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Forward-Looking Statements

Some of the information presented in this press release, the conference call and discussions that follow, including, without limitation, information related to the timing of 

active and proposed projects, production capacity, committed volumes, pricing, financial flexibility, expected growth, anticipated return on opportunities, earnings and 

demand for its products, productivity improvements, tax rates, stock repurchases, dividends, cash flow generation, costs and cost synergies, capital projects, future 

acquisition and divestiture transactions including statements with respect to timing, expected benefits from proposed transactions, market and economic trends, statements 

with respect to 2022 outlook and all other information relating to matters that are not historical facts may constitute forward-looking statements within the meaning of the 

Private Securities Litigation Reform Act of 1995. Actual results could differ materially from the views expressed. 

Factors that could cause Albemarle’s actual results to differ materially from the outlook expressed or implied in any forward-looking statement include, without limitation: 

changes in economic and business conditions; changes in financial and operating performance of its major customers and industries and markets served by it; the timing of 

orders received from customers; the gain or loss of significant customers; market correction in lithium market pricing; changes with respect to contract renegotiations; 

potential production volume shortfalls; competition from other manufacturers; changes in the demand for its products or the end-user markets in which its products are sold; 

limitations or prohibitions on the manufacture and sale of its products; availability of raw materials; increases in the cost of raw materials and energy, and its ability to pass 

through such increases to its customers; technological change and development, changes in its markets in general; fluctuations in foreign currencies; changes in laws and 

government regulation impacting its operations or its products; the occurrence of regulatory actions, proceedings, claims or litigation (including with respect to the U.S. 

Foreign Corrupt Practices Act and foreign anti-corruption laws); the occurrence of cyber-security breaches, terrorist attacks, industrial accidents or natural disasters, the 

effect of climate change, including any regulatory changes to which it might be subject; hazards associated with chemicals manufacturing; the inability to maintain current 

levels of insurance, including product or premises liability insurance, or the denial of such coverage; political unrest affecting the global economy, including adverse effects 

from terrorism or hostilities; political instability affecting our manufacturing operations or joint ventures; changes in accounting standards; the inability to achieve results from 

its global manufacturing cost reduction initiatives as well as its ongoing continuous improvement and rationalization programs; changes in the jurisdictional mix of its 

earnings and changes in tax laws and rates or interpretation; changes in monetary policies, inflation or interest rates that may impact its ability to raise capital or increase its 

cost of funds, impact the performance of its pension fund investments and increase its pension expense and funding obligations; volatility and uncertainties in the debt and 

equity markets; technology or intellectual property infringement, including cyber-security breaches, and other innovation risks; decisions it may make in the future; future 

acquisition and divestiture transactions, including the ability to successfully execute, operate and integrate acquisitions and divestitures and incurring additional 

indebtedness; continuing uncertainties as to the duration and impact of the coronavirus (COVID-19) pandemic; performance of Albemarle’s partners in joint ventures and 

other projects; changes in credit ratings; and the other factors detailed from time to time in the reports Albemarle files with the SEC, including those described under “Risk 

Factors” in Albemarle’s most recent Annual Report on Form 10-K any subsequently filed Quarterly Reports on Form 10-Q. These forward-looking statements speak only as 

of the date of this press release. Albemarle assumes no obligation to provide any revisions to any forward-looking statements should circumstances change, except as 

otherwise required by securities and other applicable laws.
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Non-GAAP Financial Measures

It should be noted that adjusted net income attributable to Albemarle Corporation (“adjusted earnings”), adjusted diluted earnings per share attributable to Albemarle 

Corporation, adjusted effective income tax rates, segment operating profit, segment income, pro-forma net sales, net sales excluding the impact of foreign exchange 

translation ("ex FX"), EBITDA, adjusted EBITDA, adjusted EBITDA by operating segment, EBITDA margin, adjusted EBITDA margin, pro-forma adjusted EBITDA, pro-

forma adjusted EBITDA margin, adjusted EBITDA ex FX, adjusted EBITDA margin ex FX, net debt to adjusted EBITDA, and gross debt to adjusted EBITDA are financial 

measures that are not required by, or presented in accordance with, accounting principles generally accepted in the United States, or GAAP. These measures are 

presented here to provide additional useful measurements to review our operations, provide transparency to investors and enable period-to-period comparability of financial 

performance. The Company’s chief operating decision makers use these measures to assess the ongoing performance of the Company and its segments, as well as for 

business and enterprise planning purposes.

A description of these and other non-GAAP financial measures that we use to evaluate our operations and financial performance, and reconciliation of these non-GAAP 

financial measures to the most directly comparable financial measures calculated and reported in accordance with GAAP, can be found in the Appendix to this presentation.  

The Company does not provide a reconciliation of forward-looking non-GAAP financial measures  to the most directly comparable financial measures calculated and 

reported in accordance with GAAP, as the Company is unable to estimate significant non-recurring or unusual items without unreasonable effort. The amounts and timing of 

these items are uncertain and could be material to the Company's results calculated in accordance with GAAP.
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Strategic Focus and Effective Response to Challenges

$1.1B
Q1 2022 net sales 

$432M
Q1 2022 adj. EBITDA1

Raising FY 2022 

outlook 

to reflect continued 

strength in Lithium and 

Bromine end markets

+100-140% 
2022 adj. EBITDA 

vs prior year2

1 See appendix for non-GAAP reconciliations. 2 Excluding FY2021 FCS net sales of $44M and adjusted EBITDA of $21M.

MARBL JV accelerated the start of the second train at 

the Wodgina Lithium Mine in Australia

+44% 
vs prior year2

+107% 
vs prior year2

2021 Sustainability Report to be published June 2; 

Sustainability webcast on June 28



Q1 2022 Financial Summary

(in millions, except per share amounts) Q1 2022 Q1 20212 Variance

Net Sales $1,128 $829 +36%

Net income attributable to Albemarle Corporation $253 $96 165%

Adjusted EBITDA1 $432 $230 +88%

Adjusted EBITDA Margin1 38% 28%

Diluted EPS $2.15 $0.84 156%

Non-operating pension and OPEB items -0.04 -0.04

Non-recurring and other unusual items 0.26 0.29

Adjusted Diluted EPS1 $2.38 $1.10 116%

1 See appendix for non-GAAP reconciliations. 2 Q1 2021 results include FCS. 5



Q1 2022 Adjusted EBITDA1 Bridge ($ in millions)

Net of FX

Note: Numbers may not reconcile due to rounding. 1 See appendix for non-GAAP reconciliations. 2 Excluding Q1 2021 FCS adjusted EBITDA of $21M. 6

+107%

2
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Raising 2022 Guidance to Reflect Lithium Pricing Momentum

As of May 4, 2022

FY 2021
Previous 

FY 2022 Guidance

Revised 

FY 2022

Guidance

2022 Revised 

Guidance 

vs FY 20212

Net Sales $3.3B $4.2B – $4.5B $5.2B – $5.6B +60 to +70%

Adj. EBITDA $871M1 $1.15B – $1.3B $1.7B – $2.0B +100 to +140% 

Adj. EBITDA Margin 26.2%1 27 – 29% 33 – 36% +700 to +1,000bps

Adj. Diluted EPS $4.041 $5.65 – $6.65 $9.25 – $12.25 +130 to +200%

Net Cash from Operations $344M $400M – $500M $500M – $800M +45 to +135%

Capital Expenditures $954M $1.3B – $1.5B $1.3B – $1.5B

Other Inputs for 2022: Depreciation and Amortization $310M - $340M; Adjusted effective tax rate 18%-20%; Corporate costs $115M - $120M; 

Interest and financing expenses $110M - $130M; Weighted-average common shares outstanding – diluted 117.7M.

1 See appendix for non-GAAP reconciliations. 2 Excluding FY2021 FCS net sales of $66M and adjusted EBITDA of $28M.



FY 2022: Improved Outlook for Lithium and Bromine

• Bromine FY 2022 adj. EBITDA is expected to be up 15-20% Y/Y, above previous outlook primarily due to higher pricing

• FY 2022 volume is expected to increase Y/Y following successful execution of growth projects in 2021

• Continued strength in fire safety markets; benefit from end-markets diversity and macrotrends such as digitalization and 

electrification

• Catalysts FY 2022 adj. EBITDA expected to be flat to down 65% Y/Y, below previous outlook due to higher input costs, 

particularly for natural gas in Europe

• Potential to offset higher costs with price increases or cost pass-throughs 

• Lithium FY 2022 adj. EBITDA expected to be +200-225% Y/Y, up from previous outlook 

• Average realized pricing now expected to be up ~100% Y/Y on the implementation of index-referenced variable price 

contracts and increased market pricing

• FY 2022 volume expected to be up 20-30% Y/Y (unchanged) primarily due to new capacity coming online 

• Revised outlook reflects higher market prices and assumes Q2 realized selling price remains constant for remainder of the 

year

• Potential upside if market pricing remains at historically strong levels or if current contract renegotiations result in additional 

index-referenced, variable pricing; potential downside with a material correction in lithium market pricing or potential volume 

shortfalls (e.g., delays in acquisitions or expansion projects)

8
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Contracting Approach Continues to Evolve

▪ Strategically segmenting customers by key requirement 
(Price, Performance, Security) and position in value chain 
(OEM vs. Battery vs. Cathode)

▪ Product offering varies by segment in terms of price, 
contract duration, value added services, etc.

▪ Moving fixed pricing mechanisms to predominantly index-
referenced pricing; moving floors higher - negotiations 
continue to progress

▪ Revenue split varies with market price and contract changes

▪ Changes since prior quarter reflect higher market pricing

Lithium Revenue Mix Updated for Current Market Prices

2022E Revenues

Battery Grade Revenues

▪ ~20% spot (at the time of purchase order)

▪ ~50% index-referenced variable price (~3-6 month
lag effect, floors and ceilings in place, specifics 
vary by contract)

▪ ~30% fixed contracts with price openers (~avg. 2–
3-year in length)

Technical Grade Revenues

▪ Similar contracts to battery grade

Specialty Grade Revenues

▪ ~100% value in use

▪ Typically, annual contracts

70-80%

10-15%

10-15%

Potential upside with further contract renegotiations

1 As of 3/31/2022.

1
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Vertical integration supports margins; “paying ourselves” higher spodumene prices

35% 38%

~55 - 60%

~45 - 50%

2021 Adj EBITDA
Margin

Tax in JV Equity
Income

Pre-tax 2021 Adj.
EBITDA Margin

Net Price Impact Cost Impact Pre-tax 2022E Adj.
EBITDA Margin

Tax in JV Equity
Income

2022E Adj. EBITDA
Margin

Pricing

+100% Y/Y 

less CORFO 

Commission

Fixed costs 

from new 

plants 

absorbed as 

production 

base ramps

Less JV equity 

income tax 

included in 

Adj. EBITDA

Add back JV 

equity income 

tax included in 

Adj. EBITDA

2022 

1 See appendix for non-GAAP reconciliations.

FY Lithium EBITDA Margin1 At or Above Mid-cycle Expectations



Lithium Conversion Expected to Be > 200ktpa in 2025

1 Carbonate on ktpa LCE basis, hydroxide on ktpa LiOH basis, and excludes tolling, technical grade spodumene, and specialty products. 
2 Volume includes battery-grade lithium produced at Chengdu, Xinyu, Silver Peak, Kings Mountain, La Negra, Kemerton, and Qinzhou (on 100% basis if produced at a JV facility). 

Additional upside 

opportunities include:

▪ Technical-grade spodumene 

sales (10 ktpa)

▪ Tolling volumes (0-20 ktpa)

▪ Additional conversion assets 

(e.g., Meishan greenfield) 
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Ramp of Current Facilities & 

Facilities Under Construction2
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NET CASH FROM 

OPERATIONS ($M) LEVERAGE1 (x) CAPITAL EXPENDITURES ($M)

• $463M cash and cash equivalents2

• Net debt to adjusted EBITDA is 1.9x2

• Target long-term average leverage ratio 

of 2.0x to 2.5x; able to exceed if 

needed, given expected EBITDA 

growth

• Weighted average interest of 2.6%2

• Working capital typically averages 

~25% of net sales

• Debt markets remain open, attractive 

interest rates

2021A 2022E

$954M

Strong Financial Position and Ample Liquidity (As of 3/31/22, $M)

12

Committed to maintaining Investment Grade credit rating

-$800
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$200
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$1,000

$1,200

2021A 2022E

Huntsman Payment

Change in Working Capital & Other

D&A

Net Income

$1.3 -$1.5B

2021A 2022E

2.3x

1.5x – 1.9x

1 Leverage defined as consolidated net funded debt to consolidated EBITDA ratio; 2022E leverage assumes FY 2022E Adjusted EBITDA guidance of $1.7B to $2.0B and potential future debt financing. 
2 As of 3/31/22.



Expansions Support Long-term Growth Strategy

Full vertical integration from lithium resource to conversion is a competitive advantage

Australia/Asia Resource & Conversion

Xinyu

Wodgina KemertonGreenbushes

JV

JVJV JV

Chengdu

Resource

Conversion

New site

Meishan

Expanding global lithium conversion capacity…

▪ Qinzhou acquisition expected to close H2 2022; designed to produce 

25ktpa LCE with expansion potential

▪ Kemerton I in commissioning; expected to achieve first product in May

▪ Kemerton II on track for mechanical completion in H2 2022

▪ Meishan construction underway; mechanical completion expected by 

YE 2024; 50ktpa LiOH capacity with expansion potential

▪ Zhangjiaghang in the engineering phase; exploring options to produce 

Carbonate or Hydroxide

…To leverage world-class spodumene resources

▪ Wodgina restart is well advanced; Trains 1 and 2 are expected to start-

up in May and July, respectively

▪ Greenbushes CGP2 continues to ramp; construction of CGP3 expected 

to begin in mid-2022

Ability to toll or sell excess spodumene

Qinzhou

13

Zhangjiagang
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450-500+75-125

175

2022E Nameplate
Capacity

Wave 3
Potential Projects
(Next 3-5 years)

Wave 4
Potential Project

Options

Future
Potential

Global Lithium Projects Accelerated to Meet Customer Needs

Planned expansions could more than double capacity

JV Nameplate Conversion Capacity

Potential Nameplate Capacity Range

Estimated Lithium Nameplate 

Conversion Capacity (approx.)

Carbonate figures on ktpa LCE basis, hydroxide 

figures on ktpa LiOH basis

1 Conversion capacity does not include 10 ktpa of technical-grade lithium concentrate. Includes ALB/MRL JV (60% ownership, 100% marketing rights). 
2 Full nameplate capacity at La Negra III/IV requires completion of Salar Yield Improvement Project.

Wave 3 Projects (3-5 years)

• Silver Peak, Nevada

• Qinzhou, China (acquisition)

• Meishan, China

• Zhangjiagang, China

• Kemerton, Australia (III & IV)

Wave 4 Potential Projects

• Kings Mountain, NC Resource

• NA/EU Conversion Facility

• Kemerton, Australia (V)

• Opportunities in Asia

• Magnolia, AR Resource

+~200

Brought forward

50 ktpa

1,2



2021 2022 2023 2024 2025 2026

Global Project Pipeline Offers Diversity, Scale & Optionality

Evaluate              Select              Define              Execute              Operate             VariousCurrent Project Stage: OExS DEv V

1 Qinzhou represents announced acquisition of Guangxi 

Tianyuan New Energy Materials expected to be completed in 

2H 2022.  
15

Chile

Australia

China/

Asia

US

La Negra III / IV
Salar Yield  
Improvement Project

Ex Ex

• Salar Yield Improvement project 

supports La Negra’s growth with 

improved efficiency and sustainability 

• Leverage existing footprint to increase 

scale with repeatable designs

• Expanding production at Silver Peak; first step 

in increasing localization in North America

• Evaluating lithium resource expansion 

potential at Kings Mountain and Magnolia

• Accelerating expansion in China; 

creating additional portfolio optionality

Jordan

Kemerton III / IV S

Kemerton I 

Kemerton II

Ex

Ex

Kemerton V Ev

• Expansion supports ability to leverage 

growing markets for electronics, 

telecom, automotive

Zhangjiagang I / II
Future Expansion 
Potential

Ev

Meishan I / II

D

Qinzhou1 I         / II

D

D Ev

Tetrabrom V

Silver Peak, NV

Magnolia, AR

V

Future 
Expansion 
Potential

Ev

Kings Mtn, NC Ev

V

= Bromine



Committed to Industry-leading Sustainability Performance

Albemarle 2021 Sustainability Report expected to be launched on June 2; Webcast on June 28

Natural Resource 

Management

• Report progress on existing GHG & freshwater targets

• Initial Scope 3 GHG assessment

• First Lithium product Life Cycle Assessments (LCAs)

• Full (scored) CDP disclosure in 2022

• TCFD to be completed this year, publish in 2023

• Additional LCAs for all GBUs

• Complete IRMA 3rd party assessment at Salar de 

Atacama

People, Workplace & 

Community

• Diversity targets defined

• Updated Government & Community Relations 

structure and strategy

• Evaluating additional ESG metric for executive 

compensation

Sustainable 

Shareholder Value
• Board oversight aligns with sustainability framework

• Updated global supply chain structure and strategy

• Incorporating ESG into ERM

• Updated global tax transparency framework

Next StepsNew in 2021 Sustainability Report

16
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Lithium Overview
Y/Y Q1 Performance Drivers

• Net sales up 97% (price3 +66%, volume +31%); adjusted EBITDA up 190% 

• Increased sales due to higher pricing and the benefit of a one-time sale of spodumene from 

the initial start of Wodgina

• Adjusted EBITDA benefited from favorable pricing from contract renegotiations as well as 

the sale of lower cost inventory

FY 2022 Outlook

• FY 2022 adj. EBITDA expected to be +200-225% Y/Y, up from previous outlook as average 

realized pricing is now expected to be approximately double Y/Y resulting from the 

renegotiated index-reference variable price contracts and increased market pricing

• FY 2022 volume expected to up +20-30% Y/Y (unchanged) primarily due to new capacity 

coming online 

• Revised outlook assumes Q2 realized selling price is constant for remainder of the year

• Potential upside if market pricing remains strong or if current contract renegotiations result 

in additional index-referenced, variable pricing; potential downside with a material correction 

in lithium market pricing or potential volume shortfalls (e.g., delays in acquisitions or 

expansion projects)

Drivers/Sensitivities

• Energy storage (~70% of Li sales2): Primary driver - EV sales in Europe and China

• Specialties & TG (~30% of Li sales2): Primary driver - consumer spending & industrial 

production

Q1 2022 Performance

Historical Trend (TTM)

(in millions) Q1 2022 Y/Y

Net Sales $550 97%

Net Sales ex FX1 $554 99%

Adj. EBITDA4 $309 190%

Adj. EBITDA ex FX1,4 $303 185%

Adj. EBITDA Margin4 56% +1,793 bps

Adj. EBITDA Margin ex FX1,4 55% +1,649 bps

Note: Numbers may not reconcile due to rounding.   1 Net of FX impacts. 2 Sales based on historical average. 3 Includes FX impact. 4 See appendix for non-GAAP reconciliations.

As of May 4, 2022

Adjusted EBITDA

Adjusted EBITDA Margin

$421M $436M
$463M $480M

$682M

35%
36%

35% 35%

42%

1Q21 2Q21 3Q21 4Q21 1Q22
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Bromine Overview

(in millions) Q1 2022 Y/Y

Net Sales $360 28%

Net Sales ex FX1 $362 29%

Adj. EBITDA4 $129 37%

Adj. EBITDA ex FX1,4 $131 39%

Adj. EBITDA Margin4 36% 219 bps

Adj. EBITDA Margin ex FX1,4 36% 255 bps

Y/Y Q1 Performance Drivers

• Net sales up 28% (price3 +25%, volume +3%); adjusted EBITDA up 37%

• Favorable pricing driven by robust demand and tight market conditions

• Increase in net sales partially offset by higher costs for raw materials and freight

FY 2022 Outlook

• Bromine FY 2022 adj. EBITDA is expected to be up 15-20% Y/Y, above previous 

outlook primarily due to higher pricing

• FY 2022 volume is expected to increase Y/Y following successful execution of growth 

projects in 2021

• Continued strength in fire safety markets; benefit from end-markets diversity and 

macrotrends such as digitalization and electrification

Drivers/Sensitivities

• GDP plus business - electronics, automotive, construction, appliances

• Flame retardants (~60% of sales2): Primary driver - digitization, electrification
$335M

$355M $361M $361M

$395M

33% 33% 33%
32%

33%

1Q21 2Q21 3Q21 4Q21 1Q22

Historical Trend (TTM)

Q1 2022 Performance

Adjusted EBITDA

Adjusted EBITDA Margin

As of May 4, 2022

Note: Numbers may not reconcile due to rounding.   1 Net of FX impacts. 2 Sales based on historical average. 3 Includes FX impact. 4 See appendix for non-GAAP reconciliations.
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Catalysts Overview

(in millions) Q1 2022 Y/Y

Net Sales $218 -1%

Net Sales ex FX1 $221 -0.3%

Adj. EBITDA4 $17 -34%

Adj. EBITDA ex FX1,4 $17 -33%

Adj. EBITDA Margin4 8% -354 bps

Adj. EBITDA Margin ex FX1,4 8% -362 bps

Y/Y Q1 Performance Drivers

• Net sales slightly down -1% (price3 +1%, volume -2%); adjusted EBITDA down -34%

• Adjusted EBITDA declined as sales were offset by cost pressures from increasing 

natural gas prices

FY 2022 Outlook

• Catalysts FY 2022 adj. EBITDA expected to be flat to down 65% Y/Y, below previous 

outlook due to higher input costs, particularly for natural gas in Europe

• Potential to offset with price increases or cost pass-throughs

Drivers/Sensitivities

• FCC (~ 50% of sales2): Primary drivers - miles driven/transportation fuel consumption

• HPC (~ 30% of sales2): Primary drivers - environmental sulfur regulations and miles 

driven/transportation fuel consumption

• PCS (~ 20% of sales2): Primary drivers - plastic and polyurethane demand
$108M $106M $102M

$107M
$98M

13%
14%

13%
14%

13%

1Q21 2Q21 3Q21 4Q21 1Q22

Historical Trend (TTM)

Q1 2022 Performance

Adjusted EBITDA

Adjusted EBITDA Margin

As of May 4, 2022

Note: Numbers may not reconcile due to rounding.   1 Net of FX impacts. 2 Sales based on historical average. 3 Includes FX impact. 4 See appendix for non-GAAP reconciliations.
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Meredith Bandy, CFA

VP, Investor Relations & Sustainability

meredith.bandy@albemarle.com

+1 980.999.5168

May 5-6 Q2 2022 Earnings

May 10-12 Goldman Sachs Industrials Conference

May 24-25 Jefferies Renewable Energy Conference

May 25-27 European Investor Meetings Hosted by BMO

June 1-2 Loop Capital Markets Investor Conference

June 28-30
Sustainability Report Launch Webcast & Investor 

Meetings

Katie Pyfer, PhD

Manager, Investor Relations

katheryne.pyfer@albemarle.com

+1 980.299.5590

Q2 2022 Investor Relations Events
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Appendix
Non-GAAP Reconciliations



Definitions of Non-GAAP Measures

NON-GAAP MEASURE DESCRIPTION

Adjusted Net Income Net income attributable to Albemarle Corporation before non-recurring, other unusual and non-operating pension and OPEB. 

Pro-forma Adjusted Net Income Net income attributable to Albemarle Corporation before non-recurring, other unusual and non-operating pension and OPEB items, and the net impact of the divested business.

Adjusted Diluted EPS Diluted EPS before non-recurring, other unusual and non-operating pension and OPEB. 

Pro-forma Adjusted Diluted EPS Diluted EPS before non-recurring, other unusual and non-operating pension and OPEB items, and the net impact of the divested business.

EBITDA Net income attributable to Albemarle Corporation before interest and financing expenses, income taxes, and depreciation and amortization.  

Adjusted EBITDA EBITDA before non-recurring, other unusual and non-operating pension and OPEB.

Pro-forma Adjusted EBITDA Adjusted EBITDA before the net impact of EBITDA of the divested business.

Pro-forma Net Sales Net Sales before the impact of Net Sales from the divested business.

Adjusted Effective Income Tax Rate Reported effective income tax rate before the tax impact of non-recurring, other unusual and non-operating pension and OPEB items.

22



See above for a reconciliation of adjusted net income, the non-GAAP financial measures, to Net income attributable to Albemarle Corporation, the most directly comparable financial measure calculated 

and reported in accordance with GAAP. 

Adjusted Net Income
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See above for a reconciliation of EBITDA, adjusted EBITDA and the non-GAAP financial measures, to Net income attributable to Albemarle Corporation, the most directly comparable financial measure 

calculated and reported in accordance with GAAP. 

EBITDA and Adjusted EBITDA
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See above for a reconciliation of adjusted EBITDA on a segment basis, the non-GAAP financial measure, to Net income attributable to Albemarle Corporation (“earnings”), the most directly comparable 

financial measure calculated and reporting in accordance with GAAP. 

Adjusted EBITDA – by Segment (three months ended)
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See above for adjusted EBITDA margin, a non-GAAP financial measure defined as adjusted EBITDA divided by net sales.  See previous slide for the related reconciliation of adjusted EBITDA on a segment 

basis, the non-GAAP financial measure, to Net income attributable to Albemarle Corporation (“earnings”), the most directly comparable financial measure calculated and reporting in accordance with GAAP. 

Adjusted EBITDA - Margin by Segment (three months ended 
March 31)
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See above for a reconciliation of adjusted EBITDA and pro-forma adjusted EBITDA, the non-GAAP financial measures, to Net income attributable to Albemarle Corporation, the most directly comparable 

financial measure calculated and reported in accordance with GAAP.

See above for a reconciliation of pro-forma net sales, the non-GAAP financial measure, to net sales, the most directly comparable financial measure calculated and reported in accordance with GAAP.

Adjusted EBITDA - (twelve months ended)
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See above for a reconciliation of adjusted EBITDA on a segment basis, the non-GAAP financial measures, to Net income attributable to Albemarle Corporation (“earnings”), the most directly comparable 

financial measure calculated and reporting in accordance with GAAP. 

Adjusted EBITDA – by Segment (twelve months ended)
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1 This supplemental is for net-debt-to-adjusted EBITDA ratio based on the bank covenant definition. 

Adjusted EBITDA supplemental1
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1Totals may not add due to rounding.

Diluted EPS
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See above for a reconciliation of the adjusted effective income tax rate, the non-GAAP financial measure, to the effective income tax rate, the most directly comparable financial measure calculated and 

reporting in accordance with GAAP.

Effective Tax Rate
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Equity Income and Noncontrolling Interest

Note: Corporate equity income relates to foreign exchange gains or losses of our Talison joint venture.
32
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