, accounts payable, debt, and derivative finff ancial
instruments. Due to their short-term and/or liquid naturt e, the faiff r values of cash, restricted cash, accounts receivabla e, and
accounts payable approximate their respective carrying amounts.

Cash Equivalentsttq - Included in cash and cash equivalents and restricted cash and restricted cash equivalents, as applicable from
time to time, are investments in money market mutuat l funff ds. These investments are generally classified as Level 1 fair value
measurements, which represent unadjusted quoted prices in active markets forff identical assets or liabia lities.

Investments in money market mutuat l fundsff were $55 million and $145 million as of December 31, 2023 and December 31,
2022, respectively.
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CSBSS Retail Installment ContCC ratt ct Receivables, net, - The faiff r values of the Company’s retail installment contract receivables are
determined using a discounted cash flow model and are classified as Level 3 fair value measurements.

December 31,
2023 2022

(in thousands)s
Carrying
Amount

Fair
Value

Carrying
Amount

Fair
Value

Retail installment contract receivabla es, net $ 673,635 $ 487,685 $ 531,516 $ 385,114

Long-Term Debt Instrutt mentsttg - The faiff r values of the Company’s debt instrumrr ents are determined using broker-quoted market
prices, which represent quoted prices for similar assets or liabia lities as well as other observabla e market data, and are classified
as Level 2 fair value measurements. The carrying amounts of debt outstanding, if any, under the Company’s firff st lien revolving
credit facility (the “First Lien Revolving Credit Facility”) and its uncommitted receivabla es securitization finff ancing agreement
(the “2020 Receivabla es Facility”) appra oximate their faiff r values, as interest rates on these borrowings approximate current
market rates.

December 31,
2023 2022

(in thousands)s
Carrying
Amount

Fair
Value

Carrying
Amount

Fair
Value

Long-term debt instruments subject to fair value disclosures(1) $ 7,756,800 $ 7,732,159 $ 9,733,700 $ 9,312,932
________________
(1) Excludes finff ance leases.

Derivative FinFF ancial InsII truments - Derivative financial instrumrr ents are reported at faiff r value as either assets or liabilities. These
fair values are primarily calculated using discounted cash flow models utilizing observabla e inputs, such as quoted forward
interest rates, and incorporrr ate credit risk adjustments to refleff ct the risk of defauff lt by the counterparr rty or the Company. The
resulting faiff r values are classified as Level 2 fair value measurements.

Refer to Note 9 “Derivative Financial Instruments” for the fair values of the Company’s derivative finff ancial instruments.

2. REVENUE AND RECEIVABLES

Revenue

The Company generates revenue through contractuat l monthly recurring fees received forff monitoring and related services
provided to customers, as well as the sale and installation of security and solar systems (referred to as “systems”).

Revenue is recognized in the Consolidated Statements of Operations net of sales and other taxes. Amounts collected from
customers forff sales and other taxes are reported as a liability net of the related amounts remitted. When customers terminate a
monitoring contract early, contract termination charges are assessed in accordance with the contract terms and are recognized in
monitoring and related services revenue when collectability is probabla e.

The Company allocates the transaction price to each performance obligation based on relative standalone selling price, which is
determined using observabla e internal and external pricing, profitaff bia lity, and operational metrics. For CSB, the Company’s
performance obligations generally include monitoring, related services (such as maintenance agreements), and the sale and
installation of a security system in outright sales transactions or a material right in transactions in which the Company retains
ownership of the security system. For Solar, the Company’s performance obligations generally include the sale and installation
of a solar system and may include additional performance obligations such as roofinff g services or the sale and installation of
additional products such as batteries.

In addition to details provided below, the Company’s disaggregated revenue is presented on the face of the Consolidated
Statements of Operations, which includes monitoring and related services and security installation, product, and other revenue
presented forff its CSB segment, as well as Solar installation, product, and other revenue.

CSB CSS omCC panm y-n Owned - In transactions in which the Company provides monitoring and related services but retains ownership
of the security system (referred to as Company-owned transactions), the Company’s performance obligations primarily include
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(i) monitoring and related services, which are recognized when these services are provided to the customer, and (ii) a material
right associated with the one-time non-refundabla e feeff s incurred in connection with the initiation of a monitoring contract which
the customer will not be required to pay again upou n a renewal of the contract (referred to as deferff red subscriber acquisition
revenue).

Deferred subscriber acquisition revenue is amortized on a pooled basis over the estimated life off f the customer relationship using
an accelerated method consistent with the treatment of subsu criber system assets and deferff red subscriber acquisition costs and is
reflected in security installation, product, and other revenue.

Years Ended December 31,

(in thousands) 2023 2022 2021
Amortization of deferff red subscriber acquisition revenue $ 301,708 $ 235,190 $ 164,180

CSB CSS usCC tomer-Owned - In transactions involving security systems sold outright to the customer (referred to as outritt ghti sales),
the Company’s performance obligations generally include the sale and installation of the system, which is primarily recognized
at a point in time based uponu the naturt e of the transaction and contractuat l terms, and any monitoring and related services, which
are recognized when these services are provided to the customer.

Solar - The Company’s performance obligations generally include the sale and installation of a solar system. Transactions
within the Solar business may also include additional performance obligations such as roofinff g services or the sale and
installation of additional products (such as batteries). Revenue is recognized when control over the products and services are
transferff red to the customer and is refleff cted in solar installation, product, and other revenue.

Solar revenue was not material during 2021 subsu equent to the date of the ADT Solar Acquisition.

Revenue and cost of revenue from Solar equipment was $154 million and $121 million, respectively, during 2023, and $451
million and $292 million, respectively, during 2022.

The Company enters into agreements with third-party lenders to access loan products for the Company’s Solar customers.
These lenders remit the amount of such loans, net of feesff , uponu installation or based on other contractuat l terms with the third-
party lenders. These fees are recorded as a reduction of solar installation, product, and other revenue and were $52 million and
$141 million durd ing 2023 and 2022, respectively.

Defee rred Revenue

Deferred revenue represents customer billings for services not yet rendered and is primarily related to recurring monitoring and
related services. In addition, payments received forff the sale and installation of a system afteff r the agreement is signed but before
performance obligations are satisfied are recorded as deferred revenue.

These amounts are recorded as current deferred revenue, as the Company expects to satisfy any remaining performance
obligations, as well as recognize the related revenue, within the next twelve months when performance obligations are satisfied.
Accordingly, the Company has appla ied the practical expedient regarding deferred revenue to exclude the value of remaining
performance obligations if (i) the contract has an original expected term of one year or less or (ii) the Company recognizes
revenue in proportion to the amount it has the right to invoice for services performed.

Accounts Receivable

Accounts receivabla e represent unconditional rights to consideration froff m customers in the ordinary crr ourse of business and are
generally due in one year or less. The Company’s accounts receivabla e are recorded at amortized cost less an allowance forff
credit losses not expected to be recovered. The allowance for credit losses is recognized at inception and reassessed each
reporting period.

The Company evaluates its allowance forff credit losses on accounts receivabla e in pools based on customer type. For each
customer pool, the allowance forff credit losses is estimated based on the delinquency status of the underlying receivabla es and the
related historical loss experience, as adjusted forff current and expected future conditions, if appla icable. The allowance forff credit
losses is not material for the individual pools of customers.
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Changes in tii hett Alloll wance forff Creditdd Losses:g f

Years Ended December 31,
(in thousands)s 2023 2022 2021
Beginning balance $ 35,482 $ 22,104 $ 28,608
Provision for credit losses(1) 138,225 90,502 50,717
Write-offs, net of recoveries(2) (120,478) (77,124) (57,221)

Ending balance $ 53,229 $ 35,482 $ 22,104

________________
(1) The provision for credit losses durd ing 2021 was impacted by adjustments related to the COVID-19 Pandemic.
(2) Recoveries were not material forff the periods presented. As such, write-offs are presented net of recoveries.

Retail Installment Contract Receivables

For security system transactions occurring under both Company-owned and customer-owned equipment models, the
Company’s retail installment contract option allows qualifying residential customers to pay the fees due at installation over a
24-, 36-, or 60-month interest-free period. The finff ancing component of retail installment contract receivables is not significant.

Upon origination of a retail installment contract, the Company utilizes external credit scores to assess customer credit quality
and determine eligibility. In addition, customers are required to enroll in the Company’s automated payment process in order to
enter into a retail installment contract.

Subsu equent to origination, the Company monitors the delinquency status of retail installment contract receivabla es as the key
credit quality indicator. As of December 31, 2023, the current and delinquent billed retail installment contract receivabla es were
not material.

The Company’s retail installment contract receivabla es are recorded at amortized cost less an allowance forff credit losses not
expected to be recovered. The allowance forff credit losses is recognized at inception and reassessed each reporting period. The
allowance forff credit losses relates to retail installment contract receivabla es from outright sales transactions and is not material.

The balance of unbilled retail installment contract receivables comprises:
December 31,

(in thousands)s 2023 2022
Retail installment contract receivabla es, gross $ 674,827 $ 532,406
Allowance forff credit losses (1,192) (890)

Retail installment contract receivables, net $ 673,635 $ 531,516
Balance Sheet Classification:
Accounts receivabla e, net $ 238,961 $ 169,242
Other assets 434,674 362,274

Retail installment contract receivables, net $ 673,635 $ 531,516

As of December 31, 2023 and 2022, retail installment contract receivabla es, net, used as collateral forff borrowings under the 2020
Receivables Facility were $610 million and $506 million, respectively. Referff to Note 8 “Debt” forff further discussion regarding
the 2020 Receivabla es Facility.

Contract Assets

Contract assets represent the Company’s right to consideration in exchange for goods or services transferff red to the customer.
The contract asset is reclassified to accounts receivable as additional services are performed and billed, which is when the
Company’s right to the consideration becomes unconditional. The Company has the right to bill customers as services are
provided over time, which generally occurs over the course of a 24-, 36-, or 60-month period. The finff ancing component of
contract assets is not significant.

The Company records an allowance forff credit losses against its contract assets for amounts not expected to be recovered. The
allowance is recognized at inception and is reassessed each reporting period. The allowance forff credit losses on contract assets
was not material for the periods presented.
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Gross contract assets recognized by the Company were not material for the periods presented.

The balance of contract assets for residential transactions comprises:
December 31,

(in thousands)s 2023 2022
Contract assets, gross $ 39,627 $ 52,591
Allowance forff credit losses (9,025) (5,453)
Contract assets, net $ 30,602 $ 47,138

Balance Sheet Classification:
Prepaid expenses and other current assets $ 15,365 $ 32,495
Other assets 15,237 14,643
Contract assets, net $ 30,602 $ 47,138

3. SEGMENT INFORMATION

As discussed in Note 1 “Description of Business and Summary of Significant Accounting Policies,” effective in the third
quarter of 2023, the Company reports results in two operating and reportabla e segments: CSB and Solar. Prior to the third
quarter of 2023, the Commercial Business was reflected in the Commercial reportabla e segment. Certain allocated shared costs
that were previously included in the Commercial reportabla e segment that do not qualify tff o be presented within discontinued
operations are now reflected in the CSB reportabla e segment consistent with other unallocated corporate and other costs as
discussed below.

The Company organizes its segments based on customer type as follows:

• CSB -SS The CSB segment primarily includes (i) revenue and operating costs from the sale, installation, servicing, and
monitoring of integrated security and automation systems, as well as other related offerings; (ii) other operating costs
associated with supporu t funcff tions related to these operations; and (iii) general corporrr ate costs and other income and
expense items not included in the Solar segment. Customers in the CSB segment are comprised of owners and renters
of residential properties, small business operators, and other individual consumers.

• SSolar - hThe S lolar seggment p irima irilyly iin lcl dude (s (i)i) revenue andd opera iti gng costs froff m thhe salle and id installlla ition of s lolar andd
rellatedd s lolutiions andd ser ivices; (i(ii)i) othher opera iti gng costs asso iciat ded iwi hth supporu t funcff itions rellatedd to thhese opera itions;
and (d (iii)iii) certaiin ddedidicat ded corporate costs andd o hther iincome andd expens ie items. Customers iin hthe S lolar seggment are
comp irisedd of resididen itial hl homeowners whho pur hchase s lolar andd ene grgyy storagge sollu itions, ene grgyy effiffi icien ycy gupgr dades,
andd roofiinff gg ser ivices.

The CODM uses Adjud sted EBITDA from continuing operations (“Adjud sted EBITDA”), which is the Company’s segment profitff
measure, to evaluate segment performance. Adjud sted EBITDA is defined as income (loss) from continuing operations adjud sted
for (i) interest; (ii) taxes; (iii) depreciation and amortization, including depreciation of subscriber system assets and other fixed
assets and amortization of dealer and other intangible assets; (iv) amortization of deferff red costs and deferff red revenue associated
with subsu criber acquisitions; (v) share-based compensation expense; (vi) merger, restrucrr turing, integration, and other items
such as separation costs; (vii) losses on extinguishment of debt; (viii) radio conversion costs, net; (ix) adjustments related to
acquisitions, such as contingent consideration and purchase accounting adjustments, or dispositions; (x) impairment charges;
and (xi) other income/gain or expense/loss items such as changes in faiff r value of certain financial instrumrr ents or financing and
consent feesff .

The CODM does not review the Company's assets by segment; thereforff e, such information is not presented.

The accounting policies of the Company’s reportabla e segments are the same as those of the Company.
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Reconciliatiott ns

The folff lowing tabla e presents total revenue by segment and a reconciliation to consolidated total revenue:

Years Ended December 31,
(in thousands)s 2023 2022 2021
CSB $ 4,652,824 $ 4,381,904 $ 4,155,372
Solar 329,835 786,426 47,351
Total Revenue $ 4,982,659 $ 5,168,330 $ 4,202,723

The folff lowing tabla e presents Adjusted EBITDA by segment and a reconciliation to consolidated income (loss) from continuing
operations before income taxes and equity in net earnings (losses) of equity method investee:

Years Ended December 31,
(in thousands)s 2023 2022 2021
Adjud sted EBITDA by segment:j y g
CSB $ 2,481,305 $ 2,305,032 $ 2,101,659
Solar (116,505) 5,155 5,588
Total $ 2,364,800 $ 2,310,187 $ 2,107,247

Reconciliation:
Total segment Adjud sted EBITDA $ 2,364,800 $ 2,310,187 $ 2,107,247
Less:
Interest expense, net 572,150 264,265 456,825
Depreciation and intangible asset amortization 1,350,980 1,615,830 1,839,658
Amortization of deferff red subscriber acquisition costs 188,222 154,186 118,162
Amortization of deferff red subscriber acquisition revenue (301,708) (235,190) (164,180)
Share-based compensation expense 39,438 53,497 47,111
Merger, restrucr turing, integration, and other(1) 62,172 17,229 39,159
Goodwill impairment(2) 511,176 200,974 —
Loss on extinguishment of debt(3) 16,621 — 37,113
Change in fair value of finff ancial instruments(4) — 63,396 —
Radio conversion costs, net(1) (4,696) 1,708 201,802
Non-cash acquisition related adjud stments and other, net(5) (9,600) 29,747 7,431
Equity in net earnings (losses) of equity method investee 6,572 (4,601) —
Income (loss) from continuing operations beforff e income taxes and
equity in net earnings (losses) of equity method investee $ (66,527) $ 149,146 $ (475,834)

___________________
(1) Referff to Note 1 “Description of Business and Summary orr f Significant Accounting Policies.”
(2) Referff to Note 7 “Goodwill and Other Intangible Assets.”
(3) Referff to Note 8 “Debt.”
(4) Referff to Note 11 “Equity.”
(5) During 2023, primarily represents the gain on sale of a business and other investment partially offsff et by financing feesff and interest rate swapsa

included in other income (expense). During 2022 and 2021, primarily represents the amortization of the customer backlog intangible asset
acquired in the ADT Solar Acquisition, which was fully amortized as of March 2022. Refer to Note 4 “Acquisitions.” During 2022, also includes
the gain on sale of a business.

Entity-WidWW e Ddd isclosll ures

Revenue outside of the U.S. is not material. As of December 31, 2023 and 2022, subsu tantially all of the Company’s assets were
located in the U.S.
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4. ACQUISITIONS

From time to time, the Company may pursue business acquisitions that either strategically fit with the Company’s existing core
business or expand the Company’s products and services into new and attractive adjacent markets. The Company accounts forff
business acquisitions under the acquisition method of accounting. The assets acquired and liabia lities assumed in connection
with business acquisitions are recorded at the date of acquisition at their estimated faiff r values, with any excess of the purchase
price over the estimated faiff r values of the net assets acquired recorded as goodwill. Significant judgment is required in
estimating the fair value of assets acquired and liabia lities assumed and in assigning usefulff lives to certain definite-lived
intangible and tangible assets. Accordingly, the Company may engage third-party valuation specialists to assist in these
determinations. The fair value estimates are based on available information as of the acquisition date and on future expectations
and assumptions deemed reasonable by management, but are inherently uncertain.

Acquisition-related expenses are recognized as incurred and are included in merger, restructurt ing, integration, and other and
were not material during 2023, 2022, and 2021.

ADT SolSS arll Acquisitiott n

In December 2021, the Company acquired ADT Solar. The acquisition expanded the Company’s offerings by entering the
residential solar market. Upon the consummation of the ADT Solar Acquisition, ADT Solar became an indirect wholly-owned
subsu idiary of the Company.

Total consideration was approximately $750 million, which consisted of cash paid of $142 million, net of cash acquired, and
approximately 75.0 million unregistered shares of the Company’s Common Stock with a faiff r value of $569 million (the “Equity
Consideration”), including $40 million related to approximately 5.3 million shares of the Company’s Common Stock that were
issued during 2022 (“Delayed Shares”). The total fair value of the Equity Consideration was based on the closing stock price of
the Company’s Common Stock on December 8, 2021, the acquisition date, adjusted forff the impact of contractuat l restrictions on
the abia lity for the holders to sell their shares.

At the time of acquisition, the Company recorded goodwill to the Solar reporting unit, the majority of which was deductible for
tax purposrr es, which reflected the expected strategic value and synergies of ADT Solar to the Company at that time. Refer to
Note 7 “Goodwill and Other Intangible Assets” forff information on goodwill impairment losses recognized in the Solar
reporting unit durd ing 2022 and 2023, which resulted in a goodwill balance of zero forff the Solar reporting unit.

Pro ForFF ma Results

The folff lowing summary,rr prepared on a pro forma basis, presents the Company’s unaudited consolidated results of operations
for 2021 as if the ADT Solar Acquisition had been completed as of January 1, 2020. The pro forma results below include the
impact of certain adjud stments related to the amortization of intangible assets, acquisition-related costs incurred as of the
acquisition date, and in each case, the related income tax effecff ts, as well as certain other post-acquisition adjustments directly
attributable to the acquisition. This pro forff ma presentation does not include any impact of transaction synergies. The pro forma
results are not necessarily indicative of the results of operations that actuat lly would have been achieved had the ADT Solar
Acquisition been consummated as of that date:

Year Ended
December 31, 2021

Total revenue $ 5,905,148
Net income (loss) $ (328,099)

These previously reported pro forma results have not been updated to refleff ct the presentation of the Commercial Business as a
discontinued operation in the Company’s consolidated results used in the calculation.

From the acquisition date, December 8, 2021 through December 31, 2021, revenue and net loss of $47 million and $7 million,
respectively, attributable to ADT Solar are included in the Consolidated Statements of Operations.

Othett r Acquisiii tioii ns

There was no acquisition activity during 2023.

During 2022, total consideration forff continuing and discontinued operations related to business acquisitions was $31 million,
including $15 million in shares of the Company’s common stock (excluding the Delayed Shares), which resulted in the
recognition of $20 million of goodwill.
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During 2021, total consideration forff continuing and discontinued operations related to business acquisitions (excluding the
ADT Solar Acquisition) was $21 million.

5. DIVESTITURES

The Company may decide to divest portions of its business forff various reasons, including effoff rts to focff us on its remaining
businesses. The Company presents discontinued operations for components of the business that are either disposed of through
sale (or qualify aff s held forff sale), abandonment, or spin-off if these actions also represent a strategic shift that has or will have a
majoa r effectff on the Company’s finff ancial results.

Commercial Divestiture

As discussed in Note 1 “Description of Business and Summary of Significant Accounting Policies,” as a result of the
Commercial Divestiture, the disposal group met the establa ished held forff sale criteria durd ing the third quarter of 2023. The
Commercial Divestiture supporu ts the Company’s strategic journey and strengthens its financial profile. Furthermore, the
Commercial Divestiture represents a strategic shift tff hat has and will continue to have a major effeff ct on the Company’s
operations and finff ancial statements, and thereforff e, the results of operations of the Commercial Business are classified as
discontinued operations in the Company’s Consolidated Statements of Operations for the periods presented.

As the agreed upon sale price was subsu tantially higher than the carrying value of the Commercial Business, the Company did
not record any impairments or adjud stments when recognizing the disposal group at the lower of its carrying amount or fair value
less cost to sell.

As discussed in Note 3 “Segment Information,” the Commercial Business was previously reflected in the Commercial
reportabla e segment.

On October 2, 2023, the Company completed the Commercial Divestiturtt e, and received net proceeds of appra oximately
$1,585 million, subju ect to certain customary prr ost-closing adjustments as set forff th in the Commercial Purchase Agreement, the
majoa rity of which is presented as cash floff ws from investing activities froff m discontinued operations. In addition, the Company
recognized a pre-tax gain on sale of approximately $630 million, which was recognized in income (loss) from discontinued
operations.

The Company used the majority of the net proceeds forff debt redemption, as discussed in Note 8 “Debt.”

Refer to Note 13 “Net Income (Loss) per Share” forff basic and diluted earnings per share information forff discontinued
operations.

ADT INC. AND SUBSIDIARIES
NOTES TO CONSOLIDATED FINANCIAL STATEMENTS

F-22



The folff lowing reconciliations represent the majoa r classes of line items of the Commercial Business within the Consolidated
Balance Sheets and Consolidated Statements of Operations and certain information within the Consolidated Statements of Cash
Flows (excluding proceeds froff m the sale of business discussed abovea ) forff the periods presented.

Balance SheSS et Infon rmatiott n

(in thousands)s December 31, 2022

Assets
Accounts receivabla e $ 262,757
Inventories, net 104,139
Work-in-progress 68,782
Prepaid expenses and other current assets 34,245
Total current assets of discontinued operations held for sale 469,923

Property and equipment, net 69,777
Subsu criber system assets, net 142,763
Intangible assets, net 164,783
Goodwill 336,589
Deferred subscriber acquisition costs, net 88,966
Other assets 82,636
Total assets of discontinued operations held forff sale $ 1,355,437

Liabilities
Current maturities of long-term debt $ 14,293
Accounts payable 68,855
Deferred revenue 92,784
Accruerr d expenses and other current liabia lities 123,041
Total current liabia lities of discontinued operations held for sale 298,973

Long-term debt 9,952
Deferred subscriber acquisition revenue 64,605
Other liabia lities 31,713
Total liabilities of discontinued operations held forff sale $ 405,243
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Stattt emtt ents of Operatiott ns Infon rmatiott n

Years Ended December 31,

(in thousands)s 2023 2022 2021

Revenue $ 1,035,048 $ 1,226,980 $ 1,104,388
Cost of revenue 688,433 839,356 777,388
Selling, general, and administrative expenses 213,514 267,195 247,679
Depreciation and intangible asset amortization 37,691 77,745 75,121
Other income and expense items 19,174 6,016 (445)
Income (loss) from discontinued operations beforff e gain on sale of
business and income taxes 76,236 36,668 4,645

Gain on sale of business 629,980 — —
Income (loss) from discontinued operations beforff e income taxes 706,216 36,668 4,645

Income tax benefitff (expense) (178,667) (10,868) (1,288)
Income (loss) from discontinued operations, net of tax $ 527,549 $ 25,800 $ 3,357

Othett r CasCC h FloFF w InfII orff marr tion

Years Ended December 31,

(in thousands)s 2023 2022 2021
Adjud stments to reconcile net income (loss) to net cash provided by
(used in) operating activities:

Depreciation and intangible asset amortization $ 37,691 $ 77,745 $ 75,121
Share-based compensation expense $ 11,699 $ 13,069 $ 14,126

Cash flows froff m investing activities:

Subsu criber system asset expenditures $ (8,902) $ (29,230) $ (42,520)
Purchases of property and equipment $ (4,399) $ (6,885) $ (5,476)

Transitioii n SerSS vices Agreement

In connection with the Commercial Divestiture, the Company entered into a Transition Services Agreement (the “Commercial
TSA”), pursuant to which the Company and the Commercial Business will provide certain transitional services relating to
ongoing supporu t and other administrative funcff tions to each other forff a transitional period of up tu o 24 months afteff r the closing of
the Commercial Divestiture. Commercial TSA fees charged to the Commercial Business represent charges forff internal labor as
well as certain third-party costs identifieff d in connection with providing such services. Income froff m the Commercial TSA is
recognized in other income (expense), and expenses incurred by the Company to supporu t the transition are recorded based on
the naturt e of the expense. Income from the Commercial TSA was not material during 2023.

ADT Brand License and IntII eltt lell ctual ProPP peo rty Rtt ightgg stt

The Company and GTCR entered into an agreement granting GTCR a license to continue to use the ADT brand and other
Company trademarks forff a period of twelve months to transition froff m Company branding (the “Brand License”). The Company
has also agreed to a covenant not to assert a claim against GTCR forff infringement of the Company's patents as of the
Commercial Divestiture for products and services that were used in the Commercial Business prior to the Commercial
Divestiture, and has provided GTCR with a paid-up, irrevocable, non-assignabla e (with limited exceptions) license to continue to
use certain software and other Company intellectuatt l property in the same manner. Royalty income is included in other income
(expense) and was not material during 2023.
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Other Divestitures

Other divestiture activity not reflected as discontinued operations includes:

During the three months ended September 30, 2023, the Company entered into an Asset Purchase Agreement to sell
subsu tantially all of the assets and certain specifieff d liabia lities of its Vintage Security business (the “Vintage Security
Divestiture”). As a result, the disposal group was classifieff d as held forff sale as of September 30, 2023, and the assets and
liabia lities of the Vintage Security business were refleff cted as held for sale.

In October 2023, the Company completed the sale of its Vintage Security business (the “Vintage Security Divestiturt e”) forff net
proceeds of $36 million, subju ect to certain customary prr ost-closing adjustments, and recognized a gain on sale of $19 million
recognized in SG&A. The results of operations of the Vintage Security business are reflected in the CSB segment through the
date of sale.

During 2022, proceeds related to disposal activities totaled $27 million, resulting in a gain on sale of $10 million recognized in
SG&A.

6. EQUITY METHOD INVESTMENTS

The Company uses the equity method of accounting to account for an investment in which it has the abia lity to exercise
significant influff ence but does not control. The Company recognizes its proportionate share of the investee’s net income or loss
in equity in net earnings (losses) of equity method investee. The Company evaluates an equity method investment whenever
events or changes in circumstances indicate the carrying amount of such investment may be impaired. If a decline in the value
of an equity method investment is determined to be other than temporary,rr the Company records a loss as a component of the
Company’s share of earnings or losses of the equity method investee in the current period.

Canopyo Investment

In April 2022, the Company and Ford Motor Company (“Ford”) forff med a new entity, SNTNL LLC (“Canopy”), and the
Company contributed cash of $11 million (the “Initial Contribution”). Since the Initial Contribution, the Company contributed
$7 million.

During the fourff th quarter of 2023, the Company sold its shares in Canopy and received $21 million in accordance with the
terms of the agreement between the Company and Ford, which included a put right under which the Company recovered its full
equity investment in Canopy plus a premium (“Canopy Termination”). In addition, the Company recognized a gain of $15
million, which is refleff cted in equity in net earnings (losses) of equity method investees. The Company no longer holds an
investment in Canopy.

The Company previously accounted for its investment in Canopy under the equity method of accounting as the Company was
not the primary beneficiary,rr and therefore, did not consolidate Canopy’s assets, liabia lities, and finff ancial results of operations.

In connection with the Canopy Investment, the Company entered into various commercial agreements (the “Canopy
Commercial Agreements”). The Company and Canopy are also parties to a trade name licensing agreement. These agreements
will terminate effective on December 1, 2024 as a result of the Canopy Termination. The impact to the consolidated financial
statements from these agreements is not material.
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7. GOODWILL AND OTHER INTANGIBLE ASSETS

Goodwill

ring the periods presented, changes in the carrying amount of goodwill by reportabla e segment were as follows:

(in thousands)s CSB Solar Total
Balance as of December 31, 2021 $ 4,906,666 $ 694,726 $ 5,601,392
Acquisitions(1) 12,585 17,424 30,009
Impairment — (200,974) (200,974)

Balance as of December 31, 2022 4,919,251 511,176 5,430,427
Acquisitions(1) 123 — 123
Impairment — (511,176) (511,176)
Disposition (15,475) — (15,475)

Balance as of December 31, 2023 $ 4,903,899 $ — $ 4,903,899

________________
(1) Includes the impact of measurement period adjustments, which were not material during the periods presented.

As of December 31, 2023 and December 31, 2022, accumulated goodwill impairment losses totaled $712 million and $201
million, respectively. As of December 31, 2021, the Company had no accumulated goodwill impairment losses.

Other Intangible Assets

cember 31, 2023 December 31, 2022

(in thousands)s

Gross
Carrying
Amount

Accumulated
Amortization

Net Carrying
Amount

Gross
Carrying
Amount

Accumulated
Amortization

Net Carrying
Amount

Definite-lived intangible assets:
Contracts and related customer
relationships(1) $ 5,571,456 $ (2,937,245) $ 2,634,211 $ 6,739,004 $ (4,143,469) $ 2,595,535
Dealer relationships(2) 1,518,020 (618,154) 899,866 1,518,020 (538,801) 979,219
Other(3) 209,773 (199,357) 10,416 212,773 (193,563) 19,210

Total definff ite-lived intangible assets 7,299,249 (3,754,756) 3,544,493 8,469,797 (4,875,833) 3,593,964

Indefinite-lived intangible assets:
Trade name(4) 1,333,000 — 1,333,000 1,333,000 — 1,333,000

Intangible assets $ 8,632,249 $ (3,754,756) $ 4,877,493 $ 9,802,797 $ (4,875,833) $ 4,926,964
__________________

(1) During 2023, the Company retired $1.7 billion of certain customer relationship intangible assets acquired in the ADT Acquisition that became
fully amortized.

(2) Originated froff m the Formation Transactions and the ADT Acquisition in 2015 and 2016, respectively. Amortized primarily over 19 years on a
straight-line basis based on management estimates aboa ut attrition and the longevity of the underlying dealer network that existed at the time of
acquisition.

(3) Primarily relates to trade names and other technology assets. Amortized over a period of up to 10 years on a straight-line basis.
(4) ADT trade name acquired as part of the ADT Acquisition.

Contratt cts att nd Related CusCC tomer Relatll iott nshipsii

Contracts and related customer relationships comprise contracts with customers purchased under the ADT Authorized Dealer
Program (as definff ed below) or from other third parties as well as customer relationships that originated from business
acquisitions.

Additionally, the Company maintains a network of agreements with third-party independent alarm dealers who sell alarm
equipment and ADT Authorized Dealer-branded monitoring and interactive services to residential end users (the “ADT
Authorized Dealer Program”). The dealers in this program generate new end-user contracts with customers which the Company
has the right, but not the obligation, to purchase froff m the dealer. Purchases of contracts with customers under the ADT
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Authorized Dealer Program, or froff m other third parties, are considered asset acquisitions and are recognized based on the cost
to acquire the assets, which may include cash consideration, non-cash consideration, contingent consideration, and directly-
attributable transaction costs. The Company may charge back the purchase price of any end-user contract if the contract is
canceled during the charge-back period, which is generally thirteen months from the date of purchase. The Company records
the amount of the charge back as a reduction to the purchase price.

Purchases of contracts with customers under the ADT Authorized Dealer Program, or froff m other third parties, are accounted for
on a pooled basis based on the month and year of acquisition. The Company amortizes its pooled contracts with customers
using an accelerated method over the estimated life off f the customer relationship, which is 15 years. The accelerated method for
amortizing these contracts utilizes an average declining balance rate of appra oximately 300% and converts to straight-line
methodology when the resulting amortization charge is greater than that from the accelerated method, resulting in an average
amortization of appa roximately 65% of the pool within the firff st five years, 25% within the second five years, and 10% within the
final fivff e years.

Customer relationships acquired as part of business acquisitions, which primarily originated from the Formation Transactions
and the ADT Acquisition, are amortized over a period of up to 15 years based on management estimates about the amounts and
timing of estimated futff urtt e revenue from customer accounts and average customer account life tff hat existed at the time of the
related business acquisition.

The change in the net carrying amount of contracts and related customer relationships was as folff lows:
Years Ended December 31,

(in thousands)s 2023 2022
Beginning balance $ 2,595,535 $ 2,778,922
Customer contract additions, net of dealer charge-backs 564,652 633,431
Amortization (525,676) (819,677)
Other (300) 2,859

Ending balance $ 2,634,211 $ 2,595,535

During 2023 and 2022, the weighted-average amortization period for customer contract additions under the ADT Authorized
Dealer Program and froff m other third parties was 15 years and 14 years, respectively.

Payments for customer contracts under the ADT Authorized Dealer Program and froff m other third parties are reflected as dealer
generated customer accounts and bulk account purchases on the Consolidated Statements of Cash Flows.

During 2023 and 2022, the Company purchased customer accounts froff m certain other third parties forff an aggregate contractuat l
purchase price of $109 million and $111 million, respectively, subju ect to reducd tion based on customer retention. The Company
paid initial cash at the closings in the aggregate amounts of $89 million and $82 million, respectively, which is included in the
payments for dealer generated customer accounts and bulk account purchases.

Defie niii teii -Lived Intangible Asset Amortiztt atiott n ExpeEE nse

Years Ended December 31,
(in thousands)s 2023 2022 2021
Definite-lived intangible asset amortization expens $e 613,679 $ 911,405 $ 1,185,249

As of December 31, 2023, the estimated aggregate amortization expense on our existing intangible assets is expected to be as
follows (in thousands)s :

2024 2025 2026 2027 2028 Thereafter
$ 550,057 $ 472,569 $ 416,533 $ 367,642 $ 363,549 $ 1,374,143
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Goodwill and Indefinite-Lived Intangible Assets Impairment

Goodwill and indefinite-lived intangible assets are not amortized and are tested forff impairment at least annually as of the firff st
day of the fourth quarter of each year and more often if an event occurs or circumstances change which indicate it is more-
likely-than-not that the faiff r value of a reporting unit is less than its carrying amount. The Company may perform its impairment
test for any reporting unit or indefinite-lived intangible asset through a qualitative assessment or elect to proceed directly to a
quantitative impairment test, however, the Company may resume a qualitative assessment in any subsu equent period if facts and
circumstances permit.

Goodwill

Under a qualitative appra oach, the Company assesses whether it is more-likely-than-not that a reporting unit’s faiff r value is less
than its carrying amount. If the Company elects to bypass the qualitative assessment forff any reporting unit, or if a qualitative
assessment indicates it is more-likely-than-not that the estimated faiff r value of a reporting unit is less than its carrying amount,
the Company proceeds to a quantitative appra oach.

Under a quantitative appra oach, the Company estimates the fair value of a reporting unit and compares it to its carrying amount.
If the carrying amount of a reporting unit exceeds its fair value, an impairment loss is recognized in an amount equal to that
excess. The Company estimates the fair values of its reporting units using the income approach, which discounts projeo cted cash
flows using market participant assumptions. The income approach includes significant assumptions including, but not limited
to, forff ecasted revenue, operating profitff margins, Adjud sted EBITDA margins, operating expenses, cash floff ws, perperr tual growth
rates, and discount rates. The estimated faiff r value of a reporting unit calculated using the income appra oach is sensitive to
changes in the underlying assumptions. In developing these assumptions, the Company relies on various factors including
operating results, business plans, economic projections, anticipated future cash floff ws, and other market data. Examples of
events or circumstances that could reasonabla y be expected to negatively affect the underlying judgments and factff ors and
ultimately impact the estimated fair value determinations may include such items as a prolonged downturtt n in the business
environment, changes in economic conditions that significantly differ froff m the Company’s assumptions in timing or degree,
volatility in equity and debt markets resulting in higher discount rates, and unexpected regulatory crr hanges. As a result, there are
inherent uncertainties related to these judgments and factff ors that may ultimately impact the estimated faiff r value determinations.

Except as discussed below within the Solar reporting unit, the Company did not record any goodwill impairment losses durdd ing
the periods presented.

CSBSS - Based on the results of a quantitative goodwill impairment test as of October 1, 2023, the Company concluded the fair
value of the CSB reporting unit substantially exceeded its carrying value.

Commercial - As a result of the purchase price of the Commercial Divestiturt e being subsu tantially in excess of the carrying value
of the net assets divested, the Company concluded it is more likely than not that the faiff r value of the Commercial reporting unit
exceeded its carrying value as of October 1, 2023, and the Commercial Divestiture closed on October 2, 2023.

Solar Goodwill Impaim rmentp

During the firff st, second, and third quarters of 2023, the Company performed interim impairment quantitative assessments on
the Solar reporting unit as a result of triggering events as of March 31, 2023, June 30, 2023, and September 30, 2023, and
recorded goodwill impairment charges of $242 million, $181 million, and $88 million durd ing the first, second, and third
quarters of 2023, respectively. Following the impairments during 2023, the balance of goodwill in the Solar reporting unit was
zero. The Company also assessed the recoverabia lity of other long-lived assets related to its Solar business, and impairment
charges were not material.

In addition, the Company recognized $201 million of goodwill impairment charges during the third quarter of 2022.

These goodwill impairments were a result of continued deterioration of industry crr onditions and macroeconomic decline as well
as ADT Solar’s underperformance of operating results in successive quarters relative to expectations, and for the third quarter
of 2023, as a result of the Company’s then recent plan to close a significant number of branches that operated the Solar business
along with the associated headcount reductions.
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Indefie niii teii -Lived Intangible Assets

Under a qualitative appra oach, the impairment test forff an indefinite-lived intangible asset consists of an assessment of whether it
is more-likely-than-not that an asset’s faiff r value is less than its carrying amount. If the Company elects to bypass the qualitative
assessment forff any indefinite-lived intangible asset, or if a qualitative assessment indicates it is more-likely-than-not that the
estimated carrying amount of such asset exceeds its fair value, the Company proceeds to a quantitative appra oach.

Under a quantitative appra oach, the Company estimates the fair value of an asset and compares it to its carrying amount. If the
carrying amount exceeds faiff r value, an impairment loss is recognized in an amount equal to that excess. The faiff r value of an
indefinite-lived intangible asset is determined based on the nature of the underlying asset.

The Company’s only indefinite-lived intangible asset is the ADT trade name. The faiff r value of the ADT trade name is
determined under a relief from royalty method, which is an income appra oach that estimates the cost savings that accruerr to the
Company that it would otherwise have to pay in the forff m of royalties or license fees on revenue earned through the use of the
asset. The utilization of the relief froff m royalty method requires the Company to make significant assumptions including
revenue growth rates, the implied royalty rate, and the discount rate.

As of October 1, 2023, the Company quantitatively tested the ADT trade name forff impairment. Based on the results of the
October 1, 2023 test, the Company did not record any impairment losses associated with the ADT trade name, and the
estimated faiff r value of the trade name subsu tantially exceeded its carrying amount.

During 2022 and 2021, the Company did not record any impairment losses on its indefinite lived intangible assets.

Definite-Lived Intangible Asset Impairment

Definite-lived intangible asset impairments were not material during 2023 and 2022.

During the firff st quarter of 2021, the Company recognized $18 million in impairment losses on its other definff ite-lived intangible
assets primarily due to lower than expected benefits from the Cell Bounce developed technology intangible asset, which is
included in the CSB segment, as a result of the worldwide shortages forff certain electronic components at that time. The faiff r
value was determined using an income-based appra oach, and the loss is refleff cted in merger, restrucrr turing, integration, and other.
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8. DEBT

The Company’s debt is comprised of the folff lowing (in thoustt ands)s :

Interest
Payable

Balance as of December 31,
Debt Description Issued Maturity Interest Rate(1) 2023 2022

First Lien Term Loan dued 2026 9/23/2019 9/23/2026 Term SOFR +2.75% Quarterly $ — $ 2,730,269
First Lien Term Loan B due 2030 10/13/2023 10/13/2030 Term SOFR +2.50% Quarterly 1,375,000 —
Term Loan A Facility 3/14/2023 3/14/2028 Term SOFR +2.25% Quarterly 625,625 —
Second Lien Notes dued 2028 1/28/2020 1/15/2028 6.250% 1/15 and 7/15 1,300,000 1,300,000
First Lien Notes due 2024 4/4/2019 4/15/2024 5.250% 2/15 and 8/15 99,999 750,000
First Lien Notes due 2026 4/4/2019 4/15/2026 5.750% 3/15 and 9/15 1,350,000 1,350,000
First Lien Notes due 2027 8/20/2020 8/31/2027 3.375% 6/15 and 12/15 1,000,000 1,000,000
First Lien Notes due 2029 7/29/2021 8/1/2029 4.125% 2/1 and 8/1 1,000,000 1,000,000
ADT Notes dued 2023 1/14/2013 6/15/2023 4.125% 6/15 and 12/15 — 700,000
ADT Notes dued 2032 5/2/2016 7/15/2032 4.875% 1/15 and 7/15 728,016 728,016
ADT Notes dued 2042 7/5/2012 7/15/2042 4.875% 1/15 and 7/15 21,896 21,896
2020 Receivabla es Facility(2) 3/5/2020 11/20/2028 Various Monthly 436,004 354,741
Other debt(3) 751 2,446
Total debt principal, excluding finance leases 7,937,291 9,937,368
Plus: Finance lease obligations(4) 87,161 70,643
Less: Unamortized debt discount, net (15,005) (13,415)
Less: Unamortized deferred finff ancing cost (s 39,620) (50,896)
Less: Unamortized purchase accounting faiff r value adjud stment and other (125,866) (139,357)
Total debt 7,843,961 9,804,343

Less: Current maturities of long-term debt, net of unamortized debt discount (320,612) (857,624)
Long-term debt $ 7,523,349 $ 8,946,719

__________________
(1) Interest rate as of December 31, 2023. In June 2023, the Secured Overnight Financing Rate (“SOFR”) replaced the forff ward London Interbank

Offeff red Rate (“LIBOR”) as the appla icable benchmark rate forff all appa licable existing and future issuances of the Company’s debt instrumr ents
with a variabla e rate component. Interest on the 2020 Receivabla es Facility is primarily based on SOFR +0.95% and Cost of Funds (“COF”)
+0.85%.

(2) Maturt ity date for the 2020 Receivabla es Facility represents the finff al maturity of date of current loans borrowed under the facility.
(3) Other debt primarily consists of vehicle loans at various interest rates and maturities.
(4) Referff to Note 15 “Leases” forff additional inforff mation regarding the Company’s finff ance leases.

First Lien Credit Agreement

The Company’s firff st lien credit agreement dated as of July 1, 2015 (together with subsu equent amendments and restatements, the
“First Lien Credit Agreement”) includes a term loan facility and the First Lien Revolving Credit Facility. Prime Security
Services Holdings, LLC (“Holdings”), a Delaware limited liabia lity company and a wholly owned indirect subsu idiary of the
Company, Prime Security Services Borrower, LLC (“Prime Borrower”), a Delaware limited liabia lity company and a wholly
owned direct subsu idiary of Holdings, and The ADT Corporation, a Delaware corporrr ation and a wholly owned direct subsu idiary
of Prime Borrower (together with Prime Borrower, the “Borrowers”), are parties to the First Lien Credit Agreement as holdings
and borrowers respectively.

In October 2023, the Company redeemed approximately $1.3 billion of the existing term loan facff ility (the “First Lien Term
Loan due 2026”) using net proceeds froff m the Commercial Divestiture.

In addition, in October 2023, the Company refinanced the remaining outstanding balance of the First Lien Term Loan dued 2026
with a new $1,375 million 7-year term loan B due 2030 (the “First Lien Term Loan B dued 2030”).
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The First Lien Term Loan B dued 2030 requires scheduld ed quarterly amortization payments, commencing on March 31, 2024,
equal to 0.25% of the original principal amount of the First Lien Term Loan B dued 2030, with the remaining balance payable at
maturity. The Borrowers may make voluntary prr repayments on the First Lien Term Loan B dued 2030 at any time prior to
maturity at par, subju ect to a 1.00% prepayment premium in the event of certain specified refinancing events at any time during
the firff st six months afteff r the Closing Date.

dAddidi itionallylly, thhe Borrowers are req iuiredd to m kake annuall prepayyments on hthe outstandidi gng iFirst Liien Term Loa dn dued 2030 iwi hth a
ppercentagge of hthe Compa yny’s excess cash fh fllofff w, as ddefifined id in thhe iFirst Liien Credidit Aggreement, ifif hthe excess cash fh fllofff w exceedds a
certaiin sp iecififi ded hthre hsh loldd. As of Dece bmber 31, 2023, thhe Borrowers were not re iquiredd to m kake an annuall prepayymen bt bas ded on
hthe Compa yny’s excess cash fh fllofff w.

The First Lien Term Loan B dued 2030 bears interest at a rate equal to, at the Prime Borrower’s option, either (a) a term SOFR
rate (“Term SOFR”) with a floff or of zero or (b) a base rate determined by reference to the highest of (i) the federal funff ds rate
plus 0.50% per annum, (ii) the rate of interest per annum last quoted by The Wall Street Journal as the “Prime Rate” in the
United States and (iii) the one-month adjusted term SOFR plus 1.00% per annum (“Base Rate”), in each case, plus an
applicable margin of 2.50% per annum for Term SOFR loans and 1.50% per annum for Base Rate loans. Prime Borrower has
elected the Term SOFR alternative to appla y to borrowings of the First Lien Term Loan B dued 2030.

hThe Fiirst iLien Term Loan ddue 2026 hhadd a in interest rate c lalcullatedd as, at Priime Borrower’s optiion, iei hther ((a)) SOFRR ddetermiin ded
byby reference to thhe costs of f dundff s forff Eurod ldollla dr deposiits for thhe iinterest pe iri dod rellevant to su hch bborro iwi gng, dadjujudd st ded for certaiin
daddidi itionall costs ((“ dAdjujudd st ded SOFR )”) iwi hth a flloff or of 0.75% or (b(b)) a bbase rate ddetermiin ded byby reference to thhe hihigheghest of (i(i)) thhe
fedderal fl f dundsfff rate lplus 0.50% per annum (; (ii)ii) hthe p irime rate blpubliishhed bd byy Thhe Wallll Street Journall; and (d (iii)iii) one-monthh adjdjustedd
SOFR lplus 1.00% per annum ((“Base Rate )”) i, in eachh case, lplus hthe a lppla iic bablle ma grgiin of 2.75% for Adjdjustedd SOF lR loans and
1.75% for Base Rat le loans and id is p yay bablle on heach iinterest payymen dt date, at lleast quarterlyly i, in arrears.

hThe a lppla iic bablle ma grgiin fo br borro iwi gngs dunder thhe First Lien Revolving Credit Facility iis 2.75% for Term SOF lR loans ((subjubject to
a credidit spr dead dadjujudd stment)) a dnd 1.75% for Base Rat le loans i, in eachh case, subjbju ect to dadjujudd stment pursuant to a lleveragge b-bas ded
ppriiciing gg g iridd. In daddidi ition, hthe Borrowers are req iuiredd to p yay a com imitment fe be between 0.375% andd 0.50% (d(deter imin ded bbasedd on
a net fifirs lt liie ln leveragge ra iti )o) iwi hth respect to hthe unus ded co immitments dunder thhe iFirst Liien Rev lol ivi gng Cr dediit Fa icilili yty.

Inddebbt dedness iincurredd u dnder thhe iFirst Liien Credidit Aggreement iis gguaranteed, jointly and severally, on a senior secured firff st-
priority basis, by subsu tantially all of Prime Borrower’s wholly owned material domestic subsu idiaries, and by Prime Borrower’s
direct parent on a limited recourse basis, and is secured by a pledge of Prime Borrower’s capital stock directly held by its direct
parent and by firff st-priority security interests in substantially all of the assets of Prime Borrower and the subsidiary guarantors,
in each case, subju ect to certain permitted liens and exceptions.

Significant amendments and restatements related to the First Lien Credit Agreement durd ing the periods presented were as
follows:

• JanJJ uary 2021: Refinanced the First Lien Term Loan due 2026, which reducd ed the appla icable margin for Adjud sted
LIBOR loans from 3.25% to 2.75% and reducd ed the floff or from 1.00% to 0.75%, as well as reinstated quarterly
principal payments.

• July 2021: Extended the maturity date of the First Lien Revolving Credit Facility to June 23, 2026, subju ect to certain
conditions, and obtained an additional $175 million of commitments.

• October 2023: Refinanced the remaining outstanding balance of the First Lien Term Loan dued 2026 with the First Lien
Term Loan B dued 2030. Both the proceeds and repayments of long-term debt on the Consolidated Statements of Cash
Flows include the impact of $230 million froff m the refinancing.

Firstii Lien Revolving CreCC dit Fii acFF ility

Borrowings and repayments under the First Lien Revolving Credit Facility during the periods presented were as folff lows:

• 2023: There were no borrowings or repayments.

• 2022: The Company borrowed $550 million and repaid $575 million.

• 2021: The Company borrowed $185 million and repaid $160 million in connection with the ADT Solar Acquisition.

As of December 31, 2023, the Company had $575 million in available borrowing capacity under the First Lien Revolving
Credit Facility.
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Term Loan A Facility

On March 14, 2023, Holdings, Prime Borrower, and The ADT Corporation (Prime Borrower and The ADT Corporation in such
capacity, the “Term Loan A Borrowers”), entered into a term loan credit agreement (the “Term Loan A Credit Agreement”)
with Barclays Bank PLC, as administrative agent, and the lenders party thereto, pursuant to which such lenders provided the
Term Loan A Borrowers with an aggregate principal amount of $600 million of term loans (the “Closing Date Term Loan A
Loans”) under a senior secured term loan A facility (the “Term Loan A Facility”). The Company used the proceeds from the
Closing Date Term Loan A Loans to redeem $600 million outstanding principal amount of the Company’s 4.125% senior notes
due June 15, 2023 (the “ADT Notes dued 2023”).

Also on March 14, 2023, Holdings, the Term Loan A Borrowers, the subsu idiary loan parties thereto, Barclays Bank PLC, and
the lender party thereto entered into an amendment to the Term Loan A Credit Agreement, pursuant to which the lender party
thereto agreed, at the option of the Term Loan A Borrowers and subject to the satisfaction or waiver of customary conditions, to
provide the Term Loan A Borrowers with an aggregate principal amount of $50 million of incremental term loans (the
“Incremental Term Loan A Loans”) under the Term Loan A Facility on or before the scheduldd ed maturity date of the ADT Notes
due 2023. On June 15, 2023, the Company borrowed the Incremental Term Loan A Loans and used the proceeds to complete
the redemption of $50 million of the ADT Notes dued 2023. The Incremental Term Loan A Loans have the same terms as, and
constituttt e one class with, the Closing Date Term Loan A Loans.

The Term Loan A Facility has a maturity date of March 14, 2028, subju ect to a springing maturity of 91 days prior to the
maturity date of certain long-term indebtedness of Prime Borrower and its subsu idiaries if, off n such date, the aggregate principal
amount of such indebtedness equals or exceeds $100 million.

The Term Loan A Facility requires scheduld ed quarterly amortization payments, which commenced on June 30, 2023, equal to
1.25% of the original principal amount of the Term Loan A Facility, with the balance payable at maturity. The Term Loan A
Borrowers may make voluntary prr repayments on the Term Loan A Facility at any time prior to maturt ity at par.

Borrowings under the Term Loan A Facility bear interest at a rate equal to, at Prime Borrower’s option, either (a) a term SOFR
rate plus an adjud stment of 0.10% (“Term SOFR”) or (b) a base rate determined by reference to the highest of (i) the federal
fundsff rate plus 0.50% per annum; (ii) the rate of interest per annum last quoted by The Wall Street Journal as the “Prime Rate”
in the U.S., and (iii) the one-month adjusted term SOFR plus 1.00% per annum, in each case, plus an applicable margin of
2.50% per annum for SOFR loans and 1.50% per annum for base rate loans, subject to adjud stments based on certain specified
net firff st lien leverage ratios. Prime Borrower has elected the Term SOFR alternative to appla y to borrowings under the Term
Loan A Facility.

Indebtedness incurred under the Term Loan A Facility is guaranteed, jointly and severally, on a senior secured firff st-priority
basis, by subsu tantially all of Prime Borrower’s wholly owned material domestic subsu idiaries, and by Prime Borrower’s direct
parent on a limited recourse basis, and is secured by a pledge of Prime Borrower’s capital stock directly held by its direct parent
and by firff st-priority security interests in subsu tantially all of the assets of Prime Borrower and the subsidiary guarantors, in each
case subject to certain permitted liens and exceptions.

The Term Loan A Facility is subject to customary mrr andatory prepayment provisions, covenants, and restrictions, including a
financial maintenance covenant requiring the Term Loan A Borrowers to comply as of the last day of each fiscal quarter with a
specified maximum consolidated net firff st lien leverage ratio.

Second Lien Notes due 2028

hThe Compa yny’ 6s .250% seco dnd-priio iri yty se inior securedd notes ddue 2028 ((thhe “Seco dnd iLien Note ds dued 2028”)) are ddue at matu iri yty,
andd siince Janua yry 15, 2023, hthe Sec dond iLien Note ds dued 2028 may by be r dedeem ded at hthe Compa yny’s optiio in in wh lhole at a yny itime or
iin part from tiime to tiime, at a r dedemptiion p irice equall to 103.125% of hthe p irinciip lal amount of hthe Sec dond iLien Note ds dued 2028
reddeem ded andd accruerr dd a dnd unpaidid iinterest as of b, bff ut ex lcl diudi gng, hthe r dedemptiio dn date. hThe r dedemptiion p irice ddecreasedd to
101.563% as of Janua yry 15, 2024 and dd decreases to 100% on or afteff r Janua yry 15, 2025.

hThe Compa yny’s oblbligigatiions rella itingg to thhe Seco dnd iLien Note ds dued 2028 ar ge guarant deed, j, j iointlyly andd sever lallyly, on a se inior
securedd seco dnd-priio iri yty bba isis, byby subbsu tantiiallylly lalll of thhe Companyy’ ds domes itic subbsu ididiia iries andd are secured bd byy seco dnd-priio iri yty
secu iri yty iinterest is in s bubstantiiallylly lalll of thhe assets of hthe Compa yny’ ds domes itic subbsu ididiia iries, subjubject to certaiin permiitt ded liliens andd
excep itions.

dAddidi itionallylly, uponu hthe occurrence of spe icififi ded hchangge of controll events, hthe Compa yny must offeff r to repur hchase thhe Seco dnd iLien
NNote ds dued 2028 at 101% of hthe p irinciip lal amount, pllus accruerr dd a dnd unpaidid iinterest i, if a yny, to b, but not iin lcl diudi gng, hthe pur hchase
ddate.
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hThe ie ndenturt e governing the Seco dnd iLien Note ds dued 2028 lalso pr ioviddes forff customaryy err vents of df defauff llt.

First Lien Notes due 2024 and First Lien Notes due 2026

The Company’s 5.250% first-priority senior secured notes due 2024 (the “First Lien Notes duedd 2024”) and the Company’s
5.750% first-priority senior secured notes due 2026 (the “First Lien Notes dued 2026”) are due at maturity, and may be
redeemed, in whole or in part, at any time at a make-whole premium plus accruerr d and unpaid interest to, but excluding, the
redemption date.

The First Lien Notes dued 2024 and the First Lien Notes due 2026 are guaranteed, jointly and severally, on a senior secured firff st-
priority basis, by each of the Company’s existing and future direct or indirect wholly-owned material domestic subsu idiaries that
guarantee the First Lien Credit Agreement.

Upon the occurrence of specified change of control events, the Company must offeff r to repurchase the notes at 101% of the
principal amount, plus accruerr d and unpaid interest, if any, to, but not including, the purchase date.

The indenturt es governing the First Lien Notes due 2024 and First Lien Notes duedd 2026 also provide for customary events of
default.

Significant activity related to the First Lien Notes due 2024 during the periods presented was as follows:

• May 2a 023: The Company redeemed $150 million principal amount of the outstanding First Lien Notes due 2024 for a
redemption price of $150 million, excluding accrued and unpaid interest, using cash on hand.

• December 2023: The Company redeemed $500 million principal amount of the outstanding First Lien Notes due 2024
for a redemption price of $500 million, excluding accruerr d and unpaid interest, using remaining net proceeds fromff the
Commercial Divestiture and cash on hand.

First Lien Notes due 2027

Thhe Companyy’s 3.375% fifirst-priio iri yty se inior securedd notes ddue 2027 ((thhe “Fiirst iLien Note ds duedd 2027”)) are ddue at matu iri yty andd
may by be r dedeem ded at thhe Companyy’s optiion as f lolff llows:

• Priior to A gugust 31, 2026, iin hwh lole at a yny itime o ir in part froff m tiime to itime, at a makke-wh lhole pre imium pllus accruedd a dnd
unpaidid iinterest i, if a yny, hthereon to thhe reddemp itio dn date.

• On or afteff r A gugust 31, 2026, iin hwh lole at a yny itime o ir in part froff m tiime to itime, at a reddemp ition p irice equall to 100% of
hthe p irinciip lal amount of hthe Fiirst iLien Note ds dued 2027 reddeem ded lplus accruerr dd a dnd unpaidid iinterest i, if a yny, hthereon to thhe
reddemp itio dn date.

hThe Compa yny’s blobligigatiions rella itingg to thhe iFirst Liien Notes ddue 2027 ar ge guarant deed, j, j iointlyly andd sever lallyly, on a se inior securedd
fiirff st-p iriorityity bba isis, byby eachh of thhe Companyy’ ds domes itic s bubsididiia iries hthat gguarantees iits iFirst Liien Credidit Aggreement a dnd byby heach
of hthe Compa yny’s futff urt de domes itic subbsu ididiia iries hthat gguarantees certaiin of hthe Compa yny’ ds d bebt. hThe Fiirst iLien Note ds dued 2027
andd thhe rellated gd guarantees are secur ded byby fifirst-priio iri yty secu iri yty iinterest is in s bubstantiiallylly lalll of thhe tangingiblble a dnd iintangingiblble assets
owned bd byy thhe iissuers a dnd each gh guarantor, subjubject to cert iain per imitted ld liiens andd excep itions.

Upon hthe occurrence of spe icififi ded hchangge of controll events, hthe Compa yny must offeff r to repur hchase thhe notes at 101% of hthe
ppriin icipall amount, pllus accruerr dd a dnd unpaidid iinterest i, if a yny, to b, but not iin lcl diudi gng, hthe pur hchas de date.

hTh ie i dndenturt ge governiingg thhe iFirst Liien Notes ddue 2027 lalso pr ioviddes forff customaryy err vents of df defauff llt.

First Lien Notes due 2029

In July 2021, the Company issued $1.0 billion aggregate principal amount of 4.125% first-priority senior secured notes due
2029 (the “First Lien Notes duedd 2029”).

The First Lien Notes dued 2029 will mature on August 1, 2029, with semi-annual interest payment dates of February 1rr and
August 1 of each year, beginning Februarr ry 1, 2022, and may be redeemed at the Company’s option as folff lows:
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• Prior to August 1, 2028, in whole at any time or in part froff m time to time, at a redemption price equal to the greater of
(i) 100% of the principal amount of the First Lien Notes duedd 2029 to be redeemed and (ii) the sum of the present
values of the aggregate principal amount of the First Lien Notes dued 2029 to be redeemed and the remaining scheduld ed
interest payments due on any date after the redemption date, to and including August 1, 2028, discounted at an
adjud sted treasury rate plus 50 basis points, plus, in either case accrued and unpaid interest as of, bff ut excluding, the
redemption date.

• On or after August 1, 2028, in whole at any time or in part froff m time to time, at a redemption price equal to 100% of
the principal amount of the First Lien Notes dued 2029 to be redeemed and accruerr d and unpaid interest as of, bff ut
excluding, the redemption date.

The Company’s obligations relating to the First Lien Notes due 2029 are guaranteed, jointly and severally, on a senior secured
firff st-priority basis, by subsu tantially all of the Company’s subsidiaries and are secured by firff st-priority security interests in
subsu tantially all of the assets of the Company’s domestic subsidiaries, subject to certain permitted liens and exceptions.

Upon the occurrence of specified change of control events, the Company may be required to purchase the notes at 101% of the
principal amount, plus accruerr d and unpaid interest, if any, to, but not including, the purchase date.

The indenturtt e governing the First Lien Notes due 2029 also provides forff customary err vents of defauff lt.

ADT Notes

In connection with the ADT Acquisition, the Company entered into supplemental indenturtt es to notes originally issued by The
ADT Corporation (collectively, the “ADT Notes”) providing for each series of ADT Notes to benefitff from (i) guarantees by
subsu tantially all of the Company’s domestic subsu idiaries and (ii) first-priority senior security interests, subju ect to permitted
liens, in substantially all of the existing and future assets of the Company’s domestic subsu idiaries. As a result, these notes
remained outstanding and became obligations of the Company.

The remaining outstanding ADT Notes are due at maturity, and may be redeemed, in whole at any time or in part from time to
time, at a redemption price equal to the principal amount of the notes to be redeemed, plus a make-whole premium, plus
accruerr d and unpaid interest as of, bff ut excluding, the redemption date.

Additionally, uponu the occurrence of specified change of control events, the Company must offeff r to repurchase the ADT Notes
at 101% of the principal amount, plus accrued and unpaid interest, if any, to, but not including, the purchase date.

The indenturtt es governing the ADT Notes also provide for customary events of default.

Significant activity related to the ADT Notes durd ing the periods presented was as folff lows:

• ADT NotNN estt due 2022: In August 2021, the Company used the proceeds froff m the First Lien Notes due 2029, along with
cash on hand, to (i) redeem all of the $1.0 billion outstanding aggregate principal amount of the Company’s 3.50%
notes due 2022 (the “ADT Notes dued 2022”) forff approximately $1.0 billion, including the related call premium of
$28 million, plus accruerr d and unpaid interest, and (ii) pay related fees and expenses (the “ADT Notes duedd 2022
Redemption”).

• ADT NotNN estt due 2023: In March 2023, the Company used the proceeds froff m the Closing Date Term Loan A Loans to
redeem $600 million outstanding principal amount of the ADT Notes dued 2023 for a total redemption price of
$600 million, excluding any accruerr d and unpaid interest. In June 2023, the Company redeemed the remaining
outstanding principal amount of $100 million forff a total redemption price of $100 million using $50 million of
proceeds froff m the Incremental Term Loan A Loans and the remaining from cash on hand.
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2020 Receivables Facility

During March 2020, the Company entered into the 2020 Receivables Facility, as amended, whereby the Company obtains
financing by selling or contributing certain retail installment contract receivabla es to the Company’s wholly-owned consolidated
bankruptrr cy-remote special purporr se entity (“SPE”). The SPE grants a security interest in those retail installment contract
receivabla es as collateral forff cash borrowings under the 2020 Receivabla es Facility. The SPE borrower under the 2020
Receivables Facility is a separate legal entity with its own creditors who will be entitled, prior to and upon the liquidation of the
SPE, to be satisfied out of the SPE’s assets prior to any assets of the SPE becoming availabla e to the Company (other than the
SPE). Accordingly, the assets of the SPE are not availabla e to pay creditors of the Company (other than the SPE), although
collections from the transferff red retail installment contract receivables in excess of amounts required to repay amounts then dued
and payable to the SPE’s creditors may be released to the Company and subsequently used by the Company (including to pay
other creditors). The SPE’s creditors under the 2020 Receivabla es Facility have legal recourse to the transferred retail installment
contract receivabla es owned by the SPE, and to the Company for certain performance and operational obligations relating to the
2020 Receivabla es Facility, but do not have any recourse to the Company (other than the SPE) forff the payment of principal and
interest on the advances under the 2020 Receivabla es Facility.

Significant amendments to the 2020 Receivabla es Facility were as follows:

• March 2021: Extended the scheduled termination date forff the uncommitted revolving period to March 2022, and
reduced the spread over LIBOR payabla e in respect of borrowings thereunder froff m 1.00% to 0.85%, among other
things.

• July 2021: The 2020 Receivabla es Facility was amended into the form of a Receivabla es Financing Agreement, which
continued the uncommitted secured lending arrangement contemplated among the parties and, among other things,
provided forff certain revisions to funding, prepayment, reporting, and other provisions in preparation forff a potential
future syndication of the advances made under the 2020 Receivabla es Facility.

• October 2021: Further amended the documentation governing the 2020 Receivables Facility in connection with the
syndication of the advances thereunder to two additional lenders: MUFG Bank, Ltd. and Starbird Funding Corporation
(a conduit lender related to BNP Paribas). As part of the amendment, the 2020 Receivabla es Facility’s uncommitted
lending limit was increased from $200 million to $400 million, and the scheduled termination date forff the 2020
Receivable Facility’s uncommitted revolving period was extended froff m March 2022 to October 2022.

• May 2a 022: Changed the benchmark rate froff m 1-month LIBOR to Daily SOFR, extended the scheduled termination
date for the uncommitted revolving period from October 2022 to May 2023, and amended certain other terms to
increase the advance rate on pledged collateral.

• March 2023: Increased the borrowing capacity from $400 million to $500 million and extended the uncommitted
revolving period from May 2023 to March 2024, among other things.

The Company services the transferred retail installment contract receivabla es and is responsible for ensuring the related
collections are remitted to a segregated bank account in the SPE’s name. On a monthly basis, the segregated account is utilized
to make required principal, interest, and other payments due under the 2020 Receivabla es Facility. The segregated account is
considered restricted cash.

Proceeds and repayments from the 2020 Receivabla es Facility are presented on the Consolidated Statements of Cash Flows.
During 2021, both the proceeds and repayments from the 2020 Receivabla es Facility include the non-cash impact of
approximately $88 million froff m the 2020 Receivabla es Facility amendment in October 2021.

The 2020 Receivables Facility did not have a material impact to the Consolidated Statements of Operations during the periods
presented.

As of December 31, 2023, the Company had an uncommitted availabla e borrowing capaa city of $64 million under the 2020
Receivables Facility.
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Variabli e Ill ntII ertt est EntEE itytt

The SPE, as described above, meets the definition of a VIE forff which the Company is the primary beneficiary arr s it has the
power to direct the SPE’s activities and the obligation to absa orb lr osses or the right to receive benefits of the SPE. As such, the
SPE’s assets, liabia lities, and finff ancial results of operations are consolidated in the Company’s consolidated financial statements.
As of December 31, 2023 and 2022, the SPE’s assets and liabia lities primarily consisted of unbilled retail installment contract
receivabla es, net, of $610 million and $506 million, respectively, and borrowings under the 2020 Receivabla es Facility as
presented abovea .

Solar Receivables Facility

On August 2, 2023, Compass Solar Group, LLC (“Compass”) and ADT Solar Finance LLC (“ADT Solar Finance”), each an
indirect wholly-owned subsu idiary of ADT Inc. entered into a Receivabla es Financing Agreement with Mizuho Bank, Ltd. (the
“Solar Receivabla es Financing Agreement”) to finff ance receivables generated by the installation of residential solar systems. The
Solar Receivables Financing Agreement, among other things, provides forff an uncommitted revolving loan facility in the
aggregate principal amount of up to $300 million, which loans are secured by substantially all the assets of ADT Solar Finance
(the “Solar Receivabla es Facility”). The Solar Receivabla es Financing Agreement has an initial revolving period of one year
(which may be extended by agreement of the parties) followed by an amortization period of 300 months to maturity where all
collections on the receivabla es during such period will be appla ied to prepay the loan until reduced to zero, which will occur only
if the Solar Receivabla es Financing Agreement is not mutually extended on a revolving basis. The interest rate under the Solar
Receivables Financing Agreement is the sum of (x) term SOFR (plus a credit adjud stment spread of 0.1%) plus (y) 1.0%
(increased to 3.5% afteff r the termination date) or, with respect to loans funff ded by a Conduit Lender (as defined in the Solar
Receivables Financing Agreement), the sum of (x) the appla icable rate set forff th in the Receivabla es Financing Agreement plus (y)
1.0% (increased to 3.5% afteff r the termination date).

In connection with such Solar Receivabla es Financing Agreement, certain other agreements relating to the transaction were
entered into, including ADT Solar Finance’s limited liabia lity company agreement; a Receivabla es Sale Agreement between
Compass and ADT Solar Finance, pursuant to which Compass sells such receivabla es from time to time to ADT Solar Finance; a
Performance Supporu t Agreement entered into by ADT Inc., pursuant to which ADT Inc. guaranteed certain obligations under
the Solar Receivabla es Financing Agreement; and related transaction documents and certain account control agreements and
security agreements.

As of December 31, 2023, we have not borrowed any amounts under the Solar Receivables Facility.

Debt Covenants

Our credit agreements and indenturt es associated with the borrowings above contain certain covenants and restrictions that limit
the Company’s abia lity to, among other things: (a) incur additional debt or issue certain preferff red equity interests; (b) create liens
on certain assets; (c) make certain loans or investments (including acquisitions); (d) pay dividends on or make distributions in
respect of the capital stock or make other restricted payments; (e) consolidate, merge, sell, or otherwise dispose of all or
subsu tantially all of the Company’s assets; (f) sell assets; (g) enter into certain transactions with affiff liates; (h) enter into sale-
leaseback transactions; (i) restrict dividends from the Company’s subsidiaries or restrict liens; (j)(( change the Company’s fisff cal
year; and (k) modify the terms of certain debt or organizational agreements.

Our credit agreements and indenturt es associated with the borrowings above also provide for customary events of default.

The Company is subju ect to a springing financial maintenance covenant under the First Lien Credit Agreement, which requires
the Company to not exceed a specified first lien leverage ratio at the end of each fiscal quarter if the testing conditions are
satisfied. The covenant is tested if the outstanding loans under the First Lien Revolving Credit Facility, subject to certain
exceptions, exceed 30% of the total commitments under the First Lien Revolving Credit Facility as of the last day of any fisff cal
quarter.

The Company is subju ect to a finff ancial maintenance covenant under the Term Loan A Credit Agreement requiring the Term
Loan A Borrowers to comply as of the last day of each fiscal quarter with a specified maximum consolidated net firff st lien
leverage ratio.

As of December 31, 2023, we were in compliance with all finff ancial covenant and other maintenance tests for all our debt
obligations.
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Loss on Extinguishment of Debt

Loss on extinguishment of debt includes the payment of call and redemption premiums, the write-off of unamortized deferred
financing costs and discounts, and certain other expenses associated with extinguishment of debt. During the periods presented,
loss on extinguishment of debt was as folff lows:

• 2023: Totaled $17 million and was primarily due to the write-off of unamortized discount and debt issuance costs
associated with the partial redemption of the First Lien Term Loan dued 2026 and the refinancing of the First Lien Term
Loan due 2026.

• 2022: Loss on extinguishment of debt was not material.

• 2021: Totaled $37 million and was primarily due to the call premium and write-off off f unamortized fair value
adjud stments in connection with the ADT Notes duedd 2022 Redemption.

Additional feesff and other costs associated with financing transactions were not material during 2023, 2022, or 2021.

Other

As of December 31, 2023, the aggregate annual maturt ities of debt, excluding finance leases, were as folff lows:

(in thousands)s 2024 2025 2026 2027 2028 Thereafter Total
Debt principal $ 286,678 $ 113,375 $ 2,862,193 $ 1,107,818 $ 1,817,288 $ 1,749,939 $ 7,937,291

Interest expense (excluding interest income) on the Company’s debt, including finance leases, and interest rate swap contracts
presented within interest expense, net, was $588 million, $278 million, and $457 million durd ing 2023, 2022, and 2021,
respectively. Interest expense presented in other income (expense) was not material during 2023.

9. DERIVATIVE FINANCIAL INSTRUMENTS

The Company's derivative finff ancial instruments primarily consist of SOFR-based interest rate swap ca ontracts, which were
entered into with the objective of managing exposure to variabia lity in interest rates on the Company's debt and interest rate
swaps. All interest rate swap ca ontracts are reported in the Consolidated Balance Sheets at faiff r value.

For interest rate swap ca ontracts that are:

• Not desdd ignagg ted as cash floff w hedgedd s: Unrealized gains and losses are recognized in interest expense, net, and other
income (expense) depending on the naturt e of the underlying that the swapsa are economically hedging.

• Designi atedtt as cash flowll hedges: Unrealized gains and losses are recognized as a component of accumulated other
comprehensive income (loss) (“AOCI”) and are reclassified into interest expense, net, in the same period in which the
related interest on debt affects earnings.

For interest rate swap ca ontracts that have been de-designated as cash floff w hedges and for which forecasted cash floff ws are:

• Probable oll r reasonably pll ossibli e oll f oo ccurringii : Unrealized gains and losses previously recognized as a component of
AOCI are reclassified into interest expense, net, in the same period in which the related interest on variable-rate debt
affeff cts earnings through the original maturtt ity date of the related interest rate swap ca ontracts.

• Probable oll f no ot occurringii : Unrealized gains and losses previously recognized as a component of AOCI are
immediately reclassified into interest expense, net.

The cash floff ws associated with interest rate swap contracts that contain an other-than-insignificant finff ancing element at
inception are reflected as cash floff ws from finff ancing activities.

The cash floff ws associated with interest rate swap contracts that were entered into with the intention of offsetting the economic
overhedged position of a portion of our existing interest rate swapsa are refleff cted as cash floff ws from investing activities. As
these swapsa were executed durd ing December, there were no payments durdd ing 2023.
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Interest Rate Swapsp :

In October 2019, and in connection with the refinff ancing of variable-rate debt under the First Lien Credit Agreement in
September 2019, the Company terminated interest rate swap contracts with an aggregate notional amount of $3.8 billion, of
which $2.8 billion were designated as cash floff w hedges, and concurrently entered into new LIBOR-based interest rate swapa
contracts, which were, at the time, designated as cash floff w hedges, with an aggregate notional amount of $2.8 billion and
maturity of September 2026. Additionally, the new interest rate swap ta erms represented a blend of the current interest rate
environment and the unfavff orable positions of the terminated interest rate swap ca ontracts, which resulted in an other-than-
insignificant finff ancing element at inception of the new cash floff w hedges dued to off-mff arket terms.

Beginning in March 2020, the Company's interest rate swap ca ontracts previously designated as cash floff w hedges were no longer
highly effective as a result of changes in the interest rate environment. Accordingly, the Company de-designated the cash flow
hedges, and the unrealized gains and losses forff the period in which these cash floff w hedges were no longer highly effecff tive were
recognized in interest expense, net. Unrealized losses previously recognized as a component of AOCI prior to de-designation
are being reclassified into interest expense, net, in the same period in which the related interest on variable-rate debt affeff cts
earnings through the maturtt ity dates of the interest rate swap ca ontracts, as the forff ecasted cash floff ws are probabla e or reasonabla y
possible of occurring.

During 2023, the Company recorded $25 million to interest expense, net associated with the reclassification froff m AOCI of
historical losses related to the de-designated interest rate swapsa for which the cash floff ws were probabla e of not occurring as a
result of the partial redemption of the Company’s First Lien Term Loan due 2026.

As of December 31, 2023, AOCI associated with previously designated cash floff w hedges that is estimated to be reclassified to
interest expense, net, within the next twelve months is not material.

In March and April 2023, the Company entered into floff ating-to-fixed interest rate swapsa with an aggregate notional amount of
$300 million to partially hedge the Term Loan A Facility.

In December 2023, the Company entered into interest rate swapsa with an aggregate notional amount of $700 million to offset
the excess notional interest rate swapsa as a result of the partial redemption of the First Lien Term Loan duedd 2026. The changes
in fair value associated with these swapsa and the excess swaps are reflected in other income (expense).

The Company’s interest rate swapsa consist of the following:

(in thousands)s December 31,
Execution Maturity Designation 2023 2022
October 2019 September 2026 Not designated $ 2,800,000 $ 2,800,000
March 2023 March 2028 Not designated 100,000 —
April 2023 March 2028 Not designated 200,000 —
December 2023 September 2026 Not designated 700,000 —
Total notional amount $ 3,800,000 $ 2,800,000

Fair Value of Interest Rate Swaps:p

December 31,
Balance Sheet Classification (in thousands)s 2023 2022
Prepaid expenses and other current assets $ 74,974 $ 78,110
Other assets $ 76,493 $ 105,405
Accruerr d expenses and other current liabia lities $ 5,312 $ —
Other liabia lities $ 1,325 $ —

ADT INC. AND SUBSIDIARIES
NOTES TO CONSOLIDATED FINANCIAL STATEMENTS

F-38



Unrealized Gain (Loss) on Interest Rate Swaps:( ) p

Years Ended December 31,
Statement of Operations Classification (in thousands)s 2023 2022 2021
Interest expense, net $ (22,174) $ 301,851 $ 157,505
Other income (expense) $ (16,511) $ — $ —

Changes ing and Reclassifications out of AOCI:

(in thousands)s Cash Flow Hedges
Balance as of December 31, 2020 $ (117,501)
Pre-tax current period change 60,948
Income tax benefitff (expense) (14,714)

Balance as of December 31, 2021 (71,267)
Pre-tax current period change 33,946
Income tax benefitff (expense) (8,192)

Balance as of December 31, 2022 (45,513)
Pre-tax current period change 42,295
Income tax benefitff (expense) (10,166)

Balance as of December 31, 2023 $ (13,383)

10. INCOME TAXES

The Company accounts forff income taxes under the asset and liability method, which requires the recognition of deferff red tax
assets and liabia lities forff the temporary drr iffeff rences between the recognition of revenue and expenses for income tax and
financial reporting purposrr es and between the tax basis of assets and liabia lities and their reported amounts in the consolidated
financial statements. The Company records the effeff ct of a tax rate or law change on the Company’s deferff red tax assets and
liabia lities in the period of enactment.

The amounts and related disclosures below are based on the continuing operations of the Company.

Components ofp Income Before Taxes

Years Ended December 31,
(in thousands)s 2023 2022 2021
United States $ (69,539) $ 146,434 $ (478,148)
Foreign 3,012 2,712 2,314

Income (loss) from continuing operations beforff e income taxes and equity in
net earnings (losses) of equity method investee $ (66,527) $ 149,146 $ (475,834)
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Components ofp Income Tax Benefitff (Expense)( p )
Years Ended December 31,

(in thousands)s 2023 2022 2021
Current:
Federal $ (358) $ (184) $ (174)
State (23,434) (23,906) (9,740)
Foreign (923) (691) (570)

Current income tax benefit (expense) (24,715) (24,781) (10,484)

Deferred:
Federal (1,558) (35,720) 98,880
State 21,883 23,222 43,487
Foreign (195) (403) (226)

Deferred income tax benefitff (expense) 20,130 (12,901) 142,141
Income tax benefitff (expense) $ (4,585) $ (37,682) $ 131,657

Effeff ctive Tax Rate Reconciliation

Reconciliations between the actuatt l effective tax rate on continuing operations and the statutt ory Urr .S. fedff eral income tax rate
were as follows:

Years Ended December 31,
2023 2022 2021

Statutt ory frr edff eral tax rate 21.0 % 21.0 % 21.0 %
State income taxes, net of federal benefitsff (9.4)% 6.8 % 2.7 %
Non-U.S. tax (2.0)% 0.8 % (0.2)%
Non-deductible and non-taxabla e charges(1) (9.5)% 13.3 % 0.4 %
Valuation allowance — % (1.6)% 0.5 %
Unrecognized tax benefitsff 8.7 % (6.1)% — %
Share-based compensation 0.2 % (1.7)% 0.6 %
Non-deductible goodwill on dispositions (5.9)% — % — %
Federal credits 5.6 % (8.0)% — %
Acquisitions and dispositions 8.0 % (0.5)% 1.2 %
Legislative changes (5.1)% (5.7)% 0.8 %
Non-deductible goodwill impairment (22.8)% 4.0 % — %
Prior year return adjud stments 5.2 % 2.9 % 0.3 %
Other (0.9)% 0.1 % 0.4 %
Effeff ctive tax rate (6.9)% 25.3 % 27.7 %

___________________
(1) During 2022, primarily represents the impact related to the fair value adjustment of the Forward Contract.
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Deferred Tax Assets and Deferff red Tax Liabilities

The components of the Company's net deferred tax assets (liabia lities) were as follows:
December 31,

(in thousands)s 2023 2022
Deferred tax assets:

Accruerr d liabia lities and reserves $ 90,351 $ 117,488
Tax loss and credit carryforwards 132,230 468,209
Disallowed interest carryforward 150,492 185,080
Deferred revenue 225,499 187,766
Other 113,095 95,008

Total deferredff tax assets 711,667 1,053,551
Valuation allowance (12,264) (57,715)

Deferred tax assets, net of valuation allowance $ 699,403 $ 995,836

Deferred tax liabia lities:
Subsu criber system assets $ (761,203) $ (766,067)
Intangible assets (893,292) (1,023,895)
Other (71,196) (97,772)

Total deferredff tax liabilities (1,725,691) (1,887,734)
Net deferredff tax assets (liabilities) $ (1,026,288) $ (891,898)

The valuation allowance forff deferred tax assets relates to the uncertainty of the utilization of certain U.S. federal and state
deferred tax assets. In evaluating the Company’s abia lity to recover its deferred tax assets, the Company considers all availabla e
positive and negative evidence, which includes its past operating results, the existence of cumulative losses in the most recent
years, and its forecast of futff urt e taxable income. In estimating futff urt e taxable income, the Company develops assumptions related
to the amount of future pre-tax operating income, the reversal of temporary drr iffeff rences, and the implementation of feaff sible and
pruderr nt tax planning strategies. These assumptions require significff ant judgment abouta the forff ecasts of future taxabla e income
and are consistent with the plans and estimates the Company is using to manage its underlying businesses. The Company
believes that it is more-likely-than-not that it will generate sufficff ient future taxabla e income to realize its deferred tax assets, net
of valuation allowance.

The changes in the valuation allowance forff deferred tax assets were as follows:
Years Ended December 31,

(in thousands)s 2023 2022 2021
Beginning balance $ (57,715) $ (60,157) $ (68,013)
Income tax benefitff (expense)(1) 43,277 2,428 2,378
Write-offs and other 2,174 14 5,478

Ending balance $ (12,264) $ (57,715) $ (60,157)
__________________
((1)) Du iri gng 2023, hthe chha gnge iis priima irilyly rellatedd to thhe utiliilizatiion off capiital ll loss car yryfforwardds gag iainst whihi hch a v lalua ition allllowance was previiouslyly

reco drd ded. Thhe utiliilizatiio in is attribibut bablle to capiital gl g iains ggenerated id in connectiion wi hith hthe Commerciiall Diives ititure.

As of December 31, 2023, the Company had appra oximately $242 million of U.S. fedff eral net operating loss (“NOL”)
carryforwards with expiration periods between 2036 and 2042. Although future utilization will depend on the Company’s actuatt l
profitaff bia lity and the result of income tax audits, the Company anticipates that the majority of its U.S fedff eral NOL carryforwards
will be fully utilized prior to expiration. Most of the Company’s U.S. fedff eral NOL carryforwards are subject to limitation dued to
“ownership changes,” which have occurred under Internal Revenue Code (“IRC”) Section 382. The Company does not,
however, expect that this limitation will impact its ability to utilize the U.S. fedff eral NOL carryforwards.

As of December 31, 2023, the Company’s valuation allowance forff deferred tax assets was primarily related to capital loss
carryforwards in Canada primarily generated in connection with the sale of ADT Canada during 2019.
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The Tax Cuts and Jobs Act of 2017 introduced IRC Section 163(j)(( , which limits the deducd tibility of interest expense and allows
for the excess to be carried forward indefinitely. As of December 31, 2023, the Company has not recorded a valuation
allowance against the disallowed interest carryforward as the Company believes it has sufficient sources of futurtt e taxable
income to realize the related tax benefit.

Unrecognized Tax Benefitff sg

The Company recognizes positions taken or expected to be taken in a tax returt n in the consolidated financial statements when it
is more-likely-than-not (i.e., a likelihood of more than 50%) that the position would be sustained upon examination by tax
authorities. A recognized tax position is then measured at the largest amount of benefit with greater than 50% likelihood of
being realized upon ultimate settlement. The Company records liabia lities forff positions that have been taken but do not meet the
more-likely-than-not recognition threshold. The Company adjud sts the liabia lities forff unrecognized tax benefitff s in light of
changing facts and circumstances; however, dued to the complexity of some of these uncertainties, the ultimate resolution may
result in a change to the estimated liabia lities. The Company includes interest and penalties associated with unrecognized tax
benefits as income tax expense and as a component of the recorded balance of unrecognized tax benefitsff , which is reflected in
other liabia lities, or net of related tax loss carryforwards in the Consolidated Balance Sheets. Interest and penalties associated
with unrecognized tax benefitff s were not material to the Company's consolidated financial statements forff the periods presented.

The folff lowing is a roll-forward of unrecognized tax benefitff s:

Years Ended December 31,
(in thousands)s 2023 2022 2021
Beginning balance $ 56,177 $ 66,221 $ 65,990
Gross increase related to prior year tax positions 517 5,063 373
Decreases related to lapse of statutt e of limitation (7,871) (15,107) (142)

Ending balance $ 48,823 $ 56,177 $ 66,221

The Company’s unrecognized tax benefitsff relate to tax years that are subju ect to audit by the taxing authorities in the U.S.
federal, state and local, and forff eign jurisdictions. Based on the current tax statutes and statust of its income tax audits, the
Company expects appra oximately $29 million of its unrecognized tax benefitff s to be resolved in the next twelve months.

Open Tax Years by Jurisdictionp y

Jurisdiction Years Open to Audit
Federal 2020 - 2022
State 2017 - 2022
Canada 2019 - 2022

The Company files a consolidated return for its U.S. entities and separate returt ns for each Canadian entity. These income tax
returns are subju ect to audit by the taxing authorities that may culminate in proposed assessments which may ultimately result in
a change to the estimated income taxes.

Federal Tax Legislationg

Tax Caa utCC s att nd Jobs Act - Certain changes to U.S. fedff eral tax law included in the Tax Cuts and Jobs Act of 2017 had a delayed
effeff ctive date and have taken effect for 2022. Under IRC Section 163(j)(( , the limitation on net business interest expense
deductions will no longer be increased by deductions for depreciation, amortization, or depletion. Under IRC Section 174,
specified research and experimentation expenditures must now be capitalized and amortized.

Inflan tion Reduction Act - The Inflaff tion Reduction Act (the “IRA”RR ) was signed into law in August 2022. The IRA, among other
provisions, implements (i) a 15% corporate alternative minimum tax (“CAMT”) on book income of corporations whose average
annual adjusted finff ancial statement income durd ing the most recently-completed three-year period exceeds $1.0 billion, (ii) a 1%
excise tax on net stock repurchases, and (iii) several tax incentives to promote clean energy including an extension of the

ADT INC. AND SUBSIDIARIES
NOTES TO CONSOLIDATED FINANCIAL STATEMENTS

F-42



investment tax credit. Both the CAMT and the excise tax provisions are effective forff tax years beginning afteff r December 31,
2022, and as of December 31, 2023, the Company does not anticipate any material impact.

11. EQUITY

Common Stock and Class B Common Stock

ring September 2020, the Company amended its articles of incorporrr ation to authorize the issuance of 100,000,000 shares of
Class B common stock, par value of $0.01 per share (“Class B Common Stock”), as well as to increase the number of
authorized shares of preferff red stock, par value of $0.01 per share, to 1,000,000.

In September 2020, the Company issued and sold 54,744,525 shares of Class B Common Stock for an aggregate purchase price
of $450 million to Google LLC (“Google”) in a private placement pursuant to a securities purchase agreement dated July 31,
2020 (the “Securities Purchase Agreement”).

Accordingly, the Company has two classes of common stock, Common Stock and Class B Common Stock, both of which
entitle stockholders to one vote forff each share of common stock.

Each share of Class B Common Stock has equal status and rights to dividends as a share of Common Stock. The holders of
Class B Common Stock have one vote forff each share of Class B Common Stock held of record by such holder on all matters on
which stockholders are entitled to vote generally; provided, however, that holders of Class B Common Stock, as such, are not
entitled to vote on the election, appointment, or removal of directors of the Company. Additionally, each share of Class B
Common Stock will immediately become convertible into one share of Common Stock, at the option of the holder thereof, aff t
any time following the earlier of (i) the expiration or early termination of appla icable waiting periods under the Hart-Scott-
Rodino Antitrusrr t Improvements Act of 1976, as amended (“HSR Clearance”), required prior to such holder’s conversion of all
such shares of Class B Common Stock, or (ii) to the extent HSR Clearance is not required prior to such holder’s conversion of
such shares of Class B Common Stock, the date that such holder owns such shares of Class B Common Stock.

Google Ill nvII estor Rightgg s Att greement

In connection with the issuance of the Class B Common Stock, the Company and Google entered into an Investor Rights
Agreement (the “Google Investor Rights Agreement”), pursuant to which Google agreed to be bound by customary trr ransfer
restrictions and drag-along rights, and be afforded customary rrr egistration rights with respect to shares of Class B Common
Stock held directly by Google. Under the terms of the Google Investor Rights Agreement, Google was prohibited, subju ect to
certain exceptions, froff m transferring any shares of Class B Common Stock or any shares of Common Stock issuable upon
conversion of the Class B Common Stock beneficially owned by Google through September 2023, or earlier if certain
conditions occurred (the “Google Lock-up Period”).

In December 2023, the Company and Google amended the Google Investor Rights Agreement to extend the Google Lock-up
Period through June 2025, or earlier if (i) the Google Commercial Agreement (as defined in Note 14 “Commitments and
Contingencies”) has been terminated under certain specifieff d circumstances or (ii) the Google Cloud Master Agreement (as
defined in Note 14 “Commitments and Contingencies”) has been validly terminated forff any reason other than Google's uncured
material breach.

Issuances of Common Stoctt k

During the periods presented, issuances of Common Stock other than as related to the exercise or vesting of share-based
compensation awards includes:

• October 2022: The Company issued appra oximately 133 million shares of Common Stock forff an aggregate purchase
price of $1.2 billion as part of the State Farm Strategic Investment (as defined below).

• June 2022: The Company issued appra oximately 2 million shares of Common Stock as consideration forff a business
acquisition.

• December 2021: The Company issued approximately 70 million shares of Common Stock with a faiff r value of
$529 million in connection with the ADT Solar Acquisition. Additionally, throughout 2022, the Company issued the
Delayed Shares in connection with the ADT Solar Acquisition as discussed in Note 4 “Acquisitions.”
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State Farm Transaction

Stattt e Ftt arFF m Srr trSS ategtt ic Investmett nt

On September 5, 2022, the Company entered into a securities purchase agreement (the “State Farm Securities Purchase
Agreement”) with State Farm, pursuant to which the Company agreed to issue and sell in a private placement to State Farm 133
million shares of the Company’s Common Stock (the “State Farm Shares”) at a per share price of $9.00 for an aggregate
purchase price of $1.2 billion (the “State Farm Strategic Investment”).

On September 12, 2022, in connection with the State Farm Strategic Investment, the Company commenced a tender offer to
purchase up tu o 133 million shares of the Company’s Common Stock (including shares issued upon conversion of shares of
Class B Common Stock ) (the “Tender Shares”) at a price of $9.00 per share (the “Tender Offerff ”) using proceeds froff m the State
Farm Strategic Investment.

The State Farm Strategic Investment closed on October 13, 2022 (the “Closing”), and the Company issued and sold the State
Farm Shares at a price of $9.00 per share.

Afteff r giving effect to the State Farm Strategic Investment and the Tender Offer, State Farm owned approximately 15% of the
Company’s issued and outstanding Common Stock (assuming conversion of Class B Common Stock), and as a result, became a
related party at the Closing.

Tenderdd Offeff r

Concurrently with the execution of the State Farm Securities Purchase Agreement, (i) Apollo delivered to the Company a
Tender and Supporu t Agreement, pursuant to which Apollo agreed to collectively tender (and not withdraw) no fewff er than 133
million shares of Common Stock in the Tender Offerff (the “Apollo Supporu t Agreement”), and (ii) Google delivered to the
Company a Supporu t Agreement, pursuant to which Google agreed to not convert and tender any of its shares of Class B
Common Stock.

The Tender Offer expired on October 20, 2022. On October 26, 2022, the Company used proceeds from the State Farm
Strategic Investment to repurchase an aggregate of 133 million shares of the Company’s Common Stock at a purchase price of
$9.00 per share for an aggregate purchase price of $1.2 billion, excluding fees and expenses, subjeb ct to the terms and conditions
described in the Offeff r to Purchase dated September 12, 2022 (as amended froff m time to time, the “Offer to Purchase”). The
Tender Shares were subject to the “odd lot” priority and proration provisions described in the Offeff r to Purchase as the Tender
Offeff r was subsu tantially over-subscribed. No shares of Class B Common Stock were converted and tendered in the Tender Offerff .

The Tender Offer was considered a contingent forward purchase contract (the “Forward Contract”), which was recorded at faiff r
value in the Consolidated Balance Sheet. The fair value of the Forward Contract was estimated as the difference between the
present value of the cash consideration to be paid and the value of the Company’s Common Stock to be tendered. At the
commencement of the Tender Offer, the Company recorded a liabia lity and a reduction to additional paid in capital of
$42 million. During 2022, the change in fair value recognized in other income (expense) was a net loss of $63 million. Fees
associated with the Tender Offer were not material.

Stattt e Ftt arFF m Irr nvII estor Rightgg s Att greement

At the Closing, the Company and State Farm entered into an Investor Rights Agreement (the “State Farm Investor Rights
Agreement”), pursuant to which the Board of Directors of the Company increased its size by one director and appoia nted a
designee of State Farm as a member of the Board of Directors.

Pursuant to the terms of the State Farm Investor Rights Agreement, State Farm will also be bound by customary trr ransfer and
standstill restrictions and drag-along rights, and be afforded customary rrr egistration rights with respect to the State Farm Shares.
In particular, State Farm (a) will be prohibited, subju ect to certain customary err xceptions, froff m transferring any of the State Farm
Shares until the earlier of (i) the three-year anniversary orr f the Closing and (ii) the date on which the development agreement
with State Farm (the “State Farm Development Agreement”) has been validly terminated, other than in the event of termination
by the Company for a material breach thereof by State Farm, and (b) will be subju ect to certain standstill restrictions, including
that State Farm will be restricted froff m acquiring additional equity securities of the Company if such acquisition would result in
State Farm (and its affiff liates) acquiring beneficial ownership in excess of 18% of the issued and outstanding Common Stock,
taking into account on an as-converted basis the issued and outstanding Class B Common Stock, until five days afteff r the date
that no designee of State Farm serves on the Board of Directors and State Farm has no rights (or has irrevocably waived its
right) to nominate a designee to the Board of Directors. Notwithstanding the standstill restrictions described abovea , State Farm
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will not be restricted from acquiring shares of Common Stock or other equity securities of the Company froff m Prime Security
Services TopCo Parent, L.P. and its affiff liates so long as State Farm and its affiff liates would not, subject to certain exceptions,
beneficially own in excess of 25% of the issued and outstanding Common Stock, taking into account on an as-converted basis
the issued and outstanding Class B Common Stock, as a result of such acquisition.

In addition, under the terms of the State Farm Investor Rights Agreement, in the event that the Company proposes to issue and
sell shares of Common Stock, Class B Common Stock, or other equity securities of the Company to certain homeowners’
insurance and reinsurance companies, State Farm will have a right of first refusff al with respect to such proposed issuance and
sale on the same terms and conditions (the “ROFR”). The ROFR will terminate uponu the earliest to occur of (i) State Farm and
its permitted transferff ees no longer collectively owning shares of Common Stock equal to at least 50% of the State Farm Shares;
(ii) the termination of the State Farm Development Agreement by the Company for a material breach by State Farm; and (iii) to
the extent that the State Farm Development Agreement does not remain in effeff ct on such date, the five (5) year anniversary orr f
the Closing.

Stattt e Ftt arFF m Drr evelopmll ent Agreement

At the Closing, the Company, ADT LLC (an indirect wholly owned subsidiary of the Company), and State Farm entered into
the State Farm Development Agreement pursuant to which State Farm committed up tu o $300 million to an Opportunit ty Fund
that will fund certain product and technology innovation, customer growth, and marketing initiatives to be agreed on between
State Farm and the Company.

Additionally at the Closing, the Company received $100 million of the Opportunity Fund, which will be restricted until such
time as the Company uses the fundsff in accordance with the State Farm Development Agreement. The Company’s use of the
funds is also subju ect to approval by State Farm. The Company recorded the cash received froff m the Opportunity Fund as
restricted cash and a corresponding liabia lity, which is reflected in accruerr d expenses and other current liabia lities as of
December 31, 2023.

Refer to Note 17 “Related Party Transactions” or more inforff mation on the Opportunity Fund.

Dividends

Stockholders are entitled to receive dividends when, as, and if declared by the Company’s Board of Directors out of funds
legally availabla e forff that purposrr e.

(in thousands, excepee t per share datdd a) Common Stock Class B Common Stock
Declaration Date Record Date Payment Date Per Share Aggregate Per Share Aggregate
Year Ended December 31, 2023

2/28/23 3/16/23 4/4/23 $ 0.035 $ 30,342 $ 0.035 $ 1,916
5/2/23 6/15/23 7/6/23 0.035 30,256 0.035 1,916
8/8/23 9/15/23 10/4/23 0.035 30,405 0.035 1,916
11/2/23 12/14/23 1/9/24 0.035 30,358 0.035 1,916

Total $ 0.140 $ 121,361 $ 0.140 $ 7,664
Year Ended December 31, 2022

3/1/22 3/17/22 4/4/22 $ 0.035 $ 29,842 $ 0.035 $ 1,916
5/5/22 6/16/22 7/5/22 0.035 30,028 0.035 1,916
8/4/22 9/15/22 10/4/22 0.035 30,112 0.035 1,916
11/3/22 12/15/22 1/4/23 0.035 30,189 0.035 1,916

Total $ 0.140 $ 120,171 $ 0.140 $ 7,664

During 2021, the Company declared aggregate dividends of $0.14 per share on Common Stock ($111 million) and $0.14 per
share on Class B Common Stock ($8 million).

Subsequent Event - On January 24, 2024, the Company announced a dividend of $0.055 per share to holders of Common Stock
and Class B Common Stock of record on March 14, 2024, which will be distributed on or about April 4, 2024.
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Accumulated Other Comprehensive Income (Loss)

Refer to Note 9 “Derivative Financial Instruments” for AOCI reclassifications associated with cash floff w hedges. Other changes
in AOCI, which primarily relate to the Company’s definff ed benefit pension plans, were not material.

12. SHARE-BASED COMPENSATION

The Company grants share-based compensation awards to participants under the 2016 Equity Incentive Plan (the “2016 Plan”)
and the 2018 Omnibus Incentive Plan (the “2018 Plan”). Share-based compensation expense is recognized in the Consolidated
Statements of Operations as follows:

Years Ended December 31,
(in thousands) 2023 2022 2021
Selling, general, and administrative expenses $ 39,438 $ 53,497 $ 47,111
Income (loss) from discontinued operations, net of tax 11,699 13,069 14,126
Total share-based compensation expense $ 51,137 $ 66,566 $ 61,237

The folff lowing discussion of the Company’s share-based compensation awards includes awards related to continuing and
discontinued operations, unless otherwise noted.

2016 Plan

As of December 31, 2023, the Company is authorized to issue no more than appra oximately 5 million shares of Common Stock
by the exercise or vesting of granted awards under the 2016 Plan. The Company does not expect to issue additional awards
under the 2016 Plan. Unrecognized share-based compensation expense as of December 31, 2023 and share-based compensation
expense forff awards granted under the 2016 Plan were not material during the periods presented.

Distii ritt bui ted ShaSS res and Clasll s B Unit Redemption

In connection with the IPO, each holder of Class B awards (“Class B Units”), which were issued to certain participants by
Ultimate Parent prior to the IPO, had their entire Class B interest in Ultimate Parent redeemed for the number of shares of the
Company’s Common Stock (the “Distributed Shares”) that would have been distributed to such holder under the terms of
Ultimate Parent’s operating agreement in a hypothetical liquidation on the date and price of the IPO (the “Class B Unit
Redemption”).

The Class B Unit Redemption resulted in a modification of the Class B Units, whereby each holder received both vested and
unvested Distributed Shares in the same proportion as the holder’s vested and unvested Class B Units held immediately prior to
the IPO. As a result of the Class B Unit Redemption, holders of Class B Units received a total of 20.6 million shares of the
Company’s Common Stock, of which 50% were subju ect to the same vesting conditions under the Class B Unit Service Tranche
(the “Distributed Shares Service Tranche”), which were subju ect to ratable service-based vesting over a five-year period, and
50% were subju ect to the same vesting conditions under the Class B Unit Performance Tranche (the “Distributed Shares
Performance Tranche”), which were based on the achievement of certain investment return thresholds by Apollo. The
Distributed Shares also have certain other restrictions pursuant to the terms and conditions of the Company’s Amended and
Restated Management Investor Rights Agreement (the “MIRA”).

The IPO triggered an acceleration of vesting of the unvested Distributed Shares Service Tranche causing them to become fully
vested six months froff m the date of the IPO, which occurred in July 2018.

The Company recorded share-based compensation expense on the Distributed Shares Performance Tranche on a straight-line
basis over hth de deriiv ded serviice periiodd of appa roximately three years froff m the IPO date, as the vesting conditions were deemed
probabla e folff lowing the consummation of the IPO.
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The folff lowing tabla e summarizes activity related to the Distributed Shares during 2023:

Perforff mance Tranche
Number of

Distributed Shares
Weighted-Average
Grant Fair Value

Unvested as of December 31, 2022 9,323,486 $ 13.05
Vested — —
Forfeited (129,174) 13.05

Unvested as of December 31, 2023 9,194,312 $ 13.05

2018 Plan

In January 2018, the Company approved the 2018 Plan, which became effective uponu consummation of the IPO. The 2018
Plan, as amended, authorizes the issuance of no more than approximately 88 million shares of Common Stock by the exercise
or vesting of granted awards, which are generally stock options and restricted stock units (“RSUs”). The Company satisfies the
exercise of options and the vesting of RSUs through the issuance of authorized but previously unissued shares of Common
Stock.

Awards issued under the 2018 Plan include retirement provisions that allow awards to continue to vest in accordance with the
granted terms in its entirety or on a pro-rata basis when a participant reaches retirement eligibility, as long as 12 months of
service have been provided since the date of grant. Accordingly, share-based compensation expense forff service-based awards is
recognized on a straight-line basis over the vesting period, or on an accelerated basis forff retirement-eligible participants where
applicable. The Company accounts forff forfeitures as they occur.

Additionally, RSUs entitle the holder to dividend equivalent units (“DEUs”), which are granted as additional RSUs and are
subju ect to the same vesting and forff feiture conditions as the underlying RSUs. DEUs are charged against accumulated deficff it
when dividends are paid.

Top-o up Options

In connection with the Class B Unit Redemption in 2018, the Company granted 12.7 million options to holders of Class B Units
(the “Top-up Ou ptions”). The Top-up Options have an exercise price equal to the IPO price per share of the Company’s
Common Stock, as adjusted in accordance with 2018 Plan provisions, and a contractuat l term of ten years froff m the grant date.
Similar to the vesting conditions outlined above for the Distributed Shares, the Top-up Options contain a tranche subject to
service-based vesting (the “Top-up Options Service Tranche”) and a tranche subject to vesting based upon the achievement of
certain investment return thresholds by Apollo (the “Top-up Options Performance Tranche”). Recipients of the Top-up Options
received both vested and unvested Top-up Options in the same proportion as the vested and unvested Class B Units held
immediately prior to the IPO and Class B Unit Redemption. The Top-up Options vesting conditions are the same as those
attributable to the Distributed Shares, including the condition that accelerated vesting of the unvested options in the Top-up
Options Service Tranche causing them to become fully vested six months from the IPO. Any shares of the Company’s Common
Stock acquired uponu exercise of the Top-up Options will be subju ect to the terms of the MIRA.RR

Share-based compensation expense associated with the Top-up Options Performance Tranche was recognized on a straight-line
basis over the derived service period of approximately three years froff m the IPO date and was not material during the periods
presented.
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The folff lowing tabla e summarizes activity related to the 2018 Plan Top-up Options:

Service Tranche Perforff mance Tranche

Number of
Top-up
Options

Weighted-
Average
Exercise
Price

Number of
Top-up
Options

Weighted-
Average
Exercise
Price

Aggregate
Intrinsic
Value(a)

(in thousands)

Weighted-
Average
Remaining
Contractual
Term (Years)

Outstanding as of December 31, 2022 5,955,254 $ 13.30 5,715,061 $ 13.30
Exercised — — — —
Forfeited — — (73,817) 13.30

Outstanding as of December 31, 2023 5,955,254 $ 13.30 5,641,244 $ 13.30 — 4.0
Exercisable as of December 31, 2023 5,955,254 $ 13.30 — $ 13.30 — 4.0

________________________
(a) The intrinsic value represents the amount by which the fair value of the Company’s Common Stock exceeds the option exercise price as of

December 31, 2023.

Options

Options granted under the 2018 Plan are primarily service-based awards that vest over a three-year period from the date of
grant, have an exercise price equal to the closing price per share of the Company’s Common Stock on the date of grant, as
adjud sted in accordance with 2018 Plan provisions, and have a contractuat l term of ten years froff m the date of grant.

The Company did not grant any options during the periods presented.

The folff lowing tabla e summarizes activity related to 2018 Plan options during 2023:

Number of
Options

Weighted-
Average

Exercise Price

Aggregate
Intrinsic
Value(a)

(in thousands)

Weighted-Average
Remaining

Contractual Term
(Years)

Outstanding as of December 31, 2022 17,965,626 $ 6.67
Granted — —
Exercised (994,803) 5.15
Forfeited (142,518) 9.68

Outstanding as of December 31, 2023 16,828,305 $ 6.70 $ 17,243 5.4
Exercisable as of December 31, 2023 16,828,305 $ 6.70 $ 17,243 5.4

________________________
(a) The intrinsic value represents the amount by which the fair value of the Company’s Common Stock exceeds the option exercise price as of

December 31, 2023.

Share-based compensation expense associated with options granted under the 2018 Plan was not material during the periods
presented. In addition, the cash floff w and the intrinsic value of options exercised were not material during the periods presented.

As of December 31, 2023, unrecognized compensation cost related to options was not material.

Restritt ctedtt Stoctt k UniUU tsii

RSUs granted under the 2018 Plan are primarily service-based awards with a three-year graded vesting period froff m the date of
grant. The faiff r value is equal to the closing price per share of the Company’s Common Stock on the date of grant.
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The folff lowing tabla e summarizes activity related to the 2018 Plan RSUs (including DEUs) durd ing 2023:

Number of RSUs
Weighted-Average

Grant Date Fair Value
Unvested as of December 31, 2022 13,155,409 $ 7.38

Granted 7,632,819 7.56

Vested (8,997,904) 7.12

Forfeited (2,552,940) 7.72
Unvested as of December 31, 2023 9,237,384 $ 7.66

Total share-based compensation expense associated with RSUs granted under the 2018 Plan was $47 million, $55 million, and
$46 million durd ing 2023, 2022, and 2021, respectively, the majoa rity of which relates to the Company’s continuing operations.

The faiff r value of RSUs (including DEUs) that vested and converted to shares of Common Stock on their respective vesting
dates was approximately $56 million, $59 million, and $52 million durd ing 2023, 2022, and 2021, respectively.

As of December 31, 2023, unrecognized compensation cost related to RSUs granted under the 2018 Plan was $30 million,
which will be recognized over a period of 1.9 years.

Othett r

In June 2022, the Company granted 1.6 million performance share units (“PSUs”) in connection with a business combination
that the Company will account for as share-based compensation. These PSUs contain both service and performance vesting
conditions that must be met on an annual basis with the finff al vesting date in October 2025. The faiff r value of the PSUs is equal
to the closing price per share of the Company’s Common Stock on the date of grant, which resulted in a weighted-average grant
date fair value of $7.46. The PSUs are not entitled to dividend equivalent units. The majoa rity of these PSUs have been forfeff ited.
The impact from the PSUs was not material.

13. NET INCOME (LOSS) PER SHARE

The Company applies the two-class method for computing and presenting net income (loss) per share for each class of common
stock, which allocates current period net income (loss) to each class of common stock and participating securities based on
dividends declared and participation rights in the remaining undistributed earnings or losses.

Basic net income (loss) per share is computed by dividing the net income (loss) allocated to each class of common stock by the
related weighted-average number of shares outstanding during the period. Diluted net income (loss) per share gives effect to all
securities representing potential common shares that were dilutive and outstanding during the period for each class of common
stock and excludes potentially dilutive securities whose effecff t would have been anti-dilutive.

Common Stock

Potential shares of Common Stock include (i) incremental shares related to the vesting or exercise of share-based compensation
awards, warrants, and other options to purchase additional shares of the Company’s Common Stock calculated using the
treasury srr tock method and (ii) incremental shares of Common Stock issuable upon the conversion of Class B Common Stock.
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Years Ended December 31,
(in thousands, exceee pte per share amounts)tt 2023 2022 2021
Allocation of income (loss) from continuing operations - basic $ (60,682) $ 100,411 $ (321,155)

Dilutive effect (including conversion of Class B Common Stock) — — —
Allocation of income (loss) from continuing operations - diluted $ (60,682) $ 100,411 $ (321,155)

Allocation of income (loss) from discontinued operations, net of tax - basic $ 496,070 $ 24,244 $ 3,134
Dilutive effect (including conversion of Class B Common Stock) — — —

Allocation of income (loss) from discontinued operations, net of tax - diluted $ 496,070 $ 24,244 $ 3,134

Weighted-average shares outstanding - basic 856,843 848,465 770,620
Dilutive effect (including conversion of Class B Common Stock) — — —

Weighted-average shares outstanding - diluted 856,843 848,465 770,620

Income (loss) from continuing operations per share - basic $ (0.07) $ 0.12 $ (0.42)
Income (loss) from continuing operations per share - diluted $ (0.07) $ 0.12 $ (0.42)

Income (loss) from discontinued operations, net of tax, per share - basic $ 0.58 $ 0.03 $ —
Income (loss) from discontinued operations, net of tax, per share - diluted $ 0.58 $ 0.03 $ —

Basic weighted-average shares outstanding in 2021 includes the Delayed Shares issued in connection with the ADT Solar
Acquisition as discussed in Note 4 “Acquisitions.”

During 2023, 2022, and 2021, share-based compensation awards and all shares of Class B Common Stock of approximately
62 million, 67 million, and 61 million, respectively, were excluded froff m the computations above.

Additionally, the basic and diluted earnings per share computations for Common Stock exclude approximately 9 million,
9 million, and 10 million unvested shares during 2023, 2022, and 2021, respectively, as their vesting is contingent upon
achievement of certain performance requirements which had not been met durdd ing the respective periods.
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Class B Common Stock

Years Ended December 31,
(in thousands, exceee pte per share amounts)tt 2023 2022 2021
Allocation of income (loss) from continuing operations - basic $ (3,858) $ 6,452 $ (23,022)

Dilutive effect — — —
Allocation of income (loss) from continuing operations - diluted $ (3,858) $ 6,452 $ (23,022)

Allocation of income (loss) from discontinued operations, net of tax - basic $ 31,479 $ 1,556 $ 223
Dilutive effect — — —

Allocation of income (loss) from discontinued operations, net of tax - diluted $ 31,479 $ 1,556 $ 223

Weighted-average shares outstanding - basic 54,745 54,745 54,745
Dilutive effect(1) — — —

Weighted-average shares outstanding - diluted 54,745 54,745 54,745

Income (loss) from continuing operations per share - basic $ (0.07) $ 0.12 $ (0.42)
Income (loss) from continuing operations per share - diluted $ (0.07) $ 0.12 $ (0.42)

Income (loss) from discontinued operations, net of tax, per share - basic $ 0.58 $ 0.03 $ —
Income (loss) from discontinued operations, net of tax, per share - diluted $ 0.58 $ 0.03 $ —
________________
(1) There were no potential shares of Class B Common Stock during the periods presented.

14. COMMITMENTS AND CONTINGENCIES

Contractual Obligations

The Company’s contractuat l obligations for goods or services entered into in the ordinary course of business, including
agreements that are enforff ceable and legally binding and have a remaining term in excess of one year, primarily consist of
information technology services and equipment, including investments in the Company’s inforff mation technology infrastructure
and telecommunication services, and direct materials.

The folff lowing tabla e provides the Company’s contractuat l obligations (excluding the Google Commercial Agreement discussed
below) as of December 31, 2023 (in thoustt ands)s :

2024 2025 2026 2027 2028 Thereafter Total
$ 323,488 $ 113,607 $ 43,957 $ 483 $ — $ — $ 481,535

The table above includes a commitment with one of the Company’s vendors to purchase at least $190 million of security system
equipment and components through March 2025. This commitment is also satisfied through purchases made by the Company’s
dealer network.

Google Cll omCC mercial Agreement

In July 2020, the Company and Google entered into a Master Supply, Distribution, and Marketing Agreement (as amended, the
“Google Commercial Agreement”), pursuant to which Google has agreed to supplu y the Company with certain Google devices,
as well as certain Google video and analytics services (“Google Devices and Services”), forff sale to the Company’s customers.

The Google Commercial Agreement also specifies that each party shall contribute $150 million towards joint marketing,
customer acquisition, training of the Company’s employees, and product technology updates related to the Google Devices and
Services. In August 2022, the Company and Google executed an amendment to the Google Commercial Agreement, pursuant to
which Google has agreed to commit an additional $150 million to fundff growth, data and insights, producd t innovation and

ADT INC. AND SUBSIDIARIES
NOTES TO CONSOLIDATED FINANCIAL STATEMENTS

F-51



technology advancements, customer acquisition, and marketing, as mutually agreed by the Company and Google, (together
with the initial amounts, the “Google Success Funds”).

During 2023, $40 million of the Google Success Funds were reimbursed to the Company and reflected as a reducd tion of
advertising costs.

Google Cll loCC ud Agreement Addendum

In December 2023, the Company and Google entered into an addendum to the Company’s existing agreement with Google forff
using Google cloud services (the “Google Cloud Agreement Addendum”), pursuant to which Google has agreed to provide
certain credits, discounts, and other incentives for use of the Google Cloud Platform to the Company, and the Company has
committed to purchasing $200 million of Google Cloud Platform services over seven years (through December 2030), with
$35 million in the first two years, $65 million in the next two years afteff r that, and $100 million in the last three years of the
commitment. The Company may elect to cancel the commitment in returt n forff a cancellation feeff of 30% of the total remaining
commitment amount and loss of any discounts, remaining credits, or other incentives provided under the Google Cloud
Agreement Addendumd .

Guarantees

In the normal course of business, the Company is liable for contract completion and product performance. The Company’s
guarantees primarily relate to standby letters of credit related to its insurance programs and totaled $78 million and $93 million
as of December 31, 2023 and 2022, respectively. The Company does not believe such obligations will materially affeff ct its
financial position, results of operations, or cash floff ws.

During March 2022, the Company entered into an unsecured Credit Agreement with Goldman Sachs Mortgage Company, as
administrative agent and issuing lender (the “Issuing Lender”), together with other lenders party thereto, pursuant to which the
Company may request the Issuing Lender to issue one or more letters of credit for its own account or the account of its
subsu idiaries, in an aggregate facff e amount not to exceed $75 million at any one time, through December 2026.

Legal Proceedings

The Company is subju ect to various claims and lawsuits in the ordinary crr ourse of business, which include among other things
commercial general liability claims, automobile liabia lity claims, contractuat l disputes, worker’s compensation claims, labora law
and employment claims, claims related to alleged alarm system failures, claims that the Company infringed on the intellectuat l
property of others, and consumer and employment class actions. The Company is also subject to regulatory arr nd governmental
examinations, inforff mation requests and subpoeu nas, inquiries, investigations, and threatened legal actions and proceedings. In
connection with such formal and inforff mal inquiries, the Company receives numerous requests, subpoeu nas, and orders forff
documents, testimony, and inforff mation in connection with various aspects of its activities.

The Company records accruals forff losses that are probable and reasonabla y estimabla e. These accruarr ls are based on a variety of
factors such as judgment, probability of loss, opinions of internal and external legal counsel, and actuat rially determined
estimates of claims incurred but not yet reported based upon historical claims experience. Legal costs in connection with claims
and lawsuits in the ordinary crr ourse of business are expensed as incurred. Additionally, the Company records insurance recovery
receivabla es from third-party insurers when recovery has been determined to be probabla e. The Company has not accruerr d forff any
contingent liabia lities forff which the likelihood of loss cannot be determined, is less than probabla e, or for which the range of
potential loss cannot be reasonabla y estimated.

As of December 31, 2023 and 2022, the Company’s accruarr l forff ongoing claims and lawsuits within the scope of an insurance
program totaled $110 million and $90 million, respectively. The Company’s accrual related to ongoing claims and lawsuits not
within the scope of an insurance program is not material.

15. LEASES

Company as Lessee

As part of normal operations, the Company leases real estate, vehicles, and equipment froff m various counterparr rties with lease
terms and maturities through 2034. For these transactions, the Company appla ies the practical expedient to not separate the lease
and non-lease components and accounts forff the combined component as a lease. Additionally, the Company’s right-of-use
assets and lease liabia lities include leases with initial lease terms of 12 months or less.
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The Company’s right-of-use assets and lease liabia lities primarily represent lease payments that are fixed at the commencement
of a lease and variable lease payments that are dependent on an index or rate. Lease payments are recognized as lease cost on a
straight-line basis over the lease term, which is determined as the non-cancelable period, including periods in which termination
options are reasonabla y certain of not being exercised and periods in which renewal options are reasonabla y certain of being
exercised. The discount rate is determined using the Company’s incremental borrowing rate coinciding with the lease term at
the commencement of a lease. The incremental borrowing rate is estimated based on publicly availabla e data forff the Company’s
debt instruments and other instrumrr ents with similar characteristics.

Lease payments that are neither fixff ed nor dependent on an index or rate and vary because of changes in usage or other facff tors
are included in variabla e lease costs. Variable lease costs are recorded in the period in which the obligation is incurred and
primarily relate to fuel, repair, and maintenance payments as they vary based on the usage of leased vehicles and buildings.

The Company’s leases do not contain material residuad l value guarantees or restrictive covenants. The Company’s subleases are
not material.

Right-of-Use Assets and Lease Liabilitiesg

(in thousands)s December 31,
Presentation and Classification: 2023 2022

Operating Current Prepaid expenses and other current assets $ 75 $ 121

Operating Non-current Other assets 91,725 93,057

Finance Non-current Property and equipment, net(1) 82,803 66,704
Total right-of-use assets $ 174,603 $ 159,882

Operating Current Accruer d expenses and other current liabilities $ 15,979 $ 20,741

Finance Current Current maturities of long-term debt 33,934 34,219

Operating Non-current Other liabia lities 84,695 85,249

Finance Non-current Long-term debt 53,227 36,424
Total lease liabilities $ 187,835 $ 176,633

_________________
(1) Finance right-of-use assets are recorded net of accumulated depreciation of appra oximately $60 million and $61 million as of December 31, 2023

and 2022, respectively.

Lease Cost

Years Ended December 31,
(in thousands) 2023 2022 2021

Operating lease cost $ 31,357 $ 33,574 $ 37,817

Finance lease cost:
Amortization of right-of-use assets 23,922 19,539 18,407
Interest on lease liabia lities 3,768 2,662 1,973

Variable lease costs 46,380 62,316 51,156
Total lease cost $ 105,427 $ 118,091 $ 109,353
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Cash Flow and Supplemental Inforff mationpp (1)( )

Years Ended December 31,
(in thousands) 2023 2022 2021
Cash paid for amounts included in the measurement of lease liabilities
Operating leases:
Operating cash floff ws $ 42,883 $ 47,708 $ 50,721
Finance Leases:
Operating cash floff ws $ 4,940 $ 3,680 $ 2,823
Financing cash floff ws $ 43,733 $ 44,978 $ 32,123

Right-of-use assets obtained in exchange for lease obligations
Operating leases $ 41,338 $ 49,193 $ 21,203
Finance leases $ 79,273 $ 48,439 $ 46,920

__________________
(1) Includes both continuing and discontinued operations consistent with the presentation on the Consolidated Statements of Cash Flows.

Lease Term and Discount Rate
December 31,

2023 2022

Weighted-average remaining lease term (years):

Operating leases 5.6 5.8

Finance leases 3.1 2.9

Weighted-average discount rate:

Operating leases 6.1 % 5.9 %

Finance leases 5.8 % 5.6 %

Maturity of Lease Liabilitiesy

December 31, 2023
(in thousands) Operating Leases Finance Leases

2024 $ 19,296 $ 34,592

2025 26,100 31,152

2026 21,170 20,426

2027 16,698 10,510

2028 11,854 504

Thereafteff r 28,426 —

Total lease payments (including interest) $ 123,544 $ 97,184

Less interest 22,870 10,023

Total $ 100,674 $ 87,161

Company as Lessor

The Company is a lessor in certain Company-owned transactions as the Company has identifieff d a lease component associated
with the right-of-use of the security system and a non-lease component associated with the monitoring and related services.
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For transactions in which (i) the timing and pattern of transferff is the same forff the lease and non-lease components, and (ii) the
lease component would be classified as an operating lease if accounted for separately, the Company applies the practical
expedient to aggregate the lease and non-lease components and accounts forff the combined transaction based upon its
predominant characteristic, which is the non-lease component. The Company accounts forff the combined component as a single
performance obligation under the applicable revenue guidance, and recognizes the underlying assets within subsu criber system
assets, net, in the Consolidated Balance Sheets.

16. RETIREMENT PLANS

Defie neii d ConCC tributiott n PlaPP ns

The Company maintains qualified defined contribution plans, which include 401(k) matching programs. Expense forff the
defined contribution plans is computed as a percentage of participants’ compensation and was $31 million, $33 million, and $32
million durd ing 2023, 2022, and 2021, respectively.

Multi-emplm oyll er Planll s

The Company participates in certain multi-employer union pension plans, which provide benefits for a group of the Company’s
unionized employees. These multi-employer plans, including the Company’s required contributions and any underfunded
liabia lities under such plans, are not material to the Company’s consolidated financial statements.

Defie neii d Benefitff Planll s

The Company provides a defined benefitff pension plan and certain other postretirement benefitsff to certain employees. These
plans are frozen and are not material to the Company’s consolidated financial statements. As of December 31, 2023 and 2022,
the faiff r values of pension plan assets were $51 million and $49 million, respectively, and the faiff r values of projeo cted benefit
obligations were $59 million and $56 million, respectively. As a result, the plans were underfunded by appra oximately $8
million and $7 million as of December 31, 2023 and 2022, respectively, and were recorded as a net liabia lity.

Net periodic benefitff cost associated with these plans was not material during the periods presented.

During 2023, the Company took actions to terminate the defined benefitff pension plan. The termination was effeff ctive December
31, 2023, and the wind down of the plan and distribution of assets is expected to commence in 2024. Additionally, as of
December 31, 2023, the net pension obligation was recorded in accruerr d expenses and other current liabia lities as the Company
expects to settle all futff urt e obligations during 2024.

Defee rred ComCC pem nsatiott n PlaPP n

The Company maintains a non-qualifieff d supplemental savings and retirement plan, which permits eligible employees to defer a
portion of their compensation. Deferred compensation liabia lities are reflected in other liabia lities and were $31 million and $27
million as of December 31, 2023 and 2022, respectively. Deferred compensation expense was not material during the periods
presented.

17. RELATED PARTY TRANSACTIONS

The Company’s related party transactions primarily relate to products and services received froff m, or monitoring and related
services provided to, other entities affiliated with Apollo, as well as, from time to time, management, consulting, and
transaction advisory services provided by Apollo to the Company. There were no significant related party transactions during
the periods presented other than as described below.

Apollo

There were no significant related party transactions with Apollo during the periods presented.

State Farm

As discussed in Note 11 “Equity,” in October 2022, State Farm became a related party in connection with the State Farm
Strategic Investment.
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As of December 31, 2023, the balance in the Opportunity Fund was $94 million. During 2023, the Company made payments to
State Farm froff m the Opportunity Fund of $9 million. Other payments and interest earned on the Opportunity fund was not
material.

Beginning in 2023, State Farm customers can receive ADT home security products and professional monitoring at a reducd ed
cost. In connection with this arrangement, the Company receives a subsu idy froff m State Farm for each system. Amounts are paid
through the Opportunity Fund and were not material during 2023.

Canopy

Prior to the Canopy Termination durdd ing 2023, Canopy was considered a related party under GAAP as the Company accounted
for its investment under the equity method of accounting. Except forff the transactions described in Note 6 “Equity Method
Investments,” there were no other significant related party transactions with Canopy during 2023 or 2022.

Sunlight Financial LLC

ADT Solar uses Sunlight Financial LLC (“Sunlight”), an entity affiff liated with Apollo, to access certain loan products for ADT
Solar customers, as discussed in Note 2 “Revenue and Receivabla es.” As of December 2023, Sunlight is no longer affiliated with
Apollo, and as a result, is no longer a related party.

During 2023, total loans funded by Sunlight were approximately $78 million; and as of December 31, 2023, the Company may
be required to repurchase appra oximately $6 million of such loans.

Additionally, the Company incurred $13 million of financing feeff s forff the year ended December 31, 2023. As of December 31,
2023, net amounts duedd to/froff m Sunlight were not significant.

During 2022, total loans funded by Sunlight were approximately $436 million; and the Company incurred appra oximately
$54 million of finff ancing fees.

Transactions with Sunlight were not material during 2021.

Rackspace

During October 2020, the Company entered into a master services agreement with Rackspace US, Inc. (“Rackspace”), an entity
affiff liated with Apollo, forff the provision of cloud storage, equipment, and services to facilitate the implementation of the
Company’s cloud migration strategy forff certain applications.

The master services agreement includes a minimum purchase commitment of $50 million over a seven-year term, which the
Company has satisfied through spend with Rackspace as well as other parties. The Company incurred feesff to Rackspace of $15
million, $14 million, and $6 million durd ing 2023, 2022, and 2021, respectively.

Other Transactions

During 2023, the Company incurred feesff for telephone and technology services of approximately $6 million with an entity
affiff liated with Apollo that became a related party durd ing 2023.

There were no other material related party transactions during the periods presented.
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18. CONDENSED FINANCIAL INFORMATION OF REGISTRANT

ADT INC.
(PARENT COMPANY ONLY)

CONDENSED BALANCE SHEETS
(in thousands)

December 31,
2023 2022

Assets
Current assets:

Cash and cash equivalents $ 1,118 $ 14,639
Total current assets 1,118 14,639

Investment in subsu idiaries and other assets 4,463,543 4,036,420
Total assets $ 4,464,661 $ 4,051,059

Liabilities and stockholders' equity
Current liabia lities:

Dividends payabla e and other current liabia lities $ 33,047 $ 34,424
Total current liabia lities 33,047 34,424

Long-term debt 545,557 536,495
Other liabia lities 97,411 86,992

Total liabilities 676,015 657,911
Total stockholders' equity 3,788,646 3,393,148
Total liabilities and stockholders' equity $ 4,464,661 $ 4,051,059

The accompanying notes are an integral part of these condensed financial statements
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ADT INC.
(PARENT COMPANY ONLY)

CONDENSED STATEMENTS OF OPERATRR IONS AND COMPREHENSIVE INCOME (LOSS)
(in thousands, except per share data)

Years Ended December 31,
2023 2022 2021

Selling, general, and administrative expenses $ 520 $ 2,583 $ 117

Merger, restrucrr turing, integration, and other (1,993) (6,011) (1,444)
Operating income (loss) 1,473 3,428 1,327

Interest expense, net (8,984) (8,086) (8,743)

Other income (expense) — (63,394) —

Equity in net income (loss) of subsu idiaries 470,520 200,715 (333,404)

Net income (loss) 463,009 132,663 (340,820)
Other comprehensive income (loss), net of tax 31,038 21,773 49,642
Comprehensive income (loss) $ 494,047 $ 154,436 $ (291,178)

Net income (loss) per share - basic:

Common stock $ 0.51 $ 0.15 $ (0.41)

Class B common stock $ 0.51 $ 0.15 $ (0.41)

Weighted-average shares outstanding - basic:

Common stock 856,843 848,465 770,620

Class B common stock 54,745 54,745 54,745

Net income (loss) per share - diluted:

Common stock $ 0.51 $ 0.15 $ (0.41)

Class B common stock $ 0.51 $ 0.15 $ (0.41)

Weighted-average shares outstanding - diluted:

Common stock 856,843 848,465 770,620

Class B common stock 54,745 54,745 54,745

The accompanying notes are an integral part of these condensed financial statements
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ADT INC.
(PARENT COMPANY ONLY)

CONDENSED STATEMENTS OF CASH FLOWS
(in thousands)

Years Ended December 31,
2023 2022 2021

Cash flows froff m operating activities:
Net income (loss) $ 463,009 $ 132,663 $ (340,820)
Adjud stments to reconcile net income (loss) to net cash provided by (used in) operating
activities:

Equity in net (income) loss of subsidiaries (470,520) (200,715) 333,404
Change in fair value of other financial instrumrr ents — 63,396 —
Other, net 28,757 49,470 24,391

Net cash provided by (used in) operating activities 21,246 44,814 16,975
Cash flows froff m investing activities:
Contributions to subsu idiaries — — (40,000)
Distributions from subsidiaries 108,783 118,200 8,700

Net cash provided by (used in) investing activities 108,783 118,200 (31,300)
Cash flows froff m finff ancing activities:
Proceeds froff m issuance of common stock, net of expenses — 1,180,000 —
Dividends on common stock (128,587) (127,125) (116,348)
Repurchases of common stock — (1,200,000) —
Other finff ancing, net (14,963) (3,197) (6,472)

Net cash provided by (used in) finff ancing activities (143,550) (150,322) (122,820)

Cash and cash equivalents and restricted cash and restricted cash equivalents:
Net increase (decrease) during the period (13,521) 12,692 (137,145)
Beginning balance 14,639 1,947 139,092
Ending balance $ 1,118 $ 14,639 $ 1,947

Supplementary cash flow information:
Issuance of shares for acquisition of business $ — $ 55,485 $ 528,503

The accompanying notes are an integral part of these condensed financial statements
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Notes to Condensed Financial Statements (Parent Company Only)

1. Basis of Presentation

The condensed financial statements of ADT Inc. have been prepared in accordance with Rule 12-04, Schedule I of Regulation
S-X, as the restricted net assets of the subsidiaries of ADT Inc. (as definff ed in Rule 4-08(e)(3) of Regulation S-X) exceed 25%
of the consolidated net assets of the Company. The ability of ADT Inc.’s operating subsidiaries to pay dividends may be
restricted due to the terms of the subsidiaries’ First Lien Credit Agreement and the indenturtt es governing other borrowings.

The condensed financial statements of ADT Inc. have been prepared using the same accounting principles and policies
described in the other notes to the consolidated financial statements with the only exception being that the parent company
accounts forff its subsu idiaries using the equity method of accounting. These condensed financial statements should be read in
conjunction with the Company’s consolidated financial statements and related notes thereto.

2. Transactions with Subsidiaries

The majority of ADT Inc.’s transactions with its subsu idiaries are related to (i) the receipt of distributions from subsidiaries in
order to fundff equity transactions, such as the payment of dividends and the repurchase of Common Stock; (ii) the contribution
to subsu idiaries of proceeds received froff m equity transactions; or (iii) the integration of business acquisitions into the Company’s
organizational strucrr ture.

During 2023 and 2022, ADT Inc. made non-cash contributions to subsu idiaries of approximately $51 million and $82 million,
respectively, primarily related to the transferff of net assets of certain subsu idiaries for share-based compensation (including
amounts related to discontinued operations).

During 2021, ADT Inc. made non-cash contributions to subsu idiaries of approximately $630 million related to the transferff of net
assets of certain subsidiaries for the acquisition of ADT Solar, including $529 million in the issuance of shares, as well as
share-based compensation.

19. SELECTED QUARTERLY FINANCIAL DATA (UNAUDITED)

The Company is disclosing the folff lowing summarized quarterly financial inforff mation due to the Commercial Business being
reported as a discontinued operation as a result of the Commercial Divestiture. Referff to Note 5 “Divestiturt es” forff additional
information on the Commercial Divestiture.
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(in thousands, excepee t per share datdd a)
March 31,
2023

June 30,
2023

September 30,
2023

December 31,
2023

Revenue $ 1,277,311 $ 1,245,609 $ 1,237,484 $ 1,222,255
Operating income (loss) $ (25,549) $ 105,538 $ 167,313 $ 262,984
Income (loss) from continuing operations $ (126,781) $ (2,308) $ (20,665) $ 85,214
Income (loss) from discontinued operations, net of tax $ 7,944 $ 94,519 $ (65,572) $ 490,658
Net income (loss) $ (118,837) $ 92,211 $ (86,237) $ 575,872

Common Stock
Basic:
Weighted average shares outstanding 854,299 857,581 857,423 858,094
Income (loss) from continuing operations per share $ (0.14) $ — $ (0.02) $ 0.09
Income (loss) from discontinued operations, net of tax, per share $ 0.01 $ 0.10 $ (0.07) $ 0.53
Net income (loss) $ (0.13) $ 0.10 $ (0.09) $ 0.62
Diluted:
Weighted average shares outstanding 854,299 857,581 857,423 919,397
Income (loss) from continuing operations per share $ (0.14) $ — $ (0.02) $ 0.09
Income (loss) from discontinued operations, net of tax, per share $ 0.01 $ 0.10 $ (0.07) $ 0.50
Net income (loss) $ (0.13) $ 0.10 $ (0.09) $ 0.59

Class B Common Stock
Basic:
Weighted average shares outstanding 54,745 54,745 54,745 54,745
Income (loss) from continuing operations per share $ (0.14) $ — $ (0.02) $ 0.09
Income (loss) from discontinued operations, net of tax, per share $ 0.01 $ 0.10 $ (0.07) $ 0.53
Net income (loss) $ (0.13) $ 0.10 $ (0.09) $ 0.62
Diluted:

Weighted average shares outstanding 54,745 54,745 54,745 54,745
Income (loss) from continuing operations per share $ (0.14) $ — $ (0.02) $ 0.09
Income (loss) from discontinued operations, net of tax, per share $ 0.01 $ 0.10 $ (0.07) $ 0.50
Net income (loss) $ (0.13) $ 0.10 $ (0.09) $ 0.59
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(in thousands, excepee t per share datdd a)
March 31,
2022

June 30,
2022

September 30,
2022

December 31,
2022

Revenue $ 1,256,897 $ 1,304,314 $ 1,289,793 $ 1,317,326
Operating income (loss) $ 72,898 $ 200,013 $ 2,629 $ 195,439
Income (loss) from continuing operations $ 49,279 $ 84,532 $ (169,115) $ 142,167
Income (loss) from discontinued operations, net of tax $ 2,366 $ 6,985 $ 7,866 $ 8,583
Net income (loss) $ 51,645 $ 91,517 $ (161,249) $ 150,750

Common Stock
Basic:
Weighted average shares outstanding 843,830 848,242 850,230 851,459
Income (loss) from continuing operations per share $ 0.05 $ 0.09 $ (0.19) $ 0.16
Income (loss) from discontinued operations, net of tax, per share $ — $ 0.01 $ 0.01 $ 0.01
Net income (loss) $ 0.06 $ 0.10 $ (0.18) $ 0.17
Diluted:
Weighted average shares outstanding 911,313 910,808 850,230 921,501
Income (loss) from continuing operations per share $ 0.05 $ 0.09 $ (0.19) $ 0.15
Income (loss) from discontinued operations, net of tax, per share $ — $ 0.01 $ 0.01 $ 0.01
Net income (loss) $ 0.06 $ 0.10 $ (0.18) $ 0.16

Class B Common Stock
Basic:
Weighted average shares outstanding 54,745 54,745 54,745 54,745
Income (loss) from continuing operations per share $ 0.05 $ 0.09 $ (0.19) $ 0.16
Income (loss) from discontinued operations, net of tax, per share $ — $ 0.01 $ 0.01 $ 0.01
Net income (loss) $ 0.06 $ 0.10 $ (0.18) $ 0.17
Diluted:
Weighted average shares outstanding 54,745 54,745 54,745 54,745
Income (loss) from continuing operations per share $ 0.05 $ 0.09 $ (0.19) $ 0.15
Income (loss) from discontinued operations, net of tax, per share $ — $ 0.01 $ 0.01 $ 0.01
Net income (loss) $ 0.06 $ 0.10 $ (0.18) $ 0.16
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